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Office Appliances is a monthly trade journal covering the manufacture and distribution of office machinery, 
office devices, office furniture, office supplies and the entire range of commercial stationery. It serves a clientele 
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dealers and the purchasing agents of many of the largest corporations in the United States. It also reaches 
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CHANGE OF ADDRESS. Subscribers may have their mailing addresses changed as often as desired. 
In ordering such changes it is necessary that both old and new addresses should be given. 

CONTRIBUTIONS are invited upon any topics of interest to thistrade. All accepted manuscripts will 
be paid for at space rates. Unaccepted manuscripts will not be returned unless postage is enclosed by the 
sender. Correspondents should give their names and addresses, which will be withheld from publication if desired. 


COPYRIGHT. Contents covered by Copyright, 1915, by The Office Appliance Company. 
“Office Appliances” is registered in the United States Patent Office, Washington D. C. 
Entered as Second-Class Matter July 8, 1905, at the Postoffice at Chicago, Illinois, under Act of March 3,1879. 
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The Service Bureau of Office Appliances 


Is for the Exclusive Use of Sub- 


scribers and Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 


reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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IMPORTANT ANNOUNCEMENT 


The New es Silent 1916 
MULTIPLEX 


A writer of distinction and individ- 
uality—in a class by itself. 








All types and all languages inter- 
changeable on the same machine. 


“JUST TURN THE KNOB" 


and change instantly from one to 
the other. 


The MULTIPLEX whiter gives 
character to your letters, adds 
emphasis to your expressions, 
and gives distinction to your cor- 
respondence. 


Greater Changes and Improvements Than Ever Before 
Incorporated in Any Model of the Hammond 


NEW DUST PROOF FRONTAL CONSTRUC- NEW HEAVY CORRUGATED ANVIL gives the 
TION protects from dust or injury. Greatly new Multiplex full manifolding capacity. THE 
improves appearance and strengthens the MULTIPLEX WILL MANIFOLD. 


machine. NEW WIDE CORRUGATIONS OF ANVIL 


NEW ENCLOSED RIBBON SPOOLS not only greatly increase the speed of operation. 
protect the ribbons from dust and facilitate rib- NEW AND IMPROVED SHUTTLE ARM also 


bon renewal, but also add to the neat and beauti- adds to the speed and greatly increases the ease of 
ful appearance of the Multiplex. operation. 


OTHER IMPROVEMENTS MAKE THE NEW AND IMPROVED MULITI- 
PLEX HAMMOND “‘The Very Latest’ IN TYPEWRITER CONSTRUCTION 


Built to Satisfy The Exacting 


DON’T DELAY 
WRITE TODAY 


SPECIAL AND ATTRACTIVE PROPOSITION TO DEALERS 


THE HAMMOND TYPEWRITER COMPANY 


69th Street and East River New York, N. Y. 
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“AMFIL” 


PLATENS. PARTS- TOOLS -SUPPLIES 
“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 


IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG OF UNEQUALED 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


eon AMES & FILSTEAD tata 


CHICAG 508 8. Dearborn Street SAN FRANCISCO: 58 2nd 8 
YC RK: 82 Duane Street DENVER: 16 ttn mane Dever 
BOST¢ IN AGENCY 141 Franklin Stree 


































TE th MDE UE ia NASIR 


DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 





Made as fine as 
the best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 
them. 


Write for 
Catalog 


Our Latest Sanitary 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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REMINGTON 


TYPEWRITER COMPANY AWARDS 


at 


Panama-Pacific International Exposition 


(Confirmed by Superior Jury) 


GRAND 
PRIZE 


FOR “EXCELLENCE OF ITS PRODUCT.” 


GOLD MEDAL OF HONOR—For “Its Educational Value.” 


GOLD MEDAL—For “The Flexibility and Wide Range of its 
Adding and Subtracting Typewriter.” Wahl Mechanism. 


GOLD MEDAL—To Remtico Typewriter Ribbon and Carbon 
Papers—For “Quality and Variety.” 


Highest Possible Award in Every 
Department of Our Business 








REMINGTON 
TYPEWRITER COMPANY 


Incorporated) 
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A REVOLUTION IN CHAIR IRONS 





This basic patent always maintains the same length of bearing in 
the hub. This is the only known device that overcomes the wabbly 
action in a rotary chair. The seat carrier is not fastened to the 
shaft by rivets that get loose from active use, but are welded. The 
seat carrier slides up and down on the post, 

thereby assuring the user of an absolutely 

rigid chair tron. 


THESE IRONS USED ONLY ON MARBLE & 
SHATTUCK HIGH-GRADE OFFICE CHAIRS 


SOLD ONLY THROUGH THE DEALER 
CATALOGUE SENT ON REQUEST 


The stenographer’s chair iron makes both adjustments to fit the back in one 
operation, doing away with an unsightly screw on the back of the backrest. 
Height of seat adjusted to suit the operator by a very simple mechanism. The 


stationary post, our basic patent, is also used on this iron. 














Perfection Pedestal Typewriter Desk 


Made with All Steel Roller Bearing Mechanism 
Write for Catalog 


J. F. DIETZ & CO., 4851-71 Spring Grove Ave., Cincinnati, Ohio, U. S. A. 
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AWARDED 


THE 
UNDERWOOD 


TYPEWRITER 
FOR MERIT 





















Gold Medal Paris- - - - - - - 1900 Gold Medal Jamestown . - « = 5907 
Gold Medal Pan-American, Buffalo 1901 Grand Prize Barcelona - - = = © © = = GF 
First Grand Diploma Venice - - - - - - 1901 Gold Medal Glasgow - «oe! a - - = = 1908 
Grand Prize Rome - - - - =- - - - - 1902 Grand Prize Turkestan Jubilee - - - - - - 1909 
Grand Prize Limoges - - - - - - - - - 1903 Grand Gold Medal St. Petersburg - . - - - 1909 
Diploma of Honor Rome - - - - - - - 1903 Grand Diploma of Honor Buenos Aires - - - 1910 
Grand Diploma of Honor St. Petersburg - - 1904 Grand Prix Brussels - - - - - - - + = - 1910 
Grand Prix St. Petersburg - - = - - - 1904  Elliott-Cresson Gold Medal, Philadelphia - - 1910 
Grand Prize St. Louis Exposition - - - 1904 Grand Prize Turin - - - - - - - = = = I911 
Grand Prize Liege eye - - 1905 First Prize Gold Medal Manila, P. I.- - - - 1914 
Gold Medal (2) Portland, Ore. - 1905 Diploma Hors Concourse, Highest Award, Genoa - 1914 
Grand Prize Milan - - - - - - - - - 1906 


FIRST GRAND PRIZE 


Supreme honor awarded by the 


PANAMA-PACIFIC INTERNATIONAL EXPOSITION 


San Francisco, California 


1915 


UNDER’ 


“‘The Machine You Will Eventually Buy’’ 
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me THE BIG NATIONAL TRADE 








EVENT OF THE YEAR 


WILL BE THE 


12th Annual New York Business Show 


to be held in the 69th Regiment Armory, New York, October 25th 
to 30th, 1915, inclusive. 


DEALERS who are “live wires” will arrange their Fall trips to the 
Metropolitan market so as to be there the last week in October. 
Attend the BUSINESS SHOW. Get posted on all the latest and 
best time and labor saving office appliances and equipment and make 
arrangements for securing profitable agencies and representation in 


your own localities. 


BUSINESS EXECUTIVES are specially invited to attend this 
Show. There will be special sessions for Executives at which you 
will have every opportunity to study at your leisure the most modern 
business devices and accessories. 


MANUFACTURERS of genuine service-giving equipment for 
offices, stores and factories, who have not yet arranged for representa- 
tion, should take immediate steps to “‘cash in” on the BUSINESS 
SHOW opportunity. Do not overlook the psychological advantage 
of meeting the buyers face to face on your own ground—at your booth 


in the SHOW. 


A few desirable spaces still available at moderate prices. 


Free admission tickets, list of exhibitors and any other 
information desired will be furnished upon request. 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President NATHAN W. TUPPER, Vice Pres. 
150 Nassau Street New York, N. Y. 
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Royal Master Model 10 
Price $100 


Do you know why the evil 
of “trading-out” typewriters exists? 







crx, 

ah 
“Ong, "he 
tuys 


[rey a 


Write for “Facts About 
the “Trade-Out’ ”’ 


a little book which doesn’t mince 


words in telling the story of the 
typewriter. Every typewriter 
owner or user should have it. We 
want to place a copy in your hands 
A postal will bring it to you free. 


i 





O you know that the reason for the understanding that a visible 

typewriter only lasts a couple of years is purely a mechanical one? 

Do you know that the fault is a ‘‘hold-over’’ from the old days? 

Do you know that this short-life expectancy carries with it excessive 
repairs and consequent expense? 


Do you know that you can save time and money and secure better 
and longer typewriter service? 


Get the facts—know the Royal 
compare the work 





When you buy the Royal you have satis- 
fied yourself that you are investing in a 
typewriter which will not wear out in 
two or three years 


Which will not require excessive repairs 
Which will enable your typists to do more 
work and better work with less effort 
Which will stand up for many years to 
the most strenuous service- 

Which will cut the cost of typewritten 
letters so that the saving on each one 
almost buys the stamp to mail it 


Which will directly benefit all the work 
in your office 


Which will end complaints, end lost 
working-time before and during repairs, 
end poor work which should be blamed 
on the machine and not on the typist— 


Which will, without an extra attachment, 
give you the triple-service of typewriting 
letters, billing and charging, and typing 
cards for files and indexes. 

Telephone or write any Royal branch or agency 
today for a demonstration. No obligation in- 
volved. Just let the Royal itself present the 
facts to you in your own office. 


ROYAL TYPEWRITER COMPANY, INC. 


Royal Typewriter Building, 364 Broadway, New York City 
Branches and Agencies the World Over 


Apitlicties 


Compare the Work 


“icin 
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The only ate-bype bracket 
odjuctable TOR Staneling ) 


posivions i 






Is this man your customer? 


Did you sell this man his )/*.|) Bracket? Did you get the profit that went with this 
sale? Have you taken any steps to turn the dormant demand for telephone brackets into 
actual dollars and cents? If you haven't ordered your initial stock of + |ss!/) Brackets, do so 
today. Now is the time. Not tomorrow, next week, or 
next month, but now. Write for some brackets tcday 
make up a window display; talk telephone brackets to your 
salesmen and to your customers—then watch results. There 
are many business men in your locality that want a prac- 
tical combined ‘“‘in and out”’ and ‘‘up and down”’ telephone 
bracket and we make that bracket. Now it is up to you 
to get the profit that comes from bringing the two together. 


absolutely does the work claimed. It saves 
Pyurns time; it saves valuable desk space; it avoids 
accidents such as overturned ink-wells and dis- 
arranged papers; it prevents the phone from 


ADJUSTABLE falling causing service interruptions due to a 
TELEPHONE broken receiver, cord or mouthpiece and it pre- 
BRACKET vents foreign noises from being communicated 


into the telephone. The [i/*={{) keeps the ‘phone out of the way, yet 





“sas . . ’ : . The desion of this hrack 
within easy reach; it brings the ’phone to you instantly. Several per- The design is brack 
’ : : aad reduce wear to a m'nimum. t 1s made ot 
sons can use the telephone without inconvenience to anyone. ws acne 2 sae Gilt oaieiinie- ceueiiia iain 
- f 1 pal all Ci ( ire 
oa . . , ; , beautifully finis! 
The fact that there are more Pyurns brackets in use than all other The 7 , 
. - , . nere are no Sj] v T het Di 
makes combined; the fact that they have been adopted by the United parts to give trouble. Simplicit av 
o - “ 2 - : adits LO j A OlTipil Til 
States and other governments, by railway systems, industrial plants construction, case hardened bearings at 
and large and small business concerns proves the Puurns brackets to be gs aoe Cae whey ace _ 
ne iong ¢ qd Nara service ne burn ri Kt 


a good investment; it proves the mechanical superiority of construction. are reputed to giv 
, . “ce ” “ ” . The Burns Hi-Lo fit 
Lhe combined “in and out’’ and ‘‘up and down’’ adjustment features minutes, this bracket 





are brand new. The advantage of the ‘‘gate-type’’ bracket has long - a “ 

been recognized. But now we have in thea {iim} ‘“‘gate-type’’ bracket the arm by wire eyelets, which fit into the rivet 
. > . “.< vay We - wan vabl thu na ng t user t io a 

adjustable for standing positions. ho aten vitae Getiatine Gis coed 


AMERICAN ELECTRIC COMPANY 6401 To 6505 so. state m CHICAGO 


MANUFACTURER OF 


Adjustable Office Specialties 
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NE of the greatest retail 

merchants of the country 
built his business upon the 
maxim—‘‘The customer is al- 
ways right.” This principle 
has been followed in the man- 
ufacture of 


L.C. Smith & Bros. 


typewriter 


The wants of the user have dictated 
its construction. The user has de- 
cided in favor of certain improve- 
ments, now incorporated in the New 
Model 8. Here are some of them: 


Silence of Operation—The most silent run- 
ning efhcient typewriter ever placed on the 
market. Absolute silence has been very 
nearly attained. 


Decimal Tabulator—A help in billing and 
tabulating. There is no extra charge for 
this convenience. 


Variable Line Spacer—Enables the opera- 
tor to start on a given line and space from 
point of starting: also to write on ruled 
lines whose spacing varies from typewriter 
spacing. A great help in card work. 


Faster Ribbon Feed—lInsures new place of 
impact for each type face. 


Choice of Carriage Return—Upon special 
order the new left hand carriage return will 
be furnished in place of the right hand. 


All the important features of previous 
models have been retained—ball bearing 
carriage, typebars and capital shift; back 
spacer, key controlled ribbon, removable 
platen, protected type, flexible paper feed 
and automatic ribbon reverse. 


Write for new catalog of Model 8 It will 
explain why the L. C. Smith & Bros. type 


writer is a synonym for superior service 


L.C. SMITH & BROS. 
TYPEWRITER COMPANY 
Factory and Home Office: SYRACUSE, N. Y. 


Branches in all principal cities 


The 


“Silent 





Smith’ 


New Model 8 





Ball Bearing Long Wearing 
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Send For This 
Mach 
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Price, $25. 


$27.50 west of 
the Mississippi 





Read our offer 








\ ROTOSPEED 


Stencil Duplicator 


This machine prints neat, clear form letters that look exactly like 








Is w xe vidual sate original typewritten letters. It also reproduces hand-writing, 
tically indestruct- ruled forms, etc. It does these things quickly without muss or troubk 


Our Proposition 


ible, will not crack, 75 Copies a Minute —... ana -7- 
cannot be injured The Rotospeed stencil is cut just as nas comes cusometc | ind 7 other EXCLUSIVE 
by handling, heat quickly as the typist ordinarily write and yet the price comy $25. ($27.50 
+: wel dines t a letter. It takes but a few seconds  Dititoryou toprint 24.000 comes to viv 
or coid does no then, to attach the stencil to the ma- t. Your saving on this work will mot 
— os) Pes, ota ee ™M. ne x F vs , a th t cost of the machi: 
affect it, anda larg chine. he n /) copies per minut 10 DAYS’ FREE TRIAL 
number of copies can be run with ease. Yon the ROTEEE RED in, your ofies. |. Seo whet ii 
none hta: 20 Cents a Thousand aie’ tienen aie tees Ceieerenaninds tinal didn Senn 
may be obtaines Rotospeed supplies are inexpensive. The FREE TRIAL OFFER. Write at once—NOW 
from one original. entire cost of running a thousand copies of THE ROTOSPEED COMPANY 
a letter or form ts less than 20c. 608 W. Sth St., Dayton, Ohio 


The Rotospeed Agency means new business and additional profits We offer one 


Dealers! dealer in each territory a real money-making proposition Write for information 

















We're Working With You 


Our confidence in the present possibilities of 
the rebuilt typewriter field has been fully justified 
by the results of our campaign to make it easy for 
dealers to sell rebuilts. Our sales depend on our 
ability to work with you. That’s why we are 
making a special offer on Underwoods and other 
standard machines which need only a little adjust- 
ing to make them look and act like new. But, 
more than that, we can supply you with machines 
in any grade from rough to thoroughly rebuilt, 
and all at prices which cannot fail to suit you. 

You won't have to wait for the machines you or- 
der. Our reputation is founded on quality and serv- 
ice. You'll get what you want when you want it. 





“The Service you will ultimately adopi”’ 








Try us with an order and see. 











GENERAL TYPEWRITER EXCHANGE, Inc. 


Home Office and Factories: 70 Washington Street, Brooklyn, N. Y. 


EUROPEAN REPRESENTATIVES: 


THORP & MARTIN TYPEWRITER CO., LIEBERT & MEYERHOF, 


79-80 Queen St., London, E. C., Eng. Hamburg, Germany 
Wholesale Distributore for Great Britain Wholesale Distributors for Continental Europe 
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Why Typists Prefer 
the Light-Touch 


MONARCH 


Have you ever noticed how 
often the typist whose type- 
writer 1s not a Monarch says: 
**T don’t like the touch of this 
machine.’’ Then a mechanic 
is sent for, and he tinkers and 
he tinkers, and when he gets 
through, maybe the touch suits 
her and maybe it doesn’t. Se. wl 

That is something that never happens—some- 
thing that never can happen—when the typewriter 
is a Monarch. 


The Light-Touch Monarch 


is built to suit the operator 


If any slight adjustment of the touch is ever needed one turn of 
a screw does it. In other words, the typist can instantly make the 
touch of the Monarch exactly what she wills—and no mechanic 1s 
ever needed. 

It is no accident that the Monarch Typewriter is the opera- 
tor’s favorite. The reason is because it is built that way—it is built 
on purpose to supply the qualities which every operator needs 
and values. 


331 Broadway, New York 
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The New Woodstock Visible 
Silent Typewriter 


Standard, in shape, weight, equipment and de- 
sign. Has ball bearing carriage, two color ribbon 
device, and all other necessary conveniences. 
Twenty per cent less parts than any other 
standard machine, and has a greater percentage 
of hardened steel parts than any standard 
















machine of simple construction 


With our new sales plan it sells with 


little effort. 

Agents wanted for the United States 

and foreign countries. 

Simple—Durable— 
Artistic—Efficient 


SESSSSSSSSSESSS SSS SESSSES 


Manufactured, Sold and Guaranteed by 


Woodstock Typewriter Co. Woodstock, Ill. 


WWW WW WWW WWW WWW WW WW WW WW WW WW WW 
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will bind thick- 

nesses that cannot be handled by any other hand-stapling device on the 
market. The Acme No. 1 Binder is a lever action wire staple binder, 
strong and simple in construction. It holds one hundred heavy wire 
staples, binds to one-quarter inch, is equipped with our patented, 
anti-clogging device and can be fastened to the table or platform. 


The staples used in the ACME machine are made from bright 

tinned steel wire, mounted on poplar sticks, secured by best 
quality red rubber bands, passed thru gauges to insure uni- 
formity, and are packed 5,000 in a box with directions for 
use printed on the labels. 


The ACME No.1 Binder may be used for binding 
commercial paper of all kinds and is used in thousands of 
DEALERS: business offices throughout the country. 


Write us at once for our special 
proposition which will help you 
to handle these binders succ¢ 


fully. They are specialties in 
which there is a large margin of ACME s | APLE CO.., Ltd. 








profit. Any dealer will be well 
repaid for displaying and adver- t 
aay (iets hates to bie cus 1643-1647 Haddon Ave., Camden, N. J. 
tomers. Canadian Representative—Ernest J. Scott & ( 59 St. Peter Street, Montreal 
td., 8-9 New Zealand Avenue, London, E. C. 











European Agents — Progress Typewriter Supply ‘ 
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Try This New 
Telephone Convenience 


The 


Western Electric 


Adjustable Telephone 
Bracket 


(a 
: L 
Keeps your telephone on your 
desk and always within easy 
reach. 
Your telephone swings out over the desk, 
over the ink wells and papers without 


dragging them to the floor. 


Bracket holds any desk telephone and is Western Electric Company 


» ro x York At Kansas City San Francisco 

easy to install. Butta Richmond Milwaukee Omaha — Oakland 
re oa Savannah I ipolis Oklahoma City Los Angeles 
*hiladelphia New Orleans Detroit Minneapolis Seattle 

Write to house nearest you for folder 444-BT, _ Boston Houston Cleveland St. Paul Portland 
Pittsburgh St. Louis ( t Dallas Denver Salt Lake City 

. iP R EVERY 
A complete line of Sales Helps for the dealer. ie ile rt See ee 


a al, S 
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The VISIGRAPH TYPEWRITER 


The most EFFICIENT 
AND CONVENIENT. 


Highest SPEED with 
EASY ACTION. _In- 


terchangeable carriages. 
Interchangeable platens. 


Automatic Ribbon re- 
verse. NO BREAK- 
DOWNS. 


A SUPERIOR 
MACHINE. 


Catalogues on request. 


The Visigraph Typewriter CO., Lenox Ave. & 116th St., New York City 























OFFICE APPLIANCES. 





September, 1015 





= 


Per Ocha MN a ro 
ae se ae. 

















> SSS 


SS 












UR neighbors’ war has become a 
twice-told tale—it has lost the 
power to make business pessimists. 


Crops are the largest in the history 
of the country —and there are other 
mouths than ours to feed. 


Money is plenty—and more is in sight. 
Now’s the time 


for the office supply man to prepare for 
the increased demand which awakened 
business will put upon him. 


Loose Leaf will be one of the first 
departments to feel that demand. 


com [-Pc=, heavily advertised, will 
be the easiest line to sell—and the ser- 
vice from the factory, as well as the 
honesty of the goods, will increase the 
prestige of the dealer who sells it. 


Sell ]-P@ and be Sure. 




























Irving-Pitt Manufacturing Company 


Kansas City, Missouri 
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rescent-Filler ully Depressed Crescent-Filler"’ Partially Released escent-Filler" Completely Released 
Pen Empty Pen Half Full Pen Full 


The Simplest Self-Filler of Them All 


HE above sectional views show what a_ entirely out of the pen barrel and then re- 
supremely simple device our ‘“‘Crescent- place it. It is not fastened to the barrel in 
Filler’ is. All one-piece—no springs, hinges any way whatever. Can you do that with 





or other complicated devices to operate. No any other self-filler’ 
hidden mechanism — it’s all on the outside on i ” = 
The ‘“‘Crescent-Filler’’ allows complete com- 

except the flat presser-bar. , ' ' : 
pression of the ink reservoir—that means a pen 


You can easily take the “Crescent-Filler” full of ink, not part ink and part air bubbles. 


e 9 
ys 





Self- Filling 


«/ Fountain Pen 
NON-LEAKABLE 


is the only one that’s stood the acid test of time—16 years on the market and over 1,000,000 
satisfied users. After all, that’s the only worth-while proof. The others may be all right, 
but they are new as yet, they’ve not been put to the merciless test of TIME and HARD 
USAGE. The “Crescent-Filler’’ is trouble-proof—almost Sony ge In fact it’s so simple 
it can’t go wrong—its satisfaction is a continual advertisement in the hands of your customer. 
Write for our Fall Dealer’s Proposition. 


The Conklin Pen Mfg. Co. 


166 Conklin Building Toledo, Ohio, U. S. A. 
Hil 
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When you think of 
supplies, think of Ge, 


The Biggest Line in the World 


“Y and E”’ manufacture and keep 
in stock such a great variety of card 
index supplies that no matter what 
your requirements may be, you can 
always feel certain of ‘““Y and E”’ 
filling them for you promptly 

| Printed form cards of most approved de- 
signs for keeping various records—in many 
sizes, weights and colors: flat and angular 
metal guides; celluloided and plain press- 
board guides; handy card ledger outfits; 
movable indicators; boxes and trays; tab 
cards and indexes—an immense variety of 
everything pertaining to card index suj yplie S. 

(Our service to the ultimate consumer 1S 
thus backed by dependable service to the re- 
tail trade. 

Thirty-five years of active participation in 
systematizing hundreds of businesses have 
given the ~Y ,and_ E”’ line perfection in 
every detail.” 

Avail yourself .of the inexhaustiblé stock, quick 
service, high quality, and good profits thus offered 
you. Get the habit of calling on ‘*‘Y and E’’ for 


every kind of card record and index that you ever 
need, 















Write for Catalog ' 


‘YAWMAN “0 FRBE MFG. @. | 


Rochester, RS OF oe 


Branch Offices in New York. Newark, Boston, 
”? delphia, Washington, Chicago, Kansas City, 
« veland, Buffalo, Pittsburgh, Springheld, Mass 

San Francisca, Los Angeles and Oakland In 
Canada, The Office Specialty Mfg. Co., Ltd., 


I to and Newmarket + & 
, fet 
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ONKEN [MPROVED AND RECONSTRUCTED YOUNITS 


A TREASURE CHEST FULL OF 
SHow WINDOW 
FIXTURES 


FOR 


)) STATIONERY 
STORES 


V Window Trimming Made Easy 



























Window Trimming is a good investment even if 
it costs a lot of time and money. Effective displays 
and frequent changes build business. There is no ques- 
tion about that. 


But that is no reason why part of the cost and 
much of the labor of Window Trimming should not 
be eliminated—if the cost and labor can be cut out 
without reducing the efficiency of the display. 


ONKEN Inter-changeable DISPLAY 
YOUNITS make the Window Trimming easy. They 
shorten the time required to do the work They make 
it possible for the inexperienced to produce a good 
trim. They enable the expert to do proportionately 
better work They broaden the field for him—widen 
the range for expression of his ideas—and save his 
time by enabling him to secure, quickly, exactly the 
sort of unusual effects he desires. 











This wonderful set of fixtures combines extreme 
simplicity with almost limitless Opportunity. Over 
five hundred different trims 
can be produced from the 
set. Produced without 
the cost of a tool—the 
hands and the brains of 
the trimmer do it all. 








ONKEN Improved and Reconstructed YOUNITS are NOW Made “No Screws Screwing into Wood.” 


THE OSCAR ONKEN CO. fouth ve. Cincinnati, Ohio 


, Address all Correspondence to Cincinnati 
Stock Carried in Cincinnati, New York, San Francisco, Canada, England and Australia. 








ORDER THROUGH YOUR JOBBER OR DIRECT—JMMEDIATE SHIPMENT 
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THE SUPERIOR JURY 
of the 
INTERNATIONAL EXPOSITION 


has awarded 


The GOLD MEDAL of HONOR 


to the 


CORONA 


TYPEWRITER 


This medal of honor is the highest award attain- 
able in the PORTABLE TYPEWRITER class, 
and it was given to the Corona in special 
superlative merits as a 


PANAMA-PACIFIC 


recognition of its 
typewriter for personal use 


CORONA TYPEWRITER CO., 
GROTON, NEW YORK 


INC. 
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ALL METAL 


THE AUTOMATIC 'SPEEDOGRAPH DUPLICATOR 








100 COPIES OF HANDWRITING OR TYPEWRITING IN 10 MINUTES 
You simply write the original on any kind of paper, plac« Th register perfectly and do not curl up N 
it down on the table of the machine, and run off your copies washing is req 
automatically by running the impression roll r ba k an 1 The machine is built of iron and steel, is fitted wi 
forth until the desired number of copies have been back duplicating film and handles paper up to 8} by 13 inch- 
made. Guaranteed against defect or damage (from anv caus« 
t t necessary. whate\ ears. Price $30.00 I 


No stencil sheets, printing ink, or tting 


THE SPEEDOGRAPH DUPLICATOR cO., : 476 ; Broadway, New York, N. ¥. 
»d office specialty man tn each city. 





We shall soon be ready to make agency arrangements and want one go 
on 2 a 7 Zp Sibew, a oi 


eee, OR ah lt ‘ 


HERON te 
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Imitation is the 
sincerest flattery 


Not so many years ago Robert Fulton built the first steamboat. With 
sneers it was called Fulton’s folly. Today submarines may cross the 
ocean under water, and a single steamer will carry the whole popula- 
tion of a good sized city. 


Air ships were first scoffed at. Today they fly for hundreds of miles 
and carry passengers. 


The radically new always meets with ridicule, no matter what its merits. 
When the pioneer courageously has proven its worth then the imitators 
commence to make and sell the just-as-good. 


Elliott-Fisher Company built the Billing Machine with 
the flat platen. After Elliott-Fisher proved to be The 

— Billing Machine then the flatterers 
commenced to call their round plat- 











i en typewriters, billing machines. 
e Then Elliott-Fisher built The Book- 
Me keeping Machine, and to the skep- 
ee tical its accomplishments were be- 
é yond belief. After Elliott-Fisher 


pioneered The Bookkeeping Ma- 
chine to success the flatterers got 
busy and commenced to call their 
adding machines and typewriters, 
bookkeeping machines. 





5 But Elliott-Fisher with the flat platen is the only real 

es 300kkeeping Machine and no cylinder machine can 

es do bookkeeping the way the flat writing principle of § 
Elliott-Fisher makes machine bookkeeping possible. > 
S Elliott-Fisher Bookkeeping means to post ledgerand 
y make continuous journal of all debit and credit trans- 34 
Be actions at one and the same operation, alsocustomer’s 
% statement if desired—accumulate totals of all debitsandallcredits % 


means machine-proved accuracy—each account mechanically 
balanced at close of each entry—trial balance perpetual—elimina- 
tion of night work and end-of-month congestion. 
No imitation Bookkeeping Machine will do this. Ask for Elliott- 
, Fisher ‘‘ Product Book,’’ which shows the Bookkeeping Machine and 
An Opportunity Elliott-Fisher machines for various other kinds of work. 


re offered an fnteret Elliott-Fisher Company 
ee honwat Enos | @2 Cedar Street Harrisburg, Pa., U. S. A. 


fd 
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‘“‘The machine that does things’ 


Are your items 
large or small? 





There is a Dalton for $125.00 that will handle anything below 
$10,000.00. Possibly it’s large enough for you. Other models of 
greater capacity and equipped with special features cost up to 
several times that amount; but whatever the price, the same high 
grade material and careful workmanship enter into each and every 


machine carrying a Dalton name plate. 


The Dalton is the SIMPLEST of all adding machines—only 
ten keys. Awarded gold medal for SPEED at Panama-Pacific Ex- 
position. Does ALL that other machines can do—many things 
they can’t. Only adding machine operable by touch method. 
Light, compact, small and built to last a business lifetime. 


Tens of thousands of Daltons are in daily use by the largest 
corporations and most discriminating purchasers of office equip- 
ment in the world. The United States Government is buying more 
Daltons today than of all other adding machines combined. 


The Dalton Adding Machine Co. | Use the coupon in asking 
4268 Booch St., Norwood for free demonstration 
CINCINNATI, OHIO Gentlemes 

I 


Provided there is no obligation on our part, we 








have you demonstrate the Dalton machine 


Name: 


Address 


SSIS 


SSS 


Y 
y 
UY 


SSS 
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STATIONERS LOOSE LEAF CO. 


“SELLS TO THE TRADE ONLY” 


346 Broadway, MILWAUKEE, WIS. 203 Broadway, NEW YORK CITY 
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ADJUSTABLE 


EXPANDING 
FROM Jr02 INCHES 
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FROM 2704 INCHES 






































THE SMEAD MANUFACTURING COMPANY 


Department ““C 
HASTINGS. MINNESOTA, U.S. A 
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PRESIDENT, KEERAN AND COMPANY 
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PUBLISHERS’ POINT OF VIEW 


More About the “Little Fellow.” 
HE prologue of this second argument is 


I a 


lowing letter which came to us the middle of 


the fol 


last month from a stationer in one of the big 
southwestern cities. 
‘Perhaps you can give me some information that 


will help me out. As you will note by my letterhead, 
[ am in the stationery business. 

‘I wish to get into the wholesale and jobbing busi- 
ness in this line, but find great difficulty in getting cata 
For instance, take the pencil 
the 


logues and price lists. 


companies: most of them will come back with 


reply, ‘We fail to find you rated in Bradstreet’s,’ etc., 
Well, I am not asking for credit 
[ am rather a small 


and want references. 
or would so state. I will admit 
concern, and most of the traveling men do not always 


] 


take time to call. Then, perhaps, I do not go at it just 


right. I would appreciate any information along this 
line 
“Yours very truly, 

It seems singular that a man who asks for cata 
and information, with the money in his pocket 

a man who is a legitimate dealer in stationery and 
office equipment—should find any difficulty in obtain 
His letterhead carries the infor- 


ing what he wants. 
mation as to his business and gives his address. 

[here are not too many men in the stationery busi- 
ness. There is room and to spare for live, aggressive 
men who will create business rather than to sit down 
and wait for it. A man with a small business who is 
just starting and has no backing of reputation to bring 
customers to him, must of necessity acquire the habit 
out after trade. His living depends upon it 


ot going 
and if he is at all adapted to the business he has taken 


up, his services as an agent are bound to be of much 


Vaiue to someone ()ne of the surest ways to keep the 
small dealer from developing into a big successful 
dealer. is to refuse him the goods. We repeat again 
the advice that manufacturers should pay a little more 
attention to tne small dealer. (One can never tell] from 
the first tug on the line how big a fish he may land. 


Getting Material for Office Appliances. 

OMETIMES our friends ask “How do you get 

all the material for Office Appliances; how in 

the world do you get it together?” We some- 
times put this question to ourselves. 

The magazine, Office Appliances, is never finished. 
It is always in the process of making. It is subject to 
every influence that goes with the ups and downs of 
spirit which affect the human organism. 

Material comes to us from nearly every part of the 
world, and the obtaining of matter is a continuous 
process. We have permanent connections with certain 
leading sources, but much of the magazine is due to 
the interest and co-operation of friends all over the 
world. In effect, Office Appliances has a corre- 
spondent in practically every capital city the world 
over. We are always executing commissions for sub- 
scribers everywhere and they in turn assist us with 
information and suggestions. 

In this way Office Appliances is created. It is a big 
co-operative family. Here in the home office we point 
the pencil, drive the pen or hammer the key, yet the 
voice is not our voice, but the voice of the industry. 
That is the reason why it is possible to get enough of 
stuff to put into the magazine. 

<<-> 
Atlanta to Bid for 1916 Convention. 
T IS likely that representatives of the stationery 
business in Atlanta will present strongly the ad- 
to the convention at San 


the right 


vantages of that city 
Francisco, and invite the association to make Atlanta 
the meeting place for the 1916 convention. Ivan E. 
\llen, treasurer of the Fielder & Allen Company, and 
president of the Atlanta Bureau, which 


is a part of the Chamber of Commerce of Atlanta, 


Convention 


will be in the happy position of one who commands 
the full strength of the entire organization in his ef- 


ynvention to Atlanta. 
which is 


forts to bring the next 

\tlanta is one of those southern 
making great strides in business, and which is exert- 
powerful efforts to give publicity to the advan- 


I 
No small part of 


cities 


ing 
1* 4 ‘ 1 — 
I I to offer. 


tages which the city Nas 
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this advertising falls upon the shoulders of the Con- 
vention Bureau of the Chamber of Commerce. In- 
ducing people to come to Atlanta is one of the chief 
purposes of this bureau, through whose efforts Atlanta 
has entertained many leading national conventions in 
the last few years. 

Atlanta is in the center of an interesting and beaut 
ful country full of historic and sentimental associa- 
tions. It is one of the great railroad centers of the 
South, and it is typical in its public life of everything 
for which the South stands. Historically the city of 
Atlanta is a most interesting place, while from a point 
of view of business it illustrates the development of 
the new South, being a clean, alert, well built, up-to- 
date and progressive city. “Round about Atlanta are 
many battlefields. One may here review the actual 
scenes of Sherman's campaign against Atlanta during 
the march to the sea, and may be shown the location of 
the different events of that historic series of battles. 
Sentimentally, too, Atlanta is linked with the spirit of 
the old South, with the dash of the chevalier and the 
tender humor of “Uncle Remus.” 

We have had no stationers’ convention in the South, 
unless that at Baltimore can be so regarded. Many 
members of the association never have been farther 
south than Baltimore and for them the trip would be 
educational. We can conceive of no greater hospital- 
ity than was accorded in the North, East and West, but 
should the association go South we know that the tra- 
ditional hospitality of that section will enable everyone 
to carry away most pleasant recollections of the trip. 
In Atlanta many members of the association will per- 
haps make their first acquaintance with the hoecake, 
the corn pone, the sweet ‘tater, and perhaps the ‘pos- 
sum, and all these have a quality and lusciousness to 
be found only in Dixie. 

Should the claims of Atlanta be presented—we're 
for Atlanta! 

<-> 
The Turn of the Tide. 

HILE the money for war materials and the 

credits which foreign nations have acquired 

in this country for the purchase of prac- 
tically every product of human consumption have 
made activity in certain quarters, this is not the actual 
basis on which better conditions are being built. Sun- 
dry improvements in industry are noted despite war 
conditions, and better conditions are coming for quite 
other reasons than the fact that many plants are filling 
large war contracts. 

Kveryone notes an enlivening demand for principal 
commodities, and with this comes a gradually increas 
ing activity in the office appliances field. Back of this 
is the influence of the passing of an unseasonable 
summer, which has had a depressing effect upon in 
dividuals and has reflected itself in business. Had we 
had a summer of seasonable warmth the tide might 


have turned a month ago. 


The apprehension that “something is going to 


happen” is gone, and has given place rather to a belief 
that something good is going to happen. Foreign 
relations which a month ago were strained and uncer- 
tain have been so handled that there is every pros 
pect that no further trouble will result. Fear that the 
United States might be embroiled in the European wat 
has held business in abeyance, but all sane men are 
now of the opinion that there will be no embroilment 
of the United States in the European trouble, and that 
even if the worst should happen people must live and 
a certain number must go about their affairs. Out of 
this understanding and out of the foreign events which 
have come to pass in the last few weeks, has come 
confidence. People are going ahead with their accus 
tomed business, and as soon as trade gains impetus 
there will be a marked and steady advance. Of all the 
nations of the world the United States is financially 
in the best situation. For the heavy commodities such 
as iron and steel there is a large demand outside of 
war contracts, for the railroads are building rolling 
stock and using rails, and very soon the movement of 
the crops, which, despite the unseasonable weather 
will be large, will set an enormous amount of money 
in circulation. 

There is every prospect that the coming winter will 
be one of gradual enlargement and strengthening of 
business all along the line. 

<*> 
Some Views on Conditions in This Field. 

HE readers of Office Appliances will be inter 

ested in the views of some of the members of 

the typewriter field with regard to the outlook 
for business this fall and winter. We present letters 
from three men who are known wherever office equip 
ment is sold. 

The business of manufacturing and selling typewrit 
ers is an index of conditions in the office appliances in 


dustry, just as iron and steel are the barometer of the 


industrial field. Everything starts when the type 
writer companies commence to feel an increasing and 
enlivening demand for their product. We believe, 
therefore, that the views of the several prominent 
tvpewriter men here presented will be of much 
terest. 

G. F. Watt, president of the Elliott-Fisher Com 


pany, presents the following opinions regarding 


1 
} 
i 


1¢ 


; 
‘ 


outlook in the field of billing and bookkeeping ma 
chines: 
P| decided increase in volum« f general busin« Ss, 


now evident tn all 


parts of the country, will undoubt 
edly stimulate buying of office appliances in America, 
and we expect a considerable increase from the sale 
of billing and bookkeeping machines. Our sales have 
steadily increased throughout the summer, and we art 
] 


oats : Peal) +3 ‘ } . ] 
now operating oul plant on Tu time and have pians 


formed for steadily increasing our sales force through- 


out the fall and winter. 
“Even though the war may mntinue for another 
vear, foreign business is going to increase. Inquiries 











are coming from those countries which have been shut 


off from purchases of American office appliances, 


showing an increased export demand. 
organization views the future 


Mr. 


I: LLIOLL lishet 


prospects with decided optimism and agrees with 


Edison that there is a long period of prosperity ahead 
for the \merican people.” 
G. F. Watt, President, The Elliott-Fisher Compan 


‘ } 


‘I am pleased to be able to give it as my opinion 


that unless the nited States becomes seriously in 


volved in international complications, the total sales 
of typewriters in this country for the coming fall 
season will not fall far short of normal: and that in 


the instances of some companies the normal domestic 
sales will be equalled or exceeded this fall. 
‘As for foreign business, I expect to see a marked 
but it is 


\merican 


improvement over the exports of last fall, 


impossible that the 


foreign sales of type- 


writers can this year come anywhere near the figures 


of ante-bellum days. 


There has been a gradual im 
provement in the typewriter business both in the neu- 


and in the belligerent countries, but it 


ntry 
LILT ICS 


is, IN my opinion, too much to expect a return to the 


sales of former days until some time after the con 


President, The Hammond Typewrit 


“We 


‘onsider the outlook for the coming fall and 
winter in 


the typewriter business as exceedingly bright, 
and base our deduction on the fact that our own busi- 


1 


has shown a very marked increase during the last 


ness 


thirty days. <A rather good indication is the fact that 
kuropean orders have increased and are very near 
normal 

Domestic business is healthy and in view of a great 


Ss 


conditions as a whole, we 


betterment in industrial 


inticipate very good business.” 
( Vi Howell, General Manager, Sun Typewriter Con 
1? j - = " 4 . ° 
Isiness conditions, so far as the typewriter in 
dustt S mncerne have shown a steady improve 


ment since the first of the year. Even the coun 
rip ¢ +4 17 -~+ s . > . 1 > - 

es actually at War a < mnsiderab e improvement i1n 
the sale pewriters has been shown, and the rest 
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world has adjusted itself to the changed condi- 
tions so that business seems to be moving along very 


of the 


much as it did before the war started. 


] 1 
LOOK Ti 


ontinued improvement, as our 


volume of sales is fast approaching normal not only 
in the United State but throughout the world.” 
I. W. Earle, | sident, Remington Typewriter Company, 
New York 


‘I consider that the 


best thing that has happened to 
years has been the Euro- 


the typewriter lustry 
is necessary for us to depend mostly on 
this country for and we personally have 
learned that the world’s greenest fields and pastures 


| | | 
me, and it 


pean war it 


Our Saies, 


took this war to drive this 
good and hard. 

reased fully 100 per cent since 
the war, due solely to the fact that we have concen- 


s country instead of being at- 


tracted by the luring promises of what could be done 
n foreign | s, and which costs so much to be really 
iccomplished. Never in the history of our business 
have we sold such a great percentage of direct sales 
where no trade-in machines were considered, which 


brings out the point I mentioned above—that when the 
sale of a product is dependent on a certain territory 


it can produce just as great results as in a larger ter- 


ritorv, if e organization will only try. Collections 

are better than they have been in the last three years, 

and we re e that the public are looking to us for 
‘All That's Be i W ng Machine.’ 

G. W. CAMPBELL, 
Ger Mar Victor Typewriter Company, 
New York City. 
The presidents of some of the principal typewriter 
l t quoted, declaring that the 


companies refused to be 
is hardly the time to go on record in a spirit 


present 
of prophecy One prominent man, whose financial 
and business judgment distinguished for soundness 
and discretion, declared his firm belief in a splendid 


future for the ind He said that he is a thorough 


optimist and that times appear to be growing better, 
but that he does not care to be quoted when any day's 
event et 1 ulations 


WT TA 








ONE HUNDRED 
OUGHNESS WITHOUT 
WITHOUT MERCY. 





PER CENT EFFICIENCY IS THOR- = 
SENTIMENT AND JUSTICE : 
HUMANITY HAS NO PLACE FOR IT. 2 
Ike Millikan says—Excusing and forgiving others gives 2 

us heart qualities which we cannot get otherwise. = 

A. Hoosier. = 
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EFFECTIVE BUSINESS LETTERS 


Some Extracts from a 


Book by Edward Hall 


Gardner, Assistant Professor of English in the 


University of 


Wisconsin 





EDITORIAL NOTE.—Office Appliances is much indebted to Prof. Gardner, author of the book Effective Business Letters 
for a copy of this most excellent, timely work The book, “Effective Business Letters, is a handsome olume of some 376 pages 
It is a clear and wonderfully comprehensive discussion of the fundamental principles of business letter writing The book is 
logical, systematically arranged, and bears the stamp not only of a man experienced in business usage, but of fine culture as well 
Edward Hall Gardner is assistant professor of English in the University of Wisconsin His book will be a distinct addition to a 


business literature which is steadily advancing and growing better in interest, 
“Effective Business Letters’ deals not only with the construction of business letters, but 
letter, a chapter on the makeup of the letter, some observations 


of business letters and includes an introduction on writing the 
on the quality of paper and envelopes and printing on the letter 


giving or refusing information, ordering goods, acknowledgements, notice of shipments 


tion letters and the follow-up, special phases of collection letters, 


up letters, sales letters in special cases, applications for positions, recommendations 
finally, a chapter on filing correspondence. An appendix to the book gives « tain valuable 
This book should be in the librar of every business man and 


writing, form letters, and, 
regarding telegrams, cablegrams, abbreviations, exercises, et 
should be consulted frequently 


NTIL a few years ago, most letters were writ- 
U ten with small attention to their appearance or 
their composition. They were loaded with 
errors, and with a strange jargon of “stock phrases” ; 
they had the awkward brevity of telegrams, omitting 
pronouns and every word not considered vital to the 
meaning. Today, a retail customer dealing with a 
good house may well be surprised if the letters he 
receives are not courteous, tasteful in appearance, and 
clearly written in good English. 
Care can be taken not only to write the letter clearly 
and correctly, but to insure that it is neat and attractive 
in appearance ; to make it not only concise and intelli- 


gent in transacting its business, but also vigorously in- 


terested in the welfare of the customer and eager to 
show him every consideration. The routine letter can 
communicate the personality of the house as well as its 
own subject matter, making the reader feel that the 
writer is a man and not a machine. 

If letters are to be well written they must be sys- 
tematized. They are too numerous in any business to 
be handled intelligently if they are regarded as a mass 
of haphazard units. Think how many letters are re 
quired to complete each selling operation. Lefore a 
house can sell to a new customer on credit it must 
ascertain his financial standing. If the information 
given in Dun’s or Lradstreet’s is not sufficient, a let 
ter can be written to the man himself, asking details 
about his business, or to reputable merchants in his 
neighborhood or to banks which know him. When he 
makes remittances, or if he does not make them ac 
cording to the terms agreed upon, or if misunder 
standings arise, letters of acknowledgment, of collec 
tion, or of explanation must be written. All these re 
quire so much tact and so much knowledge of the 
customer, of credit policies, and of the business of the 
house, that in a large business a separate department 
of credits and collections is given the sole charge of 
them. 

To become a successful correspondent, first acquire 
a deep, thorough familiarity with vour house and its 
goods. Follow the goods through the process of man- 
ufacturing and become acquainted with their use, so 
l'nderstand the 


that you have confidence in them 


thoughtfulness and finisl 
l it ge into the various purposes 


sheet, mistakes in language, letters asking for information, 
adjustment letters, credit letters, collec- 
sales letters—first principles, building the letter, sales follow 


and introductions, principles of effective 
information 


house organization so that you can appreciate its poll- 
cies and know the value of the men comprising it. To 
do this is to become a loyal member of the house and 
to develop an enthusiasm that will show in all the let 
ters you write. 

Second, know your customers, who they are, what 
they want, and how they live. (ne large house doing 
a mail business with retailers sends its letter-writing 
salesmen out to visit its customers, to study their needs 
and form friendships with them. To understand peo 
ple in this way and to write to them understandingly 
requires imagination; but everyone can have imagina- 
tion to some degree. The “narrowing effect” of busi 
ness is not seen in the chiefs of the business world be- 
cause they have imagination. 

Third, cultivate the primary virtues of sympathy, 
patience, genuine courtesy, and kindliness. No letter 
writer can succeed unless he deliberately and of set 
purpose practices these qualities ; for without their aid 
he cannot write a cordial and courteous reply to a let 
ter that irritates him—and to write such letters is an 


everyday necessity in business. .\ virtue is as easy to 
cultivate as a vice. 

l‘ourth, be absolutely and obviously sincere. False 
hood is bound to discover itself and discredit the user, 
so that he loses forever the hold he wishes to gain on 
his customers. The advantages he thinks to gain by a 
plausible trick will be secured only with careless read 
ers, and a reputation for unreliable dealing 1s hard to 
live down. Any appearance of insincerity is particu 

PI 


larly dangerous in business done by mail, for the cus 


tomer's distance from you gives him small chance to 
reform his impressions of you 

\im at a “personal quality” uur style, in order 
to convey an impression of sincerity and of interest 
in the person addressed. To secure this quality, fol 
low two general principles: 


(a) Imitate the tone of conversation Write as 


cordially and personally as if you were face to face 
with vour correspondent. Avoid formal, set phrases 
L'se a vocabulary full of interesting words. Employ 


direct questions \ddress the reader as “vou.” 


lsut letters must always be more dignified than con 


versation. In an interview, the expression of the 





speaker's face helps to explain the meaning of his 
wi s; his smile corrects a possible impression of 
udeness or curtness. If he sees the other man mis 
understands him he can offer immediate explanation. 
Letters have not that aid and so must avoid over 
familiarity for fear it will be misunderstood. Like 
Wise ey must avoid humor, for fear it will be taken 

S sm. Letters must be more compact than con 
ers e shortest interview is longer than a letter 
ne subject would need to be lo use a per 


sonal stvle does not mean that the writer need com 


se long letters \nd, finally, letters must be more 
direct than conversation; they must state the subject 
t once and pass from point to point with a rapidity 
ld be in a spoken interview. 
Writing the Letter. 

Fhe fundamental qualities which the reader de 
mands in every letter are clearness, conciseness, com 
plete: ess, correctness, and courtesy. 

he usual business letter is read rapidly or only 
glanced through. The eve runs down the page, catch 
ing at the outstanding words and phrases, looking fot 
a ke » the meaning of the whole. 

It is read as one of many letters lhe morning's 
mail o business man may bring to his desk from 
twenty to a hundred letters, or even mort Kach of 
these esents a different problem, so that his mind 
mus ust itself afresh for each. 

lor these two reasons the first requirement of every 
business letter is clearness. There must not be a 
moment's doubt as to its meaning. A letter that is 
thoroughly clear at first reading will save mistakes 


iting of other letters 


LO secure learness for the reader, give each 
idea separate paragraph. The eye grasps each 
grou f words unit, separated from other groups 
) ~ iwtioNns 

) ul a in ber of short, simple sentences, each 
in one paragraph, are monotonous and so unconnected 
that é he e harder to read than longer ones. 
rheref ( vhe MmMple ideas are of the same nature 
the e best joined in a paragraph, wl may still be 
of e sentenct | treated as one idea. (ver-para 
graphing is almost as bad as under-paragraphing 

\ g genet! il rule for ordinary letters is that 

9 should not be over six lines long, and tha 
nos grap should be shorter | lepends 
somewhat on the nature of the letter \ paragraph 
need 1 t. f course, be limited tO One CTIL¢ ¢ the 
requirements of clearness make no such demand. 

S¢ i Ss ice rCLW CE YTa s 1d 

sing cK ( lines. This is « de 
té ette DUL Can app to tetters 
( The best usage S : 
eg ‘ e subject of the lett ike 
( ennite arranges ( if ere 
son n e subject, begin with what is most 
pleasing e re \ chronolog irrangement 
sa Te etter containing facts and 


a 
> 
vs 
I 
ww 
on 


. give facts first, then comment. 
al run smoothly through the 
showing the connection between sen- 


comments 

(e)} \I ¢ the tnougnt 
whole letter by 
tences and paragraph 


ach letter to For ex- 
f on two contracts, or if there 


one subject. 


ire adjustments to be made on two separate invoices, 
yr if a customer sends order and a request for 
idjustment, in each case write two letters, not one. 


his becomes even more important when considered 


‘ _P K 
it of filing. 


from the standpoi 


{ onciseness 18S next 


Importance to clearness to 


save time for the reader. Do not waste a word. 


\lake every letter as short as is consistent with clear- 


ness and courtesy. Routine situations can often be 
well handled in two paragraphs of a sentence each. 


\lmost every letter can be written on one page, thus 
ader’s time but the stationery 


only Saving tne re 


not 
7 


of the writer as 


Completeness is a requisite to be borne carefully in 


mind. Many costly blunders are made because the 
writer leaves out some necessary statement, or simply 
forgets to say hat he intended. He may think some 
topic too obvious to need mention. For example, he 


not need to refer to a previous 
and the reader; but the 


supposes that he does 


agreement himself 


busy man at the desk, turning his attention from other 
letters to read this one, has not time to think of sub- 
jects that do stand on the page beforehim. * * * 


less in spelling, punctuation, grammar, and 
as well as in all the rules relat- 


+ 


ence construction, 


sent 

ing to the appearance of the letter, are first of all neces- 
sary to preserve the writer's dignity and to make the 
letter a wo epresentative of his firm. But there 
is a more important reason than this. As the reader 


glances through the letter, striving to understand it as 


quickly as possible, his attention will be distracted 
from the subject matter by an error of any kind. It is 
not safe to rely on his ignorance; even men who make 
mistakes themselves notice them in others, and the 
most intelligent customers are those you care most 


Courtesy is at least as important as any other 
equisite lire lies the chief opportunity 
of the modern lettet [he business correspondent can 
never allow himself the luxury of losing his temper. 
No matter how irritating the letter he receives, he 

ist write a courteous reply. No matter how monot- 
onous is the ess letters he writes, all nearly 
like, he n of saying “please,” “thank 
vou,” “we regret,” “we take pleasure,” and_ similar 
‘ourteous phrases. Remember that the reader does 
not grow tir 

: emphatically in the letter, 

nsidering | raj etters are read. Use definite 
M t] re to be of service or your 
mnsideratio1 for the reader's position. Let such 
vords s gly at the beginning and end of 
the letter; let the first a ast sentences contain posi- 
sled sil 
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HOW TO “MAKE GOOD” 


Review of and Extracts from an Interesting 


Book with the Above 


Title, by Alfred T. 


Hemingway. 





NOTE.—The new book, “How to Make Good," contains 
it contains enough advice and 
The book is copyrighted by the author, published 
of the Franklin Hudson Publishing Company of that 
book is ‘‘a business man’s message on commercial 
quoting several passages from this book, not only for 
to go further and read. the book itself 


'¢4 HE truly ambitious seek to meet the condi- 
tions of leadership, of real success. When 
opportunity comes, they are able to grasp 


it. Decision to make good is the all-im- 


portant thing.” 


“One reasonable test of the value of a message 


spoken or written is this: “Did it give me some one 
or two things to think about?’ Most men 
parently quite unwilling to do much real thinking. In 


are ap- 


these times a good deal of thinking is being done sec- 


ond-handed.”’ 


“Reach out for success in a hopeful mood. While 
only a few make the large, well-advertised successes, 
multitudes are succeeding in unheralded seclusion. 
Think success, hope success, believe success.” 

‘ 

“Excessive fatigue must be avoided. Under it you 
can not have good self-control. The quality of your 
work drops with your loss of fine control. Do not let 


your work get ‘on top of you.’ You should keep ‘on 
top of your work.’ ” 
‘ 

“If your philosophy of life does not include the con- 
viction that you and every man must work and work 
hard for his own sake and for the accomplishment of 
the best things for humanity, any success you attain 
will certainly be a mere accident. How much more 
will be gained by the man who works with the con- 
viction that the sweetest joy he can know will follow 
work well done and friends well served. 

“Work and friends, someone has said, are the two 
great sources of happiness.” 

* * »* 

“Success is not likely to come to the selfish, un- 
friendly man with whom men do not like to do busi- 
ness. We see trade influenced repeatedly by genuine 
likableness and promotions gained time after time by 
men who are able to get along well with their fellows, 
Many smart 


their superiors and their subordinates. 
fail because 


men who are good workers practically 
they have not cultivated ‘get-alongableness.’ ” 


* x 


“Attractiveness, ability and attentiveness mean Per 
sonal Magnetism. When found with honesty and in- 
dustry, Personal Magnetism is a sure winner.” 





only eighty-six pages and can be 
man supplied with a spur to 
by the Efficiency-Building Bureau of Kansas City, and 
Hemingway, the author, is himself a 


Suggestion to keep the average 


city. Mr. 
character-building, the only success insurance 
their intrinsic worth, but also in the hope tl 


? 


put in one’s coat pocket, but 
ambition for some years to come 
comes from the press 
a business man, and h 
We take the liberty of 


t some readers may wish 


“Get all the speed you can along with thoroughness. 
You can absolutely count on good results if you are 
studious, conscientious, and industrious, turning out 
work that has a distinctiveness and genuine super 


iority.” 


“Be willing to admit ignorance and ask questions 
in order to learn. False pride at such times might mean 
great losses. Be as helpful to others wanting to learn 


as you would like to have your superiors be to you.” 


“As you read, take time to do some real thinking. 
Choose articles and books that stimulate thought. Fun 
and fiction are the best for the overworked brain, but 
even serious reading is recreative, in that it takes you 


out of a rut and brings relief from stereotyped living 


and thinking.” 


“You are to make yourself fit for service. Your 
mental, spiritual, and physical equipment for business 
is your greatest requirement. And you will need to 
keep fit. There is no short cut or easy road to great 
success ; no pet recipe that wiil cause real worth to ap 
pear in a moment. You are compelled, whether you 


wish it so or not, to ‘work out your own salvation.’ ”’ 


“One of the greatest college presidents is doing 


le repeatedly counsels 


fine thing for his students when 
them to ‘stay persistently in the presence of the best, 
to ‘let the best have a real chance at you, and warns 
them that ‘the good is often the enemy of the best!’ ” 

“Use your divine imagination. Practice auto-sug 
gestion. Watch your thoughts. Select the best to hold 
and dwell upon as you choose your friends to be en 
tertained in your home. Then act \ good mind 


Think, 


backed up by fine feeling, needs a strong will. 


feel, act.” 


on with friends or 


“Be genial in casual conversat 
customers. Contribute something, as well as absorb 
what is offered you. Make it a point to locate some 
item of interest to the other party and draw him out.’ 

‘Be pleasant! Your companions and employers will 
appreciate graciousness and courtesy, and you wil 
have chances to learn that the grouch or the fretter 


never has.’ 
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American Office Furniture in Store 


Window. 


Characteristic Exhibit of 














An Example of the More Conservative English Style of Display. 





WINDOW DISPLAY AND LOCAL ADVERTISING 


A Discussion of Some of the Feature 
he Stationer’ 


Important Part of 1 


of This 
Work 





HE window of the stationer is the most obvious 


and frequently the only means of local adve1 


tising which he employs. It is very impor 


tant, therefore, that the stationer give some personal 


time and attention to the subject of window display, 


or, 


is a means of quick and direct returns, a well 


trimmed window is probably superior to any other 


means of publicity. An auctioneer on the front steps 


crying the goods within could hardly draw a more 


/~ 


interested audience than a good window properly trim 


med with goods in which the business public 1s inter 


ested. The auctioneer would depend upon noise and 


curiosity and would draw a mixed crowd, eighty per 


cent of whom would block the street and prevent the 


really interested twenty per cent from getting at the 


goods. But the good window automatically selects its 
| 


own audience. hose who are not interested pass on 


while those to whom the goods have an appeal 


ve 
QuUuICKIY, 


stop to study them and perhaps enter to buy. It is 
the experience of good merchants that a profitable 
their best customers are first attracted by 


number of 


a time well arranged window display. 

But it is possible to make mistakes in window trim 
ming. Not long ago the house publication of one of 
the big loose leaf companies pointed out a few of 
these mistakes for the benefit of dealers in its 
goods The house organ said: 


“One of these mistakes lies in the use of cheap ma- 
terials for decorative purposes. Too often crepe 


paper and cheesecloth play an important part in the 
ut 


setting and nullify the effect of good arrangement or 


cheapen high-grade goods. Sometimes a catch-penny 
and is 
entirely out of harmony with,.the merchandise di 


mechanical device is used to attract attention 


S 


played 
stunts. You might 


“Don’t trv circus draw a big 
t 


standing on vour head, but the first effec 


utation of a 


would be to earn for yourself the re] 





mountebank. You might paint the outside of your 


place of business a vivid blue or pink. It would be 
distinguishing but cheap in effect. 

“Cheap decorative materials usually cheapen the 
So do lurid signs. So does overcrowding. 


the setting should harmonize 


window. 
Che 


with 


background and 


the goods displayed in quality and in color. 
Tacks, pins or clips which are used in arranging dis- 
plays, should not be left exposed. 

“Glass shelves which show traces of dust or finger- 
marks detract from the general air of refinement you 
should strive to obtain. The same thing applies to the 
woodwork of your window as well as its glass front. 
Remove all evidences of smoochiness and if paint is 
needed, don't fail to use it. 

‘If you cannot afford a regular window trimmer, 
select 


fitted 


self further for it. 


the clerl has given evidence of being best 
ind encourage him to train him- 
lal 


when he does something well, tell him so. 


for this work 


-e an interest in his efforts and 


“Your window is worth as much or more than your 


| Watch its work as you do his. 
from year to year. Its clothes 
Make it as attractive as 


est salesman to you 
Increase its efficiency 
should be rich but not gaudy. 
possible to all who pass, for it represents you to the 


passing throng.” 


\ word about the illustrations upon these two pages 
will not be amiss. The two cuts which appear on 
this page represent \merican and an English 
window display. 

The American idea in window trimming is to con- 


centrate—to make the window tell a snappy story that 
to give him one 


In the case illus- 


the a glance 


passer-by can get 

thought that will stay in 
trated at the head of this article the idea brought out 
is that “Y and E” steel furniture gives four-fold fire 
The automatic latch feature is brought 


his mind. 








_— 
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An Office Fifty Years Ago. Window Display by the Pound & 
Moore Co., Chariotte, N. C. 


out in this display as a point which makes for protec 
tion against fire. 

The British idea is more conservative. “Show as 
many goods as you can without loss of dignity,” 
seems to epitomize the English system, which does 
not demand such frequent changes of display as are 
thought to be necessary among American merchants. 
The window shown on the right-hand at the beginning 
of this article was arranged by the Shannon, Limited, 
of London. It will be noted that someone has set up 
a collection box for the Newcastle-on-Tyne War Re 
lief Fund directly in front of the Shannon window. 
Thus does war cast its grim shadow in unexpected 
places. 

The two pictures which are shown at the top of this 
page demonstrate another idea which can be applied 
with success. These windows tell a story. They were 
designed by a member of the staff of the Pound & 
Moore Company of Charlotte, N. C., and show how 
ax office might look if it were not fitted up with mod- 
ern devices, machines and furniture, and how it can 
be made to look when brought up-to-date. A few 
words more concerning these two windows and 
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Display in Window of Lowman & Hanford Co., Seattie, Which 
Won $250 Prize in Rice Leaders Contest. 








The Office of Today.—A Companion to the Window at the Left— 
Pound & Moore Co. 


about the gentleman who designed them appear else 
where under the caption, “Some Interesting Win 
dows.” 

The two window displays illustrated at the bottom 
of this page show the kind of windows which won 
prizes in the famous window trimming competition re 
cently held by a big commercial association the enter- 
prise and originality of whose methods have com 
manded much attention recentl) 

The subject of local advertising is one which calls 
out diversified opinions. Several very prominent and 
successful houses do none at all except through their 
window displays, while others equally prominent 
and successful find that newspaper advertising in the 
local press pays good returns. Some of these houses 
take space regularly in newspapers, with an occasional 
“spread” announcing something of particular interest 
ach dealer should, we believe, do some local adver- 
tising apart from his store windows, but whether this 
is to be in newspapers or by means of letters and cir- 
culars to prospective customers depends largely upon 
the situation of the dealer, the people whom he serves 
and the character of his local newspapers, their cir- 


When advertising is intelligently writ 





culation, etc. 





ten in an interesting way, the chances all favor its 


success. 


Ss 


Adee S 


Window Display in Store of W. B. Burford, Indianapolis, Which 
Took a $10 Prize in Rice Leaders Contest. 
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COSTS AND PROFITS 


A Few Points on What the Standardization 


Committee is Doing and 


Some Suggestions on 


Accepted Methods of Figuring Profit Over Cost 





FFICE APPLIANCES understands from reli 


17 ] 


able sources that the Standardization Com- 

mittee of the National Association of Sta 
tioners and Manufacturers 1s working upon a most 
comprehensive plan of accounting applicable to retail 
stationery stores, and that this plan will be incorpor 
ated in their report at the San Francisco convention 
his report, it is understood, will be unique in its 


thoroughness and practical value to the stationer. 


J 


is understood that the report will embody a simple, 


comprehensive, elastic and modern system of account 


Ing particulart' designed for the statione1 and alii 
lines r pusiness 


he chairman of this committee is Ivan | \lles 


treasurer of the Fielder & Allen Company of Atlanta, 


Ga lhe remaining members of 1] mmittee ar 
also in sta ers. This arrang¢ nt has mad 
it possible for the committee on Standardization t 
have frequent meetings during the year without 


pense to the association, and thus to stud all the vari 
ous systems devised for other parti ular lines of trade, 
adopting vital improvements and eliminating red tape 
f this committee will present in a com 
prehensive way, with illustrated actual forms, a com 
plete svstem of accounting that will meét the needs, 


is said, of ninety-five per cent of the stationers 1 


the re and small, and will enable a dealet 

» keep his a unts in such a way that he will have 
an estimate on the profits and loss on every item in 
cluded in his stock. With his accounts so kept the 


svstem as 1 gauge almost to enny his in 
vestments, expenses, profits and loss d furnis t 
a tin vital s stics that the association will re 
quire i¢ ire, and which will be necessary to 


the vork of future Standardization Committees. 


\fter this report is presented at the San IT rancisco 


convention Office .\ppliances hopes to present it in its 
con te form the benefit of stationers throughout 
the Té¢ | bee cs 

The subject of costs and profits 1s one perhaps 

.. +e ] } ] ] . +] 1 ale + 1% 
whi is been thrashed over more than almost a! 
other subject which relates to retail merchandising 
Office Appliances has published a number of articles 


on this subject, and many articles have appeared 


other publications The concensus of the best opi 


ion now seems to be that profit must be figured ot 


selling price of the goods; that is to say, a given pet 


cent of profit usually means a given per cent based 


the selling price of the goods and not upon the cost o! 


> 


them. for cost is an exceedingly elastic item. It be 


gins when the goods are purchased and put in transit, 


and does riot end until they are delivered to the cus- 
tomer and the bill for them is paid. Goods are charge- 
able not only with first cost at the factory, but with 
transportation, cartage, storage, overhead expenses, 
it, heat, ete.; with salary expense, 
expense of up-keep and repairs, with interest on the 
investment, with delivery charges, breakage, with the 
cost of accounting and collection—in fact, every item 
pense which cai ssibly arise in the course of a 
geable as cost on the goods, the sale 
of which supports the business. It is impossible to 
yw just how much this item of cost is, or how to 

hute it in all cases year by year, for 1t may vary 


with circumstances and purely accidental events. 


it 1 al efore, to base the percentage of 
selling price of the goods, so that when 
1 me es he requires 25 per cent profit, 


hat profit represents 25 per cent of the price at which 


Stationers’ associations throughout the United 
ites have done lerable work on costs and 
irk Stationers’ Association has 

excellent results through its 
committe vho have ve stigated this problem. The 
work of the National Catalogue Commission has also 
been distingut shed for its value to the stationery field, 
recommended by that com- 
mission are usually sufficient to give any stationer a 
reasonabl rofit over and above all his items of 


\fter discussing the wrong methods of figuring 
profit percentages in the schools, Thomas A. Fernley 
s in one of his recent books for business men: 

e misunderstood, it should be 
aid that it is scientifically correct to use either the 
cost or the selling price as a base in figuring the per- 
as it is stated on what base 
he percentage has been calculated. This, however, 
hould t be regarded as being in the nature of an 
academic discussion, for it is certainly the privilege 
of professional men to hold any views that they may 
prefer on this subject; but it is hoped that they will 
concede to business men the same privilege, especially 
when the method followed has such a decided effect 
on the volume of Net Profit realized from the con- 
nd permit them to adopt that 
method which most fully answers their requirements. 
nen from figuring the cost of 


doing business on the gross sales and their percentage 





of profit on the cost of merchandise—without appre- 


ciating the fact that it makes a difference.” 
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Bree tae RINKS 


Some Points Picked Up Here and There on Live 
Business Methods. 





POST DATING 


INVOICES 


THE DELIVERY 


PROBLEM 


N all business where there is any 
credit trade, confusion sometimes 

results where the purchasers do not 
record and check up the goods they buy 
and the bills they pay, item by item. To 
avoid at least a part of this occasional 
confusion and misunderstanding one of 
the large fountain pen manufacturing 
concerns has sent the following notice to 
its customers: 

‘It occasionally happens that in mak- 
ing out our monthly statements, charges 
made during the last few days of the 
month are not listed. Consequently, these 
mnth’s 


items appearing on the next 1 
statement cause confusion. 

“In an endeavor to avoid this as far as 
possible, we will date all invoices made 
after the 27th of the month as the first 
of the following month. 

“Trusting this action will bring about 
the desired results and will meet with 
your approval, we remain.” 

The foregoing is presented as a sug 
gestion which some dealers may perhaps 
adopt with advantage 

7 1 

OW to get goods promptly into 

the hands of customers, thus 

increasing the reputation of 
one’s store for service and efficiency is 
a problem which some dealers have not 
vet solved to their satisfaction. \ de 
livery system must be efficient as well as 
economical, for too costly a service is 
worse than an expensive horse which 
eats high-priced feed, doing no work to 
pay for it. “Tips,” a house publication 
of the Irving-Pitt Manufacturing Com- 
pany, makes the following suggestions: 

“There are very few lines where 
prompt delivery means so much as it 
does in the commercial stationery busi 
ness, 

“No matter how 
ficient a firm may be, there always comes 


systematic or ef 


a time when that concern will need sup 
plies at very short notice, and when they 
will appreciate the saving of minutes 
made possible by a messenger boy who 
is fast on his feet 

“Therefore if a stationer can advertise 


prompt deliveries and back up his claim, 


he has an immense advantage over his 


ADVERTISING 


BY DEI | 


less progressive competitors 

“A couple of boys with some sort of 
carriers on the handle bars of their bic 
cles can cover a lot of ground at a small 


expense and from this method up to 
small automobile truck there are so 
many different means of making delive 
that it is hardly necessary to go into dé 


1 


tal 


erry ° , 1 1 . . 
rhe big Tact 18 that there 1s no item 


5 
+ , eT ee 
in your overhead that can be made to pay 


bigger dividends in an advertising wa) 


than your delivery system, and every 


dealer can well afford to scrutinize care 


lly the methods that he is using in this 


department.” 


bd 


MIE establishments, like commet 


cial stationery houses, which ar 


called upon to deliver many small 
parcels and to cover an area of a few 


miles’ radius about the store, make use 


of a modification of the motorcycle. The 
machine employed is a tricycle in form, 


g- two rear wheels and one front 


~ 


1 
havi 
wheel. A commodious covered box rests 


on springs between the rear wheels and 


the boy rides a saddle in front, in the 
same manner as he would ride a motor 
cvcle. The engine is also identical with 
1 


that of a motorcycl Chese machines at 


comparatively inexpensive, consume | 


gasoline, are quick, mobile, rapid and as 
safe as any light motor-driven vehicle 
They may be finished elegantly, and so 


lettered as to advertise the firm to whom 
thev belong. A driver, neatly uniformed 
in khaki, adds an effective touch to sucl 


an outfit. Where | deliveries of small 


soods or small machi: is ta oe 
YOOdS Smali Ma es are to ve made 
| aa 7 7 4 
such a vehicle offers an effective meat 
of performing the work. 
4 
N official of one of the big com 
° q 7 

panies s field relates that he 

went into a jewelry store not long 

; : 
igo to DUV a gitt S wile Che man 

7 7 5 | 

it the repal des tron ked at him 
ae a at ee ] on Ded 
hrough a magn g glass screwet 
| eve ° then a upie of elegant clerks 
who were discussing a tango tea gave hin 
gh. tt _ 1 14] 1 
al once over, ind a middie aged mat 
who was putting vav silverware t 
vored him with one glance. The would 
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be customer examined a silver-set, looked 
intently at several clerks who were busy 
on affairs of much interest to them and 
nally went out, taking his money with 
him. He was in the store several min 
utes, during which time nobody had sax 

single word to him. Such treatment of 
customers is not common in stationery 
stores, but when all clerks are busy watt 
ing on trade a courteous greeting to in 


coming customers is sometimes forgot 
ten. A pleasant word of greeting, a sen 
ten. pleas. g1 ng, 

tence or two of explanation, require but 
four or five seconds of time, but they 
are among the small things which fre 
quently loom large in results. To say, 


‘(ood morning, I'll be at liberty in just 


moment, sir,” sometimes means just 


the difference between a good sale and no 


sale at all 


mer and no customer. The house whi 


between a permanent custo 
h 
supports blasé, discourteous, or indif 
ferent sales-people makes a great deal of 
business for its competitors. 
a 4 
house has 


1 
| 
! 


CHICAGO stationery 


its counters made entirely of 


plate glass above the base. This 


glass is held in place by means of metal 
angle clips bolted through. ©n top of the 


counters are small, glass trays, parti 


tioned off with glass partitions. In these 


compartments pencils, penholders, rulers, 


pens, clips and a multitude of similar 


small devices are shown This method 


gives a neat appearance the counters. 


“14 
cessipie at all 


(Goods are visible and 


times 
a 7 
NCE upon a time retail dealers 
used to burn all their waste 
Yee ) 1 1 
paper as rubbish. By and by 
some found there was a market for this 


waste, but the problem of keeping it un 
| enoug! 


> 


1 accumulated to cart it aw 
] 


made it a nuisance an danger point 
for the starting of fires. Now, however, 
1 


rs . 7ane 17 4 } 1; 
here are several sma steel baling 


presses on the market which bandle this 
properly. They are fireproof and 
serve as storage receptacles for waste 
paper until enough for a bale has a 
\ tightly wit 


is not readily combustible and has a 


1 


cumulated. 


igher market value than loose paper 

indiscriminately piled together. Many 
dealers are therefore installing these 
small presses and find that their waste 
» longer is a loss, 


income 
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NE of the items of expense in the 
{hee equipment store arises 
from the rusting or tarnishing of 
nickel or silver-plated goods which are 
exposed the action of the air and the 
light. \lany houses avoid heavy bills for 
replating and refinishing by showing only 
a few samples, keeping the bulk of such 
stock carefully wrapped in tissue and 
rotected from moist air and_ strong 
rht. They find it necessary, however, 
at more less frequent intervals to re- 
plate these samples or to sell them at a 
considerable reduction. This, we believe, 
could be avoided by using a metal pres- 
ervative which leaves an extremely thin 
coating upon the metal, yet does not in- 
terfere with its appearance, does not 
make it greasy nor sticky and which 
requires renewal only once in six months 
so. There are such perservatives to be 
little expense. Some of those 
highly finished machines in 
ind these preservatives a source of 
msiderable satisfaction and economy. 
s 


UCCESS in selling articles of busi- 

ness equipment depends upon the 

are which attends the service 

given by the dealer. The more he makes 
a service proposition, the greater his 
success is likely to be. Loose leaf selling 
an be handled from the service view- 
point as well or better than most arti- 
a man buys loose leaf goods 
ts to install an entire sys- 


e either wal 


tem or to buy something which will fit 
nto or extend a system already estab- 


-d. A thoroughly posted loose leaf 


J 


great value to any dealer who 


ells loose leaf devices. Such a man 
should know something of accounts, 
stems and business usages. To make 
services most effective, he should 

Vi et place, with chairs and a 
le, where he may bring his customers, 
eat them, show the goods suitably laid 


ssist the customer by timely 
selecting that which will 


1 
est advance his business. Sometimes 
h suggestions result in large orders, 
business men buy with open 

Ils, responsive to new ideas. Men 
leas can capitalize them in 

he lo leaf department if they will 
to present their suggestions. 

sell loose leaf like so much flour or 

o1 a poor way to use a good 
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The keen, clear cut and earnest face in the above 


illustration is that of George P. Wigginton, secre 
tary, general manager, also general sales manager of 
one of the livest office appliance concerns in the 
United States—the Kalamazoo Loose Leaf Binder 


Company of Kalamazoo, Michigan 

George FP. Wigginton was born December 6, 
1875, at Steubenville, Ohio. His father was of Scotch 
English descent, while his mother was of German 
parentag« When he was three years old the fam- 
ily removed to Pittsburgh, where he received his 
early education and where he graduated from high 
school in 1893 Immediately upon his graduation 
he started out to hunt a job and at the end of two 
weeks found that the only available position, seem- 
ingly, in the state of Pennsylvania, was with thx 
Duquesne Printing Company, washing rollers in the 
printing office for $4.50 a week. A little while after- 
ward he became a bookkeeper for a laundry, where 
he worked up toa salary of $25 a week. This seemed 
to be the limit in that job so he entered the employ 
of S. A. Stewart, where he learned the book binding 
business from the ground up. He became superin- 
tendent of the factory and was for several years a 
stockholder and secretary and general manager of 
the establishment \fter his connection with this 
business was established, the firm name was changed 
to the S. A. Stewart Company Mr. Wigginton re 
mained with this house thirteen years, when he found 
it necessary to make a change of location on account 
of the ill health of Mrs. Wigginton An opening pre 
sented itself as superintendent of the Kalamazoo 
Loose Leaf Binder Company and he immediately 
took the position 

During the eight years Mr. Wigginton has been 
with the Kalamazoo Loose Leaf Binder Company his 
work has been characterized by his excellent and 
thorough knowledge of his business. Mr. Wigginton 
knows the loose leaf business from the ground up 
He is the inventor of several money-saving devices 
for the Kalamazoo line. 

Mr. Wigginton was married October 7, 1902, to 
Miss Margaret Heasley of Pittsburgh. They have 
five children, three sons and two daughters. They 
own and live in a beautiful home in the finest rest- 
dential district of Kalamazoo. During the summer 
they live in their own cottage at Gull Lake, Mich. 
Mr. Wigginton is a Presbyterian and a Mason in 
high standing, an enthusiastic fisherman, hunter, an 
ardent motorist and plays a good game of golf. 
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Proi C1 among the advertising men of the 
country, one of the leaders he art of typewrite 


advertising, and a vigorous and consistent exponent 
of the higher ethics of public tv, is Alan (¢ Reile) 


who presides over the publicity department of the 
Reminazton Typewriter Compat 

Geors Miatthew Adams says “The Silent Man 
is Usually the Thinking Man and the Silent Worker 
is the Get-Things-Done Worket 

\lan Reiley fits into these specifications Hi 
would rather listen than talk. His desk at Reming 
ton headquarters is next to a window that overlooks 
Broadway When the caller enters he encounters 
the broad light of the window and beholds well 
poised, smoothly shaven mat f average build an 
nquiri expression The Reiley eyes take in all 
he details, and whatever the sitor’s mission, he 
feels impelled to state it as directly as he can Now 
no one finds Mr. Reiley hard to talk to, for he is a 
fine listener when one has somethu y” to say 

When we mentioned this column to Mr. Reiley 
some weeks ago, he made tor his « clone cellar nd 
it was nly by promises of extreme clemency tl 
he was induced to come fort! nd feed us wit! 
few husks information which we now present: 


Alan C. Reiley was born in New Brunswick, N. ] 
December 7, 1869. On November 1, 1898, before 


Was twenty-nine years old, he entered the service 


of the Remington Typewriter Company as edito 
and copywriter in the advertising department, and in 
July, 1902, he was made advertising manager. He 
has remained in this position ever sinc 

Mr. Retley has the news sense, and he has organ 
ized the publicity department f the Remington 


° * 1 ° 
Cypewriter Company upon sucl isis that it gives 


out real news which compels publication and com 
mands attention and interest. His work in the ad 
vertising field has commanded the admiration of 
advertising men everywhere, hile his editorial 
labors on “Remington Notes” his company’s hous 
quarterly, have produced one of the finest publica 


tions in the entire field. 

Mr. Reiley ts an active worker in the Advertising 
Managers’ Association, his constant and consistent 
effort having been exerted for the elevation of the 
standards of publicity. His long association with 
the Remington Typewriter Company as advertising 
manager is of itself evidence of the esteem and con- 
fidence with which his company regards him, and 
proof, if any were needed, of his splendid work. 
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MANAGING A PURCHASING DEPARTMENT 


By L. V. Estes, President of L. V. Estes, Inc., 


Efficiency Engineers. 


Published Some Months 


Ago in the ‘‘Manufacturers’ News.” 





HEN | asked our “modern” factory presi 

dent how he ran his purchasing depart 

ment and on what information he based his 
judgment as to when, where and at what price to buy, 
he answered cheerily: 

“Oh, I have a young man who is quite clever as a 
purchasing agent. He has been on the job for sev 
eral years now and has come to know all the leading 
suppliers of such materials as we have to buy. He 
has learned from experience which suppliers give the 
best prices consistent with the quality we require and 
whether their delivery service is satisfactory or not. 
Then, too, he receives price quotations now and then 
which keep him in touch with the markets. To assist 
him on the miscellaneous purchases he has a consid- 
erable number of catalogues and price lists. I am in 
rather close touch with this department myself, and 
feel pretty well satisfied with the way our purchasing 
department is running.” 

\n investigation of the facts showed that this 
“clever” purchasing agent was relying on his memory 
of suppliers’ names, their prices, and the quality of 
their service, supplemented to some extent by filed 
letters (a large number of which he sorrowfully ad 
mitted were misfiled), and by the notes in his “per- 
sonal” note book. 

\ trip through the factory disclosed more of the 
“clever” work of this purchasing agent. Department 
after department was cluttered up with process stock 
on which work was held because of material short 
ages, many of the orders with “rush” tags attached. 
Qn the other hand, valuable stock room space and 
lots of good working capital was tied up in excess 
stocks of obsolete and unsuitable materials. An in 
spection of the returned goods department showed 
more troubles that were traceable in the ultimate anal- 
ysis to the lack of standardized material specifications 
and quality standards in the purchasing department. 


\ talk with the sales manager and designing engineer 


disclosed the fact that neither they nor the purchas- 
ing agent had ever considered that they had vital 
interest in common. No advance information from 


the sales department on estimated sales as a basis for 


long time contracts for materials at favorable prices ; 


no utilization by the designing engineer oi the knowl- 
edge possessed by the purchasing agent as to the 
quality, cost, and availability of the raw materials he 


was specifving. 

Perhaps now you may say: “Yes, it is very easy to 
. 4 } 1 

pick flaws, but what I want to know is just how the 


efhciency engineer would install a purchasing system 


that would overcome all these objections.” And that 


is just what we now propose to tell you and in such 
detail that you can put it into actual practice in your 
own factory 

First of all, for every material purchased, there 
should be standardized specifications, as to quality; 
suppliers should be definitely advised of these require- 
ments when prices are requested and materials should 
be inspected when received to ascertain that they meet 
these standards. Make the tests before accepting the 
goods you buy. The quality specifications can be 
recorded on master material cards in the “Quotation 
File’ mentioned below. 

PURCHASES FALL INTO TWO CLASSES. 

Your purchases will undoubtedly fall into two 
classes which we will call Class A purchases and Class 
; purchases: 

Class “A’’—General purchases of materials or sup- 
plies used continuously and regularly and in large 
quantities 

Class “B’—Specific purchases of materials used 
occasionally, at irregular intervals and in small quan- 
tities. 

Purchase Class “A’’ materials on yearly contracts 
with monthly shipping directions. Enter into these 
contracts at the season of the year when that particular 
material is naturally at its low point. Determine this 
from a careful review and study of the range of prices 
throughout a period of four or five years longer if 
possible. Keep in touch with underlying business con- 
ditions and purchase only when prices are “right.” 
Don't hesitate to spend a few dollars a year m sub- 
scriptions to such trade journals as will help your 
purchasing agent to feel the pulse of the markets on 
the materials he has to buy. The president of the 
company should ordinarily give final approval on all 
general contracts for Class “A” materials. 

SIS Ol YEARS CONTRACT. 

In order that the purchasing agent may be able to 
determine the quantity of materials that will be re- 
quired as a basis for making a year’s contract: 

1. Require from the sales manager an estimate of 
the probable shop production requirements on each 
style and line of goods for the ensuing year. This 


statement should be approved by the president. 

2. Furnish the purchasing agent with a 4 by 6-inch 
card file which will show the different materials and 
the quantity of each required for each style and line 
of goods. These “Material Specification” cards should 


be filed alphabetically by classes of goods and under 
classes by types ot Ca h class. 

3. When the shop production requirements are re- 
ceived from the sales manager, the purchasing agent, 
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by the use of his “Material Specifications’? should 
figure the quantities of each kind of material that the 
shop will require in manufacturing this output. He 
should then take steps to cover these requirements by 
yearly contracts as fast as he gets satisfactory offers. 

4. In sending out price inquiries, the purchasing 
agent should use the Quotation Record file described 
below : 

Purchase Class “BB” materials when the perpetual 
inventory stock cards show that the stock has reached 
a standardized minimum limit, or when properly ap- 
proved requisitions are received for special materials 
or supplies. Stock Record Cards mentioned above 
should be kept for all materials carried in the shop 
stores department, which department should ordi- 
narily be directly under the authority and manage- 
ment of the purchasing agent. On these cards, the 
quantities received and the quantities delivered to the 
shop should be posted from records turned in from 


the shop store and the quantity on hand figured. 


Enforce Set of Standard Approvals. 

\n important feature of purchasing, from the 
standpoint of managerial control, is to publish 
and enforce a set of standard approvals required 
on purchase requisitions before the purchasing agent 
shall have authority to act. These delegations of au 
thority to approve purchases will vary with the size of 
the factory, and with local conditions. However, we 
give below a simple set of delegations for a medium 
sized factory: 

Permanent plant (buildings, permanent fixtures, 
machinery). Shop superintendent, first; president, 
final (less than $1,000.00). (Board of directors au 
thorization final, if $1,000 or over.) Small tools, pat 
terns and shop fixtures; shop superintendent; presi- 
dent, if over $20.00. Office fixtures; office manager, 
first; president (final). Raw materials; chief store 
keeper; purchasing agent (if covered by sales man 
ager’s estimated shop production requirements). Shop 


supplies; shop superintendent; president (if over 


$20.00). Ofhce supplies and stationery; office man 
ager; president (if over $10.00). 

When purchase requisitions are received by the put 
chasing agent he should refer to a quotation record 
fle to determine from whom he should buy. This fil 
should consist of a master card for each kind of ma 
terial purchased. Behind this master card should be 
individual cards for each supplier of that particula: 
material giving the address, quotations, purchase ot 
ders previously placed and prices paid, full informa 


' 


tion as to the promptness of delivery, the quality of 
the material furnished, ete. he individual cards 
should be filed in order of preference (all points con 
sidered) the supplier receiving highest preference 
coming immediately after the master material card, 
and so on. 


1 
} 
i 


It is very essential that this file be kept right up to 


the minute, quotations, purchase orders placed, etc 


being posted daily. In order that frequent quota 
tions may be received, suppliers should be requested 
to keep you posted constantly on changes in prices. 


If quotations do not come in automatically they should 
be solicited on postcard “price inquiry” forms. 

In conclusion, I wish to emphasize one phase of put 
chasing, generally overlooked, but rich in opportuni 
| I ) 


¢ 
I iosest ci 


ties for profitable action, and that is the c 
operation between the designing engineer who specifies 
materials and the purchasing agent who provides those 
materials. The knowledge of the purchasing agent 
as to the quality, cost and availability of raw mate 


rials should be applied to the specifications of the de- 


; 


signing engineer. Such co-operation will lead to 
greater standardization of materials, fewer shortages 
of materials in the shop and decreased material cost. 
Now, Mr. Manufacturer, I have outlined in consid 
erable detail a purchasing system which is giving many 
companies, perhaps your competitors, a decided advan 
tage in the fight for supremacy. Wake up and start 
the installation of these methods. DO IT NOW. 


A good and worthy purpose, like a rudder, 


is out of sight, but it keeps him who 
| entertains it true to his course. ; 
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GOTT STRAFE DER BUYER 


Some Wisdom in Tabloid from the New 
August, 1915 


‘Fra”’ Ol 


By Felix 





EDITOR'S NOTE For several years we have been 


se g » salestinen who come to 
man does a good deal more than sell goods—that he is a storehouse of 
to rut-conducted businesses Now along comes Felix in the August ‘Fra 


Felix was a potential master in his youth, and then he sat at the 
rub elbows with the world for three or four years 
s the editor of the new ‘‘Fra,”’ 


HEN you present yourself to a certain kind 
of Buyer, after you have waited patiently 
for an hour of Precious Minutes, outside the 


] 


door, he looks at you as though you were a Leper, 


scowls and greets you: “What, you here again! An 
other half-hour gone to Hell.” 

Fifty years ago the Buyer was an Important Indi 
vidual. Production was an uncertain science. What 


it cost to produce, goods was more or less Unknown 
Standardization had not yet come in. Prices for the 
Same Quality Goods varied in proportion to the in 
telligence of the men who manufactured them. 


The 


rice he would 


The Buyer was the Distributor’s Safeguard. 
price the Manufacturer asked, and the P 
take, oftentimes differed fifty per cent, with another 


discount or two for quick cash! Barter was in the 


air. Suspicion dominated all transactions. The con 
vincing Liar was a Great Fellow! 

Every Manufacturer accused every other Manufac 
turer of This and That. One season the Manufac- 
ustomers and enlarged -his Bank- 


“stuck” him, 


turer ‘‘stuck” his ¢ 
\ccount. 
or refused to trade with him at all. 
and called him in the morning. It 


The next season his Customers 
Ruin lay down 


night 


with him at 
was a glorified game of guess. 

On the ability of Mr. Buyer to beat the game, often- 
this Firm. 
to be 


times depended the Success or Failure of 


1 + 


Primarily he was supposed to know the goods 


able to judge their quality and value. Once certain in 
Manutfac 
Manufac 


the fight 


his own mind that certain article cost the 
turer a dollar to produce, he would offer the 
4 U ~~ r eos na 
turers Representative fifty cents for 1t—and 
— 
Was OT) 


\ Boy 


distaste for other 


with a Fishy eye, a disagreeable manner, a 
who would hang 


’ ’ 
DOVS 


company 


cats across a clothesline, rob birds’ nests, steal 


two 


examination-papers at school, and sneak pennies out 


of the Baby’s bank—was sure to grow up and become 
a Successful Buyer—in Eighteen Hundred Eighty. 
Bless the 


have formed Associ: 


day, suspicion is gone. Manufacturers 
itions to tell each other what they 
know. “Trade Secrets” are exchanged on the Golf 

The 


Links. Cost 
11. 


and Quality of the Production of practically 


challenge Perfection. 


systems 


Quantity 


- 


every Manufacturer in the United States are known to 


the intelligent men in his line. 


The fixed price is a 


trying to impress « 
them to sell goods We have editorialized and we have 
valuable informatio 


then returned to East 
which will not fall below the prestige of 


ur friends with the desirability nay, 
written special articles 


even the imperative necessity—of 
ig telling our friends that the sales- 
a dynamo of inspiration—the administrator of “pep” 
and says in tabloid just what we have been trying to say for so long. 


t of Fra Elbertus for several vears Following this period he went out to 


Aurora, and now the antle of Elbert Hubbard has fallen upon Felix. He 


its predecessor 


Business M been revolutionized—and in 


the Buyer's Office you find a Salesman: a man who is 
not Buying Goods, but who is selecting goods to 
SELL. He represents the Sales Department of this 
Firm. 

All of which le 


real “Buyer” in 


sl j - 
€THOaS NAVE 


) to the meek statement that a 
Hundred Fifteen 
ig Representative of another 
own, as a friend who 
» present, for his consideration, 


ads uy 


the year Nineteen 
will treat every Travelit 
firm, perhaps larger than his 
came a long distance t 


' 


another possible Profit ! 
The Buyer who returns a card to a Salesman with 
the curt message, “I'll not see you,” is actually classi- 


fying himself with the dyspeptics of Eighteen Hun- 


is sending away unheard a man who 
may help him solve the Problem that at Present has 


dred Eighty. He 


his Angora! 
\lways a 


Profit—becaus« 


with 
uund will prove that the great 


Buyer may listen to a Salesman 


a look ar 


mien in every line of Business are Salesmen. 


Charles Schwab, the man who stepped out of the 


frust to build up Bethlehem 


1 


Presidency of the Steel 


Steel, Salesman—A Salesman who nets, say, five 


isa 


million dollars a year. Hugh Chalmers, who earned 


a salary of fifty thousand dollars at thirty, with the 


g ompany, is a Salesman. To- 


National Cash Register ( 
day he is President of the Chalmers Motor Co. 


Both Re signe d. 


Did you ever hear Buyer resigning any Job 


that paid more than Coffee and Doughnuts? Not he! 


The Salesman is a Producer. 


But not the Hundred Fifteen Buyer—un- 
less he, too, 1s a Salesman. 

Once on a Day, several years ago, an Ink Salesman 
\urora. He had a good line, and he 
He asked permis- 


Down there he met old 


came to East 


was given a small order, a try-out. 


1 


sion to visit the Press RR 0m. 


Louis Schell, Master Pressman—easy-going Louie. 


He smoothed Louie d and on leaving he slipped 
a Ten spot into Louie's hand and suggested, “Mr. 
Schell, I’m e you ke Old Oak Inks.” Then he 
eft fe i 
len minut es afterwa louie came up to Cy, mut- 
tering threats. He said, “By Gott, Cy, I chust dis- 
yvered it—I’ve been bribed.” He threw the Ten 


Dollars down, like a dirty thing on Cy’s desk 


5 
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Cy caught the Ink Salesman at the Railroad-Station, 
was about to cancel the 


and returned the money. “I 
will 


order and telegraph your firm. but instead | 
double your Order—and suggest that you think it 
over.” 

The Salesman, who was an oldish man, blubbered 
his apologies, his regrets, his good resolutions. His 
only excuse was that “some of them want it.” 

All of which may or may not suggest that the Sales- 
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man and the Buyer are the last two men in Business, 
still apart, who need to get together. 

The Salesman worthy of the name sells SERVIC] 
FIRST. The Buyer worthy of his job will meet every 
Salesman who calls on him as one of his own kind. He 
will treat him as he himself would want to be treated. 
He may limit the second, the third call, but the first 
call he should give the Salesman a show for his White 


Alley. 





THE POSTER STAMP AND ITS ADVERTISING VALUE 


By H. S. Beers, Manager of The Wizard Com- 
pany, Boston, Mass 





N editorial in a prominent eastern newspaper 
recently cited the adoption by the British re- 
cruiting service of a poster of no less than 
nine flaming colors, which was distributed broadcast 
throughout the Isles, resulting in more applications 
for enlistment than through any medium theretofore 
pursued. 
There are very few, if any, 
sense of art, and the popularizing of poster labels has 
been fraught with the highest qualities of the artistic 


persons devoid of all 


as its basic principle. 

Some advertisers claim that the “circus parade” sort 
of advertising is not dignified. They prefer a black 
and white straightforward statement on a letterhead 
rather than a “thunder and lightning” picture plastered 
in the margin. They say it resembles the billboard of 
a cheap movie, portraying a melodramatic scene. 

Advertising was never written as a matter of senti- 
ment. Direct advertising should be so constructed and 
planned as to appeal to the masses—not to the preju- 
diced. If a flaming bill board attracts trade and fills 
the house, one must conclude that the advertising is 
logical. 

Just so it should be in any business. Many are the 
so-called circular letters, letters soliciting business, and 
even house organs that find their way to the waste 
basket without careful perusal because of the stinted 
form in which many of them are permitted to be 
mailed. But if a letter comes to you and you turn 
the envelope over to insert your opener and encounter 
a seal of artistic design, pasted across the flap, you 
are going to poise that knife a moment in your hand 
and examine the poster. Thus when the letter itself 
is unfolded one is confronted with another handsome 
label affixed on either margin of the mailing matter, 
this feature in itself will constrain the reader’s atten- 
tion. There is a signal fascination about a poster that 
gives a certain tone to a letterhead. It will be singled 
from the others. It will be shown to one’s associates 
or friends. It will find its way into the files rather 


than into the wastebasket. 

Dignity and art can be coupled in designing poster 
labels. Artists all over the world are not above this 
class of work. In Europe, where in Germany alone 


every merchant, from the manufacturer to the grocer 
uses poster labels, artists are specializing on poster 
designing. 

It is the consensus of opinion that poster advertis- 
ing produces a greater moral effect sometimes by its 
direct appeal and attractiveness than space in the ad 
vertising pages of periodicals. 

This is particularly true of a nationally known de 
partment store which carries over ten thousand ac 
counts on its books. When statements are rendered 
each month, an attractive, appropriate poster label is 
affixed on each statement, announcing the date of the 
most important sale for the ensuing or current month, 
many days oftentimes before the same announcement 
is made through the daily papers. 

The result in England of poster advertising is but 
one example of the effectiveness of the new “fad.” 
Similarly have wonderful results been obtained by the 
use of posters in promoting municipal campaigns 
the booming of one city as an ideal summer or winter 
resort, and of another as a port of departure for trans 
oceanic voyages. 

The poster stamp has even wormed its way into 
politics. Office runners are using them by thousands 
in place of the old time postal cards and enameled pin 
buttons. 

The possibilities for the application of poster labels, 


therefore, seem limitless. Some theorists have claimed 


that the “fad” will not be a lasting one. But the 
majority of prominent thinkers in the advertising 
world have voiced the opinion that, unlike other novel 
ties which have proved to be shortlived, the poster 
stamp scheme of publicity is bound to stay. 
Substantial results obtained by users of these novel 
gradually recognized by those who hav 


co 
Ss 5 


ties are bei 
never used them, and the craze is spreading heré 
this country to the proportions now existing in Eur 
pean countries. Names, products, trade-marks hay 
been carried into family circles and have become house 
hold expressions through these simple inexpensiv 
stamps. 

A thing of beauty and charm through its intrinsi 
merit, the poster label’s mission is to carry a direct 


message. 








Septe r, 1915 OFFICE 
ee PIS PER 7" AL aS RN rae A os tie 
3 
A Few Strays Turned Back on 
the Home Range. By “‘Chaps.”’ 
. RN Beit itl ~ » 
WENT into a Chicago furniture agency the other 
day—an agency which specializes on ofhce lines 


and which has just taken more room in which to 


grow. They told me all about their handsome and 
useful steel furniture, and added that the steel display 


fifteen 


was quite as extensive as the wood len or 
vears agi ew dealers carried steel stock It was sold, 
if |, “through the catalogue.” 

Phe mand f steel furniture has been growing 
for twenty-five years. A quarter of a century ago | 
remembe hat nobody used steel furniture excep 
mun ities and government offices, in vaults and 
kindt ed places. There was no attempt at making it up 
so tl vould possess any artistic merit, but for the 

niteen years the use of steel has so stea lily ad 
vance t one can now obtain everything steel for 
yf an office ne manufacturer says that 
steel furniture has come to be a fashiot Some man 
ufacturers of wooden furniture have gone into it and 
severa them are making excellent steel lines in 
addition to their regular standard wood designs. The 
steel f iture industry is growing more and more, 
ind I am inclined to believe it is a big thing in the fur 


of office equipment. 


People will use wood, of course, extensively as long 
; as 
as wood 1s to be ol tained. Che increasi g use or steel 
does irgue a slackening of the demand for hand 
some 1 mahogany desks, cabinets, chairs and 
; tl oe 
ipies there are a great many peopl ) Will pre 
fe ~ ( mm account of its special qualities and the 
ertain degree of fir protection it affords 
7 . 4 41 = 

Cert steel furniture has arrived witl ig A 

Yesterday I went to see my friend the stationer to 


ve him fix up my fountain pen, which seemed to 


ive gotten something in the flywheel, or governor, 
or some other part of it, so that it refused to give 
down the necessary ink. He trotted out a double 
irrelled instrument which he said was a self-filling 
fountain pen. I asked him if anybody used self-filling 
fou ens, and he said that I must have been 
sleep tf ong time Then he told me a little story. 


It seems that when the self-filler was first made 


ind it really appears to be a most practi device 
nobo thought that it would stand up under the 
stral The notion of putting a rubber bag inside of 


7 a1] r 
populal 
14 


evervbody said that the bag would rot in a 


the 


a pen to hold the ink was a sort of wheeze, 


because 


little while and the pen would be no good but 
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bag did not rot. Some men carried self-filling foun- 
tain pens for five years, seven years, nine years, and 
By and by it 
The 


manufacturers got out self- 


still the same old rubber bag was intact. 
became evident that the self-filler had a mission. 
straightaway fountain pen 
own to “stop the gap,” as one might 


fillers of their 


say. and to show their customers when they demanded 
self-fillers: “Oh, yes; we have a self-filling foun- 
tain pen, but we don’t think much of it here. Now, 
our No. 17 line,” ete., etc. That kind of a self-filler, 


ice to a self-filler with real merit, 
the self-filling fountain 


however, has given pl: 


and people have quit beating 


pen over its rubber 


Some curious things have been discovered about 


You remember that the old 


style pen used occasio1 to give up a drop of ink 
all at once after writing with it an hour or so. This 
was due e hand expanding the hard 
rubber and « ging feed vent. The soft rubber 
bag, howev 1 he sulator and helps to keep 
he pen at the same temperature throughout. 

The self g fou pen has fought its way to 
the front just as the e typewriter did. 


ago somebody conceived a 


lotion that it would be a good plan to have the letters 
ne filed stand up on their sides, so that when he 
wanted a given letter he wouldn’t have to lift up the 
file in order to pull one « from the bottom. Strange 


as ridiculed. People’s minds 


had become “sot” in the groove of flat filing. Nobody 
had ever vertically filed a thing before and therefore 

could not be done. Newspaper paragraphers used 
to joke about making the letters walk from the ma- 


chine to the filing cases a 


stand up to be filed. Now- 


adays the { t . kes were made is a good 
deal funnier ie jokes themselves. Nobody who 
isn't hopelessly behind the times thinks of using any- 

ung but a vertical letter file 

These three things of which I have just spoken have 
already arrived and possessed themselves of their 
proper field. Not long ago the baling press for waste 
paper started on its way. It is still coming. It is a 
recognized necessity in large stores, factories and 
buildings. Presently paper baling presses will be in 


general use wherever there is any amount of waste. 


Some otherwise thrifty concerns give away in the 
course of a year many dollars’ worth of perfectly 
good paper stock. In its loose form this stock is not 


especially salable, but baled up in compact bundles it 


1 


will bring better price | be more readily stored 


and taken away by the paper stock man when a suf- 


ficient quantity has accumulated. There are several 
small baling presses for te paper, and an increasing 


number of business houses are using them to turn 


waste into pront 
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| NEW MACHINES AND 
DEVICES 


Descriptive Notes of Some New 
Inventions and Improvements in 
with 


the Field, Illustrations. 

















A New L. C. Smith Typewriter. 


announcement of Model 
The history 


the 


Bros. 


Much interest attaches to 
No. 8 of the L. C. Smith & 
of the L. C. Smith & 


typewriter. 


Bros. Typewriter Company and its 





\ P P | | A N ( | S September, IQls 
let describing the new models, from which it appears 
that they have made improvements and refinements of 
an important character upon several of their machines 


the additional the stand- 
ard correspondence machine. 
is the fact, the 
of the L. C. 


provements 


¢ 

Chief of these is Model No. 8, 
Deserving special attention 
company states, that the new Model No. 8 

Smith & typewriter has certain im- 
that the most 
cient typewriter ever placed on the 
that 


im reducing the 


Bros. 
“silent 
market.” It is said 
in the new model the manufacturers have suc 


make it running, eff- 


element of )}a minimum. The de- 


noise té 


sign of the new model in point of exterior lines is most 


pleasing and satisfactory, but the machine 


oT course fre 


tains the essential characteristics of the L. C. Smith & 
Bros. typewriter construction \mong the new features 
are the following 

Decimal tabulator is operated by five keys, the stops 
being set one for the decimal point in each column d¢ 
sired. As many columns can be written on a sheet as are 
necessary. Decimal tabulator keys are located in the key- 


board section between the ribbon key and the back-space 


key, and require no change in tl! 
the hands. The 


and is furnished at no additi 


regular operating posi 


an inbuilt part 


I 


tion of decimal bulator is 


of every machine nal cost 





past achievements are a guarantee that the new model is Model 8 will be equipped with a right hand carriag 
everything that they claim. No company in the type-_ return as in earlier models, but on special order a left 
writer field has a more enviable reputation for the con- hand carriage return will be furnished without ext 
venience and stability of its product and the conserva- charge. On both styles of carriage return one motion 
tive wisdom of its entire management than the L. C the hand returns the carriage to start a new line and 
Smith & Bros. Typewriter Company operates the line spacing device 

The Smith brothers are a remarkable family. The late Improvements have been made in the variable line 
Lyman C. Smith, founder of the company, was a man of spacer which enable the operator to write on ruled lines 
great organizing and executive ability He gathered his whose spacing does not correspond with the regular spac- 
brothers about him and they united their energies and ing of the typewriter. The tabulator rack in the new 
fine abilities in the creation of an industry, and in the model has been improved and the stops are somewhat 

New Model No. 8 L. C. Smith & Bros. Typewriter, Showing Right Hand Carriage Return, 

production of a machine which should be second to none. changed in form, resulting in greater ease of setting ry 


W. | and H. W. 


Smith, have been advancing the prestige of the company 


Since his death his brothers, Smith 


a new and improved 
the 


and its product, and the advent of 


model of the machine is but one more evidence of 


strength and virility of the L. C. Smith & Bros. organiza- 
tion. 
The company has just issued a most attractive book- 


carriage is so controlled that bulating there is very 


little jar when it comes to a sto! 


In the new model the line e regulating is don 
turning the numbered thumb piece so that the figur 
2 or 3, according to the numl spaces desired, comes 
around to the side opposite tl operator and nearest 


the plate n, 





The ribbon feed in the new model operates more rap- 


idly than in previ models, insuring a fresh place of 


us 


impact for every type stroke. The ribbon feed is actuated 
by the carriage and not by the type bar. It 


tomatically and instantly, with no added strain when near- 


reverses au- 


ing the end. The ribbon may be easily changed without 
any tools whatever. The L. C. Smith & Bros. typewriter 
is ball bearing throughout from type bars to carriage 
mechanism 

All of the advantages of earlier models have been re- 


models of the L. C. Smith & Bros. ma- 
yeedy, possesses a light and elastic touch, 
paper feed, 


tained in the new 


chine, which is sf 


of alignment, efficient removable 


accuracy 





Rear View Model 


platen, ingenious and practical type protection, key con- 


trolled ribbon, quick escapement and many other features 


In addition to Model No. 8 the company announces 
Model No. 7, which differs from No. 8 only in the number 
of characters, the keyboard of No. 7 having seventy-six 


characters instead of eighty-four as in Models 8, 3 and 6. 
Model No 


railroad 


carriage machine for insurance, 


other work 


6 is a wide 


requirin extremely 


‘ ] 
and 


wide forms. It takes paper 20% inches wide and writes a 


line 1814 inches | It includes the decimal tabulator, vari 
able line spacer, and all the other conveniences of Model 
No. & Model No. 3 writes a line 12% inches long on 
paper 14 inches wide. It is used for loose leaf book- 
keeping, condensed billing and general wor Its fea- 
tures are the same as those of Model No. 8 

These new models of the L. C. Smith & Bros. machine 
will be welcomed with interest and enthusiasm by the 
fice equipment fraternity, and we predict for them an 
even g er measure of success than that which has at- 
tended the other famous models of this machine 

A Useful Calculator. 

Jason Bell Moody, vice-president of the Moody Calcu 
lat ( uny, of Dallas, Tex., writes Office Appliances 
to the ect that his company has progressed to such a 
poin on July 29 he resigned the posit! general 
supervis of the Dalton Adding Machine ‘ iny and 
assume rge ¢ the sales end of the Moody Calculator 
Comp He expects to be able to deliver factory-rur 
machines ing resent month of September. The 
om] to the present time has spent a large sum 


No. 8 L. C. Smith & Bros. Typewriter. 


RPP ies 
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of machinery and equipment and the future 
looks bright. 

Moody Calculators are made for different uses, the sub- 
joined description being applicable to the bank machine. 
This automatically determines 
n any two dates of the year, 
at the same time giving the exact interest on any amount 
of money dollar to one hundred thousand dol- 
lars for the time determined, earned at eighteen different 
Sundays and holidays are 
machine is without gears, 


money on 


calculator instantly and 


the number of days betwee 


from one 


Saturdays, 
The 


adjustments. 


ot interest 


rates 
automatically indicated 


wheels, cranks or 


The Moody Calculator is said to possess a number of 
unique features which have called forth the un- 
qualified praise and endorsement of conservative 
men in banking, public accounting and insurance 
helds 

The simplicity of the device is such that to 


is almost a misnomer. The ac- 
achine does not depend upon the 


call it a machine 
, 


curacy or the 1 


correlation of moving parts. There are no mov- 
ing parts except for the inner dial which revolves 
upon four ball bearings. 

In operation the Moody Calculator is perfectly 
noiseless. It is not intended to replace the add- 
ing machine, but occupies a separate field en- 
tire ly 

In banks the Moody Calculator is intended to 


bor and increase the accuracy and speed 


with which all calculations are made in the sav- 
ings department. It is said that the use of the 
Moody will cut two-thirds from the labor item 
and multiply by four the accuracy and speed 
with which calculations are made. Among the 
idvantages claimed for this machine is that, ow- 
ing to its ease simplicity of operation, it may 
be put in charge of any sensible young man or 
woman, thus releasing the more expensive time 


yf high priced men for productive work. 
Moody Calculators have been perfected for use not only 





by banks, but by insurance companies for figuring short 
Jason Bell Moody. 

rates, pro-rates, maturity dates and other similar trans- 
actions; by brokerage office figuring interest and dis- 
count, and by large co! rcial institutions generally for 
figuring pay rolls. Still er machine has been devised 
to determine tl sellis rice of merchandise based on 
a given cost, overhead ar profit desired. 
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A New Hammond Typewriter. 


Recent Changes in Machine Greatly Increases Its Effectiveness 


The new model of the Multiplex Hammond typewriter 
which has just been announced by the Hammond Type- 
writer Company, marks one of the most striking advances 


While the im 


their 


in the history of the Hammond machine 


provements add materially to its appearance, great 


est importance is to increase the efliciency and durability 


of the machine and to widen its field of usefulness. One ol 
the striking improvements in the new model is the change 


to full manifolding power Chis puts the Hamimond in 
the front line with other leading typewriters Chis in- 
crease in manifolding power has been effected on the 
new model by the new anvil or type-holding device, with- 
out in any way affecting the unique automatic escapr 
ment which makes the Hammond, it is said, the only ma- 
chine whose every character is printed with uniform im 


pression, whether the blow on the keys is heavy or light, 


producing exceptionally even, beautiful work 


The most apparent improvement to the eye is the 
new dust-proof construction. The enclosure of the work 
ing parts in a handsomely enameled case has not only 


given a very great improvement to the general appear- 


les means 


ance of the machine, but it also provi which 


protect the working parts trom dust and tmuiury 


Another change worthy of note is the ribbon carrying 
device Che ribbons are now enclosed in attractive hold 
ers, which as the containers are of the completely en 
closed pattern, protect the ribbon entirely and add to the 


neatness and general good appearance ot the ne model. 


Speed and operation, we are informed, have 


ease or! 


been considerably increased y new broad corrugations 


of the anvil or shuttle holder, and by an impr: d shut 


tle arm 
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The keyboard has been considerably improved by add- 


ing right-hand, as well as left-hand 


keys, all of 
ot the 


figure and cap shift 
toward the front 


the key-shift 


which are brought down 
giving far greater ease to 


the 


machine, 


ing mechanism as well as adding to appearance ar 


balance of the keyboard. 


Quick ribbon renewal is an imp 
I been well taken care of in the new 


machine, and this has 


model by furnishing ribbons upon a simple core whic] 
makes ribbon renewal in the improved Multiplex sim- 
plicity itself 

The forward release lever is certainly an improvement 
Heretofore it has been necessary t reach to the bacl 
of the carriage in order to release it The new torward 
release lever is brought along parallel with the new for 
ward line spacer, making it perfectly accessible wit! 
out eftort 

Even the key rims and ke levers have received at 
tention [These are now constructed in a most simpl 
and attractive manner, having a clean-cut, finished ap 
pearance, and this without any loss whatever either 
durability or effectiveness 

\ new and improved paper rest and control have als 
been added In fact the Hammond company seem ft 
have spared no pains or expense during the past year 
to make the n model as pet is possible 

for many years the Ha ichine has l 
a unique position in the field typewriters. Its | er 
of writing a iltiplicity of languages made it a success 
from the start in foreign countries, so that the ma 
s sold in practically every untry in the worl L} 
popularity nd usefulness of the machine wer 
enhanced when the Multiplex Hammond was _ brousg 

ut about tw years ago The presence of a doubl 
{ ' tw ingu s or two different styles 





Newest Mocdel 





of the Multiplex Hammond Typewriter. 





Neal 


D. Becker, 


antly interchangeable by 


P| a wired by 


he relied much 


‘st consulting Mr 


t that the Hammond user m 


ary number of sets of type, 


enormous pre Stige abroad, 


essary to write cor 


languages [his feature the machine 


uch 


apprecl 


cast 
ularly a favorite vit thousands 


thers who write their own cor- 


in the new model, notably the develop- 


and the increas 
have a great influence 
commercial field of the 
hat the Hammond w 


yf domest users 


favor < 





President Hammond Typewriter Company. 


ee 
itself 18 a 


Company 
the 


unique 
inventor of the 
rolled 


outsic 


ma 
the 


le 


I unde d 


by 
Hammond, who cont 
stock as was originally sold to 


Mr 


business ‘ 


Hammond 
ly nducted the 
with 


who combine inventive genius a 


for under his managen 


rcial affairs 
( pany steadily increased and the 


tance and prestige 


t vith the 
the 


upon 


interesting life story ¢ 


ynd During 


last several years of 
his personal attor- 


sound judgmer 


had 


Was a 


ckKeT Vynose 


ability never failed his employer 


r. Becker director of the H: 


Company as well as its 
was undertaker 


Be cke r 
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it was found that in his will 
Becker chief executor and a 
trustee of the estate Mr. Becker was accordingly 


f 


On M1 
the deceased had ad 
joint 
Mr. Hammond's unexpired term as pres- 
and has 
position at each succeeding 
years Mr. 
Hammond 


the Hammor Lypewriter Company, 


sev eral 
of 


For 


innual meeting of the pany 
affairs the 


made considerable ad- 


nas 


vances under his able management 


of an English Typewriter. 
by the Imperial Typewriter 
England, with a folder describ- 
Imperial typewriter. In 
ength of the Imperial type- 
ted and many devices have 
con- 
\mong the improvements to 
lock and release. Shortly 
ars are automatically locked 
ch on the release key enables 
additional characters when 
feature the im- 
and more 
n all letters of the keyboard. 
Model B is equipped with hardened spring-tempered type 
bars, giving additional secur alignment. The key 
and are hardened and polished 
contact. Other improvements include a 
glass key tops, type-guide case-hard- 
over cators on scale, adjustable to 
adjustable paper-position guide, case-hardened 
frame, « shift key levers, im- 
ool holders, improved space bar action, 
general of the machine and 
{ on to order only. 
No. 1 of the Model B Imperial retails 
currency, with a small charge extra 


A New Model 

e Appliances 1s favore 
Company, Lt f Lond 
ing tl ew 1915 Model B the 
Model I the remarka le Sti 
writer has en further augmer 


been added, facility, accuracy and 
venience ot the n 
be found in B are a line 
after the 
to 


the 


the 


prevent 
write some 


1 \nother 


operator to 


bars ar¢ igain locke« is 


proved key lever action, providing a shorter 


uniform key depr 


ession ¢ 
ity in 
levers have been 
at the 
better scale 
all 


point, 


improves 
points 
pointer 
ened column indi 
any 
hardened 


escapement ase 


proved ribbon 


S] 


improvements in the finish 
the tabulator, 
Che 


at 12 pounds, 


which 1s put 
regular size 


l 
for tabulator. Models taking wider paper sell from 2 to 
4 pounds mor 
Imperial is the Model C, a light- 
as all of the valuable Imperial 
signed for the use of those who require 
table and strong, thoroughly re- 


Model C weighs 


the 
which | 


Another model of 


weight typewritel 
features, but is de 
a typewriter whicl 
liable 
nine and « 

The 
page booklet, vest pocket size, 
the 


is por 


and able to stand heavy service. 


yne-half pounds 


Imperial Typewriter Company issues a_ twenty- 
describing the advantages 

feature of the Imperial 
buy a machine with 
which gives one 
styles of type, or two or 
to the number of 
type carriers include key- 


ready for instant attach- 


typewriter! ‘ 


that one 


of [Imperial 


' 


machine is the fact may 


several different extra type carriers, 


either two or more different 


different uages according 


more 


carriers hese 


Carter’s Cico. 


\ new | | iste that es not have to be moistened 


use when received by 


' ‘ rked | t re ay t nstant 


nstantly ready as long as 


is announced by the 


| | ast | ‘ ar 


1 


Cor ny illed Carter's Cico and has 


water well and 
hard or 


need of a 


becomes 


that ’ ’ tr ‘ ete ! 


ever 


lumpy, requires 1 vater a loes not have to be soft- 


and is a sure sticker. 


and, being always ready 


ir use, appeal t nce t the busy This new ad- 


man. 
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hesive is put up in handy desk jars retailing for 45 and 
25 cents, which are without doubt among the most con- 


venient and attractive desk packages made 





eee 


FOR OF Fice AND! 


ARTERS INK 4g 


Carter’s Cico Liquid Paste. 








The adjustable brush holder is inside and separate from 
the cap, a constructive feature which prevents sticky fin 
gers. In addition it seals the jar simply and easily by 
merely replacing the brush in the jar when through us- 
ing it 

Cico is also put up in 10 cent cones, spreader tubes, 
quarts and pints, and it is a line which a dealer can sell 


by showing to anyone who has to use paste 


The Denominator Pay Roll Machine. 

The Denominator is designed to meet the demand for 
a machine that will quickly and accurately divide a pay 
roll into denominations so that the exact number of each 
of the various bills and coins may be obtained from the 
bank ready for the pay envelopes. In nearly ill cases 
the general practice is to take a sheet of paper and place 
headings at the top covering the various denominations 
required, such as: $20, $10, $5, halves, quarters, etc. The 
paymaster then takes the first amount, say $15.35, which 
calls for one $10 bill, one $5 bill, one quarter and one 
dime. A small line corresponding with each of the de- 
nominations is then placed under the various headings. 
The second amount is then divided up in the same way 
and so on 

In addition to saving much time, the Denominator fur- 
nishes a valuable checking system. If the various amounts 


due the employes 


Denominator 
designating a coin 
kevs controls and operates on he eleven independ- 


time any key is depressed on 


each of the keys should be se le currency slip 
it will be found that 


down at the same time 


other for the 


the dollar col- 


each of these cases the $2 key 


denominations 
pay envelopes after the amount which the pay envelopes 
yntain has been written thereon. 
denominations are drawn off this way from the envelopes 
the currency slip should 


agree to a penny with the original pay roll sheets, pri 


sheets to the envelo 


a possibility that 


ke Vy would have to be 


omitted, whereas 


one time making 
left-hand side 
all the adding 
and in resetting the is only necessary t 
tinue turning the wing thumb scr 


The Denominator Pay 


business economy 


OEMOMMMATOR CURRENCY SP 


~ DENOMINATOR 


O}o\re oa O}O} 
$20) (#10), (6s 
i « I 


WS DUT gan BoA 





Denominator Pay-Roll 
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A New Check Protector. 


The Wachusett Specialty Company, of Worcester, 
Mass., announces a new device which they call the Home 
Check Protector, which is here illustrated. They state 
that the spider and bottom case of this device are made of 
highly polished German silver, while the disc carrying 
the perforating points is made of hard aluminum. 
When operating the machine a check is inserted be- 


tween the spider and the points at the figure desired. A 





Home Check Protector, the Wachusett Speciality Company, 
Worcester, Mass. 


slight pressure of the thumb on the spider arm causes the 
points to pass through the check into the holes in the 
spider, thus punching the figure for the amount desired 
into and through the check. The dollar sign ($) is then 
punched before and after the amount. The check is thus 
protected from being raised. 

The Home Check Protector weighs but one ounce and 
is readily carried in one’s pocket in the handsome leather 
purse which is supplied with it. 

The manufacturers declare that this check protector is 
not a toy, but is a practical device, albeit the smallest 
and most compact thing of the kind ever put on the mar 


ket It is something which will last many years 


Machine For One-Armed People. 
G. A. Steiner of the house of Steiner Brothers, Prague 


Bohemia, Austria, favors us with a folder describing a 

















New Typewriter for One-Armed Persons, Designed by Adler- 
werke vorm. Heinrich Kleyer A. G., Frankfurt, A. M., 


Germany. 
machine for one-armed peopl This machine in as aday 
tatior f the Adler Phe left kne¢ 1s placed between two 


APPLIANCES 53 


pressure of the knee to the left or*the right the capitals 
or figures and punctuation marks, etc., are made. When 
the operator holds the knee still he is enabled to write 
lower case letters. Through the high bent carriage the 
paper can be inserted with one hand, either the right 
or the left. Che keys can also be operated with either 
hand, being so arranged as to be most readily accessi- 
ble to the fingers of one hand. 

Mr. Steiner also sends us a picture of a number of 
military men seated before typewriters. These men are 
evidently members of the clerical departments of the 
army in the field and are receiving typewriter instruc- 
tion. Both folders are interesting, since they reflect 
European conditions as they are at present. 


New Stationery File. 
The Viking Stationery File is the name of a new device 
here illustrated, which is said to be the only metal sta- 
tionery container made to go into the desk drawer and to 





Model A, Viking Stationery File. 


separate the envelopes, carbon paper, copy sheets and 
letterheads It has compartments for half letterheads, 
invoices, telegram blanks, etc., and a tray for stamps and 





Model B, Viking Stationery File. 


supplies. This Viking file is made of sheet steel finished 
in olive green, oven-baked enamel. The trays hold two 
hundred sheets of paper and are easily taken out and 





Form Letter Special. 


cleaned. The file is made in several different styles, three 
of which are illustrated herewith. 

In featuring the “A” file the company states that it is 
desirable for small offices where legal papers are used. 
The Model B differs slightly from Model A. There are 
compartments for 6%-i1 envelopes, and above these 
is a compartment for 9'4-inch envelopes adjustable to 8 


inches. Then there are two compartments 14 inches wide 


any dept! The next mpartment is an ll-inch letter 

partment with a half-letter size compartment and a 
tray for supplies. The “B” file differs from the “A” in 
havin double e capacit papers. 











a visible 
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A Form Letter Spécial is made to contain 8 to 11 inch 
compartments and is useful where a great many different 
kinds of letterheads or form letters are to be kept in one 
drawer. 


The 
Currier, 


patent and the manufacturer, H. C 
the office 


year, and has met 


ywner of the 


has been in specialty manufacturing 


with much success 


The H. C. Currier 


business for about a 


in placing his devices onthe market 


Sales Company has placed its goods among the best firms 
in Minneapolis and is reaching out to get salesmen and 
office specialy men in other states 

Those who may be interested in the Viking Stationery 
File should address the H. C. Currier Sales ( pany, 


Minneapolis, Minn 


The Commonwealth Adding Machine. 


4 new, low-priced adding machine will soon claim the 
attention of the public This machine will be known as 
the “Commonwealth” and will be manufactured by the 
Commonwealth Adding Machine Company of Muskegon, 


the reader an 


models 


Mich [The illustrations here shown give 
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idea of the general appearance ot the 
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The Held Self Filling Fountain Pen. 


Phe 


is always read 


demand 


i» 


el 


rt 


today Is tor 


and 


instantly 





New Bird Bill 


George Browning, the inventor of the Commonwealth 


adding machine, is highly regarded in the adding machine 


world and in the Commonwealth has perfected a machine 





New Commonwealth Adding Machine. 
which is at once exceedingly simple, light and entirely 
different from anything else on the market. Every figure 
set by the keys appears in a separate set of dial wheels 





Another View of the New Commonwealth Machine, Showing 
the Manner in which the Listing Sheet Comes 
Out of the Machine. 
that makes each item visible There is also at all times 
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sures a large supply of ink and has a most simple mechan- 
ism. 

These pens are made in all regular sizes black 
chased or mottled finish, with either fine, medium, « s 
or stub points to suit. With the holiday season coming 


yn the distinctive features of the Bird-Bill pen are such that 
it would pay any dealer to investigat: 
Mfg. & Novelty Company of New York City will be glad 
tion and quotations on this articl 


A Clever Desk Convenience. 
The Bailey Manufacturing Company, 4051 Vi it ave- 
nue, South, Minneapolis, Minn., has devised and is now 
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The Efficient Mail Distributor. 


selling to the trade the Efficient Mail Distributer, a new 
device t take the plac e ot baskets and other methods used 
for distributing mail matter on one’s desk. We illustrate 
this device in the accompanying cut. 

The Distributer is made of a center plate of spring stee! 
with sixteen fingers punched out of the same substance, 
ers being placed on either side. The standard 
size has eight trays which are flanged on the ends for a 
name plate and whi fit into the fingers of the center 


plate, making them in this way adjustable and removable 


at will. The center plate swings on a rod and can be 
turned entirely away from the desk, since it is mounted 
on a clamp with a post that keeps the base of the plate 
at least five inches above the desk or the table, and thus 
allows the full desk space for working. The Efficient Mail 
Distributer may also be mounted on any of the vari 
I t Ss sed lephones. It is sa t t Dy the 
S¢ this Distr ter the filing and distributior mail 
ca he ‘ | e time ft ired | ethods 
Phe nt Mail Distributer is the ir nk 
Bailey vas New York publ 1 rs 
numbe ears llowed the business stall 
systems throughout tl untry and in the course of his 
‘ ed t es litv of s 
ut being able to purchase on After givit +] ‘ 
some study and experiment he finally patented tl 
ient las ( Mr ley is now secret treas 
ure e Peerless | rical Company eapolis 
Cw g he P t ests for his ‘ ] 
Ma a ing ( is been orgar ¢ . s 
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recently been incorporated. They have established a fac- 
tory at 526 South Fifth street, Minneapolis. 

The Bailey Manufacturing Company is now making its 
selling arrangements and will be glad to hear from con- 
cerns who would like to handle the Efficient Mail Dis- 


tributer 


New Stafford Pouring Device. 

tafiord’s Dripless Pour Regulator is the name of a 
new device with which S. S. Statford, Inc., of New York 
and Toronto are equipping all the larger sizes of 
their inks. On page 65 of the August number this device 
vas described. We show here some illustrations which 
give perhaps a better idea of its construction. 

Stafford’s Dripless Pour regulator is operated by a 


uarter turn to the left or right to open or close it. A 
verpendicular flow is produced by the side outlet, so that 
here is no danger of missing the inkwell and pouring 
the ink upon the desk. When the well is filled the ink is 
nstantly cut off by raising the bottle to an upright po- 
be regulated by placing the 
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Mechanism of the New Stafford Pourout. 


nger over the air vent f the pourout. By stopping the 
e flow of ink is stopped instantly. 
dvantage, too, from the view- 
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Bottle of Stafford Ink Equipped with New Pourout. 


nts evaporation of ink 


Dealers wv re inte new devices and new con- 
veniences s tain ft the Stafford people a cata- 
ogue des ne ut and telling of the ad- 

es ne met packing. This catalogue is 
resting as well as useful 
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100-A Byron Desk, Loaded. 


An Improved Byron Desk. 


The Byron Typewriter Cabinet Company of Mt. Clem- 


ens, Michigan, has issued a supplement to its catalogue 


of Byron typewriter furniture This supplement de- 


scribes improvements and new features added to Byron 


typewriter cabinets since the last catalogue was issued 


The 100-A cabinet, a cut of which is shown on this 
page, contains a number of features which are marked 
improvements over previous cabinets of this kind, excel- 


lent though they were The Byron cabinet is made in 
a number of different styles, including the 100-A just 
mentioned, the 100-B, 100-C, 100-D and _ 100-E., All of 


these cabinets have different features, the last ones men 


intended for use with wide car- 


tioned being especially 
The special features of the 
supply 


riage machines. Byron cab 


inet are its sanitary construction, large storage 


drawers, ample table space on a level with the machine, 


keeping it neat and 


receptacle for work that is to be done, 
book 


shelf to hold the telephone, reference 


in order; a 
compartments tor envelopes of stand 


or finished work; 


ard size, for return envelopes and long envelopes, for 


blanks, 


a copyholder 9x15 inches, 


insurance lewal forms, et a receptacle is pro 


vided tor also an attachment 


to hold 
vided for any 
is also a drawer for small supplies such 


large record sheets stationery racks are pro 
number of forms, letterheads, et« There 


as pens and pen 


cils, a special compartment for carbon papers, and, in 
fact, a multitude of small but important conveniences 
One excellent feature of this desk is that when the op 
erator has finished her work at night the desk may be 


folded, closed and locked without disarranging any of 


the papers or supplies 


New Ledger for Machine Posting or General Work. 

The Plew & Motter Company, Chicago, has constructed 
Yankee ball-bearing ledger for 
machine work 
ledger fully expanded, it may be turned upside down and 
that 


what it terms the new 


posting or for general Even with the 


sheets will not fall out: yet the manufacturers say 


the center spring post may be released by one quarter 
turn and instantly removed so sheets may then be re- 
moved or inserted at will 

The ledger is of the “automatic” type—that is, it may be 





300-A Byron Desk, Open. 


closed on any number of sheets by simply pressing the 
covers together, or it may be closed by a key in the usual 
To open it, a small section of the end of the cas« 


is simply drawn outward by the thumb. 


The Plew & Motter Company has said very little about 


manner, 


its new devices to Office Appliances readers during the 





Yankee Ledger Expanded, Holding Sheets Perfectly. 


summer, but we are advised that with the renewal 


activity in business, which seems in evidence everywher: 
the new goods they are placing on the 


under the mpany’s policy of 


market will 


vigorously ri xpli ited 


prote ction, 


Tatum Company Handles Nash Machine. 


(Othece iblished a descrij 


\ppliances 


Several years ago pl 
Envelope Machine. 


\ indow 
shortly after the machine was patented. It is now being 
Tatum Company 


course, it is now a more highly 


tion of the Nash This was 


Sam’l ( 


1 
ny 


placed upon the market by the 


f Cincinnati, ane 
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cannot be steered. It is claimed that the lock affords a 


September, 1915 OFFICE APPLIANCES 57 


finished product than it was when it first came from the 
hands of the inventor. 

This machine enables one to cut windows in envelopes 
after the envelopes are made up. By the use of this ma- 
chine government stamped envelopes may be made into 
window envelopes. The location of the opening may be 
changed to suit the stationery, and the use of the machine 


1 


has two keys and no other keys will operate the lock. 
When locked all the screw heads are covered, so that the 
lock cannot be removed, 
A New Eraser. 
The Blaisdell Ink Eraser, a new product of fine-spun 
glass, is announced on page 81 of this issue of Office Ap- 





New Blaisdell Eraser. 


obviates the necessity of carrying envelopes with and 
without windows, since a supply of window envelopes can 
be cut as needed. 


The four cuts here shown illustrate not only the ma- 








Nash Window Envelope Machine. 


chine itself, but with the descriptive lines beneath the 
cuts give the reader an idea of the operation of this de 
vice, which is now made in the Tatum factory and has 
all the finish and precision which characterizes Tatum 
made goods, 


Thief-Proof Automobile Lock. 

The Rajo Thief-Proof Automobile Lock for Ford cars is 
a new invention of Ray F. Mudd, superintendent of the 
service department of the Ford Motor Company. Thirty- 
ninth street and Wabash avenue, Chicago. Mr. Mudd is 
the son of Jos. A. Mudd, president and manager of the 
Chicago Binder & File Company. 

This new lock is said to be the best insurance that a 


1 owner can buy Several attempts have been made 


CAR LOCKED 









~SPIDER 
PREVENTS 







PIN TUMBLER 
LOCK 





ALL SCREW HEADS 
COVERED WHEN 
LOCKED 


THE RAJO auto Lock ~—s HE RAJO AUTO Lock 


4 4 


o steal Ford cars with this lock attached, but they were 


res [The correct name of this lock is the “Rajo” 


Safety Pin Tumbler Lock. It can be installed by anyone 


with a screw-driver in ten minues. When locked the car 


| tf ] } 


= 


solute security and that it cannot be picked. Each lock 


pliances. This craser, the core of which is spun glass, is 
sharpened in the same way as a Blaisdell paper pencil. 
When the end wears down the user simply unrolls a spiral 
of paper and the instrument is again ready for action. 
The Blaisdell Ink Eraser retails for a very moderate 
price, but gives a good margin of profit to dealers. It is 
a curious and original device, which, at the price asked, 


should sell on sight 


“Y and E” Steel Transfer Case Has New Features. 

The “Y and E” steel transfer case is now made with 
an embossed top. The whole top with the exception of a 
strip 114 inches wide along the edge is raised up % of an 
inch, so that the drawer back cannot scrape against the 
top when the drawer is pulled out or pushed in, Of 
course, contact is maintained on the narrow strip at both 
sides, for it is necessary for the back to act-as a sus- 


pension device, when the drawer is withdrawn its full 
length, 
By this simple but ingenious improvement the “Y and 


E” steel transfer case becomes at once practically noise- 
less and frictionless. The drawers slide in and out easily 
and silently, even when loaded to capacity. Of course, 
they do not operate as perfectly as the “Y and E” first 
grade steel or wood cabinets, but they slide much more 
easily and silently than reasonably be wished for in 


a transfer case costing so little. With its horizontal and 


vertical interlocking devices, its great filing capacity (25 
net inches), its specially improved dust protection, and 


its handsome appearance, dealers everywhere are expect- 
cases this fall. 


f 


ing to sell hundreds 





New “Y and E” Steel Transfer Case. 


[The embossed top of ¢ case gives it a most finished 
appearance The channel ps which form the sanitary 
base legs, are welded directly over the front and back 
channel frames, and thus a stack of four transfer cases 
present an unusually fine example of “straight line con- 


struction ‘ 
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SAN FRANCISCO AND THE CONVENTION 


A Few Suggestions as to the Coming Convention, 
the City of Its Meeting, and Its Work 





HE secretary of the National Association of Sta (ladies and gentlemet ing togethe 
7 . . Thursday) September oo, 1915 Stationers’ Day at the Expositi 
tioners and Manufacturers, Mortimer W. Byers of 40-00 a. m. Take steamer for sightseeing trip around the Bay.—12 
New York, has recently issued the following circu- p.m. Lunche it Monticello Grove.—2:30 p. m. Returning to the H 
. bor at the Exposith« Grounds A fternoor d evening open for Expos 
lar letter which has been sent to all members of the asso ice 7 eon oing 


ciation ee , 
Ladies’ Entertainment. 





Gentlemen You will please find herewith an identification card for z 
. . Monday Sept ‘ 27 1915.—44) Registration of L 
you to use at the eleventh annual convention to be held in San Francisco, . ; 
an = Wo: alt Infor Reception 1240 1 Luncheon at Hotel Fair 
Hotel Fairmont, during the week beginning September 2% Please present . ‘ : 
tt 1 to th istrati t tt t that tl tration 2:50 p. nm Automobile sightseeing ride, through principal places | 
m «Car ! registration ommittes ‘ ithe ha © regi> tien " 
} ‘ o ‘ » « terest in the t through Golden Gate Park Ocean Boulevard Cliff 
. f t ' ember ho is to le ‘ esented b rox ll please 
fee is paid, and any n : My ibis ibis - House Presidio tary reservation d the Panama-Pacific Inte 
endorse the card as indicated tional Expositt turning to hote S207 m Special enterta 
‘‘In order that there may be no misunderstanding on the subject, per at Hotel Fairmont 10:30 p. m Dar g 
mit me to again remind vou that the ar ' meetings f your assoelation ; ; 1915 , : f ' 
7 resday Septet ‘ 2s Ol adies t free or xposit 
will be just as important and influential as you will make them -™ . 2 , : 
Pp. m Lunches t California Building, Exposition Grounds 
“Our hosts and our officers have provided an interesting and nstruc 
' 1 Searte " om Oo1% lis ; res or nosit 
tive programme, and the continued development and efficiency of the as Wednesda ‘ 20, 1915 I time f f Ex} 
sociation will be measured by the persona esponsibility assumed therefor re p. m Laut ‘ it Pagoda Building, Exposition Grounds 6:00 
by the membermhip at large Banque Hot ra nt 
Attendance at the convention Is a matte f business ke taking vo Phersda ~¢ ‘ ¢ uy 191% Same rogram as for the gentle 
inventory and kee gz vour credit unimpatred Following 1s the p< rsonnel r the local committees 
The New York delegation will ce rt f n Hoboken t tw ‘ lock in . ' 1 - 
’ . . a . : will handle the work of cari1 for and entertaining 
the afternoon of Thursday, September 16, ove the D L. & W. In a spe ; 
clal car, connecting at Chicago wit t tationers’ train leaving I on visitors during the conventio!r 
Station via Purlington Route at 10:15 « ck p. n the trip through the Executive | | Crandall. chairmar Schwabacher. Frey Stat 
Canadian Rockies and the great Northwest will terminate In San Fran Company BR. M. Carlisk 4. Carlisle & G. O. Hall. Hall & S t 
cisco on Sunday, September 26, at 6:50 James Sechwabacher Schwabacher Ire Stationery Compar Sta 
The round trip ticket from Chicago ts &S from New York $1°1.80 Vail, Sanbeort Vail & Co 
‘ *ul F ares e ext Ful format \ bye she b 
and Pullman fare ‘ 7 ! na wil furn ; y ance P. P. Uphar cbairmatr I 1 Upham Company I I ( 
* Genet ret turing t ‘ cago 1. or t res : 
\ J I il eneral Ag t ! gton I t ( ’ I ds Sohwal . Prey Statienesy Cas G O. Hall. Hall & S 
ident Charles A. Lent, &) William street New York City . : 
. , Company James Sel ibachetr Schwal ‘ Frey Stationery ¢ 
. anufacturer leas 
fanufacturers | ime note Progran \ I Sehwabacher. chairn Schwabacher, Frey Stat ’ 
‘he 8 P P as procured ¢ 0 ‘ nsular eports or { nd a 
The ecretary ha pr u la v f ' rey t for 1914 ind Comranry Hw. PD. Dye Patrick & Co Edw d Wobber, Wobbers. In« Ww 


caltng foreign requirements for paper and stationery and questions in ref 4. Arding. W \. Arding Company; Joseph O'Connell, O’Connell & Dav 














erence thereto will be answered as completely as possible Hotel J. M. Patrick. chairman. Patrick & Co.: A. W. Smith. Hall & 
‘Respectfully yours Smith: Joseph O'Connell, O'Connell & Davis John T. Gilmartin, H. 8S 
MORTIMER W. BYERS, Secretary Crocker Compat Edward Wobber, Wobbers, In¢ 
The official program of the convention, which has al Fanquet.—C. H, Crocker, chairman, H. 8S. Crocker Company; A. I 
ready been issued, is a handsom« brochure of some Sehwekacher, Frey Stationery Company; 5. 0. Upham, lense Upham ‘ 
a pany: Clyde Dalton, Sanborn, Vail & ( Chas, Smith, Smith Brothers 
twenty-six pages, attractively bound The front cover Entertainment.—I. 0. Upham, chairman, Isaac Upham Company; C. I 
page bears a pastel picture of a mission scene in colors Crocker, H. S. Crocker Company; A. E, Schwabacher, Schwabacher, Ft 
The back cover shows a reproduction in actual colors of Stationery Company; J. M. Patrick, Patrick & Co.; George Fish, Dixor 
Fish & Co I Hl. Barber E. H. Barber Companys Edward Wobber, W 
the official badge of the convention The program of _ bers, In 
events is as follows Reception HH I. Stratford, chairma I’ t. Stratford & Kerr J 
T. Gilmartir Hi. S. Crocker Company } I Crandall, Schwabacher, Fr 
Monday, September 27, 1018 00 a, m Meeting of Credentials Com Stationery Companys 1. O. Upham, Isaac Upham Company; ¢ H. Cro« 
mittee for Registration and working up of rolls of Convention.—-0:50 a, m H. S. Crocker ¢ any 4. E. Sehwal he Schwabacher, Frey St 
Meeting of Board of Control 1:0) a. om Meeting of National Cata tionery Company H. D. Dye, Patrick & Co Arthur Moenich, A. Carlisle 
logue Commission 2:0) 6m Luncheon Hotel Fairmont 1:00 p m & Co.: J. M. Patrick, Patrick & Co John S th, Smith Brothers; W H 
Registration continued 2:0 p. om Automobile sightseeing ride, through ’almer Payot Stratford & Kerr George Davis. O'Connell & Day 
principal places of interest in the eity through Golden Gate Park, Ocean Clyde Daltor Sanborr Vail & BR. M. Carlisle. A. Carlisle & ¢ 
Poulevard, Clift House Pres'dio ¢milita reservation), and the Panama Henry S. Jones, ¢ ningham, Curtis & Weleh Company Los Angeles 
Pacifie International Exposition, returning to hots lames S Ba Kithan Stationer Cor 
So) op. om Special entertainment at Hote : _— Portland, Ore ca Upham, B i & P 
Fairmont 1:30 p. m Dancing ’ Company: Whittle Poor Dennison Ma 
Thnesday, September 28, 1915 9:20 a. 1 First Company, Bert M . tert Morris ¢ 
session of Convention; Invocation singing f Al. Williams, Eberhard Faber Hart sha 
America”; Addresses of Welcome resident's Esterbrook Pen ¢ ny Angy Thomas, El« 
Report; Secretary's Report rreasurer’s Report Faber; Jack Stephens, American Pen ‘ 
Auditor's Report Report National Catalogue P r Bowles Dixon Pencil Compar : 
Commission; Report, National Councilor to Cham Randall, Eagle I Company; W. J. W ‘ 
ber of Commerce of I 8. A Appointment of by, Eaton, Cra & Pike Company 
Nominating Committee Appointment of Budget Ladies’ Recept Committe Mrs. I E. ¢ 
Committee 2 Y m Lancheon Hlotel Falr dall, chairn Mrs 1. W Williams, M ( I 
mont 24) p.m Second session of Convent! Crocker, Mrs Henry FP. Dimond, Mrs J 
Address, ‘‘Compensation of Salesmet Mr. Frank Gilmartin, Mrs. St ey Vail, Mrs. Fr \ 
Wright Bailey Reports of Committees and Dk Mrs. George K. I Mrs. Dudley Fis M \ 
bates Evening left open »& that visiting bert Schwabacher Mrs. Edward Wobthe M \ 
members may visit the Exposition WwW Smith Mrs Be J Uphar M ( 
Wednesday September 20 wis Ono oa n nai Mrs M Patrick Mrs. B. M. | 
Second session of Convention Address, ‘‘Mal Mrs. Roy Whit Mrs. W. H. Palme M I 
tenance of Re-Sale Prices," by Mr Hen I’ Ke Mrs. I H. Barber. Mrs. H. J. St 
Dimond, Chairman Stationers Associa clon f San M Whitt P Mrs. ¢ 0. Ha 
Francisco Reports of Committees and Debates ) 
eontinued 12:20 p. nu Luncheon at Hote lair 5 the sg Sta 
mont 2:00 p. m Third session of ¢ ventio nd the I the C 
moperte of Committees and Debates tinued Pose the ] mmitter 1 
Address by Mr Wualri epresenting (ss ited 
Office Furniture Manufacturers: Reports of Con ( ( n t s r 
mittees for 116 ¢ venth Report f Res } } 
. tl t the - S conve 
thorns Committee: Report of Cor itte. \ . : 
tions Reports of Spectal Committees Mis in event l i wl vil 
laneous business Eleectio of Officers \ 1 ] 
‘ ne I I 1 in the ( 
ment OOo p.m Meeting of the new Board of H. J. Stratford, Chairman, Reception 
Control Ti) t Panguet at Hot I ont Committee. an I ne 





-- 





Ceorge M. Courts, Member of Execu- 


Charlies A. Lent, President National Robert D. Patterson, Member of Ex 
Aitsociation of Stationers and Manu- ecutive Ccmmittee, Chairman WNa- tive Committee, 
facturers, Chairman of Executive tional Catalogue Commission. 


Committee. 








1. O. Upham of isaac Upham Com- 


Cc. H. Crocker of the H. S. Crocker pany, San Francisco. Chairman A. E. Schwabacher, Schwabacher-Frey 
Co., San Franc'sco. Chairman Entertainment Committee. Stationery Co. Chairman 
Program Committee. 


Banquet Committee. 


























Ai. W. Williams, Sales Manager Eber- E. E€. Crandall, Schwabacher-Frey J. M. Patrick of Patrick & Co., 
hard Faber. Chairman Traveling Stationery Co. Chairman Local Chairman Hotel Committee. 
Men's Night Entertainment. Executive Committee. 
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Dudley Johnson’s Dogs Win Honors. 


Out in the aristocratic suburb where the western man- 
ager of the Joseph Dixon Crucible Company lives they had 
a dog show not long ago—a show which, contrary to orig- 
inal expectations, the Now Dudley A. 
Johnson, the Dixon manager, is the owner of two dogs, a 
Yorkshire and a His neighbors affected to 


view these canines with tolerant amusement, for one dog 


was real thing. 


Pomeranian. 





z 








Dudley A. Johnson's Prize Winning Dogs. 

is tiny and fuzzy and white and the other is medium sized 
and fuzzy and coal black. Neither dog can drag a sled nor 
bite a tramp, for dog aristocracy has been bred into them 
for so many generations that their mode of life is entirely 
parasitic—they must have a patron or die. Neighbors used 
“Johnson, why in thunder don’t you get rid ot 
But Johnson said noth- 


to inquire: 
those things and get you a dog?” 
ing and bided his time. 

Now in the suburb aforesaid there lives a young man of 
His recreation is dogs. He isa 
He conceived the 


ample means and leisure. 
dog fancier and his kennels are famous 
notion of getting up a dog show, and he backed his idea 
with money and enthusiasm to such good effect that dog 
owners came hundreds of miles to enter their pets in 
competition for the attractive prizes offered. 

Mr. Johnson, at the suggestion of friends, entered his 
dogs in the appropriate classes, and to his great delight, 
the judges awarded two handsome prizes to the Pomer- 
anian and three to the Yorkshire 
out his five 


Now when the neighbors scoff he brings 


prizes and turns scorn into envy. 
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A Little Joke on Frank Tupper. 


One day several years ago, Frank Tupper, president 
the Annual Business Show Company, went away out t 
69th street and East River to call on James B. Hammond 


president of the Hammond Typewriter Company, with a 
Hammond to 
ensuing Knowing the 
a procedure he took the precaution to make an appoin 


exhibit at the next 


view to inducing Mr 


business show. necessity of su 


ment with Mr. Hammond in advance, and when he ar- 
rived sent in his card. Almost immediately Mr. Ham- 
mond sent out the interrogation, “Will Mr. Tupper | 

offended if I sign the contract without seeing him?” Mr 


Tupper instantly sent back word that he would not be 
circumstances 


fended under such 
This little incident illustrates one of the 


physical condition in the 


curious mani 
Hammond's 


life. His 


festations of Mr 


latter years of his estion did not imply that 


he had any personal disinclination to meeting Mr. Tup 
per, who quite well understood that there were times 
when Mr. Hammond felt that the burden of seeing an 
talking to anyone was almost insupportable. The amus- 


that Mr. Tupper went to 
fully expecting to 


company to 


ing part of the incident is 


have to put up a 


Hammond factory 


hard fight to get the Hammond exhibit its 


machines. 


Question: “What Happened to the Youngsters?” 

“The Burroughs,” the Burroughs 
Adding Machine Company, relates the following incident 

E. A. manager of District 10, took his fam- 
ily to Green Bay, Wis., for a few days last month. When 


house organ of the 


Kalkhurst, 


he read the “handwriting on the wall” he fled back to 
that dear old Atlanta, Georgia. The handwriting was 
done by his two youngsters in a hotel where the Kalk- 


hursts were staying, and E. A. had to stand for repaper- 


ing two rooms. 


machines. 
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Clever Exposition of Sailing Vessel 
Merrick. 


Dixon Pencils by A. 
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THE RED ERVELOGTE 


In Which the Hon. James Logan, of Worcester, 








Mass., Offers Some of His Kindly Philosophy 
and Presents Some Interesting Ideas 
EDITOR'S NOTI H. W. M.—There are house publications and house publications Ss ire good s are indifferent or poor; but like 
the rest f us they are bitten with the speed mania—trying to make a schedule—to boom sales—t ra the whip above the straining wheel 
horses of the sales depart nt, giving what is supposed to be gingery stuff, calculated t ake any man get out and beat 100 per cent quota on 
x day whe the ish are umping at the gnats above the damp pool under th® rock in tl ‘ iow W he t iverage house organ comes along 
we—figuratively—hear the creaking of the axles and the racking of the whips—the shouts of the drivers i the rattle of the harness. We can 
ilmost sme the sweat and feel the heat of the striving 
Ww mes the Hon. James Logan, head of the I S. Envelope Company and sever rs teen times iyor of Worcester, and gives us a 
house organ made with his own hand Mr. Logan never i anything that was not a littl lifferent and a little better than it was ever done 
before, so we are not surprised to find that The Red Envelope’ is like no other house org ve eve saw—and the first one we ever beheld 
whose hospitable pages i s out into the hammock under the apple tree 
Mr. Logan has reated something new, or has given a new application to old ideas rhe Red Envelope's" first iseue is “A Message to 
Our Industrial Family from the ‘G. M.’"’ We have read the message It reminded us of s f the t ite writings of Oliver Wendell Holmes. 
We are somehow made t think of the comfortable spring wagon with the roomy top, the fat d horse the shiny harness and the jolly farmer, 
the philosopher and l of everyone He is unhurried If he doesn’t arrive it two o he wi probably get there at four. But every 
minute f the trip gives him some healthy delight He is alive to the odor of the clover ssoms; breathes deeply of the fragrant air of the 
prairies; listens in restful pleasure to the droning hum of the bees: takes joy from the myriad colors of tl flowers; wonders at the grandeur of 
a distant 1 intain and gives thanks to a merciful Providence which has given him a ippr itive 1 ] i a sound digestion. But let Mr. 
Logan te t i his ow! words 
<4 ANY firms and corporations publish so-called interest Mr. Logan; I will write him a letter calling atten- 
hous¢ gans. Some are intended to reach tion to it uld like to belong to that kind of an ag- 
the trade, others to reach only their em gregatior 
M I blicat member of our industrial 


ployees lany times I have asked myself the question, “With su 1 publication any 


would a house organ (so called) have any value for the family who had read a | k, newspaper or magazine ar- 
members of our industrial family? There are many such _ ticle which | ntereste m or who felt moved to 
publications, but few, it has seemed to me, have a real write, could bring his thoughts to the attention of the 
value, and I have ften wondered if they were worth ther memb«e f our such a publication would, 
the r ct it seems to ‘ wort! hile ee 

‘I do not remember ever to have seen just such a pub [ believe there are few industrial organizations in 
lication as I have had in mind, which was intended only Which a stronger or more friendly family feeling exists 
for the employees, but the thought has grown on me than in our pa t is a good spirit to conserve and 
that a house organ which had a purpose, to reach per I incline to t INO! this would be a helpful in- 
haps not all the emplovees at first. but the Managers strumentality along the line suggested. T would have it 
\ssistant Managers, Superintendents, Assistant Superin f such size and shape as to readily fit the pocket so that 
tendents. Salesm« Foremen and the more prominent when receive t woul be laid down, but would 
employees in the offices and factories, might be worth be immediately ‘pocket a later reading. 


staff officers of our industrial family. Later this list could States 
be extended to include such others as might express a ‘Such a publication could | 
desire to be included, and my hope would be that many carrying out iece of work 
would so desir¢ for years; i. e., t vrite a bri 

This licat S Id not be a collect gossip eginnings e envel 
It should say something worth while One iss might have collect nsider ( 
be short and another long, and nothing in it should ever gard to the constituer 
be written simply to fill space and it should not be is Envelope Company rr 
sued at all unless it had a helpful message I do not the record will erfe 
think its issue must necessity be regular, though in the drama have long since J 
regularity f issue might have some advantages: one both legen¢ i el I S 
month there might be 1 issue and another th tw story It will be my t 
issues and the next month perhaps none at all. It might but to make it very pet 
not always deal entirely or directly with the commercial the men wil | d the 
business of the ompany. In fact, I car onceive of them, a humars 
s i ition as having a distinct value just to take literary effort 

persor thought. for the time being, away from the Makers 

business the company and make him thinl f some are too bus 

b ‘ he s rm t 

! etter describe st what 1 have It has bi sa 
hac 1 er of years, than t epeat a con day but vest \ 
versatio! hicl had with a gentleman s ir or ent Yesterday : . 
f Ss ag s asked to join an « ition, and nsider its ¢ 
declined ng | longed to too many organizations est, but ( 
vas not ¢ ng to join any n | I said the 

[| would | to be an aggregation (which if whicl 

nt fror n organization) which has 1 President, enough aw 
2 ciated Preasuret Board of Directors a annual Cut aie’ bles 
meet 1 on mposed of say bout a dozen of vital interest be 

fifteen kindred souls, each one of whor would, if | é 


he had seen a picture, heard a sermon or a lecture, had We née 


taken a walk or fishing or hunting, heard a good vorld’s work 
story, had read a book, a poem or a newspaper or mag- done and tl 


azine article, would thir of me and say That would made B 


while. What might be called, if you please, the line and The Beginnings of the Envelope Industry ia the United 


be made the medium for 
vhich has been in my mind 


f historical sketch of the 


lustry in this country. I 
ta on that subject in re- 


anies of the United States 


data is fragmentary and 
r most of the early actors 
assed from the stage and 
t be drawn upon for the 
make this story lengthy, 
dealing with the lives of 
or us, who came after 


ther than a statistical or 


ually write history. They 
rding that which to them 


in their lives. 


story is a record of every 


generation but the pres- 
that we do not usually 
re than a passing inter- 


, 


and the day before are 
build today and upon 
and when we get far 
as we look back, we will 
ind the day before are 
e been the foundation 
s will be reared. * * * 
llow the doers of the 
rd of what has been 
e advances have been 


busy, busy day, and the 


acer ent RR oe hE SERENE Cease tsie Seisimnealirept cos whims: Soa we 
~ aocannrne Lo enw emeeeryenape ne 








burden of the present with planning for the future crowds 
out the past and we hurry on. Industry is a modern 


institution and history has little to do with modern in- 


stitutions. 

“What an interesting story could be written about 
industry in this country, and it would not be confined to 
things mechanical, for that word industry covers the 
whole range of human effort and the record would not 
be complete when the story had been told of the man 
who had invented or doubled the output of the machine. 
That record would also tell of the man who, by intelli- 
gent study, had doubled the potato and grain crops— 
the man who had conquered this or that pest which de- 
stroyed the farmers’ grain or fruit. The man who had 
improved the livestock of the nation and the man who, 
by his studies in sanitation had decreased the death rate. 
These all have been industrious workers for the com- 
dreamers who have worked 


mon good They have been 
to make their dreams come true 


“Did you ever stop to consider what mental vision 


is?’—that it is not the eye, but the mind, which sees. The 
engineer through the mind by faith, which the great 
apostle in that wonderful, that inspired definition, says 
is ‘The substance of things hoped for; the evidence of 


things not seen’—saw the bridge which spans the river 


even before pencil had been put upon paper. 
“In the realm of science men say ‘The thing I am 


looking for is there,’ and with the eye of faith looking 


for it they find it. 
“In like manner the inventor with the eye of 
toil; and so the 


faith sees 


the machine which is to lighten human 


bridge, the scientific discovery and the machine are no 


longer visions, but realities 
“Then reaching down below 
have been lifted to a higher level for the in- 


the level of the machine 


thousands 
constructive ability which makes possible 
women down to 
been invented 


ventive and 
the machine, never educates men and 


operate it, but when once the machine has 


other men and women are edu- 


! 


and constructed then 
and it is a distinct ad- 


cated up to operate the machine, 
vance to that class of operatives 


“The studies of grammar, rhetoric, poetry and the 


ancient classics, were formerly 


i thre 


manities,’ but the true students of t 
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lives of the working men and women who are en 


gaged in productive’ industry It is industry which 
provides the sinews from which comes national power; 


which make nations both strong and great. A nation is 
not great through its generals, who kill and destroy, but 
though its engineers, architects, preachers, teachers, 


business and professional men, and the great mass of 


honest, God-fearing men and women who do the work 


of the world, and a nation will be great just in proportion 


as all these classes are inspired with an ideal and are 


workers for the common good 
A Museum of the Envelope Industry. 
‘Not only should the story of the work of the vioneers 


as possible examples of their 
} 


be preserved, but so far 


handiwork should also be preserved; and with that enc 


in view we are having erected in connection with the 


Logan-Swift & Brigham Envelope Company Division, at 


Worcester, Mass., a building in which a room is to be 


set apart for a museum in which, so far as we are able 
will be collected as many as possible of the old types 
served their day and 


he honored ‘has hee! 


of envelope machines which have 
have taken their places among 
1 the envelope industry 

‘I have been able to secure photographs of many 
the pioneer inventors and manutacturers in our industry 
and while the record cannot be complete, it is my hope 


f+ 





‘Humanities’ in our day are the men 
who are carrying on the work of the 
world which makes possible the ad 
vance of civilization In their ranks 
are found the pioneers and pathtind 
ers of commercial and industrial prog 
ress—the builders of the railroads, 
bridges, ships, sewers, reservoirs, the 
inventors and builders of machinery, 
the men who are evolving new pro« 
esses and methods of manufacture. 
and who are laboring to build up a 
better industrial system than the 
world has ever known before. These 
are the men who are to bring in th 
Kingdom of God on earth. They are 
the makers of history today and we 
believe they are to be increasingly s 
in the years to come 

“History in the past has been i 
large measure chiefly a record of wat 
and strife, and most of the names 
which stand out prominently have been 
those of the great generals and ad 
mirals. But the things which make 


, ' 
peopie great are not the wars 


destruction, but th quiet, order] Hon. Jas. Logan, 








with the co-operation of the other members of our craft 
to make the record as complete as possible. Photographs 
have also been secured of sot of the earlier types 
envelope machines, which have gone the way of all the 
works of man. Some eight years ago, before they wet 
packed up and taken to the basement of the Patent Offic: 
I had photographs taken of all the envelope machi 
models in the Patent Office at Washington, D. ¢ Thes 
photographs of both men, machinery and models it is 
our intention to have reproduced in enlarged torm t 
adorn the walls of this museum which will be a ‘Hall 
Fame’ for the pioneers of the envelope industry 
“In connection with the text of these brief histori 
sketches which are to be prepared, we will present r 
productions of the photographs of the men and machines 
which they loved into being n some cases wt ill 1 
ble to show the factory buildings 1n which, in the da 
! ( tl nes the ] te ot 
indust é 1 
It is « ntention to send es 
our p on The Red Et { 
which cont est st Cal SK es 
to all mat t ers ¢ envelopes 
the hope t t if il oO the 1 
items of interest connected 
heginnings of the indust t 
will contri te them t the end t 
s mi ssible of the st 
the eg may e prese 
Mr. ] Says that he 
ready ( ns erable 
ie his the « l pe st 
n the United States, espe tally 
egard t constituent yn] 
f the | ‘ States | velo ( 
pany this S 
entar t re vill 
perf ak eis ‘ 
ictors r 
iss¢ | ( Sta 
legend ( ry st ‘ 
or st \ \ Vi 
| va ; to maks ‘ x 
Worcester, Mass. lengtl make it pers 
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U. S. NATIONAL BANK OPENS SOUTH AMERICAN BRANCHES 


Prepared 


Es] ecially for 


Office 


Appliances s by 


W.S. Kies, Foreign Trade Department, National 
City Bank of New York 





asons why the trade of the United 


States with South 


to the demands made on our manufacturers in keeping 
pace with the local requirements of this country caused 
by its rapid expansion Nevertheless, our exports have 


been greatly increased during the last few years, but 
American manufacturers have not given the subject much 
special attention and study until recently 

[The United States has now reached a point where 
is in a position to extend its trade along similar lines 
Statistics from 1880 to 1910 show us that whereas popu 
lation has increased 80 per cent, our manufactured prod 


ucts have increased 300 per cent or quadrupled in the same 


period Economic production more and more has 
manded market outside of the United States for our 
products and the possibilities offered by South America 
for trade expansion have gradually commanded the atten 
tion of our manufacturers. 

One of the greatest handicaps in the past suffered by 


American foreign trade has been the lack of adequate 


banking facilities in foreign countries. The close affilia 
tion of banking at ommerce has long been an estab- 
lished fact. The great banks of Europe long ago recog- 
nized this and established branches in the principal cities 
of South America. Until the passage of the Federal Re 

serve t in December 1913, American national banks 
were not allowed to establish branches abroad \ special 


clause of that act, however, gave the privilege to any 
national banking association possessing a cap! 
CO OM) r more, 


plus of $1 to obtain permission from the 


Federal Reserve B ard which would allow them t esta 
lish foreign branches 
The National City Bank ot New York was the first to 


L- ] ; y + } 
take advantage o tne 


opportunity thus offered and rep- 
resentatives of this institution were sent early in June 


of last year to make extensive investigations in South 





ilt was that on November 10, 1914, the 
first foreign branch of any American national 
opened in Buenos Aires, to be followed a little later by 
a branch of the National City Bank 


of New York in Rio de Janeiro. That the establishment 


, 


of these branch banks has been justified 1s amply demon- 
strated by their success and the rapid expansion of this 
movement, which has resulted in the opening of sub 
branches in other districts 


The object of the National City Bank of New York 


n entering the South American field by direct representa 
tion was to provide American merchants with the same 
advantages and facilities enjoyed by their European com- 
petitors he lack of direct exchange, making nearly all 
negotiat s payable tl gh London, with the resulting 
loss t bitrage well as the lack of facilities for 
btaini1 reliable credit information regarding the r 
sponsibility of South American importers, were some ol 
the drawbacks hitherto most felt, which the opening of 


American banks has eliminated 


It additior te the above and to the regular routine 
banking operations conducted by these branches, a special 
ymmercial representative and staff are attached to each 
branch for the purpos«e f investigating and reporting on 
all possible market opportunities which may be of im- 


mediate interest t \merican manufacturer These 


America has not een more 


loped in the past is undoubtedly due 


ports, togethe1 


the respective lines and 


] 


vith the names of the leading dealers in 


mplete information regarding 


the requirements of the market, local tastes and preju- 


1; 
( 
| 


custom duties 


ices instructio 


' 


invoicing, as well as the 


. TOT Tt) t 4 
i i pa Allin, 


imposed, are sent to the Foreign Trade 


Department of the National City Bank of New York, in 


New York, fr 


tributed through: 


turers who hav 
ganization is pt 
new fields. 
Supplementing 
trated monthly 


tains summar©&te 


cles bearing « 
with the comy 
and exporters 
velopment and 
There 
mailing list 

As already st 


the branches is 


tates 


tion regarding 


ountries Coy 
to the National 
filed in the Cre 


the informat 


South America 


record of the ch 


With this rap 


tion now availa 
be in a better | 
importers with 
South Ameri 


long credits fr 


months toa 
So-called Pe 
warded to the I 


a complete desc1 


lition and gener 
tion to salesmet! 
lines in whi t 


New York is 
states t may 
intormat I c 
vi are nterest 
business on a f 
trade rep rts re 
re ulirements 
statistics, cre¢ 
pens me 
nange in t 
tion ¢ ill me 
saul ot 


rmanent Trad 


m where this valuable information is dis- 


it the United States to such manufac- 
expressed their interest and whose or- 
epared to extend their business in these 


the above, the bank publishes an illus- 


eriodical [The Americas,” which con- 


s the various trade reports received 


es togetnel 


with many interesting arti- 
foreign trade “The Americas” is sent, 


liments of the bank, to all manufacturers 


tically interested in the de- 
xtension of foreign trade of the United 


are at present about 16,000 names on the 


ated, one of the most important duties of 


the collecting of reliable credit informa- 
nsibilitiy and the character of 
ness establishments in those 
these credit reports are forwarded 
City Bank of New York, where they are 
lit Department, and these, together with 
ugh the generous co-opera- 
exporters already doing business in 
make a most complete and up-to-date 
aracter of South American firms. 
idly accruing volume of credit informa- 


ble, exporters in the United States will 


ommodate South American 
facilities As is well known, 


osition te 


dealers have been accustomed to receive 


European houses, ranging from three 


Reports” are also for- 
reign Trade Department and these give 
ption of the dealers with regard to their 
ies of ¢ ds handled, and their origin, 
imber of employes, storage 
f stock on hand, together with its con- 
il appearance, the facilities for distribu- 
agents, etc., as well as a list of other 
ight be interested. 
ly what the National City Bank of 
ng for the manufacturers of the United 
that it offers a service of specific 
markets accessible to all 
extending or establishing a foreign 
isis. For this purpose it has on file 
all classes of markets and their 
kinds of articles demanded, 
ition and other data. The bank 
ts, handles drafts and bills of ex- 
ay and finally invites the co-opera- 
ts and manufacturers to assist in mak- 
wishes to render as intelligent, thorough 
benefit of the whole 
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News and Notes of the Activities in 
Office Appliances Field Abroad. 
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Americans, Attention! 

Almost every mail received from abroad brings some complaint about the carelessness of Americans in stamping 
their foreign letters. It is the custom of post offices abroad to levy a fine on underpaid mail matter received, so that 
sometimes it costs twice the amount of the regular postage to secure letters upon which sufficient postage has not 
been paid. Americans are the worst and practically the only offenders in this respect. We urge all American manu- 
facturers who have any dealings whatever abroad to be careful to pay full postage on all letters and circulars they send 
to other lands. The post office will supply full information as to rates of postage to any part of the world. 

We realize that these mistakes are not intentional, but they are the result of carelessness, and carelessness in one 
thing argues carelessness in another. Thousands of dollars worth of business has been lost to American manufacturers 


because of this one thing alone. We know this to be a fact. 


that your letters are properly stamped. 


Office Appliances in Great Britain. 


Exclusive Correspondence of Office Appliances 


EDITOR'S NOTE This is the first time, we believe, in th: 
history of our Enghsh correspondence when the original cop) 
was lost at sea and a duplicate had to be forwarded The orig 
inal of the subjoined letter and the photographs of the estab 
lishment of the Anglo-American Wholesale Typewriter Compan) 
were lost in the destruction of the steamer Arabic, which was 
truck by a torpedo from a submarine when beund to New York 
‘rom Liverpool Our correspendent on hearing of the loss of! 
the ship at once procured duplicate pictures and forwarded “ 
copy of his news letter 


London, August 24, 1915. 
HE war is effecting some weird changes in English 
financial, industrial and commercial thought. For 
one thing, business men, who have in other days 
envied the paternal care of the German government for 
the commercial interests of the empire, are through wat 
measures rapidly attaining their desire. The aniline dy: 


ici ft 


scheme established the principle of government subsidy 


industry; the British Board of Trade’s successful organiza 
tion of the British Industries Fair in London brought 
traders into more intimate relation with our consular ser\ 
ice, and stirred that service to cnterprise. Bounties and 
import duties are today being seriously discussed by the 
most uncompromising Free Traders of other days, and 
during the first week of August we have had the state sub 
sidizing science and arranging tot he organization of re- 
search in such a way as to yield primarily results of defi 
nite industrial value The war has hit many of our indus 
tries very hard, but as a result of the war measures the 
state has undertaken—no doubt many of them opportunist, 
undigested, and not very efficient in themselves—traders 
may in the future look for what many of them regard as 
much more practical help from government than in the 
past 
<---> 


So far as general trade is concerned, there is not much 


fault to be found with the condition of things. Employ 
ment of capital and labor is still extremely high, although 
at the same time the incidental troubles due to the war 


tend to impede a due running of the machinery of business 


The answer is—pay attention to foreign postage and see 


from time to time. The peopl this country are 
any illusions they had al ir and generally ag 
it is a matter of a couple of years more now at least \ 
national campaign of economy resources has been s 
gested and will no doubt be carried out as time voes 
[The searcity of men is forcing tl introduction of more 
labor Saving Ia hinery al 1 this - especially the is< 
othices, banks, and big business neerns generally 
< > > 
TI Wal ( S$ & l a ) 
vices ilthe HNea}4 = Ss il ‘ I 1 
time about certain depart He Ss a story ( 
— iad: maniacal PS oe alge 
\ prominent business man le ery « ibl é 
in the early days OT the War®r, al i 4 I \ Wee ks late T s 
how he was getting on “Well said the secretal 
don't seem to be many met ith business heads 
department at the war othe nstructed some 
In the use of the ard inde \ { vhen went ft 
something a tew days after rds it struck me that the 
index cards had been mistaker r auction bridge s 
blo« ks!” 
< 7. > 
Governing Director W. J. R 
declares that his mpany is at t present time 
larger business in this country in before the w 
great dl ulty st so! ss ff have 1 
army Chis, of course, it nee rdly be iid, eets 
Richardson's approval, but upon the remainder 
rests the work of carrying business his 
high pressure and overti he above express! 
opinion 1s typical of pract | { hole run of the 
line companies 
<2 > 
] st i tiie nt ft eCaas 
ments are awa icat 5 ese are ng res 
this year \ facts s dicate 
going paragra Mr. Cl . < S 
Premier s s I Vy e! } " \ 
side | t be re e went e s S 
t ‘ I pla | \ regare ss 
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Private Office J. Edward Lambie, Managing Director, Anglo- Group of Staff: Sales, Office and Shipping Departments, Anglo- 
American Wholesale Typewriter Co., London, Eng. American Wholesale Typewriter Co., London. 
Remington news is also good. A little story just t finished the cover, with the machine firmly fastened to it, 
hand is very properly held to illustrate the ubiquity reverses and the machine disappears into the interior of 
this great selling concern. Mr. Arthur Purkis, attached to the case, where it is stowed away and ready for transport 
the mechanical staff of the Remington Manchester offic: again. Inside the case there is a special compartment into 
went it with the expeditionary force to Egypt and after- which the easily detached carriage of the machine can be 
wards to the Dardanelles; in the latter place he is placed when traveling 
wounded by a bullet at the back oi the hea Fortunately i> 
the wound was not a dangerous one, and he expects to be Mr. Halsby of the Protectograph, like all the other of- 
back in the trenches very shortly. Purkis is at the n fice specialty en, finds 1 labor difficulty an acute one 
ment at a base hospital in Malta, and as an interesting owing to so many enlistments and men being drawn off 
incidence relates that on the boat on which he was for war work. Output is still maintained at a good level, 
moved from the Dardanelles across to Malta, there were however, and nvassers keep on going around and pick- 
three in his bunk, and all three had had connection wit! ing up orders 
the Remington Typewriter Company—himself; a porter Bt 
‘ S olleague of his in Manchester a fe years \. D. Klaber of London, England, whose portrait and 
since, and a porter wl was at the Newcastle brancl the announcement f whose death were published in the 
o> \ugust issue of Office A iances, died on June 29, and 
The Oliver is also well to the front, both at home and __ the office appliance industry has lost one of the giants of 
in the fighting line The last month or two this company its trad He was born in London on December 21, 
has put on the market for use by the war office and pri 1861, and was an Englishman through and through, al- 
vate soldiers here the Oliver Military Transport case ! though he spent fiftee: ars of his life in the United 
stead f tl ordinary s iare box case holding a tvpewriter states where he reated tf Roneo Company, the Neo- 
which has become a familiar object on transport vans in style Company, the Ne vle Envelope Company, and a 
the ondon streets, the company have designed a trans number ther ncerns lr. Klaber was one of the 
port cas vhich answers the purpose both of conveying pioneers in what is nov te a large industry. He was 
he machine to the front and facilitating its use when it one of the first in the field to make and sell a perfected 
arrives thers t is extremely compressed and compact process of stencil duplication, starting originally with the 
he Oliver typewriter destined for the front travels in a flat frame de i s gradually evolved until the 
stout, oblong case, not unlike the square deal packing box emi-automatic, then the tomatic, and then the Rotary 
on railv ans, but supported with metal protected cor machine was at last marketed. In 1899 Mr. A. D. Klaber 
ners. With this exception, the top of the case is in appear left the Stat r Europe and founded the European busi- 
ance an ordinary | lid. But by an ingenious arrang ness of Roneo, Lt his latter company rapidly estab- 
ment supports, it 1 Ives, bringing the under side ww lished either ranch o1 agency in every British pos- 
permost, thus be ming a table with an Oliver machin ession, and 1 ll the rit al foreign countries on the 
upon it ready for uss When the work of the moment is ntinent as well as throughout the Eastern Hemisphere. 
Views in Offices cf the Anglo-American Wholesale Typewriter Company, London, England.—First picture, part of the Sales 
Department's Office; second picture, corner in Final Adjusting, Inspection, Packin and Shippir Department. Third picture, 
corner in Type Stores Department. 
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Even Canada and Mexico and South America were suc- 
cessfully attacked from London. 
<-> 

Today Roneo, Ltd., represents the largest office appli- 
ance concern in the Eastern Hemisphere. No other insti- 
tution outside the United States can compare with it for 
volume of annual business. All of this was the work of 
and has been built up by Mr. A. D. Klaber during the 
sixteen years of his life since he returned to his native 
country. The British Roneo company today controls in 
its territories the sale of many American products, quite 
in addition to its own lines, such as Roneo stencil dupli- 
cators, Roneotypes and Roneo copiers. The Art Metal 
Construction Company of Jamestown, New York, is rep- 
resented by Roneo, Ltd., in the Eastern Hemisphere; a 
vast business is now done in this line. In the Roneo build- 
ing in Holborn, the most important office appliance build- 
ing in London, an entire window is always devoted to the 
Art Metal products. 

<-<e- 

I understand that a personal memorial is to be erected 
(entirely by the employés) at the Roneo offices, something 
which all who enter the office may see, and seeing under- 
stand something of the greatness of the founder of Roneo 
and of the manner of man he was that his staff should es- 
teem him so much. 

<-<--> 

So far as the rebuilt typewriters are concerned my prin 
cipal informant is Mr. J. Edward Lambie, of the Anglo- 
American Wholesale Typewriter Company, who declares 
that his business for July was the biggest in any month 
since the war began. He suggests that available stocks of 
re-manufactured goods are generally low in Great Britain 
and also particularly on the Continent. He also reports 
an increase in staff. Prices for second-hand and rebuilt 
machines have been cut during the last year, however, and 
the business is put down on a very close margin lo 
offset this, it has also been made possible to meet these 
low-priced demands by establishing a basis of selling for 
cash only, and these concerns who are genuine buyers 
and whose connections appear to be worth while to cul 
tivate, do not appear to seriously cbject to the cash terms, 
so long as they get good value received 

<->» 

Mr. Lambie, taking a broad view of the trade over 
here in re-manufactured goods, makes the following in- 
teresting personal remarks: “One of the worst features 
we have had to contend with in this business in the past 
has been from dealers who have represented themselves 
as in the trade and who have obtained consignments of 
machines from America on credit, and then in order to 
raise the necessary money to carry on the business, these 
machines have to be sold and money realized. Often the 
price realized under such conditions is below the market 
price or value for the goods, and in the end such arrange- 
ments have to meet the day of reckoning and in many 
instances have resulted in a “bust up” whereby the people 
in America who have furnished the goods on consignment 
are obliged to pocket a loss, and charge it up to experience 
account.” 

<-> 

In order to avoid these unnecessary losses and for the 
best interest of the business in the future, Mr. Lambie its 
of the opinion that the trade in the United States and in 
genera! should be reminded of the danger of shipping 
goods abroad on consignment or extending credit in any 
way on such goods as second-hand typewriters or re-man- 
ufactured typewriters, both of which should possess a cash 
value and be dealt in for cash only. (We are not sure we 


see the necessity of what our friend, Mr. Roux, of Paris, 


calls “these Draconian conditions.” Surely, American 
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houses can obtain data on European customers’ business 
responsibilities. Houses of undoubted integrity ought t 
be liberally treated.) 
<*> 
He continues: “Personally, | do not see how many of 


the small concerns which have started in this second- 
hand and so-called rebuilt typewriter business can hope to 
make a success of it, because in the first place, they lack 
the capital and experience, and even though some of them 
may have had experience, they are not men with sufi 
cient knowledge of financial matters to conduct a large 
business successfully, while many of them have to work 
against the odds of obtaining long credit and paying long 
prices for what they get, while others have to work o1 
borrowed capital with all its inconvenience and expense 
The fact that we have every means for producing our 
goods and service upon the most economical basis ren 
ders it difficult for some of our competitors to give ou 
customers in the British wholesale trade equal advai 
tages. 
<--> 

| am able to give here five views of the Anglo-Ameri- 
can Wholesale Typewriter building known as the Euston 
Works, situated in Euston Road in what one might call 
the north central London district. These views show a 
corner of the private office of Mr. J. Edward Lambie; the 
final inspection room; a portion of the sales department 
offices; a corner of the store room for type and ribbons 
and a group employés In this last picture a note 
should be made of the Royal Naval Reserve commission 
aire on the right. He is now in the North Sea on board 
a battleship. Next to him stands Sales Manager A. Ga 
batz, who after having been with the company as a boy 


! 


is now interned as an alien enemy subject in a conce! 


tration camp in the Isle of Man \ promised phot 
graph of the whole warehouse and the big typewrite: 
stock at the present time went wrong in exposure and as 
the man who took the picture has gone to join the army 
no further photograph can be taken as yet. The ware 


house consists of a building &4 feet long by 46 feet wide, 
with four floors and two elevators. The building is capa 
ble of comfortable storage of up to 10,000 machines witl 
plenty of room besides for off , repair shop, etc. The 
premises are near three of the largest railway terminals 11 
London—the London and Northwestern, the Midland, and 
the Great Northern—and are also touched by the Under 


ground Electric Railway systems, all these being born: 


in mind in choosing the situation so as to secure exp 
dition 
<--> 
Stationery business in this country is fairly active and 


one line that is booming is postal cards, stationery, writ 


ing cabinets, etc., for use at the front [These make suit 
able gifts for soldiers, and with practically everybody 
the country now having somebody either at the front 
in training camps a very big sale is being secured [1 
the big postal card and allied business the annual meet 
ing of Raphael Tuck & Sons has just been held [ w 


interested to note that Sir Adolph Tuck said that ow 


ing to the effect of the war, for the first time in t 


of their business, dating back nearly half a century, th: 


balance ¢ sl eet was on the wrong side The very causes 
which had hitherto contributed to the welfare and pros 
perity of the company—namely, the wide extent of it 
ramifications—had led to the pposite result \t first 
trade was paraly zed bv the wa t took some month 

the feeling of alarm and depress n to subside, and if 

iness to resume some semblance of its former conditio1 
While the gross profits were being curtailed it was difficul 
to redu expenses, but the directors devoted themselves 
t the es t n and nsolid 1 fi the company. 
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sidering the loss of business in Paris and the sequestra 
tion of the German business, it was satisfactory that they 
should have emerged from that threatening and entirely 
unprecedented situation with so little loss. 
<_< > 

The engraving and general picture department had suf 
fered most proportionately, but there had been a good de 
mand tor photogravure portraits of generals, admirals, 
political leaders, etc., and they had just added a fine re 
cent South African portrait of General Botha in khaki 


The Christmas greeting card department had not suffered 


to a proportionate extent, while the picture postcard de 
partment enjoyed the unique distinction of gaining upor 
its turnover. In other departments “The Defenders «| 
the Empire” series had been a great success; a first in 


stallment of $5,000 on account of profits on sales had beer 


paid to the treasurers of the National Relief Fund, the 
issues being in aid of that fund With regard to the 
prospects f the current year, three months of which had 
passed, they were reassuring. The turnover was grad 
ually mounting week by week, and while it could not bs 
expected to reach its normal level as long as war cot 

tinued, they were more than holding their vn, and would 
certainly make a brave show amongst the traders of the 
Empire \ historic issue in July of royal portraits by 


1 
| 


the engraving department was well calculated to provide 
a timely stimulus to loyalty and patriotism 
<*> 


Sir Arthur Conan Doyle, the famous novelist and crea 


tor of Sherlock Holmes, who 1s a director of Raphael 
Tuck, declared that they were only showing a loss because 
they had cut down their investments to present prices—a 


difference of $100,000 


Typewriters in Colombia Chiefly American. 


(Consul Ross Hazeltine, Cartagena.) 


American typewriters are used almost exclusively in 
Colombia. European machines are practically unknown 


In Cartazena there are five agencies for American ma 


chines 

Considering the isiness population of Colombia, the 
imports of typewriters are very large and, according to 
Statistics, appear to be steadily increasing. During the 


} 
vear ended June 30, 1914, the imports through the port 
of Cartagena were valued at $12,300—all from the United 


States. During the calendar year 1914 this item grew to 


1 total of $21,809, of which $19,107 came from the United 


States, $1,622 from Great Britain, and $1,080 from Ger 


many 

The import duty typewriters is low. Levied on the 
gross weight at tl rate of $0.05 a_ kilogran (2.2046 
pounds), the duty on a machine of ordinary weight 1s 
ibout $1.50 Ribbons are dutiable at the rate of $0.20 
a kilogram, gross weight. In addition there is a surtax 
i1mounting to 2 per cent of the duty. 


\s a rule machines are sold on the installment plan 
Che retail price is ly slightly higher than in the United 


States, on account of the reasonable expense of transpor 
tation. [The latest models are in demand ut must be 
equipped with a Spanish keyboard. Bi-colored ribbons 


are prefert 


Owing to the lin machines should be rustproot 
is far as possible \fter only six months’ use with care 
the ordinary machi has the appearance I ne that has 
been us ‘ vi e in the Unite State r 

el rts ' rivet 

Thi dete n does not nece te ( 
vith the essft n of the machi t det 
rom t il ince The parts t eC 
ing or rusti int S opical mates ( 1 
ers piece bscrew n t | 
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line-space regulator, ribbon reverse lever, paper-release 
lever, scale, carriage-release levers, the screws and number 
plate, and often the ribbon vibrator. The correction of 
these defects, if they may so be designated, would add 
greatly to the appearance, life, and prestige of typewrit- 
ers. 

Although many American makes are in use in this con- 
sular district, those actively pushed are Remington, Un- 
derwood, Royal, and Sun. The packing of American ma- 


chines is admirable, and could hardly be improved. The 
container should be marked with the gross and net 
weights in kilograms \ll correspondence should be in 
Spanish. Prices may be quoted in American currency. 


(Lists of existing agencies and lists of possible agents 
may be obtained from the Bureau of Foreign and Do- 


mestic Commerce or its branch offices.) 


Will Open American Devices Show at Petrograd. 

John P. Mendeleef, Liteiny Pr. 55, Petrograd, Russia, 
president of “the first Russian office devoted to the or- 
ganization of Russian business on contemporary Ameri- 
can principles,” proposes to organize a regular exhibition 
of American oft devices at his bureau at the above ad- 
dress, where he will show samples of such goods and 
acquaint Russian buyers with their uses and advantages. 
He invites correspondence with American manufacturers, 
ind hopes to obtain as his reward permission to sell such 





John P. Mendeleef, 


goods as ma e suitable to Russian requirements upon a 
commission basis 

Mr Mendeleef Savs 

“Having had many years’ experience in handling office 
appliances, wholesale and retail, throughout Russia, it will 
be possible for me to exploit the goods of American 


manufacturers in this untry; but to be successful I 
must know several important things I must have in- 
formato! as 

“1. Catalogues describing the goods, and other material 
for advertising purposes 

“2. Prices at which American manufacturers will agree 
to sell when goods are purchased upon strict terms, and 
ilso what nditions must be met. 

3. Whether not the manufacturer will agree to 
leave the matter rcularizing to me, and in such a 

se, what will be his prices and conditions. 

4, Have y representative in Russia or any large 
buyers of your ( If so, when were they appointed, 
who are t if possible, may I know their trading 

5. Can I obtain, free rge, samples of goods, so 
hat I may det ne v er or not they will suit the 
Russian mat f se t will be the expense of 
espatching the Is vhat will be the duty? 

O fies \ppliat is ral times mentioned the 
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work I am doing in Russia. I quote from your own jour- 
nal 
‘‘Iohn P. Mendeleef, a well-known dealer in office 


In his opening discussion of business 


equipment 
principles Mr. Mendeleef shows clearly the influence of 
western ideas. His more than twenty years of experience 
im the typewriter field in Russia have given him a unique 
grasp both on the latest methods and mechanisms of 
western manufacture and upon the peculiar conditions of 
his own country to which these labor-saving devices must 
be adapted’ (Aug., 1912) ‘It is by J. P. Mendeleef, 
a Russian dealer and expert in office appliances, who has 
done much to familiarize the great Slavic nation with 
American methods of doing business’ (March, 1913) 
‘At the present time Mr. Mendeleef is devoting his atten- 
tion to introducing in Russia those methods of expediting 
business which have been so successful in America’ (May, 
1913). . . . ‘John P. Mendeleef, president of the first Rus- 
sian office devoted to the organization of Russian busi- 
ness on contemporary American principles . John P 
Mendeleef is an office equipment man of many years’ ex 
perience’ (June, 1915).” 

In introducing the subject of his announcement, Mr 


Mendeleef Says 


“The present moment is fraught with history in the 
makinz. Russia offers a wide and attractive field for the 
exploitation of American goods \merican manufacturers 


should seize this opportunity to possess the Russian mar- 
ket, which has heretofore been dominated by goods of 
German manufacture 

“The success of German manufacturers in selling their 
products in Russia was due to their sensible methods 
Finding a suitable man to organize a force with which to 
sell their goods in Russia, the Germans would send him 
the goods cheerfully upon a commission basis without 
demanding a strict and immediate payment. They usually 


gave such a man the whole of Russia or large districts, 


fixing minimum wholesale prices and casy terms of credit 
for the orders accepted. It was thus possible for these 
agents or dealers to fill their orders, and settle their ac- 
counts afterward, shouldering the responsibility for the 
goods sent.” 

In concluding his announcement, Mr. Mendeleef points 
out that his experience in the Russian commercial field 
and his long familiarity with offwe appliances generally 


should enable him to succeed in introducing reliable 


h 


American lines, samples of whi are sent to him, even 
though he may not finally succeed in coming to an agree 
ment with the American producer of the goods. In other 
words, he does not propose to take up the introduction 
of American goods in Russia in a small or seltish spirit, 
but will be as impartial as possible, realizing that the 
introduction of efficient machinery and methods is a duty 
he owes to his people in common with other men who 


are striving to give a similar service 


Remarkable Circulation! 

\. C. Kitchler, repairer and rebuilder of all makes of 
typewriters and a leading dealer in duplicate parts, plat 
ens, typewriter supplies and office equipment at Sydney, 
Australia, sends us a clipping from “The Bulletin,” a Syd- 
ney newspaper, which tells the following little story about 
what is probably the smallest newspaper in the world 

“The Gazette, issued daily at Norfolk Island, and pro 
duced with a typewriter at the cable office, contains only 
about 100 words, all cable news, and the circulation has 
bounded up to three. One copy is handed to the Missior 


Station, and the rest of the issue is exhibited at two con 


spicuous spots on the local landscape 





PLIANCES September, 1915 


An Efficient Typewriter Agent. 


The Imperial Typewriter Company, Ltd., of Leicester 


England, informs us that their agent in Java is L. Zecha 
and that this gentleman has been extremely success! 
in introducing the Imperial typewriter in that island. He 
is a newspaper proprietor of wealth and great influen 
and we are told that he visited the San Francis exp 
sition late in July, intending to cross the United States 


or Canada « the way to England, where he will visit the 


main office and factory of the Imperial Typewriter | 


pany at Leicester 


Mr. Zecha’s home address is somewhat formidable, 
we give it here in case American manufacturers 
equipment should desire to get in touch with reliabl 
agents in Java Mr. Zecha, of course, 1s well int 
on Javanese affairs and peoy and even if he could not 
} ; ' 


undertake agencies himself for American products, 
doubt he would be able to recommend other reliable 
sons His address is | Zecha, Soekaboemische Snel 


persdrukkery, Soekaboemi Preanger, Java 


Indian Merchants Pay for American Mail. 


The following letter fror framroz Jalnawaila 
} | 1; : ‘ sstenas § tiie ’ 
ay, ndia, presents some innoying teatures 
sufficiently stamped letters We urge our subscribers 
who have any dealings wit! uses abroad to rea 
letter from Bombay 
Bom ay ndia, 5¢ Esplanade R 


Evan Johnson, FEsq., Managing Editor, “Office \ 
ances,’ Chicago, Ill, U. § 
Dear Sit ! was immensely pleased to read the : 
with regard to insufficient postage on foreign mail n 
tioned in the May number of your magazine Let's hoy 


that American manufacturers will take it into their heads 


to stamp their foreign letters properly It is indeed 
noying to have to pay on almost every letter coming f 
the United States. I have been doing business with t 


United States for a long time and have so far knowr 
only one company who its really particular with the 
Several of my business le same 

Whenever I receive mails from the United States, | 
have to pay something Immediately after reading 
little notice | got two letters from your country ins 
ciently stamped. I enclose 

I think it is time that American manufacturers sl 
give attention to this matter 

Yours very truly, 
Signed) FRAMROZ JALNAWALI 


An Interesting Chinese Publication. 


Othce Applhances is indebted to E. A. Klaver of Rone 
Ltd., of London for a copy of the Honan Messenger f 
April, 1915 The Honan Messenger is printed ! 
Roneo Duplicator and is published at Hwaiching 
Honan, China [The editor is the Rev. JT A. Arthurs 
The publication contains four pages of closel 
ographed Work lhe s] ets ir legal cap S1 I 
paper gives the news of the mission, information regat 
ing local fairs and other matters of local interest 
mission is a large institution and maintains a hosy{ 
schools, « es in tact Ss s il and indust 
munity Tl Honan Mess tells about t r 
and s king ethnods ( ent ¢ pl ver ( 
nese doctors 

It presents s ack vl BS. 7% the x ( 
pany I t Ing pa I 
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Che essenger is printed by the Ror Duplicating 
Press t is a marvel of utility, adaptability, portability 
and general common sense The Ron s a British 


achit Head fice—26. Holborn Via t, London 


Swedish Firm Wishes Names of American Manufacturers. 
E. ¢ Ericson & | is a new firm which was organ 
ed since the mmencement of the war, at Malm 


se 


to promote trad vith Russia 


The fir f Ericson & Co. has departmentized its busi 
ness, each department specializes on some particular 

ss of goods r instance department “K" works with 

fice and stationery supplies exclusively) 

t] beginning of the ar the house 

( \. Ericson & Co. had been purchasing g ds 

in England, but has decided that since many of the goods 
thus ased are \merican origin, it l e bette 


to direct to the American market and purchase tron 


Ericson & Co. are printing a Russian catalogue of o 

e and stationery supplies, to which they are daily adding 
one or more articles for which they know there is a d 
mand in the Russian market. Ericson & Co. are printing 
this atalogue entir lv at their own risk and n their owt 
account. and they desire information from American mat 
facturers of oft quipment which will enable them to 
nclude their devices in this catalogue. This will be done 


without charg he ompany requires only suthi 


information and illustrations, or, where possible, samples 
f the articles oftered The prices must be the kl west is 
the firt leals onl vith Russian retailers 
Er s x t orized to do usines 11 Russia 
Phis ent s a certificatior I e Skant 
Chamber of Commerce to the effect that O. A. Eri 
s & | s a respectable and trustworthy firm, and that 
. outbreal the war it has carried on an e3 
tensive exportation f Swedish goods t tussia The 
é also contains the following rti ition fron 
he Imperial Russian vice consul at Mal: [ hereby 
ertify that this document has been signed and issued | 


Mr. Ernst Wehty« Luly appointed pre sident f the 


Chamber of Commerce of this borough; that he is fully 

horiz¢ O sig issue same, and that due faith and 
ré zht to be given to his statement The document 
contains a further certification by the British vice consul 
is follows I here y certily that the foregoing certificate 
has beet signed ind issued by Mr. Ernst Weht}< duly 

pP ( reside he Skane Chamber ot Commerce 


A Danish Typewriter Contest. 


\t tvpewriter speed contest recently held at Copen 
f Denmark, Fritz Christensen won first prize witl 
t speed of 100 words a minute, using a Multiple 
Mr. Christenset ses the Hammond nstantly, and is 
Hammond Company Moves London Office. 

Phe mmond J ewriter Company | I ed their 

e fro ) Victoria street to > 75 Victoria 
street ere they ve more commodious n nient 
i té ~ 
House Falls on It—Hammond Machine Still O. K. 
4¢ Ahmedabad. India, a house collapsed, and _ after 
me months a mmond typewriter was und buried 


deep beneath the debris. Before the accident the machine 
had been in nstant use for many years. When taken 
from the ruins it was in such condition that it did not 
even look like a typewriter However, Mr. Framroz 
Jalnawalla, tl Hammond's representative, assured the 
owner of the machine that it required more than the im- 

se fallin pon it to put a Hammond type- 
herefore took the machine to 


vas put in shape so successfully 
hat it is now doing just as good work as ever. 
is strictly up-to-date in his 
methods s headquart are at Bombay. He sends 
ol mpany following description of one 
his methods advertising the Hammond: 
| am doing a bit of immond advertising on my little 
Deasy autor \t t rear of the car there is room 
r a Multiplex, and | have arranged to have the base of 
he case screwed down to the top of the dickey seat, when 
iided, and over the machine is a beautiful glass cover. 
an see a lot of men looking 
it the Multiples Parti irly attractive it seems when 
the car stands in the sut the reflections from the Mul- 


tinlex are ’ 
. . i - 
American Pencil Trade in Asia. 
( ( ( I Anderson, Hongkong.) 
Che shutt I ean-made lead pencils as a 


result of the war has left the trade in such supplies in the 
ar East largely in the rol of American manufactur- 
without competition, The 
trade in such goods 1s stantly increasing under nor- 
at present American trade is in unusu- 


Pencils and pencil | exported from the United 
States totale $380,315 value in the fiscal year 1910, 
$498 203 191] $62 418 in 1913, and $533,- 
944 it 1914 Shiy nts to \sia, however, 
I, ly during the fiscal year 
1914, when only $3,865 rth of American pencils went 
there on ! th $21,956 in 1913 and $62,676 in 1911. 
The ¢ very this tra in China, as described by 


Consul Genet \nderson, it is hoped, will be permanent.) 


Great Britain Buys Royals. 


Durit ful the largest export order for Royals ever 
d ca lr. Malleson, Royal export man- 
w in Londor is for 1,000 No. 6 Royals and 
livery in London in August. 
Good order re also received from Mr. Malleson for 
hipments of vals te Compagnie Real, Paris, France, 
nd to Mr ( yt egli, Royal general agent for 
Switzerland, w 1S eadquarters in Zurich. Al- 


together, Jul gy mont) 


1 in the Royal export 


In Explanation. 


pey, Ltd., of Birmingham, 
land, tal except to a statement made in the 
July 1 bet ( neces, to the effect that they 
nes Flexible Hinge patents 

r Great ritai nl e Wilson-Jones Loose Leaf 
Company tell st t t is that the house of Mor- 
nd & Imy ive pul d the patent rights for the 
Jones Eur reat ne and the Eureka Leaf 
Pr es tit vith the exception of the 
Stat nd its colonies, and the Do- 


We regret that any! tanding should have arisen 
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A FRENCH OBSERVER ON AMERICAN METHODS 


Antony Roux, of 


Paris, 


France, Gives Some 


Valuable Advice to American Manufacturers. 


Article Two. 





HAVE commented on the fact that American export 
trade suffers because of insistence upon “cash f. o. b. 
New York,” and have pointed out that it is both natural 

and proper that manufacturers should take ample precautions 

to protect themselves against possible loss in dealing with 
persons whose credit has not been previously determined. 

This object, it seems to me, could be attained at least by 

shipping merchandise subject to payment on delivery In 

this manner both parties could be fully satisfied 
There is also another matter—that of contracts with a 
stipulation as to certain quantities ol! goods to be disposed 


h contracts, 


of quarterly or annually, as the case may be. Su 
| believe, constitute a faulty method, due principally to ignor- 
ance of the customs of European markets, which are com- 
paratively restricted and have nothing in common with the 
immensity of the field to be exploited in America. By way 
of illustration, take a new machine which has just appeared 
upon the market: The article, whatever it may be, has not 
yet been tried out; its sales value a practicability exist 
only in the mind of the manufacturer. The infant seems to 
be of good conception and gives promise of growing up to 
be healthy and strong The manufacturers have met with 
some success with the new product owing to wise publicity 
which influenced a few easily convinced buyers. The pro 
ducer, a little elated by his first success, becomes exacting 


and demands conditions almost Draconian from those who 


seek contracts for exclusive selling rights. There is always 
the condition that the prospective agent agree to take quar 
terly or annually a relatively enormous number of the new 
machines—a contract having no other basis than the high 
opinion the manufacturer entertains of his machine—and the 
ndition being 


penalty for failure to meet this quantity 


always the annulment of the contract 
Now upon what actual conditions are such pretensions 
The new machines are unknown in European mar 


kets. There must be, therefore, a period of one or two years 


based ; 


in which to try them out This | might call a period of in 


} 


cubation, during which the new product must be made known 


by a costly and intensive propaganda, by means of prospec 
tuses, circulars, etc How then can one of good judgment 
agree to sell a certain number of these machines or devices 
annually in order that he may retain exclusive selling rights 
in his territory? Can he really know what his capacity ts 
with regard to the sale of a product which he has not tried 
out and with which he has as vet accomplished nothing 
Now | believe, in all fairness, that American manufac- 
turers pursue this line of action in most of their contracts 
in order to provide a stimulus for their agents, but this 
quite unnecessary, since the man who takes an agency usually 
brings all his efforts to bear to obtain maximum returns fot 
the sake of his own best interests, without having to feel 


the whip and spur of an enormous and too frequently an 


impossible obligation Such quantity aust n a contract, 
instead of being a stimulus to efforts, sometimes act as a 
retardent, discouraging the agent whet e discovers tl 
difficulty of meeting the terms of his engagement 


There is evidently in this quantity clause 


a certain guaran 
tee for the manufacturer that the agent will not waste any 
time and paralyze an important market in a designated terri 
tory by inactivity, incapacity or insufficient capital for prope: 


exploitation; for, if the manufacturer had no protection, he 


might tind himself tied up with an exclusive contract witl 


out any 
contract 


1 am not ignoring the fact that 


danger to him who enters into an ag 
without fixing a minimum figure, f¢ 
market closed to him by competitors 


dummy’ acting tor the time as 

sales which are never followed | ot 
By such a urse ot procedure, 

is hands tied and 


Sive agen ciause of his agreement 


demand ter his product in the territory 


tract would be completely blocked 


In my opinion, there is a most « 
mounting these obstacles and solving 
This plan contemplates an optional « 
six months or a year, providing for an 
of the period. Upon the basis of resu 
initial period of exploitation the minin 
sales can be gauged and stipulat 


portionate annu | increase 


An amicable arrangement of t 


which facilitates and encourages init 
provides ample protection for the 
ing parties, and probably would affor 
pleasant surprise at the results obtai1 
ment given the project in its initia 
capping the agent too great an ele 
Personally | have fared very we 


ment which has served to keep me in 


manufacturer for more than eleven 
. } ~] ] } ] 1 } 
which nas een severed only ecause 


unusual conditions During tl 


ms time 
any dispute as to the amount of goods 
| consider it useless t 


so complex a « 


juestion as this ne¢ 


means of terminating the agen 


intil the expirati« 


there is also another ' 


rreement with a dealer 


rr he risks seeing hi 
who, by means ot 


s agent, effect a fe 


ourse, the manufa 
y reason of the exclu 
the development of 


included in the « 


juitable plan for sur 
the difficult probler 
ntract for a period ot 


extension at the cl 


Its achieved during the 


um quantity of annua 


sort, it seems to me, 


lative and enterprise 


interests of both contract 


the manufacturer a 
ed by the encourage 


stages without hand 


ment of risk 


under such an arrange 


relationship with one 
yeears—a_ relationship 
of present tragic and 
there has never been 
to be sold annually 


h into the details of 


f regulating contracts 


and conditions of selling, as these are naturally dependent 


situation in which the two c 
themselves. However, 
trialists in all lines to be kind enough t 


tion the tollowing suggestions in orde 


eeed in assuring themselves of secure 
! lo adapt the nselves, if tl ( 
ence in our language if possible Phe 


opportunity to make up for the expen 


greater success in 


2. To be conciliatory and obliging 
well be in view of their position as 
terms and clauses in contracts, above 
in which the article is being introduce 
especia with houses worthy of 
standing and icity as evident 
thev ave the ins rt presenti 
ecurity te their tivities 


ind there ire nut 1< ncert ' + 
eing guided ourse ¢ cual 

[ am confident that now many Ameri 

never before bee to find in | 

de velop the Sale f their products 

an more easilv enter into relations w 


I earnestl ire 


postulants 


th tang 


ntracting parties find 
American indus 
o take into considera 
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acceptable standing, able to produce very considerable re 
sults 
A Suggestion to Typewriter Manufacturers. 
Ther s another point to which I desire particularly t 
call the attention of manufacturers of al] makes of type- 
writers discovered to my regret that among _ various 


makes f new machines, all most interesting, which were 


submitte to me during my recent visit to America that 


those constructed on the two-shift principle, that is to say, 
with twenty-eight ke each carrving three characters, repre 
senting a total of eighty-four characters, were unfortunately 
onstructe S< as te respond only to the requirements I 
the English language, in all probability throug regrettable 
versight on the part of the manufacturers In a our 
tesy, and animated only by the friendliest motives, | suggest 


to these manufacturers that they discontinu 
of construction, or modify their machines to rrespond with 
requirements hereafter mentioned. This type of machine, 
with its eighty-four characters, considered in the light of 


the needs of writers of the Latin languages, is sad lacking 


and threatens, by its shortcomings, to put an end to the 
further development of demand for such machines especialls 
in France, Italy, Spain and Portugal. This is easil x plains 
Typewriters having a “universal” keyboard with one shift 
such as the Remington, Underwood and others, with f 
wo ke provide for eighty-four distinct characters, and 
combinations and superpositions various other characters n 
be obtained. This gives a sufficient scope to meet the 


mercial requirements of all languages. On the other hand, 
most typewriters having two shifts and twenty-eight keys 
ige the typist to resort very frequently to the use of the 
“fig.” shift to obtain the numerous accented vowels existing 
r Latin languages 

There is in the French language a minimum average « 
three or four accented vowels, including the apostrophe, to 
the typewritten line, which necessitates depressing the “fig 
shift at least from seventy-five to eighty times to the com 
mercial typewritten page, constituting a veritable terror t 
the operator, aside from the fatigce of operating the shift 

If one takes into consideration the effort necessary to ele 
vate a carriage which, in some makes of typewriters, weighs 
as much as four and one-half ponnds, a distance of from 
three-eights to three-fourths of aninch, one can easily calcu 
late how great a weight the operator will have to lift with 
one finger in typewriting, for example, a piece of work of 
twenty pages 

These statements are not based on mere theory; hey pet 
tain t ictual reality, of which one may convince himself 


by an actual test 


[he Germans have realized the importance of providing 
great number of characters on machines to be used 1 
Europe, and have constructed all of their machines with at 
least ninet haracters, sometimes more. This number is not 
juite sufficient, for it is still necessary to depress the “fg 
shift a certain num ber of times for the ntec 
owels t the proportion of shiftings of the irriagé 

t erably reduced from the 1,500 to 2,000 depr 

S ire required in typewriting 500 lines of copy ot 
< T T te nachine 

fF ‘ { the machines ! ly twer 
é t ry there t eno } chara t é t t 

mit t ch system. In the n ( 

{ ' } 1) kee boards have S r ict 


the minimum of effort. For instance, the letter “m” is placed 
below the letter “y an arrangement admirably adapted to 
writing a number of words frequently used in French, such 
as “escompte, omplet, ptable,” “comptant,” etc. An 
operator accustomed to the ty-two-key arrangement inev- 
itably finds it difficult to work with a “reduced” keyboard on 
which the lette1 cannot be placed in its usual position. 

In this connection I might recall the discussion we had in 
your office following the terview you arranged for me 
with the respect ul mpetent constructor of a typewriter 














M. Antony Roux. 


In order t oint servations as to the insufficient 
number of ke ul aracters on machines constructed 
with only twenty-eight keys and eighty-four characters, and 

rder that | may not unwittingly do injustice to a distin- 
guished Chicago manufacturer of a double shift machine 
whose product enjoys world-wide acceptance, it will be well 
to call attention to this machine, whose makers so thoroughly 
understand the necessity for a greater number of characters 
that they have made their double-shift typewriter a machine 
quite as practical to operate as one with two shifts, for this 
machine has ninety-six characters, thus doing away with the 
necessity of depressing the ‘ shift for the accented vowels, 
all of which are in the normal plane 

Now this manufacturer, whose typewriters have assumed 

most important positior n our continent, considered it 
vorth while t rfect hi ichine by providing for ninety- 
six character was the result of experience, for when 
the machine first eared on the French market it had only 
eighty-four character The manufacturer learned his lesson 
in the int: tory stages of efforts to make a place in 
the French market, and being distinguished as one who is 
receptive at ail times to i e accepted the facts as he 

und thet I made t ppy modifications which have 
since helped so 1 to make his product popular in France. 

Would that nufacturers of new typewriters would follow 
this example and discover in the future that their efforts had 


Note The next and final article in this series will appear 
n Oct n that art Mr. Roux will deal with the 
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Steel Furniture Men Elect Officers. 

At the last meeting of the National Association of 
Steel Furniture Manufacturers, held recently in Cleveland, 
officers and an executive committee were elected for 
the ensuing year. The new executive committee consists 
of the following members: C. U. Carpenter of the Fire- 
proof Furniture & Construction Company; A. B. Clark 
of the Canton Art Metal Company; W. H. Foster of the 
General Fireproofing Company; E. St. Elmo Lewis of the 
Art Metal Construction Company; H. A. Rock of the 
Van Dorn Iron Works Company; L. C. Walker of the 
Shaw-Walker Company, and H. C. Yeiser of The Globe- 
Wernicke Company. 

The officers of the association for the ensuing year are 
as follows: President, C. U. Carpenter, president of the 
Fireproof Furniture & Construction ¢ ompany; vice-presi- 
dent, W. H. Foster, president of the General Fireproofing 
Company; treasurer, H. A. Rock, vice-president of the 
Van Dorn Iron Works Company 


Readers will recall that the announcement of the initial 
meeting of this association was published in the August 
issue of this magazine on page 81, with a group photo 
graph of most of those present at the meeting The mem 
bership of this association comprises about 95 per cent 
of the leading producers of steel furniture and is one of 
the most important groups in the field of office equip 


ment. The purpose of the organization is to develop and 


extend the industry, to conduct educational propaganda 
for the lines its members manufacture, and to present 
the case of steel furniture in the best possible manner 
in all the markets of the world The experience and 
manufacturing equipment of the various members of this 
powertul organization have greatly developed the popu- 
larity of steel furniture for all purposes, especially for the 
use of large commercial houses, the national government. 
the states, and various municipalities 

he association is co-operative in its plans and broad 
in its purposes. It aims to extend the boundaries of the 
steel furniture industry, to standardize as far as possible 
in order that the unnecessary and the undesirable may be 
eliminated and that the best may be encouraged. 

The organization is social in its purposes, it being the 
} ' 


belief of the membership that mutual acquaintance breeds 


esteem, and that a clear understanding of the problems 
each one has to encounter will give valuable information 
to every other member, and that the net result will be of 
advantage to all The association expects to eliminate 


that blackguardism, muck-raking and mud-slinging which 


’ 


has disfigured the selling methods in some other indus 
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tries, and intends to develop the knowledge of steel fut 
niture, its uses and advantages among architects, equip- 
ment engineers and others. They take the stand that 
service alone is the test of the right of a business to live, 
to extend the 


and purpose to forward the interests an 
scope of the steel industry on the basis of service. 


The officers and executive committee named above torn 
a powerful aggregation of directing heads for this new 
organization. With such men at the helm it is certain that 
the objects and purposes of the association will be carried 
out to the letter. 
Hawaiian Business Man Visits American Factories. 
H T Hayselden, vice-preé sident of the Waterhouse 
Company, Ltd., Honolulu, Hawaii, one of the best known 
office equipment houses on the Pacific side of our coun 
try, has been spending a few weeks in the United States, 


1 


visiting various factories which the Waterhouse Com 


pany represent in Honolulu, including the Art Metal ¢ 
struction Company of Jamestow1 N. Y., the National 
Cash Register Company, of Dayton, Ohio, and the Bur 
roughs Adding Machine Company, of Detroit, Mich 


Mr. Hayselden spent Wednesday, Sept. 1, at the fa 


tories of the Art Metal Construction Company. He had 
visited these factories on former occasions, but he was 
much impressed with the improvement that had beet 
made since his last visit here five years ago 


‘| am confident,” said Mr. Hayselden, “that we can 


a larger business than ever before in Art Metal with the 
high class advertising and the character of co-operatior 
that you are giving us.” 

Mr. Hayselden is a great booster for Hawaii and says 
that Americans here have no conception of the progressi 


business methods in use there and possibilities of t 


country for future development and larger business 


The Waterh: use ( ompany have been very successtu 


their business and have equipped a number of the largest 
oneerns both in Honolulu and among the plantations 
other islands with the products which they represent 


Chicago Stationers to Fntertain Convention Visitors 


The Chicago Stationers’ Associati s making plans t 
entertain the eastern stationers hen they come to Cl 
ago to attend the annual convention at San Francis 
The Easterners will be in Chica n September 17 
their stay in the city will be pleasant by 
program prepared for their entertainment This ente 
tainment ntemplates an automobile ride to points 
terest, followed by a lunch, after which the visitors 
he given suitable escort to their 

















J. E. Grady Takes Responsible Position. 


J. E. Grady, one of the pioneers in the development of 
modern office appliances, and one of the first men to ap- 
preciate the possibilities of rebuilt typewriters, to which 
he devoted many years of his life, being the founder of 
the Re t Typewrite ompany of Chicago, has hark- 
ened to the lure of the automobile and has become 


Canadian sales manager for the Studebaker Corporation 
of America, with headquarters at Detroit. 


J. E. Grady started when a very young man with the 


Id Rockwell-Rupel Company, one of the first concerns 
to start the systematizing of business practice He spent 
several years in this business and then became interested 





J. E. Grady as He Appeared Several Years Ago. 


in rebuilt typewriters. Under the name of Grady Re 


he established a prestige for his machines in many coun 


tries of the world Mr. Grady is admirably fitted for his 
new worl He is a thorough analyst and a competent 
executive, and is sure to advance in the automobile busi 
ness 

Interesting Fountain Pen Catalogue. 

D. W. Beaumel & Co., Inc., 35 Ann street, New York, 
have iss a catalogue of the new “Rival” fountain pens, 
completely illustrating and describing the famous “Rival” 
line of fountain pens—safety fountain pens, self-filling 
fountain pens and non-leakable fountain pens These 

ay all be had in plain or fancy designs at a wide range 

f prices. Some of the designs are very beautiful and all 
of the pens listed are practical, efficient and handsom«s 
writit struments 

D. W eaumel & Co. have been in the fountain pen 
manufacturing business for more than thirty years. Their 
g Is are all manufactured in their own factory and are 
tested a ed experts long familiar with fountain pen 

structior Phe st of materials only are employed 

the 1 King of these pens, whos pri iple rt cor 
struction are recognized as reliable throughout the trade 
The Beaumel pr t is everywhere regarded as a leader 
ue als ncludes a number of different styles 

stylograph pens under the name of the Raven, Grapl 

d ( oress Per lips and combination erasers and 
1 l S ré ils er n the catalogue Dealers it 

nt s sl e it a point to s¢ 
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Postal Savings System in Chicago. 

[he popularity of the Postal Savings Bank among Chi- 
cago’s foreign-born is forcefully brought out in statistics 
dealing with the nationality of postal savings depositors 
just compiled by the Post Office Department at Wash- 
ington. On July Ist, the total deposits at Chicago 
amounted to $3,267,532—a net gain during the fiscal year 


ended June 30th of $961,600 or 42 per cent. The foreign- 
born own nearly three-fourths of the total deposits with 
$2,348,160 standing to their credit. The accounts of 
American-born depositors total $919,372. The Russians 
lead all other foreign-born depositors with $518,502 to their 


credit; then follow the Austrians with $337,737, the Ger- 
mans with $298,246 and the Italians with $258,083. Repre- 
sentatives of every nation of Europe are among the de- 
One thousand five hundred and ninety-three 
depositors have reached the $500 limit, and can deposit 
no more, despite their appeals to do so. Of this num- 


positors 


ber 1,150 are foreign-born 

[he postal savings service at Chicago has been seri- 
ously handicapped from the start by unfortunate restric- 
al Postal Savings Act, which forbid the 
acceptance of more than $100 a month from a depositor 


tions in the origi 


and fix $500 as the maximum amount that may be ac- 
cepted from hin The restrictions have proved par- 


ticularly disappointing 1 the foreign-born, who often 
insist on depositing their entire savings at one time and 
an not understand why the United States Government, 
in which they have implicit confidence, is willing to safe- 
guard a part of their savings and not all of them. Vast 
honest labor in Chicago, have 

ding and lost to local chan- 


sums of money, earned 
thus been dri eT ack int 
nels of trade 

In a recent report of the Post Office Department, Post- 
master ( ampbell said 


“We have had numerous inquiries from intended pa- 


trons who desired to deposit more than $100 each month 
nda great many who desired to deposit more than $500 

all. These inquiries come principally from people who 
have sold real estate and are receiving more cash than 
can be le Site wit Frequently patrons desire 
to deposit $300 or $400 or more at one time, and when 
they learn that they cannot do so, they are very apt not 
to start any nt wit They do not desire to de- 
posit $100 ea i th ar ep the remainder at home.” 


Barrett Changer Company Completes Selling Plans. 


Since the announcement of the Barrett Changer Com- 
pany in the June issue of Office Appliances, great strides 
have been made toward mpleting the selling and man- 
ufacturing organizations 

Much business s alré been obtained, several gen- 
eral agencies e been established and the manufactur- 
ing plant is 1 producing machines to take care of all 
territories t ss e¢ 

Much intere s be : by prominent office spe- 

ialty men in t de field for the company’s products, 
resulting it ny applications for territory. The com- 

ny has just mplete 1 contract and general selling 
lan which s rove attractive to live men who 
have had selling success in the past. 


Specialty Man Weds. 


k Wilber, manage the office appliance depart- 

ment of the H. S. C: r Company, San Francisco, was 

married on August 28th t liss Margaret Summers. Mr. 

Wilber is for iny years nnected with the specialty 

department the J. K. ¢ Company at Portland. Ore., 

’ iends in 1 Northwest as well as in Cal- 
rnia, wl exte! congratulations 
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Stenotypewriting Scores Success. 


A new advance in recording the spoken word has been 


made by H. E. Byrne, president of the Tyler Commercial 
College, of Tyler, Texas, who has invented a simple sys 
tem for rapidly taking dictation on the typewriter Phe 


practical nature of this new system, which is called 


“Stenotypewriting,” was convincingly demonstrated at a 
recent court session at Tyler, when Miss Sallie Smith, 
a graduate student of Mr. Byrne's system, reported with 
out difficulty the entire court proceedings, recording her 


stenotypewritten notes on a Royal Master-Model 10. Our 


illustration is from a photograph taken during the ses 
§10n. 

In describing his new system, Mr. Byrne said 

Stenotypewriting is the writing of shorthand with a 
typewriter instead of with a pencil The principles ot 
shorthand have been applied to a system of writing known 
as Stenotypewriting. Just as the typewriter has displaced 
the pen and pencil for correspondence, and the adding 
machine displaced them for figuring, the typewriter will 
displace them tor reporting and handling the dictation tn 


the business office 

Stenotypewriting can be written at a higher rate ot 
speed than shorthand; can be read like print, because it 
is print; and is so simple that a child can learn tt; so 


thorough and complete that it will record anyth 


English language It is absolutely legible; there is no 
guesswork in the reading. It is capable of reporting the 
most rapid speaker It means better stenographic serv 
ice for the business office The stenographer simply takes 


the dictation on any ordinary typewriter with the aid of 
a simple, inexpensive mechanical attachment, and when 
the dictation is finished he begins transcribing on the 
same machine without removing the hands trom the key 
board, except to change the pape! 

It is claimed that the Royal typewriter, Model 10, with 
its adjustable touch, accelerating type-bars, fast roller 
trip escapement and other features make it the ideal ma 


chine for the practice of stenotypewriting 
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Operator Using Stenotypewriting System on Royal 


“Y and E” Agents Win Window Display Prizes. 
The Yawman & Erbe Manufacturing Company 
Rochester, N. Y., announces the names of the prize wit 
ners in a window display contest This contest was o1 
in which the members of the Rice Leaders of the Worl 
participated Four hundred and sixty-three prize checl 
were distributed on August 14 by the Rice Leaders of th: 


World Association Chese checks amounted to a total 


$15,000. \bout fifteen hundred awards of merit wet! 
ssued t dealers aside tro. t St vho received cas! 
prizes In the Yawman & | s those receiving 
s S S llo 
7th Grand prize, $250—1 & Har d Compar 
> le Was t! lass LOO s $25 eac WW 
Bu rd, Indianapolis, Ind., Hoffmeis Brothers, Lar 
t Pa., and \ in-Smith Pr ing Company, Kokor 
lL, 300 prizes $10 ear Wm B Burfo 
lt ipolis, Ine Che Cargill iny, Houston, Te 
Phe Dulany-Vernay Company iltimore, Md.; Gonzal 
Padin Company, Inc., San Jua Porto Rico; Harris 
Brothers Company, Havana, Cuba; The Herr & Het 
Company, South Bend, Ind ssoula Mercantile ( 
pany, Missoula, Mont.; Charles M. Smith Printing & St 


tronery Company, Wilmington, Del., and Walker Brothers 
& Hardy, Farg N. D. 


Enterprising Boston Concern. 


The National Typewriter Exchange Company, 15 F« 
eral street, Boston, Mass., is one of the younger concert 
in the typewriter business whicl is made marked prog 
ress Che company consists of J. S. Morse, who wa 


formerly in the retail end of the typewriter business, at 
Joseph Ash, who worked with the Underwood Typewrit 
Company at Boston as repair man for several years. TI 
National Typewriter Exchange Company started in th: 
wholesale business in January of this year and thus fa 
their business has been very successful They cater to 


he wants of dealers only 
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Typewriter No. 10, Taking Testimony in Court. 

















Business Man’s Library. 


i : 
' \n interesting item of news comes from St. Paul to 
the effect that the Brown, Blodgett & Sperry Company, 
successors to the Brown, Treacy, Sperry Company, have 


set aside a space twelve by fifteen feet in their store at 
St. Paul, for a business men’s library This 1 
supported by the public library and the Town Crier’s 
Club. Its object is to have some place centrally located 
here men interested in business and salesmansnip mat 


ters may get reliable information 





Chis idea is worthy of commendation and should be en 
lated by other cities throughout the country. One cann 
have t much education on business topics Civic as 
sociations, chambers of commerce and _ publi boards 
should investigate this matter with a view to following 
the example of the public library board and the Town 
Crier’s Club at St. Paul. The Brown, Blodgett & Sperry 
Company are to be congratulated on their enterprise in 
helping along this institution. 


The two illustrations shown on this page give views 


a portion of the interior of the transit department 








A Long Row of Moon-Hopkins Billing Machines in the Con- 
tinental & Commercial National Bank, Chicago. 


Continental and Commercial Bank of Chicago, wher 
forty-eight Moon-Hopkins billing machines are now in 
ust In addition to these forty-eight Moon-Hopkins m:; 
chines in the transit department, the largest in the world 
the bank has seventy-two Moon-Hopkins machines at 
work on bookkeeping and statements. One of the pic 
es shows a full block filled with Moon-Hopkins n 
hines The other picture shows a third of a block on 
\ . = e¢ 
W. A. Stanger in Automobile Business. 

‘fice Appliances learns that Wesley A. Stanger, for 
several years identified with the office appliances field, is 
WV nne ted witl the ( hicago omee tne Cad ll 

\ Compat 
he H. W. Johns-Manville Company, old and valued 
subscribers to Office Appliances, manufacturers of aut 
bile accessories, building materials, wall ft isulat 
ing material, specialties, electrical product etc., have 
£ t hteenth st I gat 
( a 


A Remarkable Battery of Moon-Hopkins Machines. 
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Huntsville Prison Gets Out Souvenir Program. 

Office Appliances notes that the Smead Manufacturing 
Company, of Hastings, Minn., recently used a half page 
advertisement in the Souvenir Program De Luxe of the 
Huntsville Prison Show on July 4. 

This souvenir program is an interesting booklet con- 
taining nearly one hundred pages. The frontispiece is a 
picture of the main court and hospital of the Huntsville 


prison of Huntsville, Texas, followed by an appreciation 
addressed to the prison commissioners for their permis- 
sion to publish the souvenir Cribute is paid to the mov- 


who have “penetrated the gray walls 
of the penal institutions of our country, and who have 
unconsciously thrilled the vast army of ‘shut-ins’ with the 


silent, panoramic lessons that the screen depicts.” Thanks 
ire also given to the warden and his co-workers for their 
sanction and peration, and to the public, whose gen- 


erosity made the prison souvenir possible. 
Five pages are devoted to likenesses of the prison com- 
mission, the active administrators, departmental officials 


and industrial foreme: 


The Independence Day celebration at the Huntsville 
prison was ul! ( nsisted of a film play enti- 
tled, “For the onor of Old Glory.” Part 2 was an or- 


Another Portion of the Moon-Hopkins Equipment in Daily Use 
by the Ccntinentai & Commercial National Bank. 


chestra concert and auxetophone. Part 3 was made up 
vaudeville specialties 

One page is el é a few words in appreciation 

Louis Vi Eytir is pronounced to be the 
most famous convict it nerica. The magazine portion 

the souve ram presents a number of interesting 
articles. Some the titles are as follows: “Rural Social 
Centers.” “Back to the Laz and Brooms,” “A Fisher- 
man’s Lucl 1 story by Capt. A. Herbert-Bowers; timely 
ews pictures ving ldings and scenes at the Cali- 

\rnia expositions and views in the southwest; “Snow- 

all,” a story by Frank H. Cross; “For Official Reasons,” 
story by Fred L. Cowles; other stories by Wm. H. Ko- 
foed, Frances Harmer, M. W. Hutton, Beatrice Brett, and 
articles by Charles Alma ers and John C. Small com- 
lete the issue B. B vard presents a page on the 
Pitiless Efficient,” a sketch by Bainbridge Colby. 

Five pages are given over to a list of the friends of the 
prisoners \mong these are many famous firms all over 
the yuntry wil ve tributed to the welfare of the 

isor Include among these friends are names of in- 

i S S ure stars, actors and ac- 
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The Rex Typewriter, Pleasing and Symmetrical in Appearance. 




















REX FACTORY TURNING OUT MACHINES 


With arrangements completed for greatly increased 
production the Rex Typewriter Company, whose _ fac- 
tory is at Fond du Lac, Wis., is now making deliveries 
in quantity lots of the new Rex visible machine to its 
dealers in all parts of the country For several months 
Frank L. Sholes, director of sales, has been devoting his 
efforts to enlarging the output, and now with the fac- 
tory facilities increased so as to enable the company 
to produce one hundred machines a day, he has resumed 
his campaign to secure world-wide distribution of the 
new Rex to independent retail dealers, who will enjoy 
the exclusive sale in cities of ten thousand population 
and over 

The first announcement of the new Rex typewriter in 
Office Appliances brought a deluge of applications from 
prospective dealers. The demand for Rex machines has 
justified the opinion that there is an active and vigorous 
market for a high grade typewriter which retails at a 
moderate price. Mr. Sholes said a few days ago 

‘It seems to me that for four months I have spent 
most of my time apologizing for my inability to supply 
machines promptly to the hundreds of dealers who have 
been waiting to stock them. However, | think my troubles 
are over and they can’t come too swift for us now. With 
our greatly enlarged manufacturing tacilities our dealer 
friends will be insured against further disappointments 
and delays, and | expect to add new dealers to our or- 
ganization at the rate of several a day for some time.” 

The plant of the Rex Typewriter Company is said to 
be remarkably complete in its equipment Between the 
walls of the factory the company has assembled a large 


battery of avtomatic machines which attain the maximum 








Rex Spring-Tempered Tool.Steel Type-Bar. 





The Returned Key Lever, Said to Be an Original Rex Feature, 
Gives Soft, Velvety Touch and Quick, Snappy Type Blow. 


Factory of the Rex Typewriter, Fond du Lac, Wis. 

ot accuracy in their operati ocesses Lihese a 
chines turn t all the parts the Rex Visible typs 
writer, ant ne ire said r marvels I 
absolut nitor ty It s Ss hat type riter expe ) 
who | e eXa ed several ‘ een amazed o hn 
them identical in touch an tior It was rg 
rtune said Mr. Sholes, “to produce a typewriter fot 
vhich apparently a large 1 f dealers have | 
been waiting, and, thanks to Office Appliances, its 1 
is known to every typewriter dealer in the country I 
its success is assured.” 

Readers of Office \ppliar s who have not 1 
chance to examine the Rex -Visible typewriter ll f 
this brief description interest 

The machine is of full standard size, with standard key 


board, double shift, twenty-cight keys in three rows. It 


is equipped with right and left hand shift keys The 
materials which enter into its construction are f the 
finest and the workmanship is high grade throughout. It 
is said that the Rex typewriter ntains fewer parts that 
any other single shift machin« It is characterized by 
simplicity and compactness, ty its elegance of appearance 
and its quietness of operation. The finish is beautiful and 
the design is pleasing and graceful. The company claims 
for the Rex a lightning fast action, unlimited speed and 
light touch The writing line is always visibl TI 
machine has a simple, efficient tabulator, back spacer 
marginal stops with marginal release key, and ribbon 
shift on the keyboard Phe arriage is extra wide 


mounted upon ball-bearings, and takes a sheet eleven 





Rex Typewriter’s Universal Keyboard, Which Measures But 
3x9 Inches, and Is Designed for Speed of Operation. 
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JUST TO SAY 


Typewriter Ribbons 


or 


Carbon Paper 





MEANS US 





We excel in all that we produce. Wemeet 
every condition and fill every requirement and 
furnish only the best. 


Buy of the Original Maker 





MITTAG & VOLGER, Inc. 


Principal Office and Factories: PARK RIDGE, N. J., U. S.A. 


BRANCHES 


261 Broadway, NEW YORK, N. Y. 205 W. Monroe St., CHICAGO, ILL. 
7 and 8 Dyers Bidg., Holborn, E. C., LONDON 


AGENCIES: All Over the World 
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Chabot, advertising manager of 
Company of Erie, Pa., ts 


1C. W. 
Hammermill 
prominent in advertising circles and is president 
of the Erie Advertising Club. Mr. Chabot 1s a 
man of strong personality and is developing an 
which sent a delegation 


Paper 


effective organization 


to Chicago in June 
+ * * 


Fisher, president of the Conklin Pen 
Toledo, 


piece ot tarm 


7H. E 
Manufacturing 
bought and improved a handsome 
property on the lake front near Monroe, Mich 
farming as a 


Company otf recently 


\ir. Fisher practices scientif 


recreation from his regular business of manu 
facturing high grade fountain pens 
. . * 
Cleveland, relates 


©" Miss Anna Wacker, of 


Geyer’s Stationer, is not a gambler, yet she 


handles more poker chips, cards and money than 
probably any professional gambler in the world 
Miss Wacker is in charge of a particular counter 
Euclid avenue, 


at Burrows 
where, it is said, she passes 2,000 or 2,500 poker 


Brothers’ store, 
chips over the counter in a single day, and in a 
week she sells from 400 to 500 decks of playing 
cards. She estimates that in the last six years 
she has handled more than 4,000,000 poker chips 
and 60,000 packs of playing cards 


* * * 


" W. G. Houston, who covers a mountainous 
territory in West Virginia, is a skilled horseman 
Much of his territory is undefiled by roads and 
a sure footed horse is necessary to deliver Mr. 
Houston and his order book at some of the all 
but inaccessible points in his territory 

. « + 
* H. S. McCormack, president of the Business 
Bourse of New York City, has had an interest- 
ing career as a business systematizer. Mr. Mc- 
Cormack does a good deal of traveling and num- 
bers among his clients some of the leading con- 
cerns in the office appliances field. 

* * . 
" Daniel E 
Hampshire Paper Company, South Hadley Falls, 


Paris, publicity manager of the 


Mass., was educated at a military school, and 


afterward was an instructor in a school of ad- 
vertising at Scranton, Pa Following this he 


managed a big advertising agency, for a time and 


then took his present position with the Hamp 
shire Paper Company 
Te far ¢ *> 
NORE 
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inches in width. The writing line contains ninety char- 
acters and letter spaces. This is said to be the longest 


writing line of any standard typewriter using pica type. 





Rex Universal Bar and Escapement. Escapement Quick and 
Positive. Does Not Skip or Permit Letters to Pile. 


Elite and micro types give a rrespondingly greater 


number of letters and spaces to the line. The typebar in 


the Rex is a heavy tempered piece of steel which will 





Rex Type-Bars Are Said to Travel a Shorter Distance to Reach 
the Platen Than Those of Other Machines. They Lie 
at an Angle of 78 Degrees to the Platen. 
never bend, break nor wear in the bearing. The machine 
is excellent value for the money and well deserves the 


attention it 18 receiving 


Some Features of the Conklin Service. 

The motto of the Conklin Pen Manufacturing Company, 
of Toledo, Ohio, is “Service First,” and they endeavor 
to live up to this motto in every respect. They recog- 
nize the fact that the greatest problem which confronts 
retail stationers is how to keep up with rising costs. To 
help in the solution of this problem, the Conklin Pen 
Company are giving every aid in their power to their 
They follow a vigorous campaign of national 
Conklin advertisements will 


dealers. 
advertising, and state that 
appear regularly this fall and winter in such publications 
ollier’s Weekly, Literary 
should be looked u 


as the Saturday Evening Post, ¢ 


Digest, etc. These advertisements pon 
by every dealer as his own, because they are placed solely 


S( 


with the idea of helping him to sell pens 
To make the money spent in this fall campaign yield 
best returns the Conklin Company offers its customers 


an unusually large selection of sales helps, such as spe- 


cial window displays, moving devices, imprinted litera- 
ture, newspaper electrotypes, lantern slides, and dozens 
for this advertising 


hye 


of other things. No charge is mad 
} 


service, and any stationer interested may obtain a 
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QUALITY FIRST 


ROBABLY never before, since Carbon 
Paper and Typewriter Ribbons became 


generally used, has there been so great an 
incentive to sacrifice “QUALITY.” 





VEENZSS 
‘DS 15: 
WZE= / 


Every article and ingredient used by the manufac- 
turers has materially increased in price and in some 
cases is almost unprocurable at any price. 


We will not manufacture carbon paper which can- 
not be relied upon to give permanent records. This 
has always been our position, and we intend to 
maintain it. 


We will not sacrifice ““QUALITY.”’ 


We fully realize the position of the dealers and we 
protect them. 


PANAMA QUALITY 


is recognized as the best insurance for 
permanent records. 


Manifold Supplies Company 
A. L. FOSTER, President O. G. DITMARS, Vice-President 


188 Third Avenue, BROOKLYN, N. Y. 
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URELY that daily entering 

of records is valuable to 

business men or else they 
would not do it. 


There’s your great opportunity to 
make lasting customers—sell them 
record books and ledgers that will 
preserve their records for ages. 
Sell them record books made of 


Brown's 
Linen Ledger 
aper 


This famous paper lasts forever, never yellowing 
or becoming brittle with age. And so perfect is 
its surface that the ruling is always sharp, and 
writing is facilitated. The universal standard. 


Write for Sample Books 


L. L. BROWN PAPER CO. 


Established 1850 Adams, Mass., U.S. A. 


racsimice OF 62. WATER-MARK 
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plete description without placing himself under any ol 
ligations. All he has to do is to write to the Conklin Pen 
Manufacturing Company, Conk! building, Toledo, Ohi 


Some Useful Stationery Sets. 
The house of Eberhard Faber, 37 Greenpoint avenus 


Brooklyn, N. Y., announces in a recent catalogue som: 


most attractive stationery sets. These include the “Hom 
set, 12'%4x5 inches, in a handsome box, the assortment 
being very complete and designed for home us« Ar 
other set is the “Glen,” which includes not only a har 


some box but a pleasing assortment of pencils, rubber 


bands, pen il leads, et The lora set 1s somewhat 
smaller, but is an attractive gift set, handsomely en- 
closed, with a liberal supply of pencils and other acces- 
sories \ still smaller set is tl Bouquet” set, compris- 
Ing SIX pieces This is excellent as a school set Rather 
more ornate are the “Ideal” and “Baskette” sets. The 
container in the “Ideal” set is a hinged cover basket h 
top of plaited fibre decorated in hand-painted fioral de 
signs There are six of these d ns, representing a high 
type of Japanese art. The baskets are fitted with ren 
able trays, thus permitting of many uses, as for gloves 
handkerchiefs, et after the « ntents have been dispose 
of [The sets which come in these baskets include a 12 
inch ruler, a liberal supply of pencils of different grades, 
penholders, erasers, pencil sharpeners, rubber bands, et 
The “Baskette” set is similar to the “Ideal” but of smaller 
size. The “Gypsy” set is a medium sized basket box 8 


inches long, somewhat similar to the other styles. 


\n attractive medium priced set is the “Portola,” a 
plaited Straw cas¢ with flexil le I Id ef Ci < Se 1 
in place with a button The tops are decorated 11 ] 
designs in six patterns. Several other very attractive sets 
are listed in this catalogue Possibly one of the most 
unique of these is the Humidor Assortment This box 
is a practical humidor of cypress, lined with copp: 

a moistening attachment within the cover. The cover is 
fitted with a substantial catch, and has a nickel name 
plate on top. The box contai xcellent get S 
sortment of lead pencils, rubber nds, penholde r 
eraser, pencil sharpener steel pet et Phe inside 
containing this assortment 1s fitt vith a cover, so t 

if desired the contents may be 1 ed and the 

p t to im! re ite us tor cig 5 Ss set S d 
popular with s1 ers, and supply an « 

dea ft Christ s gifts for 1 

We suggest that dealers obt y of this S 
Sets italogur 1 provide t es th as t 
working assorti these s s nst the ] 

i\ det in¢ 

Progressive Nebraska House. 
C. T. Mosher, of the ¢ [. Mosher Company, Lincol: 


Nebras!} 1 Ch t] nd lled upon Of 
ebraska, visited (hicago rece! ad called upon ¢ 
\1 { } . 1 ete j 
\ppliances iT \ sners ce il as recentliv a 
ts capital Mr. Mosl has isiness fe 
1 °.3 
vear lle was erly wit! e Supply Ce 
ot | « lr S ese ri S ent < R 
1 + 

I ( i Ss ypew es ( i 
writers | Ss. ¢ 

The t ( Tr. M ( in S 
Its al ta V « T s ev the energ 4 
which 1s le t ss, and es 
which is atte g e effor 1 Mosher a S 
SOC ites wl ¢ r erience he | 
ment 1S] ss \ t ersta 

7 eo 

( nery ~ nis Lie 55 
S ri \ re r erg ind € 
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Splash! 
And a big splash, too! 


—the biggest noise heard in 


the stationery trade for some 


10 ; moons! The brand new 


JSiIfaisoe] 


Ink Eraser 


of fine~spun glass 








blots out all competitors! 


Spun glass is the best erasing material ever used. Now we put out the 
Blaisdell—nothing like it before in form, in quality, in price, in quantity, and 
above all, nothing like it before in Price. ‘Three times as much eraser and 
the dest eraser at the hitherto unheard of price—10c! Sharpened like a Blaisdell Pencil, 
its tiny glass ‘‘teeth’’ take out blots, old and new, like a breeze without marring the paper. 

This is hitting both trade and public with a bang! It is a knock-out! It is breaking 
big! We are pushing it strong—spending big money advertising it in the national maga- 
zines. We have just started and we intend to keep right on hammering with spectacular 
sales-making advertising until this is the greatest selling ink eraser the trade has ever 
known! 

Are you in on it? Have you seen and tried the Blaisdell? Back of it is our name 
and fame—don’t forget that! And don’t forget the market—everyone who writes, every- 
one who uses a fine abrasive is a prospect—manicures, silversmiths, jewelers (to clean 
jewelry) etc., etc. 

Just to have this unique eraser on your counter will stimulate curiosity. And its 
possibilities for Profit for you are just about as certain as sun-up! 

If you haven’t received a sample from us, w rite us today and we'll send you samples 
free of charge. Better yet, don’t wait, send your order for stock right in today! 

The keen merchant will see at once his Big Chance in this proposition. 


, PAPER PENCIL COMPANY 
4321500 PHILADELPHIA 
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You Can’t “Outgrow” 


BROW NE-MORSE 
FILING CABINETS 


It's perfectly safe to select your first office 
equipment from the Browne-Morse lines. 
No matter how much your business expands, 
you'll never need to go outside this line to 
meet your requirements. It’s complete in 
every respect. 

Still more important. If you have the good 
taste to select Browne-Morse equipment at 
the start, you need never fear that your 
taste will change. The more you know 
about office furniture, the better you will 
like Browne-Morse Cabinets. 


THE “DESK WITH BRAINS” 


The ‘Desk With Brains’ adapts itself to 
your particular requirements. It makes 
your desk your workbench, placing at your 
finger tips all your tools—your letters, cost 
sheets, orders, etc. If your requirements 
change, the “Desk With Brains’ can be 
modified to suit them 


If you are a man who expects his business 
to grow, it will interest you to learn more 
about the ‘‘Desk With Brains’ and Browne- 
Morse Cabinets. Please write for our 
literature, using the coupon if convenient. 


A WORD TO DEALERS 


Browne-Morse dealers have the habit of 
growing, but they don’t outgrow our line. 
Let us tell you why. Use the coupon if 
convenient. Write today. 


Browne-Morse Company 
109 McKinney Ave., 


Browne-Morse Company, 


109 McKinney Ave., Muskegon, Mich 


Without obligating me, please send me information pr 


1 ber “Office Appliances.”’ 


Name 


Address 


Muskegon, Mich. 








Handsome Southern Store. 


One of the progressive stationery concerns in the South 


is the Southern News & Stationery Company of Gulfport 
Miss [The business 1s conducted by G. O. Carlovitz the 
proprietor Associated with him are E. B. Carlovitz, s« 


retary, and G. H. Carlovitz, the rmer being Mr. Carlo 





vitz’ wife and the latter his grown son, who will shortly 








Interior of Store of Southern News & Stationery Co., Gulfport, 
Miss. 


graduate from one of the leading schools of science in 
the United States 

The picture shown on this page presents an interesting 
view of the interior of this company’s store at Gulfport 

The Southern News and Stationery Company is a strong 
little concern. When the store was opened Mr. Carlovitz 
established a motto from which he has never deviated 
It is: “Contract no bills which cannot be paid on sight 
and send out no goods unless the buyer can treat the set- 
tlement in a like manner.” This policy has resulted in 
building up a business that is sound to the core. The 
firm enjoys a splendid patronage of steady and reliable 


customers One of their filimg case accounts last year 


Bp creases 135 per cent, which brought forth a personal 
complimentary letter from the manufacturer. 
The company contemplates entering the school desk 


business this fall along with their other distributing 


agencies 


Edwin Moore Trees a Bear. 
While doing” Yellowstone Park 
Moore. 


Philadelphia, chased a bear up a tree, reversing the story 


recently, Edwin 


president of the Moore Push Pin Company, 
of the preacher and the bear 

Mr. and Mrs. Moore returned a few weeks ago from a 
tour of the West, in the course of wl 


ich they visited the 


exposition in San Francisco and points of interest in sev 
eral other western centers. Mr. Moore went to San Fran 
ciscO as an active rotarian to attend the International 


Convention of Rotary clubs. Mr. and Mrs. Moore started 


the early part of July on this long pleasure trip, and gave 


very little attention to business Mr. Moore, however 
called upon many of the larger houses and was gratified 
to note the optim sm which prevails generally in the 


Middle West and on the Pacific oOast 


Peerless Check Protector Wins Award. 
The Peerless Check Protecting Company, Rochester 
N. Y.. informs Office 


check writers were awarded a gold medal at the Panama- 


\ppliances that their Peerless 


Pacific Exposition. 





nm this 


The Peerless people are to be congratulated up: 
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A MAN WITH A BUSINESS MORAL 


IT’S INTERESTING 








A successful merchant, eminently so in the stationery 
field, was asked to what he attributed his success. 


‘‘My first consideration”, said he, ‘‘is merchandise of the 
highest possible quality. Securing this, thus protecting 
my patronage, the next consideration is ‘ME’. By this 
I mean—my profit. 


‘Specializing in the stationery field qualifies me to judge 
quality. This is a reasonable assumption, spending the 
time I have at it. Then why should I not utilize this 
knowledge as he—possibly a banker—does his. 


‘The course of least resistance is many times a stumbl- 
ing block. It leads to lack of initiative and indolence. 


‘‘People like to deal with merchants that know. A sug- 
gestion shows an interest in them and what is more, 
brings a closer personal contact. 

“NOW THEN, the reason I feature your products 
meaning ‘DAVIDS’—is because they are the oldest, 
their reliability has stood the test since 1825. My cus- 
tomers are satisfied and then the big consideration, 
the ME—securing two profits in one, friendliness toward 
my establishment and as good profit to me as is consist- 
ent with high class merchandise.” 


We are Rotarians, thus our motto, 


‘ 


‘He profits most who serves ‘best’’. 


Thaddeus Davids Company 
New York — Chicago 


J. W. R. Merckle, President and General Manager 
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HE-SAFECABINET 


After falling from the second floor 
to the basement when the build- 
ing collapsed—after being in the 
very heart of the fire for five 
hours—it was found that 


THE SAFE-CABINET 


had preserved its contents intact. 


This occurred in an office building in 
Kansas City, Missouri. Such a fre 
might occur at any time in your city. 
Are your customers protected against 
the loss of their office records? 


When your customers buy filing units 
of wood or steel tell them how they 


can place them in THE SAFE- 
CABINET thus gaining the maxi- 


mum protection for their valuable 
records. THE SAFE-CABINET is 
made in forty-six sizes and styles to 
exactly contain the filing devices of 
every manufacturer. 


THE SAFE-CABINET (S-CIEN- 
TEST MODEL) is manufactured 
under the supervision of the Under- 
writers’ Laboratories and bears their 
label of inspection and approval. 


THE SAFE-CABINET COMPANY 


Dept. F9 Marietta, Ohio 
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mark of favorable consideration of the exposition 

of awards. 

The Peerless check protector is made in two models 
oO 


known as the Peerless Senior and the Peerless Junior 

The booth of the company at the exposition is very 
attractive with its display of machines and its white and 
gold trimmings. Visitors are made welcome by ( 
Bennett, the San Francis representative of the 
pany. 

Sales Inspiring Window Display. 
The illustration here shown is a fine example of skill 


ful work in the trimming of a window with modern filing 
devices. The window is that of the Vosburgh & Whiting 
Company of Buffalo, N. Y., agents for the Wagemaker 
Company of Grand Rapids, whose goods are shown it 
the window. The Vosburgh & Whiting Company has a 


very fine new store at 331 Washington street, and this 




















Window Display of Wajemaker Filing Devices in Window of 
the Vesburgh & Whiting Co., Buffalo, N. Y. 


concern enjoys and has for years enjoyed a very high 
reputation in the state of New York. They are enter 
prising and aggressive and are among the leaders in t 
commercial stationery and office equipment field 

Moving Picture Concern Buys 100 Lightning 

Change Makers. 

The Barrett Changer Company has recently closed a 
contract with Caille Brothers, of Detroit, Michigan, { 
100 Lightning Change Makers, to be built especially 
moving picture ticket offices 

Caille Brothers are known throughout the entire motion 


picture world. They make the latest improved automat 
ticket vending and registering machines, ticket choppers 
etc. Arthur Caille, is president of the Majestic Theater 
in Detroit, which is said to be the best equipped moving 
picture theater in the United States. He also owns 
eral other theaters and was one of the first in the moving 
picture business 

The idea of making change by machinery and payins 


it direct to the customer appealed to him very strongly 


both by reason of its value to the theater « 
because of the convenience to the publi 


It is predicted that it will be only a matter of 


time before nearly all the leading motion picture houses 
will be equipped with these automatic devices They 
make mistakes impossible, and save all crow 


confusion at the ticket window 
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THE ABSENCE OF FRICTION 


in any mechanical device resuits in ease of operation and longer life to the article. Friction 
is eliminated in some of the best mechanical products by use of ball bearings. One reason 


why users of the ‘‘2 in 1 CLEMCO” are satisfied is to be found in 


VV 


The Clemco Ball Bearing All Steel Mechanism 


A slight pull is sufficient to operate the mechanism even tho the typewriter table holds a forty 
pound typewriter. There is no binding—no sticking of any kind. The CLEMCO ball bear- 


ing eliminates the friction. 


The ‘2 in 1 CLEMCO"” is a flat top desk with- 
out a break in the writing surface. It is also a 
typewriter desk and holds the machine in posi- 
tion for use without interfering in any way with 
papers on the desk top. It is convenient in every 


use and serviceable to the last degree. 


LEMICO 
IDE SIR 


mp Maye TmepeneTegs So 
The Clemco ‘ easel 
THE CLEMETSEN CO. 


Catalog 
ma important infor 2608 Flournoy St., Chicago, III. 


Francis 0, Cal 








Writ t 
riptive matte regarding 
New Models for 1915-1¢ 


















































Occuptes less than 
@ square foot of 
desk space 


Calculating Machine 


The Chosen Machine of 
Some of the Country’s Most 
Prominent Concerns and 
Greatest Efficiency Men 





No eCX- 


pert needed; principles grasped in- 


Because anyone can operate it. 


stantly. 


Because it is the machine of constant 
accuracy, saving annoyance, delay and 


expense of errors. 


Because it is self-checking —the ideal 
machine for the general accountant, 
enabling him to do his work accurately 
the first time without checking back or 
doing over. 


Because it is fast and efficient on ail 
work—small figures as well as large. 


Used by U. S. Government—Interstate Com 
merce Commission, Customs House, Army and 
Navy, and other departments; also by repr 
entative concerns everywhere 


Write and let us send facts proving that the 
Monroe fills the need for an all around ile 
lating and adding machine in a way not paral- 


leled by any other device. 


Monroe Calculating Machine Co. 
Woolworth Bldg., New York 





Boston, 220 Devonshire Street Cleveland, 305 Fre« 
Hartford, 18 Asylum Street Detroit, 1312 Maj 
Albany, 2 Clinton Avenue Chica mw 
Rochester, 42 East Avenue St. Louis, 944 Syndie 
Buffalo, 458 Ellicott Square Bidg St. Paul, American Bank Build 
Philadelphia, New Stock Exch. Bidg Denver, 1639 Champa Street 
Baltimore, The Falconer Co Salt Lake City, Shields Stationery Co 
Washington, D. ¢ W oodward Bidg San Francise< Merchants’ National 
Greenville, 8. ¢ Bank of Commerce Bank Bidg 

Building Los Angeles, Business Equipt 










Atlanta, Ga., 1124 Hurt Building Sales Co., Investment Bui 
Pittsburgh, 75 Vandergrift Building Boise, 210 N. Sth Street 
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A Handsome Carter Display. 
One of the attractive booths shown at the annual « 


vention of the International Association of Display Me 


2d to August 5th, was the display of the famous Carter’ 














Booth of The Carter's Ink Co. at Annual Convention of Display 
Managers at the Waldorf-Astcria Hotel, New York, Aug. 2-5. 


that was constantly coming up to admire some of th 
fine specimens of color work 

Especially fortunate was the photographer in persuad 
ing the modest William J. Radigan, who was the leadit 
spirit of the exhibit, to allow himself to be “snappe 
That he is in his usual good humor is evidenced by his 
expression, doubtless due to the many favorable 


ments upon Carter's Vel Vet 


Some Good Press Agency Work. 


Office Appliances has received a copy of the Los 
geles Herald of August 13, ntaining a large reprod 


tion of an Ellis adding-typewriter and operator, evident! 


some of the clever press agen work of District Mar 
ier Seward f tl Ellis \d ng-lypewriter Company 
' , , ‘ , 
Who must nave mace a sp t lial demonstratior 
. ; . 

the memb Herald's re 1 staff, who w 

I sf i 1ins 

It is an g test litor’s off 

“ i phonog 

1 1 I ‘ = 

l ‘ ss fw g 
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I 

I : i vas by x fact y th 
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spicious occasion and made many friends with the crowd 


September, 1915 


held at the Waldorf-Astoria, New York City, from August 


Vel Vet show card colors. In order that “he who runs 
may read” many examples of the effective work wh 
may be done with Carter’s Vel Vet were exhibited 
the panels and show cards Some if the thirteen shad 
and tints of Vel Vet which is put up in quart, pint a1 
half-pint jars and 2% ounce bottles were shown in tl 
revolving stand at the right So smoothly and evenly 
does Vel Vet flow from the brush that rich effects pr 
duced with expensive water lors can be duplicate 
with it. 

Mr. and Mrs. Carter’s Inx were present on this 
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Highest in Quality 






























YUCCESSFUL business is built on perfect system—and for years 
‘7 Globe-Wernicke Filing Equipment has greased the routine 
wheels of the world’s most successful business institutions. 

In back of Globe-Wernicke Filing Equipment stands the 
most highly organized staff of business system experts and the 
greatest manufacturing plant of its kind in the world. 

All parts entering into the construction of a Globe-Wernicke cabinet 
are made, {rcm start to finish, in the vast Globe-Wernicke plant under 
the supervisicn of experts—resuliing in a finished product of the highest 
quality at prices that are the lowest on the market. 


Globe ~ ‘Wernicke | 


Sw Filing Equipment 


Always improving, Globe- 
Wernicke now announces 


Two New 


Globe-Wernicke 
Filing Lines 


The new Globe-Wernicke ‘'7000” line of Steel, and 
new ‘‘2000”’ line of Wood Upright Filing Cabinets 

identical except for materials—have the greatest 
filing capacity of any files ever made. All units ar 
28 inches deep. Each unit operates on the smooth- 
est running side extension slide ever perfected 
allowing free access to the full depth of drawer 
Roller bearings cut from solid steel bars. Follower 





The Globe Safe block clamps to bottom of drawer and ope rates 
Matis od nhl obtiad ates! witt independently of rod. One pair of end panel 
fire-resistant, air-chambered, serves for a battery of files. Other notable improve 
ushestos-lined double wall ments that will repay investigation. 

Assures safety and priva 
tor papers of a busi r Globe-Wernicke Service also includes a 
ersonal value t tl 

ed 


a ee Full Line of 
Ye ad = “ alt» ’ ? ‘ 
nged with any combinatior Stationers’ Supplies 
<- de ih Ca Write for use with Globe-Wernicke Equipment, so that 
for Globe-Safe Catalog. i1 

a equipment and systems may be shipped complet 
It will pay you to investigate the Globe-Wernick« 
proposition. Write for latest complete Glob 
Wernicke Filing Equipment Catalog, showin; 
entire line, including stationers’ supplies 


The Slobe-Wernieke Co. 


Cincinnati 


One day’s 
output of 
Globe-Wernicke 
Units would stack 
three times as high 
as the Woolworth 
Tower, 

New York. 










\ifrs. of Sectional Eooscases, Filing Equipment (Wood and Steel 






Steel Safcs, Stationers’ Supplies. 








Lowest in Price 


gop, 2x8 
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A Michi- 
gan dealer 
had a chance to 
equip a municipal depart- 
ment with files if he could 
suggest the right system to 
solve their problem. He could 
not solve it himself—but he landed 
the contract —a fat one — just the 
same. i it? This is how. 


































The dealer who is a member of the 


Macey Inter Service Association has a 


tremendous advantage 


Back of him ts an organization com- 
posed of practical men, to which he can 
turn for the solution of any filing prob- 
lem presented by his customers. 


When allied with this organization, 
no contract is too big for him to tackle, 
ditficult for him to 

field is greatly en- 
materially in- 


no problem too 
solve. His selling 
larged, his sales volum« 
creased. 


THE MACEY COMPANY 


Dept. X, Grand Rapids, Mich. 
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which ree t revised the systems of a 


state board of ontrol ‘ accou 
ing in the various uunties of the state making the system standard 
This 1 essitated number of hanges rhe combination machine ar 
rived today and the clerks are fan irizing themselves with its usé¢ 
(me of the most expert operators thus far is Miss Louise Mills, a rh 
in the nliter’s office 


College Boy Sells Typewriters. 


It isn’t often that a young man attending college pays 


his way by selling typewriters. But such a man is found 
in the person of L. L. Hicks, now a senior at Yale ur 
versity Down in Cincinnati they call him “Hustling 
Hicks.” In a recent issue Royal Standard a pi 


ture 1s presented showing Mr. Hicks’ room in Yale, fur- 


nished entirely through the income earned from selling 
Royal typewriters in Cin where he joined the 


Royal Typewriter Company as junior salesman in Jar 
1914, and 


montl In 


uary, won promotion to senior salesman tl 


next April of the same year he joined 


Machine-a-Day Club and repeated once before he left the 
September His average 


nearly two hundre 


company to attend college 


earnings as a Royal salesman were 


dollars a month, enabling him to save enough money 


pay all his expenses through college 


A Serviceable Line. 


The outstanding Hart dustproof tyy 


features « the 


writer desk are its clean and symmetrical lines, its 


strength, solidity and freedom from vibration, the firn 


bed, its elegant finish and workmanlil 


ness of its writing 


construction, and, finally, its ist-proof feature, whi 
kee *} " id + ‘ ir ' , | } 1 1 ’ 
Keeps machine and contents ( om dust when desk al! 


drawers are closed 


ret of this last featur Ss 1 be found ina patent 


] } } 1 1, 


The Sei 
hinge, which permits the desk to close absolutely at 





a) ‘ 
This Is Mr. Hart of the Hart Manufacturing Co. of Findlay, O., 
Testing the Rigidity of One of His Typewriter Desks. 


vith 1 s recisiol t sk locks itself 

i ly Its special fea : urseé re prot 

Vy patents ind each desk leaves the i r) s 
given st gh inspe t the Hart M 
turing ( pat els enti ( n guaranteeing 
product onsumers 

he ll StTfa SHOWS Nir sel de nst 
the strengtl f this desk 

Dealers who may be interes this desk may 
further particulars by addressing the Hart Manut 














Company, Findlay, O 
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Are You Acquainted 


with IMPERIAL Desks? If not, the testimonies of 
dealers who have been handling our desks will be suf- 
ficient to convince you that they should have a prominent } 
place in your establishment. 


ee 
inca 


ingle 














A NEW IMPERIAL 


IMNPERIAL Desks are made in the the kind that you can sell rapidly. 


( of a large furniture district, in Their general appearance commends 

e of the largest furniture man- them to discriminating business men, rf 

ular ring centers in the country and the pric ire agreeable to those i 

They are made of the right material, who foot the bill 

orkmen with long experience in , i 

nufacture of office desk Inv aan } on 

ider its advantas nd you will 

IMPERIAL Desks art designed to be convinced of 11 profitable sales a 

give the utmost degree of service an possibilitic Catalo mailed upon | 
to sell at a moderate pric The V are request 


IMPERIAL DESK COMPANY 


EVANSVILLE, IND. 


Export Office: 25 Whitehall Street, New York, N. Y. 
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THE “NASH-WEM" 


A New Machine for Making 
Window Envelopes 

















aga Increases 
Reduces Efficiency 
Letier in the 
Costs Mailing 
Depart- 


ment. 


PRICE $15.00 


THE **NASH=WEM’’—nmakes any 
style of envelope a window envelope at 
a much lower cost than the manufac- 
tured window envelopes. 


THE **‘NASH=WEM’’— punches a 
clean-cut window in any horizontal 
position at a cost not exceeding ten 
cents per thousand envelopes. 


An open-window envelope is absolutely 
safe in the mails, and is preferred, for 
the reason that the name and address 
on a letter, invoice or statement are as 
quickly read as if written on the 
envelope itself. 


Window envelopes made on the ‘‘NASH- 
WEM” eliminate double addressing 
leave no chance for a wrong letter, 
invoice or statement being mailed in a 
wrong envelope, and reduce the work 
in the mailing department 50°. 


Government stamped envelopes can be 
used as window envelopes —in fact the 
“NASH-WEM”’ is used by the U. S. 
Government. The window made by 


the “NASH-WEM” is approved and 
covered by Section 469 of the Postal 
Laws and Regulations. 


THE **NASH=WEM”? is made and 
guaranteed by 


The Sam’! C. Tatum Co. 


CINCINNATI, OHIO 


Makers of ‘‘THE LINE OF TRUE MERIT” 
**56 years of knowing how’’ 
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Parcel Post Creates a New Business. 

The Western States Distributing Company, 355 Buena 
Vista street, Los Angeles, California, is the name of a 
concern which has evidently come into being as a result 
of the parcel post and of a ruling by the postoffice de 
partment taking catalogues out of the printed matter 
classification and placing them in the parcel post division 
The company follows the business of distributing cata- 
logues of large concerns, who send the catalogues by 
freight to the Los Angeles distributing concern, and the 


latter mails them out to addresses in Los Angeles and 


¢ 


neighboring zones at a considerable saving in postage 


Any catalogue which weighs more than eight ounces 
must be figured at the pound rate. The Western States 
Distributing Company believes that it can save houses 
issuing catalogues considerable sums of money. n cata- 


logues weighing one pound or less sent to any point within 
150 miles of Los Angeles, the saving would be four cents 
per copy; within 250 miles three cents per copy would 
be saved and within 600 miles there would be a saving of 
two cents a catalogue. On catalogues weighing over 
pound the saving in postage would, the company says 
run as high as twelve cents a copy. 

The Western States Distributing Company offers to do 
this work for forty per cent of the amount saved. The 
company is already distributing catalogues for a number 
of important mail order concerns in Chicago and the east 


Business Writer Takes Up Big Film Work. 


James W. Elliott of Rochester, N. Y., a writer of dis- 


tinction on business topics and author of “Man Messages,” 
which have ‘become famous among salesmen of many 
large corporations, recently closed a contract with the 
Universal Motion Picture Company to produce a series 
of “Thought Talks,” or snappy, heart to heart addresses 
full of the plain philosophy of life. These “talks” will be 
appropriately illustrated with moving pictures Che first 
of the series will be released October 1, and they will 
follow weekly thereafter for fifty-two consecutive weeks 
It is estimated that 40,000,000 people will see these pic 
tures and picture “talks.” 

One of the Rochester daily papers gives the following 
sketch of Mr. Elliott’s life 

“Although only twenty-five years old, Mr. Elliott is 
well known to more than 100,000 salesmen the country 
rver, as the writer of ‘Man Messages,’ which are sent out 
to their salesmen weekly by more than 150 large con- 
cerns. Mr. Elliott was born in Sparks, Ga., on April 8, 
1890. At an early age he was left an orphan and thrown 
on his own resources. He made his way to New York 
and became office boy for the New York World. For 
years, he fought a tough battle for life in the big city 
but in so doing, he learned life 

“At twenty he had worked in every state in the Unior 
and had already developed the idea for his ‘Man Mes 
sages, which he planned to be inspirational talks to reach 
the hearts of salesmen. He was a salesman himself, and 
he remained in that business working for several different 
companies, in order that he might learn to know sales- 


men. Two years ago he came to Rochester and took a 
position as sales manager with the G. W. Todd Pr 
tectograph Company. He was editor of the weekly 
letin published by the company, and as a side line con- 
tinued his ‘Man Messages.” He headed the ‘ginger’ part 
of the Chamber of Commerce membership campaign last 
spring.” 

The Sengbusch Company, of ilwaukee, Wis., recently 
received some substantial orders Sengbus vells 
and other products from the United States ¢ eri ent 
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Put Yourself ) ul 


On the Customer’s Side of the Counter 


ORGET that you are selling pens. 
Imagine you are buying them. 
Here you are out in front of the counter. 
Wouldn’t you rather walk up to one large, attractive display 
case, offering you for selection, one complete line of pen shapes 
and points— 


Than to face two, three, or four smaller cases offering a smaller variety 
and creating a doubtful, confusing feeling in your mind as to which case 
offers the best ? 

In some lines of your business it is necessary to carry several makes, but 
there are only two or three makes of pens that are even nationally known, 
and one of these is better known than all the others. 

The very fact that we have to make more pens than all the other American manufacturers, 
is the best evidence that, by concentrating on Esterbrook pens, you are pushing the 
pen that most of the people prefer. 

Did you ever have to tell a customer that Esterbrook pens are good ones ? 

You simply have to show him Esterbrooks. He has known their quality all his life. 
That’s why he gets such a good impression of the strong character of your store’s 
service when you recommend Esterbrooks. 

This concentration pays you, because: 


You tie up less money in stock. You offer a more complete line. 
You save counter space. You make it easier for the customer tv buy. 


Consider this idea and write us for any help we can give you to make your pen depart- 
ment more profitable. WRITE US TODAY. 


ESTERBROOK PEN MANUFACTURING CO. 


80-100 Delaware Ave., CAMDEN, N. J. 


EsterDrook 
Penis “Easiest to sell!” 
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Louis Victor Eytinge 
Will Help You 


To Collect 
Over Due Accounts 


Eytinge is one of the greatest letter 
experts of the world. His collection 
letters have revolutionized the per- 
centage of returns. The twelve best 
of these with eight other letters and 
ideas by other collection experts are 
put into a little portfolio called 


“GETTING THE 
COIN” 


which you can have for the nominal 


$2.00 


Money back if not entirely satisfied. 


A. QO. Aulabaugh of the National Cash 
Register Company writes: ‘‘The book 
fulfilled my expectations, and I shall be 
greatly benefited by having secured it 


Frank G. Scott, Detroit's big manu- 
facturing chemist, says’ “I have never 
paid two dollars for anything in my life 
that I felt I had received so much 
benefit from as this portfolio.” 


Bernard Lichtenberg of the Alex- 
ander Hamilton Institute writes: ‘It 
is certainly worth $2.00—and much 
more.”’ 


One Los Angeles auto-accessory job- 
ber writes: ‘‘Weare building our entire 
collection system on the letters con- 
tained in this portfolio.”’ 





USE THIS COUPON 





W. MARSHALL LAZENBY, 
Box B, 
Florence, Arizona. 


On your money back guarantee send me one py of “Colle 
ing the Coin,” for which I enclose $2.00 


Name 
Street 


City State 
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Buchanan Advances. 

On September 1, C. S. Buchanan, who, for the past 
year, has been selling loose leaf devices in a wholesal 
way for the Plew & Motter Company, assumed chargs 
the city sales department of the Workman Manufacturing 
Company of Chicago. 

The change is simply an advancement for Mr. Buchanan 
as the Workman Manufacturing Company handles the 
Plew & Motter loose leaf line in Chicago and vicinity and 
will continue to handle it as formerly. 

Before associating himself with the Plew & Motter 
Company, Mr. Buchanan had spent a number of years 
the office equipment field, his afhliation, immediately pri 
to this, having been with the Dalton Adding Machine 
Company in the Chicago district. He is not only a past 
master in the sale of office equipment, including the mor 
modern machine bookkeeping systems, but is also a mas 


ter of the art of salesmanship in general—a man with a 

















Cc. S. Buchanan, 


personality which affects pleasantly those with whor 


comes in contact. He has a thorough knowledge of local 
business conditions in Chicago which will ensure him, we 
predict, an enviable and profitable career in the local 
trade. We congratulate both Mr. Buchanan and tl 


Workman Manufacturing Company 
Shaw-Walker Devices Take Exposition Honors. 


In addition to the award of the gold medal at the San 


Francisco exposition, the honors at the Panama-Cali 

fornia exposition at San Diego have just been taken by 

The Shaw-Walker Company Four gold medals have 

been awarded to this filing dé e concern at the latter 

fair 

One gold medal has been ded on the et n¢ 

as exhibited there, while three others were awarded for 

different specialties shown The first of these is on the 

“Ideal Index” vertical files, the second is on the 

“Speed Index” for card lists—an index which can be 

expanded at any point—and the third covers the “Spee 

Desk.” This desk is made in tw models—one for 

handling large card records and the other for ordinary 

office use—both of which are of sectional constructi 
: 
: 
; 
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ets’ “421” Line Files 


Are the Recognized Standard Among Low-priced 
Letter Cabinets 


Sold Profitably as ‘‘Leaders’”’ 
---Sales- Stimulators by Pro- 


gressive 
Dealers 
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FILES FOR EVERY PURPOSE 


Letter, Legal Cap, Invoice, Card Index, Check, Document, 
Voucher, Legal Blank and Other Sizes 


Variety, Compactness and Economy are the special advantages of this line. There are ten 
kinds of drawers for filing almost any business papers, cards,etc. Yourchoice of these files may 
be arranged in one cabinet to meet almost any need. These files are compact, handy, accessible. 


Nospace is wasted and these files have been 
economy is effected demonstrated by 
through the elimina- many years of prac- 





‘ 








tion of superfluous tical, daily use in all 
parts. Each frame- parts of the world. 
joint is inter-locked, - 

aati and held with : Get 
twoscrews. Drawers Sf ci Catalogs 
are dust-protected Attractive discounts 
and roll on Roller- and liberal advertising 
3earings. service make "See 
The superior wear- = Lines" favorites with 
resisting qualities of Full Height Drawer Sides dealers, every where. 





You buy 9/2 Files reasonably—so you can sell them reasonably —at a liberal profit 


Thefae Manufacturing Co 


162 Union Street Monroe, Michigan 











New York Office—75 John St. Made also in Canada by The Knechtel Furniture Company, Ltd 
Hanover, Ontario 
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No. 4258-D 
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§fis Fibre Board § 


Light 








Practical 
Fibre Board Office Specialties are in in creas 
where Card Systems, Filing Devices, Ete. 
various departments, etc. Owing to their 
ness, they fill many wants—especially whe 


Fibre Board Vertical Transfer Cases 


These are strong and durable files, made of tough fibre board, with cloth re-enforced corners and 
covered with imported Agate Paper. Hold the entire contents of an ordinary vertical letter filing 
drawer. Made in two depths—20 inch and 25 inch. Shipped K. D.—Folded Flat, in packages 


approximately 2? inches high. Get quantity prices. 
Fibre Board Vertical Letter Files 


Are made in three capacities—4 inch, 5 inch and 
6 inch, and in Letter and Legal Cap sizes. Cloth 
re-enforced corners, drop front, cloth hinged top. 
Have ring pull on end for easy handling. These 
are exceptionally handy files for orders, bills of 
lading and special inter-department correspon- 
dence, ete. 


fie Security 
noe - 

Mailing Exnvelopes 
Are made of tough stock, which bends but does not break. The lock works 
automatically, so that contents cannot be removed without destroying the 
lock or tearing the mailer. Made in a large variety of sizes to accommo- 
date all standard sizes of photographs and other mailable material. Put 
up in handsome display boxes for retail sale. 


fie Wood-Back Invoice Books inl 
A large variety of sizes is included in this line, all being made with solid 
wood backs, into which the leaves are glued and riveted. Leaves cannot 
be pulled out, backs cannot break. A variety of bindings makes this a 
very desirable line. Sizes 114x16} and 12x18}. Get He Catalogs of 
Office Specialties for complete information regarding these salable books. 


Yj Box Letter Files 
There are 16 different kinds of Box Letter Files, listed 
in the We Stationery Supply Catalog. There is a wide 
range in price to take care of almost every Box File re- 
quirement. "Easy Clasp" and "Modern" Files, shown on 
this and opposite page, are re- 
cent additions to the line. 

Ask for the Catalog now! 


The ff" Manufacturing Co 


162 Union Street 
Monroe -i- Michigan 


New York Office—75 John St. 
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d|Stationery Specialties 


Strong 
Economical 


>in in creasing demand—especially in offices 





ices, Ete. are first being introduced for the = : : 
ig to their low cost, strength and compact- a. 
cially where files are not to be permanent. ee A k 


Fibre Board Card Index Trays 
We offer 3x5, 4x6, 5x8 and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Etc. 
They are very substantially constructed of fibre board, with cloth re-enforced corners, covered with 
imported Agate Paper. Covers are separate. Plated pull and label holder on each tray. The steel, 
self-locking follow block operates on round counter-sunk rod. These are very practical files of immense 


popularity. 
Card Index Cabinets with Fibre Board Drawers 


The drawers of these cabinets are constructed like 
the trays described above. The cabinets are made 
of Stained Hardwood— 
serviceable and attrac- 
tive inappearance. Made 
in two, four and six draw- 
er sizes for 3x5 cards, and 
two drawer size for 4x6. 





This substantial fibre board file has a tapered 
Document Transfer File ‘2’: which holds papers up to 48x10 inches. 

Capacity about 114 inches. Cloth re-enforced 
corners and covered with imported Agate Paper. Has nickel label holder 
and drop handle. Easily accessible for transferred Documents, Envelopes, 








Gh eo Collection Papers, Ete. 


Pe 
¥fz Wood Back Scrap Books 
Three sizes each of nine kinds of Scrap Books are listed, offering a large variety 
in bindings and sizes. Manila, white and grey leaves. Also made without the 
words "Scrap Book" for use as albums, etc. Solid wood backs from which the 
leaves cannot be removed, except by tearing. Space is provided for expansion. 


Get YW’ Catalogs 
of Filing Devices, Station ry Specialties 
Sectional Bookeases and Music Room 


; 


» 





a 

# Furniture. Our lines are most complete 

¥ and varied to meet almost any needs. 

¥ Our co-operative advertising service is valuable and greatly appre- 

5 ciated by our dealer friends. We offer attractive values and adver- 
tise our goods at retail selling prices which provide for a liberal 
margin of profit. If you do not know all articles in the ¥@# line, 


write now for our catalogs 


The #2@ Manufacturing Co. 
162 Union Street Monroe, Michigan 


New York Office-75 John Street 
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fils Sectional 


Music Room Furniture 
Appeals to All Music Lovers 


Dise Records and Sheet Music should be Filed, 
Wer Dies.Recserd not Piled. Here are sectional cabinets of 
handsome design, incorporating Practical Fil- 
ing Systems. Any number of sections may 
be stacked together, providing the required 
capacity for any Music-Library. 

Disc Records are individually filed in 
indexed pockets which tilt forward so the 
record may be removed easily and returned 
after playing. Section holds 80 records. 
Sheet Music is filed on its longest edge, 
between Guide Cards which classify alphabet- 
ically. Two sets of Guides separate Vocal 
and Instrumental Music. Drawer is obscured 
when doors are closed. 

Player-Piano Rolls are easily acces- 
sible on the five shelves of Section No. 1660. 


For Sheet Music 


Promiscuous piling results in unnecessary 
wear. Protect the frail player roll boxes bj 
keeping them on separate shelves. 

Two styles of Tops and Bases make the Sections adaptable for 
many purposes. Made in beautifully Veneered Quartered Oak 
and Genuine Mahogany. Paneled Ends and Finished Backs. 


All Sections Look Alike 
When Doors are Closed 


Get catalog of Music Room Specialties now. We will quote attrac- 
For Player Rolis tive discounts to dealers, and outline our co-operative advertising 
campaign which will create sales during the Fall and Holidays. 












7” 
yf CLE 4 For 52 inch, 10 inch 
Uf ee Record Files and 12 inch Records 
Made of strong Binder Board, cloth re-enforced corners, with a 
rich brown covering. Get Catalog for further details. 


r 


Far More 
Practical 
Than 
Albums 


For 10 and 12 inch Records 








The ff Manufacturing Company 


162 Union Street 
Monroe -t- Michigan 


New York Office—75 John St. 


For Ten-Cent “‘Little Wonder”? Records 
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Keeran & Co. Open Chicago Branch. 


Keeran & Co., manufacturers of the Ever Sharp pencil 


Bloomington, IIl., have opened Chicago offices <; eels 
1417-19 Lytton buildis I ak rei ete ... Fane, Insure Pertect Service 
president of Keeran & Co., is in charge of the Chicago 


office, and will give all company matters his personal 


W illias \. Welty, formerly of Waterloo, Iowa, has 
joined the force of Keeran & Co. at Chicago, and will look 
after the city trade and extend the development work 
locally for the benefit f dealers. Mr. Welty is one of th 


best known men in the writing instrument division of the 
} 


usiness He invented the pen whi 


bears his name and established the company which is still BANK PINS 
making it at Waterlo« His engagement on the staff of we 
ld friend s5 CUSHION PINS 


Keeran & Co. will put him in touch with many old friends 


in the stationery trade “3 PYRAMID PINS 


[he Ever Sharp pencil has increased steadily in publi 











favor ever since its introduction to the market about two 





years ago. It incorporates an entirely new principle and 
is unique in its own peculiar field. The line has recently | 
been much extended and improved, and a big holiday 
trade is anticipated 

Local and visiting stationers are cordially invited to call 
at the Chicago office of the Ever Sharp and to make the | 
place their headquarters whenever they desire to do so 


Your pin orders will receive careful 
and prompt attention. Satisfaction will 


Monroe Company Opens New Offices. be guaranteed if you send them to 


The Monroe Calculating Machine Company has re 
cently opened a new office in the Merchants’ National 


Bank Building, San Francisco, California. This office will || CRESCENT BRASS & PIN CO. 
be in charge of g srown, newly appointed Western 
W. R. | y api ‘ DETROIT, MICHIGAN 


manager for the company. While this territory has only 


recently been opened up, the success of the Monroe ma- | 





hine has been quite marked and a number of machines 


have recently been sold to prominent firms through 





the state of California and to United States Governmen 


departments in that territory 
H. G. Dechant, the general sales manager of the Mon- | YOUR INVESTMENT 


roe Company, recently made a tour of the twenty branch | 





es and agencies which this company now has in the | ; . 
an tt Cat in the stock which you carry should be judged 


United States He spent considerable tin all a | 
by the same standards and surrounded by the 


and reports conditions in that section to be very favorable - - 
sale of an adding and ceicelating machine with same safeguards as any other investment. 
OA) NaS SRS BOR tion possessed by the Monroe Especially is this true of your supply business 
which involves return orders and is among the 


most dependable of your assets. Because we 
a bos recognize this we are manufacturing 
Vim” Day at Exposition. S 


the Panama-Paciée Exposition took place on Aug. 10h, (1 WOPIG and Teen 





which day had been set aside by exposition officials for | 

te be hs % Bees ; ‘ | Brands of 

the Vim Club, composed of the exhibitors in t Palaces 

. Varied Industries and Manufactures R A. Brush, | 4 
ly” ee i Ribbons and Carbon Papers 
nager r the aton, ULrane ¢ re exnibdit, W IS treas 

Vim Club, was chairman of the cxecutive P 
which had Airect harge of the festivities. and for dealers who, like you, refuse to take any 
phage hae “tial g. “as chances with their customers, and who under- 


. ‘ . Sate , fos - oO sn 1] meacure oO 

dete he 1 ae verte pang era aceite stand that it pays to consider quality. Satis- 
‘ d-breakiag crowd that daw. and the Ebertiard factory results are what the customer in rib- 

in ee anise ca de ae a Seieeal ainll wa cee aimnl ae bons and carbons demands, and failing of these 

és his business goes over to a competitor. It 

pays to invest in the best 

iw ‘| see eG We'll send samples and terms to prove it if 

et ge OP a you'll write us on your letterhead. 





al t Calculating ( 
ess there. The St. Louis sof the |] International Carbon Paper Co. 


aeaibcas act Ms i REE Hage Sea 206 Broadway 17 Quincy St. 
Sone will he seansterred to St; 1 ar § Seer New York, N.Y. Chicago, Ill. 
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There is a business argument for the 


business man in every class of 


BERKSHIRE 


TYPEWRITER PAPERS 


This exceptional line of papers con- 
tains: 


Correct Business Correspondence 
Paper the two-fold sheet that 
gives character and correctness to 
the business letter. 


Typewriter Papers—the kind that 
give clear-cut impressions from type. 


Duplicate Carbon Copy Papers 
the kind that do not fill up the files 
as fast as thicker papers. 


Berkshire Absorbent Mimeograph 
Paper — the kind that makes a per- 
fect copy and dries quickly without 
blotting. 


Manuscript Covers —the kind that 
preserve to best advantage all valu- 
able documents and manuscripts. 
Each paper in the Berkshire Type- 
writer Paper line presents a good, 
sound, business - getting argument 
for you. 


Write for samples. 


EATON, CRANE & PIKE Co. 


Typewriter Paper Department 


Pittsfield, Mass., U. S. A. 
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| SOME ESSENTIALS IN 
_ AGENCY BUSINESS 
: 
By G. H. Seward, President, Business 
F Equipment Sales Co., Los Angeles, Cal 
= . 
USTAINED business relations between manufacturer 
S and agent require square dealing. A test of business 
character and an exhibit of business ethics comes 
when a manufacturer has an opportunity to make an ext 
profit by slipping something over his agent. He may ge 
an order from the federal government, make a direct shi 
ment and claim the sale was made in Washington a1 
that the local or resident agent is not entitled to any 
share of the profits. To compel an agent to prove he was 
instrumental in having a requisition forwarded to Was! 
ington does considerable damage to the manufacturer's 
reputation with the agent nd oftentimes with the 
tomer. 
Favorable consideration of applications from sales 
and others in an agent’s territory during existence 
tract does much to destroy the friendly relation 
should exist The old agent may be making an earnest 
effort when an application full of promise is rece 
at the home office. The old is cast off for the new, ofte 
times with a propitiatory telegram. The new agent, prol 
ably inexperienced, starts in and finds that his predeces 
sor was really delivering the goods He becomes dis 
couraged and lax in his care of the stock consigned t 
him. His collections get tangled up. The result is that 
the manufacturer is worse off than before 
Failure to provide a sufficient stock of goods 
the kind best adapted t the agent's locality, is an 
element counting for non-success of the agent. Sugges- 
tions by the agent should be both solicited and follows 
Collections can oftentimes 1 st effe ctively be made 
the local agent, who has an opportunity by telephone 
personal call to get the money. Some firms insist 
agent forwarding collections intact without any de 
tion of their share. Other concerns recognize the wis 
dom of allowing the agent to deduct his commissions f 
the collections. An agent entrusted with a consign 
stock should be allowed, if he desires, to make collec 
tions and deductions therefrom without the delay and red 
tape of remitting to the home office 
Unwillingness to furnish mechanical attention in mait 
tenance of service to purchasers by manufacturers, 
a desire to unload this on the local agent is likely to pr 
duce dissatisfaction all around \rrangements should be 
made in the contract at the beginning of the agency to 
cover this point 
On the other hand there are many things that agents 
can do to benefit the agency business. Honesty, prompt 
ness and loyalty are three of the essentials. The assign 
ment of territory, consignment of goods, and sales assist 
ance by various methods, combine to create an obligation 
to the manufacturer that cannot be discharged by other 
than efficient representation 
& 
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ATIONAL Loose Leaf Goods include complete Ledger Outfits and all the acces- 
sories necessary to their satisfactory operation; such as Sectional Post Binders, 
Transfer Binders and Sheet Holders; also stock Ledger Sheets, Indexes, Prong 

Files, Price Books and Ring Binders. The entire line is the product of the largest 
blank book factory in the world. The Eagle Trade Mark, which has stood for satis- 


faction in Bound Blank Books for so many years, also guarantees the National Loose 


Leaf Line. 





COMPLETE OUTFITS 


NATIONAL HOLYOKE LEDGER\ 





Bound in Red Cowhide leather back and corners 
Corduroy sides, double boards with 
STEEL HINCES 

, LOOSE 
Roy AL LEAF LEDGER Each OUTFIT is a complete Ledger ase listed in table below 


EXPANSION 90% 


COMPLETE OUTFITS 






































Russia and Corduroy—Curved Stee! Hinges SHEETS are our popular Holyoke Record, carried in stock in four ledger 
rulings, viz: Regular Double Entry, Extra Debit, Center Balance and Debit, Credit 
The following Outfits comprise the most salable sizes and Balance. Specify ruling wanted. Unless ruling is specified, we supply Form A. 
INDEXES: A-Z red leather tabs are on buff ledger paper and are linen stayed. 
Each outfit is a complete ledger, as listed in table below, consisting of a Packed 1 outfit in box. Order by number. 
standard size Royal ledger cover fitted with a Royal grade leather tabbed Index and = —; ——- = 
Yorkshire ledger sheets. Choice of 8 rulings, see illustrations. Outfit Number | ae pole Phan A | Outfit consists of 
Unless ruling is specified we supply form A. wi ea aoa ee PE. aesnrpibnanesinmsmnsieentantaninitttl 
The ledger back made entirely of steel, is the most durable construction that i | Holyoke Ledger, 14° Back, No. 8411 
can be made. This ledger has a cylinder lock with corrugated key, the latter not Os411 74x 10%) 87.50 | 7 0 Holyoke Ledger Sheets, No. 7018 
; . ‘ 1 Holyoke Index, leather tabs, 
easily duplicated. For absolute safety Corbin Pin Tumbler Locks can be fitted | No. LLIHL 
to Royal Ledgers for $3.00 extra. ns — : 
1 Holyoke Ledger, 1}° Back, No. 8421 
: - . - 250 Holyoke Ledger Sheets, No, 7028 
Packed 1 outfit in box Order by outfit number ON4e1 Si x 10%) 8.00 | THolyoke Index, leather tabs, 
. » icieleesniemeneiiia a No. 21HL 
$ {$s a ig | , a aod : 
Outfit Member 8 “earn oc Outfit consists of | 1 Holyoke Ledger, 2° Back, No. 8422 
Bend ag plete a 
EE ce enewciowe = AR SSS ol ot Os422 Su&x10%! 09.50 400 Holyoke Ledger Sheets, No. 7028 
1 Royal Ledger, 14" cap. No. 8121} ie * s , 1 Holyoke Index, leather tabs, 
OS8121% 8% x 10% | $13.35 | 275 Yorkshire Ledger Sheets, No. 7021 No. 21HL 
tatigg oes et a ees —_ EEE . 
a ee ____| 1 Royal Index, leather tabs, No. 21RL_ | Holyoke Ledger, 1," Back, No. 8441 
| 
| 1 Royal Ledger, 2° cap. No. 8122 Os ‘ . 8 Fe 250 Holyoke Ledger Sheets, No. 7048 
08122 | Sig x 10%! 14.70 | 400 Yorkshire Ledger Sheets, No. 7021 O68 | OR 8%) *0 | Holyoke Index, leather tabs, 
| 1 Royal Index, leather tabs, No. 21RL | No. 41HL 
| 1 Royal Ledger, 14" cap. No. 81414 | Holyoke Ledger, 2° Back, No. 8442 
OS141% O% x 11% 14.50 275 Yorkshire Ledger Sheets, No. 7041 O8442 | Ox 112 10.00 400 Holyoke Ledger Sheets, No. 7048 
1 Royal Index, leather tabs, No. 41RL - al l 7 ae leather tabs, 
_ . 2 ntuhajaiaiinaetitias mt No. 4 . 
| 1 Royal Ledger, 2° cap. No. 8142 SS t . 
08142 | 9% x 11%) 15.90 400 Yorkshire Ledger Sheets, No. 7041 Bye Letons. + oe 
1 Royal Index, leather tabs, No. 4IRL ’ 5 20) Holyoke Ledger s s, NO. / 
— Bedesem one O84 j big x 11% 9.50 1 Holyoke Index, leather tabs, 
O8161% 11% x1 1 Royal Ledger, 14° cap. No. 81614 No. 61HL 
, x 11% 16.15 | 275 Yorkshire Ledger Sheets, No. 7061 —_——_———_*} ~ — — — “ 
| 1 Royal Index, leather tabs, No. 61RL 1 Holyoke Ledger, 2° Back, No. S888 
Ne Meats. aan es . mas Os462 $0%.n 892 11.50 100 Holyoke Ledger Sheets, No. 70€2 
. | | 1 Royal Ledger, 2° cap. No. 8162 - * » : | Holyoke Index, leather tabs, 
0S162 11 \% x1 1% 17.80 | 400 Yorkshire Ledger Sheets, No. 7001 No. 61HL 
| 1 Royal Index, leather tabs, No. 61RL —_—_— . cncmeemenae —_—— 
ong weignaiiinty at, = eR Sar eA a = ee TRANSFI BINDERS for at ( rE ITS may be selected from our Saxon 
24 additional sizes carried in stock. Special sizes to order. Binders or anv st " ectional | Jers 














NATIONAL BLANK BOOK COMPANY 


HOLYOKE, MASS. 



































ee 








100 OFFICE APPLIANCES September, 1015 





A Progressive Paper House. 


The Elsinore Paper Company is one of the younger 





satin 


progressive paper manufacturers. They have concentrat- 
ed their lines under two heads and their papers are sold 
only to stationers. The company’s principal lines are El 
sinore typewriter papers and Elsinore index cards. The 
typewriter papers consist of a tine line of bonds, linens, 
onionskins, manifold paper and manuscript covers. The 


line covers a complete assortment of the va 





index card 





rious grades of index cards graded as to weight, colo 
and ruling. 

“ H “rT . - 
Ribbons [The Elsinore Paper Company handles a line of guide 


” 
that last cards and filing folders, and manufactures celluloid guides 





and press board guides, with and without metal tips 


The company issues a booklet entitled Elsinore Hand 





“Records Time Cannot Erase’ * | Book for Executives and Encyclopedia of Filing Forms 


The company’s typewriter paper is put up hve hundred 


MAKE MORE MON EY | sheets in a strong telescope box, all Elsinore papers being 


b lli & | made especially for use on the typewriter. The leading 
n ea ‘ , 
y ees brands are Elsinore Bond and Linen, Pacific Bond and 











e 

tie * a 5 Linen, Central Bond, Norwich Linen and Elsinore Mani 
‘ Neidich Process © | fold Parchment, which is carried in eleven different col 
if ‘ ors. 
i ° The Elsinore Paper Company has recently passed its 
; i Carbons and Ribbons tenth anniversary. A. S. Landsberg is president of the 
er company, A. G. Lutz is secretary and treasurer, and Wil 
ig You will find they will help you keep down your costs liam Rosin is the remaining member of the company 
i and increase your sales, and a steady growth in your 
te profits will be evident. ' Gas Building Uses Art Metal. 
ti ; By their Quality you can win more customers, | T he \rt Metal Construction ( ompany, of Jame stow! 
ik perfectly satisfying all their requirements. Perma- N. Y., informs us that the new building of the East Ohi 
ran nent, satisfied customers are the security of your Gas Company at Cleveland, one of the finest buildings 
hi business, and the high character of our line is your which have been erected in Ohio this year, is to be 

|) best insurance against losing their trade. pletely equipped with steel furniture, especially designe 

and constructed by the Art Metal Construction Compar 


Their Prices—reduce your costs at once—increase 


CESS 











nati? The amount of steel equipment used in this building is 
| your profit on every sale. You can sell more and | . a dl eR Re a niereae ’ 
i) defeat close competition at a profit. eee et ee aoe rain wnat 
i ve of steel. Some of the private offices are equipped wit! 
4! By our Service—the “‘life’’ of your business de- Art Metal safes, bookcases and wardrobes, as well as 
| pends on it, we realize. You are assured individual with other special furniture 
service you can rely upon always. Your interests This building will not have any vaults at all. The r 
. are protected by our unqualified guarantee of uniform, son for its being of completely fire-proof constructiot 
AH satisfactory quality. : | to avoid making employés work in vaults during th: 
/ H| Write for samples and prices Today. Tear off the : time, Che particularly valuable records will be kept i 
| i! coupon Now for a reminder. Use it to save time. Amco model safes, and all the desks and files in wl 
{| any of the records of a special value are kept will ha 
shal NEIDICH PROCESS CO. extra heavy construction on the doors and front to 
Hil BURLINGTON, N. J. sts seellrcns aren eee lpipgerocadee thee acing 
i] ready mentioned there will be 100 Art Metal waste 
i kets and 75 double desk trays tinished in mahogany 
agp 
thee 
i We Used the Wrong Tense. 
ei The August number of Office Appliances contains 
Liat picture of the new Weis Fibre Container ¢ 
in| building, accompanied by a statement that the fact 
a The ) ost Up-to-date Carbon and Ribbon Factory in the W ....: had re cently been completed sai sident Andrew . Weis 
iat et I ali, eee hs eee nee eee eee eee tells us that we are wrong, as the new factory has 
iy just been started The picture which was shown ts 
architect's drawing of the factory as it will look wl 


it is finished. We trust that readers will make note 


this correction 


aa a anal Fe ead 








1] NEIDICH PROCESS COMPANY, A Unique Club. 











1 Burlington, N. J. At Selinsgrove, Pa., the Sus hanna Hammond 
| h- Lee sad she o Aseses f — 1, a8. 

Ih Send us samples and quote prices om your carbons and ~ has been formed, the conditions for membership being 

ribbons. Also please match attached sheet of our most E that one must belong to the Susquehanna University and 

| populer carbon. 3 

H must own a Hammond typewriter 
ss Fi : 4 
i Name..... “: | On the occasion of the first meeting recently a substan 
y , ; : 
| Address tial dinner was served and me zood speeches were de- 
eee lll livered. One of the talks was made by Manager Spurdle : 
I Pre x . : - ‘ i 
j eS nena of the Philadelphia office of the Hammond Company 
| 
a} 
‘ 
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| Have you received 
this new catalog? 


EFFECTIVE 
SEPT. 15th, 
1915 



















Genera! Catalo r 
Number 36 


in 
Binders 
De fe Luxe | 
Ringers J 


DeLuxe 
Petite 
=I] Systems 

















It’s the best General Catalog we ever issued. 
Be sure to get your copy. 


WILSON-JONES LOOSE LEAF COMPANY 


3021-3031 Carroll Ave.. cago 
129-135 La Fayette Sc., he w York 
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Two Interesting Window Displays. 
Elsewhere in this number of Office Appliances two wit 
. - dow displays are reproduced, made by Robert E. Walsl 
window trimmer for the Pound & Moore Company 
Charlotte, N. ¢ These window displays represent tl 
old and the new office. The contrast between old met 
ods and new methods showed up splendidly and created 
7. ad . 
Sight Systems Combine i etek deel. of debeieds and cometens,. te the Sect wh 
the Val e of Bot] dow there is a lay figure of a farmer, but in the second 
u window Mr. Walsh himself appears dictating to a dictat 
Ad ° . ‘ 1 
I oose Leaf and Fixed ing machine and surrounded by everything that is up-t 
M | date in modern office equipment 
Leaf ethods We congratulate the Pound & Moore Company 
; ; ; : | their enterprise in creating such a lively interest in 
In Meilicke systems you get the best features of both | . 
° ’ a ar . % , |} ern othce equipment 
loose leaf and fixed leaf methods. Each card is hinged 
and securely held in frame by a rod running through 
the center. A quarter turn of the rod ena!.les easy Prominent Detroit Store. 
removal and replacement of any card at any time The Hilton, Hart & Garrett Company call themsel 
The cloth hinge enables you to move the cards back “the 1 ; ig teat . et xt “Ty 
. . . : Ss ‘Ss < Ss "De *n STO - Ss ) mTeSSIV' 
and forth easily for quick reference. Cards need only - ee " 7 
to Fe tipped to make entries or reference—no chance house is under the efficient and energetic management 
to misplace or lose cards,as is common with other John F. Cron. The house handles a remarkable variety 
systems. No waste motions—every move counts—every | of office dévices. The store is so departmentized as t 
card always in place when wanted—lasts a lifetime. ; , 
: | make finding what one wants an easy matter. Buy 
| find the arrangement of this store a great convenience 
& 
— | facilitating business, and, indeed it is regarded as one 
Fi the New E f hi 
igure e iNew Express the best arranged office equipment stores in Detroit 
Rates with this Device | The Hilton, Hart & Garrett Company have built up 
New Express Tariffs go into ef fine reputation for reliability, service and prompt atte 
fect September Ist—as author- } tion. The members of the firm are all young men at 
ized by the /nterstate Commerce | ; ‘ 
Commission. Anticipating this each one is a thoroughly experienced office equipment 
change we have worked out a f 
system which makes it possible | man 
for you to ascertain instantly } 
just what the new charges will | ; ? : 

ey pording BO rey yy ares oP mat | Interesting Line of Ribbons and Carbons. 

’ 1 ever in the your location or , ; . . ‘ . 
tT! whatever the shipment’s weight The National Ribbon & Carbon Company of Cleveland 
at and wherever in the U. S ' Oh; ave : ounces ' “e ofr ons at 

teal Aastlaation. Price $12.00 | hio, have ann une 1 the La France line f ribbon a 

43 } carbon paper. They have prepared in addition to the 

1! Instantly Supplies Any Express Charge La France lines of ribbons and carbons what they call 

iy or parcel post charge to any zone. Makes it unnecessary to the La France tracing paper, which is an extremely heay 

| thumb through big tariffs—to waste time paging through big ‘ “oe d an ‘ 11 
books to find rates desired—puts directly before you just the in clean sheet in several different colors. The colors will 
formation you want. The cost of Meilicke Tariff device is only , oss ile . “js Ss ing orked | 
$12—sent on the same “make good" basis as other Meilicke Sight follow the fl W hile the material is being worked. 17 
Systems. The Need is Now—so order—or write today for facts tracing paper retails at 10 cents per sheet, and the 1 

: on this wonderful new device. Be . 

heal pany offers an assorted envelope of one hundred sheets 

oa © ® P size 15x20. at $ a France tracing paper comes in s 

uit Active Phone List | mito ize 15x20, it “ La shew e tracing ~ . ( * in st 

het ee ‘ral different colors, including blue, black, purpl 

| Here's the handiest little device on tl uve? : = . a sata , ‘ rf I 

iit market. Puts every name—every number yellow and red. [These colors will wash readily t 

ryt right before you—full alphabetical index fabric and . —-" ient for all ho h ney 1 

Detachable style made of steel. black fabric and are very convenient [for a w he ave any s 

| rubber finish same as phone. Holds 360 | whatever for tracing paper 

names. Removable scratch pad. Post baie vag! — , 

thay paid only $1.00. Desk style with special We show in this issue a reproduction of one 

base for switchboard operators. Used also . ' 

i} tor 4 at ond ty ‘many. they dit | France typewriter ribbon packages. 

it} file. Holds 720 names. Postpaid $1.50 Desk Style The company will appreciate inquiries regarding 

ng : 

Hl La France line or any of its other products. 

Other Meilicke Systems 
feilicke ollection Register brings up 
a a: — i Export Demand for ‘Deseucners pices. Up. 
Pee re eee cassie \ report from the Royal Typewriter Company 11 
makes mistakes impossible . 
Gives you positive protect cates that the demand abroad for typewriters is be 
ion against missing ds ning to improve. The Royal company states tl 
ferred dates on due a single day, about a month ago, orders for Royal typ 
Only $15.00 “he : , P 
hold Led S , writers were received by the export department 
usen 1 -cuger Orings * . 
sie in the keeping such places as Penang, Straits Settlements; Delagoa 
household a unts East Africa: ‘] okyo, Japan \ncon, Panama: Ri 
Tells you exactly how th Janeiro, Brazil, and Guadaloupe, French West Indies 
. eX] s of e | i 
Detachable “'***° Price $2.50 | 
Style 
rh i | Addition to the staff of The Carter's Ink 
vere still remain 
Dealers and Agents Wanted: . oj)... 2, Company, HOWLAND GUILD TAFT. 
territories open for live-wire district managers. Born Monday, August 23. Assistant to 
e or wire today or our proposition te - i. : . 
Advertising Manager Fletcher W. Taft. 
Meilicke Calculator Company With a good name and a good start he should 
| 350 North Clark St., Chicago, III. ||] tread the paths of success. .” 

| | 
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Business is sensitive; it goes only where it is invited, 





Prospects Look Good 


Acknowledging your letter 
of the 5th inst. in regard to 
your plan for following up 
prospects, will say we think 
this idea is a good one and 
we shall be glad to co-operate. 


THE S. SPENCER 
MOORE COMPANY 
Charleston, W. Va. 
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and stays only where it is well treated.— Lewis 





Superior to Wood 

We are pleased to advise 
we have had good service out 
of your filing cabinets and 
consider them far superior to 
the wood cabincts, in that 
there is no sticking in damp 
weather. They have given 
us entire satisfaction in every 


way. 
RODEN COAL COMPANY 
Marvel, Alabama. 
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Art Metal Fills Every Requirement 


An insurance benevolent association 
in Columbia, S. C., recently wanted to 
purchase something in which to place 
their records, which was fire-proof, rat- 
proof and dust-proof. Our representa- 
tive showed “‘Art Metal,’’ which was 
higher in price than they wished to pay. 
However, they purchased their require- 
ments from us and were so pleased with 
it that they duplicated their order. 

“Art Metal’”’ sells itself. 


Another Country Heard From 


We have your letter of February 5th, 
suggesting personal co-operation be- 
tween you and ourselves, and think your 
idea is a very good one. We enclose 
you some cards for your immediate 
attention 

We trust that this co-operation will 
make a considerable improvement in 
our sales with your people. 

OFFICE EQUIPMENT CO. 
OF CANADA 


Toledo Bess: Good Work 


McManus-Troup, of Toledo, tell us 
that they haveinstalled Art Metal cases 
in a local jewelry store to hold stock. 

Art Metal furniture has also been 
placed in a dairy company there, and 


in several banks, and building and loan 





associations 

Three county court housesin the 
McManus-Troup territory contain Art 
Metal equipment; and Mr. McManus 
says they have seldom experienced 
difficulty in assembling and erecting 
Art Metal furniture, and have yet to 
receive criticism of any work they 
have ever installed. 


A Few New Art Metal Agents 
Aurora Office Outfitters, 
Aurora, Ill. 
Richland Electric Co., 
Mansfield, Ohio 
Dwyer Bros., 
Trenton, N. J. 
Times Herald Publishing Co., 
Grand Forks, N. D. 
If you are not an Art Metal Dealer, 
you will find it to your advantage to 
t ate with us. Fill out and 


mail the Coup 








28 Years’ Experience 

Art Metal has many little refinements 
that are the result of our 28 years’ 
experience in the field. For instance, 
our cabinets have a flange at the top 
which the drawers fit against, so that if 
the floor ever sags there will still be no 
space for dust to sift through into the 
file papers 


Getting Inquiries 

Your plan is good. 

Therefore, we have selected and en- 
close a list. We will try to add to these 
by your postcard idea, if you will send 
the ten postcards, from time to time as 
they occur to us. 

We appreciate the new life you have 
put into your concern and trust that 
the clever and good advertising and 
help will bring you the results. The 
Cupid—‘“‘They're working for me” letter 
is indeed clever and should bring the 
replies in,—especially from the unmar- 
ried ones. 

SHROPSHIRE BOOK STORE CO. 

Rome, Ga. 


Value of Salesmanship Instruction 

It has been announced that graduates 
of the course in salesmanship at the Los 
Angeles Polytechnic High School have 
secured positions in large department 
stores and shown their ability to sell 
twice as much goods as the average 
saleswoman whose only teacher has been 
experience —‘“‘Exchange.”’ 





An Advertising Campaign With 
A “‘Kick’’ Behind It! 


HERE has been an awakening in the Art Metal Camp. 

That old bugbear—slack business—who haunts manu- 
facturers every year with the approach of Summer, has been 
walloped for all time. He is gone and forgotten and in his 
place is the new spirit of summer progress—Jncentive. 


Incentive for the Art Metal Dealer to sell; incentive 
for the customer to buy—that’s the keynote of the Summer 
Systems Campaign which we have just conducted. 


The idea behind this campaign—the thought that 
helped turn a dull season intoa busy one—was that sum- 
mer, the leisure season of the business world, is the logical 
time for businesses to Prepare. Prepare for what, you ask ? 
Prepare to meet, with greatereaseand facility, with less night 
rush and more pleasure, the busy Fall and Winter seasons. 


Instilled with this dynamic selling thought, Art Metal 
Dealers have shown customers the way to prepare, It has 
been easier to sell Art Metal steel furniture, filing equip- 
ment, and efficient time-saving systems this Summer than 
any other Summer. In fact, Art Metal sales this Summer 
are thousands of dollars ahead of any other Summer. That 
means that Art Metal Agents’ profits have been greater. 


Giving the dealers the best line of steel equipment to 
sell, and giving them advertising and selling helps for 
pushing the line at such a time of the year is to what we 
attribute our latest success. 


Working out campaigns which are based on sound 
principles of advertising and merchandising is the work of 
this organization. Cashing in on plans evolved for their 
profit is the fruit of labor which the dealer enjoys and 
which is the result of Art Metal co-operation; not a vague, 
abstract co-operation, but a co-operation as definite and 
wholesome as the equipment itself, 


Rerait Service Dept. 
Art Metal Construction Co., Ine. 





Who’s Who in Office Appliances? 


The Fielder & Al'en Company, Atlanta, Ga. 


This concern today is one of | Mr. Allen takes an active part 
the most prominent and progres- | in trade work and is president 
sive office equipment establish- of the Atlanta Stationers’ Club 
ments in the South. and Vice-President of the Cham- 

A lad of 18 went to Atlantat ber of Commerce. 
go into the typewriter business The Fielder & Allen Company 
In 1900 this young man,Ivan E. | put over a very big sale just a 
Allen, organized the Fielder & short time ago, when, in the face 
Allen Company, which has | ofkeen competition, they equip 
grown untilitnowoperatesfrom | ped the Southern Railway Com 
North Carolina to Texas. The | pany (Atlanta,Ga.) with 800 Art 
Fielder & Allen Company are | Metal 4-drawer units besides 
large distributors of the Art hundreds of other Art Metal 
Metal Line. units 


| 


Dealer-helps Enthuse Sales Force 
and Promise Big Business 


“All the good, sensible letters and 
talks which areconstantly coming tous 
are read and re-read and then handed 
to the sales force. We are trying to in- 
still as much Art Metal interest in them 
as we have in us, and I think we will 
soon succeed.’’—From a Letter. 


New Art Metal Safe Looks Good 


We received your Art Metal Service 
advertising the new Art Metal Safe. 
This looks like a dandy. Will you send 
us descriptive literature, prices, and 
discounts? 

Kindly send several sets so we may 
place in the hands of our salesmen. 


IHLING BROS. EVERARD CO. 
Kalamazoo, Mich. 


Sold More Than Ever Before 


We are very glad to know that you 
are going to co-operate with us in an 
advertising campaign to interest busi- 
ness firms and corporations in installing 
steel office equipment. We have been 
plugging the game hard this month and 
have sold more steel stuff and supplies 
to new firms than ever before. 
STICKLEY - BRANDT FURNITURE 
COMPANY Binghamton, N. Y. 


Window Envelope Ruling 


The success of the New York station- 
ers in securing a modification of the 
window envelope ruling is an object 
lesson in the desirability of striking 
hard for the things we want. There is 
a great deal of important legislation 
pending, the enactment into law of which 
the members of this trade and others 
meed very badly. The facility with 
which the above mentioned aims are 
attained while not an example in matter 
of degree of what can be accomplished 
with Federal law makers is yet a power- 
ful demonstration of the efficiency of 
letting one's wants be known. We have 
repeatedly advised our readers to take 
individual and concerted action with 
their Congressmen on the subject of 
the Stevens price maintenance bill and 
other desirable measures, and we are 
now encouraged to reiterate our urgings 
with redoubled vigor. If you want a 
thing go after it.—Geyers Stationer. 





Little Items — Big Sales! 


Merchants National Bank, St. Paul, 
recently ordered 64 Art Metal Waste 
Baskets! Tazewell Co., Pekin, IIL, re- 
cently ordered 45. 

Don't overlook the “little things’ in 
the Art Metal line. 


This Coupon 


Should be filled owt by YOU and mailed NOW. 





Art Metal Construction Co., Inc. 
39 Gifford Ave., Jamestown, N.Y, 
(Check items that interest you) 
..Send me new Catalog, No. 757. 


..-Enter my subscription for “Art 
Metal Service. 


.. Write me about exclusive agency. 

. Send salesman to see me. 

--How do you co-operate with 
dealers? 

.- Send f-ee book “ The Man in Your 
Store,’ by E. St. Elmo Lewis. 


..-See letter attached. 
IU BIMNGS ccccceccecccccsscocecesoesocecsoees 


Address ..ecccccsccceses PTUTITITiTTyT eeeee 
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A good customer is in- 
stalling a new system 
of loose-leaf forms re- 
quiring carbon copies. 
He wants it to be per- 
fect and wants it quick. 
Its success depends up- 
on the Carbon Paper. 


tN 


It's up to you, Mr. 
Dealer, to furnish the 
right thing right “off 
the bat.”’ Can youdoit? 


A. & W. Dealers can 


Because — We manu- 
facture the most com- 
plete line of Ribbons 
and Carbons in the 
world. 

















Because — Our service 
department works with 
the dealer, thus ena- 
bling him to select 
rightly. 

Because — Our large 
stock enables us tomake 
immediate shipments. 


“This is the Service 
that clinches Sales.”’ 


The Ault & Wiborg Co. 


Factory and General Offices 
CINCINNATI, OHIO 
Branch Houses in the Principal Cities 
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| SUCCESSFUL YOUNG 
INVENTOR 


¢ Brief Ske tch of the Career of .. R. Ke eran, 


gE 


President of Keeran & Co., Bloomington, 
Ill., Manufacturers of Ever Sharp Pencils. 





TD gentleman whose likeness adorns the frontis 
piece of this September number of Office Appli 
ances is now known to the trade throughout th: 
United States through his product, the Ever Sharp pet 
cil, which, since its appearance on the market but two 
or three years ago, has achieved splendid success. Mr 
Keeran is a qiuet young man who has given most 
his time to his own education and to the invention 
various useful articles. By inclination and training he 
is a maker of useful things. His work has been in th 
laboratory and the shop, and for this reason he is per- 
haps personally less known to the stationery trade than 
many other manufacturers whose inclinations have taken 
them out into the field and put them in touch with the 
selling end of their business 

Mr. Keeran was born in Bloomington, IIL, April 


1883. After completing his common school education 
he attended the Illinois Wesleyan University and _ th¢ 
University of Illinois, specializing in mathematics and 
electrical engineering. On completing his university 


work, Keeran followed out his natural inclinations in 
the development and perfection of inventions He has 
a large number of United States patents, his first patent 


covering an electrical interlocking system for handling 


switches and targets at railroad crossings. 
Investigation of the returns arising from inventions 
quickly convinced Mr. Keeran, however, that the best 
and quickest results come from comparatively simple 
inventions which have an extended sale. Accordingly 


1 


he turned his attention to things of a simple and usef 


character In 1910 he perfected a sanitary fruit jar 
cap for use on the common Mason fruit jar instead 
the old zinc cap. This device has proved to be a larg 


commercial success, over seventy-five million of these 
caps having been sold in three years 

In addition to the foregoing, Mr. Keeran has _ p¢ 
fected and patented half a dozen other types of jars at 
caps, one of which is being used extensively in the cat 


ning industry 


Having exhausted the possibilities in this line he 
sought a new field of endeavor By chance one day he 
purchased a_ fifteen cent mechanical lead pencil 1 
attempting to use it he was amused at the crude 
struction ot the device At this time the idea of an al 
ways sharp pencil took forn He worked out the prin 
ciple of the Ever Sharp, and on investigation found 
it was new He accordingly t k out a series of Unites 
States and foreign patents on this new idea in pencils 
Following this action he organized a $50,000 company 
known as Keeran & Co., to market the Ever Sharp pet 
cil, which promises to becon in important factor in the 
metal pencil business Mr. Keeran is president of his 
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We have doubled our capacity 
and can now keep up with orders. 


We can g1ve Security 
Dealers Service. 
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Automatic compressor. 
Hands always above 
the papers. Simple — 


Positive. 


Ease of 
ose 
‘j f 
pensi - 
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ONE OF OUR 12 DEALER LINES 
ca 





and Construction Co. 
OHIO, U.S. A. 


Fire-Proof Furniture 
MIAMISBURG 


Your territory may be open. Write us. 


The Rigidity Test 
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HERE is no longer any need of 

convincing dealers in office appli- 
ances that the genuine rebuilt type- 
writer has a place all its own in the 
office equipment field. With progres- 
sive dealers today it is not a ques- 
tion of ‘‘Shall I stock rebuilts?”’ but 
rather ‘‘Am I getting really rebuilt 
machines or am I[ selling my cus- 
tomers repaired machines which are 
bound to cause dissatisfaction?” 


There is one way to be sure that 
you are getting actually rebuilt ma- 
chines. That is to stock 


RETYCO 
Rebuilt Typewriters 


Dealers who have been through 
our factory know why it is called 
‘the home of thoroughness.”’ They 
know, too, the advantages of deal- 
ing with a concern which operates a 
manufacturing plant, not a mere 
repair shop. 


When you are in Chicago we 
want you to come through our fac- 
tory with us. Then you'll learn 
why our friends support our implicit 
faith in Retyco Rebuilt Typewriters 

every one of them backed by an 
iron-clad guarantee of service. 


REBUILT TYPEWRITER CO. 


Factory: - - - 312-328 North May Street 


CHICAGO, ILL. 


Send for our Sept. Price List. Without 
it your files would really be incomplete. 
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company, and he says that after meeting with the h 


dreds of manufacturing difficulties which beset the mak 


ing of a new device, the concern is now making very 


substantial progress. The company recently pene 
Chicago offices in the Lytton building. 
Che Ever Sharp pencil has been sold to stat 


all parts of the United States 


Expert School Becomes Dictaphone Agent. 
The exclusive sales agency for the Dictaphone in ] 


ern Washington, including the city of Spokane, has bs 


taken over by the Spokane Expert School of Busit 

that city The Spokane Expert School of Business 
owned and operated by the Court Reporting Compat 
with Raymond P. Kelley, formerly of the Gregg Publis! 


ing Company and the Remington Typewriter Company 
as principal 

Mr. Kelley states that he sees a decided trend toward 
greater use of the dictating machine in handling 
respondence in the future and says that it is the intenti 
of his school to keep up with the procession. Mr. Kelk 
says that if in the future thi ! 
firms is done almost exclusively on dictating machine 
and the shorthand writer becomes a rarity, it will hay 


little if any effect upon his 


correspondence of business 


business or upon that of any 








t 





up-to-date business college for the reason that there will 
be a field for training young people in the use : 
Dictaphone, in typewriting, English, spelling and gener 
office routine, without teaching them shorthand. SI ' 
hand then will be something that will be studied and pra i 
ticed by the few who have aspired to become expe 
and this, he thinks, will not be a bad thing for the pr 
fession of shorthand writing 

The Spokane Expert School of Business has taken « 
the Dictaphone agency for the reason that it can not o1 
sell the machine, but can also supply the operator and tl 
render a complete service The school has alrea 
very successful in placing Dictaphones. 

German Peace Advocate a Steel Furniture Man. 

Herr Eugene Zimmerman of Berlin, Germany, who is 


strong advocate of cordial relations and better ler 


standing between Germany and the United States, is 
representative of the General Fireproofing Company 
Youngstown, Ohio, and has visited Youngstown on bus 
ness trips. Four years ago he was the guest of W 
Foster, president of the General Fireprooting Company 
During a business trip abroad, Mr. Foster was th: 
of Herr Zimmerman in Berlin, where they becan 
friends 

“Herr Zimmerman is a splendid, progressive 
man,” declared Mr. Foster | shall never for: 
handsomely he entertained us in Berlin several years ago 
While he was in Youngstown I had the pleasure of ent 
taining him and he has been the representative of th 
General Fireproofing Company in Germany for sev 
years. I have the warmest admiration tor him, an 
pleased to see that he is using his great influenc 
ate a better feeling in Germany toward this country 
father is one of the chief advisers of the emperor and | 
can do much to avert trouble because he knows America 
and the American people and has a better understandi1 
of our ideals and point of view than do many Germans 

Herr Eugene Zimmerman’s statement was published i1 
the Lokal Anziezer, a Berlin newspaper, and was regarded 
everywhere as one of the most encouraging signs of | 
ter feeling in Germany toward the United States Tl 
Herr Zimmerman is inspired in part at least in his frie 
ly efforts in Germany because of his relations 


Youngstown men and Youngstown industry, Is a 


of much satisfaction to Mr. Foster 
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Mr. Dealer—You’ll Profit More 
With One Line Than With Six! 


i this modern age placing responsibilicy upon one man 
or one small group of men has been found the most 
practical method of getting profitable results. 


Same with your business connections—one source for 
all your stock of office furnishings is better business than 
handling half a dozen lines. 

The Allsteel People know this. They have, according- 
ly, combined Filing Sections, Office Furniture, Accessories 
and Filing Supplies until every business want is taken care 
of in one complete line. 

You, Mr. Dealer, would 
profit more if you sold 
this broad gauged stock. 


~ 





Invest iga le 





> 
Line 
ves you vi nearly two hundred 
tandard filing units, each built fora ~ . 1 ; 
nemt 1; ' 1 go G-F Supplies 1 | é 
ecific filing purpose, all so construc ihe ' 
: 1¢1 plete and it’s easier to sell them with 
d that they work together to fulfil BSs* Si 5 Rest ane he sco8a a 
+h ‘ ‘ r 1. 1 1] G-F Allsteel than to sell either alon 
he exact wants of large and small ~ 
ines .So0 Chere an extra 10! rol 0 
2 a because of the big di 
Besides there are Allsteel Desk Little helps and suggestion 
Safes for valuable records, Bond advertising campains and clo 
Boxes, Letter Trays and Wast onal assistance add the final “‘ginget 
3askets: Transfer cases for the bu that keeps Allsteel movi tor 
file-cleaning times of the vear all the tim 


Two Books You Will Want 


The Filing Supply 
Catalog 


The Filing Equip- 
ment Catalog 


practical 


MOOK 


shows and describes All of 
steel fully. It will convin uggestions 
vou of the completen ary supplies 


of the Line rad 





Write for the books and for our dealer proposition—there 
may still be opportunity for an Allsteel agency. 


The General Fireproofing Co. 


3679 Logan Ave., Youngstown, Ohio 
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WILL YOU 
INVESTIGATE? 


If you will investigate 
the Victor Typewriter— 
if you will compare it 
point for point, feature 
forfeature, with any other 
machine you are sure to 
decide that the Victor 1s 
pre-eminently the type- 
writer of today. 





Write Now tor our Dealer's prop- 


osition. 


Victor Typewriter Company 


812 Greenwich Street 
New York, N. Y. 
Offices in All Principal Cities 
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Old Hampshire Bond Celebrates Sixth Birthday. 


Old Hampshire Bond, “Th 


+ | 


The sixth anniversary 
urs this month, but, lone 


Stationery of a Gentlemar 


be e that date e name Old Hampshire Bond was well 
know if t the try Starting with Regent 
ind Roy: 11 Club in quires and bulk packing, the line has 
constantly grow! nd s ess has been assured Che 
stationers, recognizing the merits of the paper 
increasing popularity, demanded a larger and more 


prehensive line, and their request did not go unheeded f 


| 
Ire time to time other items were added and the sales 
ha equently show ded increase. The las 
yea vithstanding the general quiet conditions 
trade s been unusually 

Prompt and efficient service has always been the pol 
of the Har pshire Paper Company. This, they have beer 
ible to accomplish by always carrying a good stock « 
cent additions to the line ssitated additional s 
room and this addition has been made during the summer 




















Robert Gillette of the Hampshire Paper Co. 


} 
tdin 
1d 


period, together with a new office ding desig 
| the exclusive use of the Stationery Department 


Robert Gillette, who for the past ten years ha 
with the Hampshire Paper Company, has from the 
tion of the stationery business been actively identified 
with it, devoting more time each year to this departn 


He Is NOW in charge of the sale e and is working hard tor 


he advance ¢ t the busin ess Mr. Gillette is well 
ill dw st of the trade east of the Mississipy 
f | |  —- ] 
1 great many of whom he has 1 personally in hi 
ous trips over the territory le believes in the National 
Convention and the distance ll not prevent his being 
present this vear as he has already made reservatior 


the special leaving Chicag both Mrs. Gill 


himselt Mr. Gillette plans t isit the principal cities 
the West after the convention and will cover betweet 
and ten thousand miles before returning to the 
Meantime he is busily engaged planning out the fal 
ind looks forward to decided improvement in business 
condit s 

Sta ere P ] ve } the 
\ss i >t ers al N i rers at oj 
Mass., will remember Mr. Gillette pleasantly 
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“I’m Going to Stock 


~ Murrikerv 


Here’s Why— 


MultikKopy Has the Call 
Is Best Advertised 

My Sales are Insured 
No Risk to Me” 


HIS dealer is going to stock the full MultiKopy line. He is taking 

this step only after calmly surveying facts in the carbon paper field. 
rom the viewpoint of the Public (as well as his own viewpoint as a 
Dealer) there was only ‘‘Hobson’s choice’’—MultiKopy. 

Multikopy gives the business man the unfading permanency he must have for 
his records. It makes copies that are wonderfully sharp, uniform and non-smudging. 

MultiKkKopy is a sure-thing line for dealers, because you can’t lose through 
deterioration of stock; and in case goods remain unsold after a specified time, we 
take the stock off your hands. 

Don’t you want to handle the full line of the world’s best-selling carbon paper 
under a definite selling plan which absolutely guarantees you against risk — 
against loss? 


Write today and find out exactly what this great selling plan is. 


STAR BRAND TYPEWRITER RIBBONS—“ The Best Known Ribbon in the World” 


TRADE 


Carbon Paper 


ADDRESS ALL LETTERS TO HOME OFFICE 
Chicago: 14 N. Franklin St Philadelphi 08 Walnut St Pittsburgh, Pa.: 830 Park Bidg. 
serlin: Friedrichstras I 1] 
| ry 


WEBSTER COMPANY se:Sthomass: 


e, 60 Vienna: 111 Paracelsusgasse, ¢ Budapest, Hungary 
Rotterdan Zuidblaak, 64 Ghent, Belgium 
Gossnitz S/A, Germany Paris: 10 Rue Saulnier 
xe Umbert Tok K I i 


Ber 
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THE QUESTION. 


Of the dealers who read this ad- 
vertisement very few will have any 
question as to whether or not 1t 
pays to handle rebuilt typewriter 

To any in whose minds there may 
be this question we offer the best 
proof of which we know—the fact 
that thousands of dealers in ever) 
ort of community all over the 
world have been selling rebuilt 
typewriters for years and continue 
to sell them. 


Undoubtedly, many dealers are 
making money on rebuilt typ 
writers under conditions quite 
imilar to those in vour territor 
Surely, you, too, can mak 


proposition pay 


The really MmMnoorvan que 1071 1 
‘‘Have you looked into the superior 
advantages offered you b 


RAMER 


Remanufactured 
Typewriters 


They are turned out in a big, 
modern manufacturing plant b 

a pioneer company in the fiel 
In fact, no concern in the line 1 
more widely known than 
Wholesale Type writer Compan 

We make these tatements onl 
in order to point out to you that 
vou ought to be on our miailins 
list, no matter whether vou ar 
selling rebuilt typewriters or look 


1 


ing into the possibilities in selling 

them. It will pay you to keep in 

touch with the market, and we ar 

putting it mildly when we say that 

no concern 1s in a better posit 
near 

to help you do it than we 


Write us toda It will pav vou 


WHOLESALE TYPEWRITER 


COMPANY 


314-316 Broadway 151A-153A Euston Road 
New York, N. Y. London, W.C., England 
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Stationer to Build Summer Home. 








The Amesbury, Mass., Daily News of Saturday, J 
gives liberal space to the innouncement that Nal} = 
Baus t. S. Bauer ( I ny t Lynn, Mass., is 
build a summer me in Amesbury Mir. Bauer ts 

i 
the foremost stationers England, and he 
tremendous 1 tion as having made 
record S presia¢ t « thie | lo | 1c 
Essex ( ty Associated | lrade. 

Mr puer S ently Irs. A 
7 ? nad | < elye icTre iT! iF ! 
from Haverht road to Lake Attit s Or 
the hill i the rea NIrs ing s esiden r \l | 
vill erect a | dern bur nd garage, an 
lakeside b 1 ( s¢ He r ) > ga 2 rt i 
these improvements and will several tl S 
lars eautily his sé l \ sbury 

Ni Bauer 1 on t Ss 1 | rtant stat ‘ 
terests nt S North Shor News Company, hich 
handles pra illy ill the ¢ s pers wl 
t I s es all the lealers 

Usetul Desk Catalogue. 

\1 especially handsome tal ie is that of the \ 
City Desk Company. No. 36, yntaining ttv-twe 
ind ] I d o1 enameled st I tween lin p vers 

atalogue opens with an annoutr ment to the trade 
lowing which is a description of the 900" line of 
Valley City Desk Company, | tifull llustrate¢ . 
ceeding pages, with halftone ts of roll-top and 
Sal ry desks Phe “700” lit scribed and illustr 
in the Same manner This lit I lud Ss not onl 

sks but othce desks with typewriter shelf atta 

t Il an i p. On this line 
( ta l \l] these \ ( ] id t 
Oa The AK) r S aracterize 
many features erit and is perhaps s 
vhat | er ( st tion S prey sly 
tioned \mor t men crs ir¢ s 
writ ibinets, roll p ane 

Phe s an | lit S ‘ d Ih s 

ludit the ") line thre j ‘ nd ‘ 0) 1; 

The ea ne e Valk { Desk ( pany Ss 

ende a | < CnIsSIVé I thie ele 

Dealers should write fora s excellent | 
Congratulations to Mr. and Mrs. Taft. 

()thce Appliances is delight t announce tl rt ' 
on \l nday, \ugust 23 ot 1 sor thy rst | 
in¢ \l Ss let T \\ or | i st lass | i i 
s 1 ertisil ( thre ( i 
Ink Company Wi present ! mplime s ( 
wishes to Taft I Long may \ ind may he be 

mat s his daddy 
Enterprising Royal Dealer. 

(; Nobk }? tor 1 yprictor t Pax I | pe r 
Exchange Bl n 11] ne most ¢ 
prisin Roval dealers undet r \\ 
told tha Mr Pa n is re t een given large 
ine counties 1 East ( Illinois, sever 

iv! eC his t i S ' 

nate ' 

Wi 1 é \] i " ( 

Company S war edal ‘ es 
type I r s at the Panan 
| ific | S Sat The Milwa 
(Chair Co \ sa nds 1 e€ e@xXpos 
with the I iller Desk | ny 














Sept 


SAUjHHNNNUUIUNNNNQN0UOOUUUNQQQ000NOUUUOANANAEUOUUOOANGNOEOUUUUUANOUEOOOUUUOOOOOOEOUOUUAAGEOE OOOO AAAA EUAN 


OFFICE 


APPLIANCES 


— 


il 





Ke 





Gas-Welding Machine 
Fusing a Corner of a Shaw- Walker 
File Into One Solid Piece of Stee! 
at 2600° of Terrific Heat. 


YOT only are fra ides, be 
N ills, ete., of ever W: ilker n 
1 inte Pr 

It 


eel Letter File we Ides 








Every Corner is Solid Steel 
a 


es, file desks, 
ll files, ete 
Shaw-Walker Steel 


al ave on floor 





‘*Built like 
Skyscraper 









sige oe 








e:givegreater 
a I in capacity : 
nd tand harder 
come in all 
ndard sizes and 
match the 


lsomest office 
ishings: and 

ess than good 
vood files. 
Drawers will run 


mooth and 
‘ dy for 100 





Write for this val- 
book today. 





SHAW WALKER, Muskegon, 


“Built Like a — 


60 Franklin St. 
109 S. Wabash Ave. 


NEW YORK 
CHICAGO 





SHAW WALKER 
TMM oe EL LETTER FILES ToT 








Ne: ew ies Walker Steel Letter File 


- 728 13th St., N. W. 
33 St. Bride St. 


WASHINGTON 
LONDON, E. C. 
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THIS WILL TELL YOU 


why we have the only safe, sane method of 
carrying sheets for machine bookkeeping in our 


Yankee Automatic Ledger 


You may forget the key if vou wish, and simply 
close the binder by manual pressure. To open 
it, pull out a small section of the end metal. 
But if you need greater compression, the key 
is there—use’ it 





YANKEE LEDGER —SHOWING AUTOMATIC RELEASE 


Every Yankee Ledger has three steel balls in 
each crosshead, working 1n a deep spiral groove 
The action is positive, practically everlasting 
and the friction is reduced to the minimum 


THE CENTER POST 


is so constructed that it may be instantly re- 
moved to allow removal or insertion of sheets. 
This Post Expands with the Binder and never 
projects above the case You may expand the 
ledger to full capacity, turn it upside down, and 
the sheets will not fall out 


FOR COMMERCIAL WORK where sheets 
have the ordinary slotted punching, the Center 
Post is not necessary and may be omitted. 


c 





CENTER OR SPRING POST OF YANKEE LEDGER 


The PLEW & MOTTER CO. 
CHICAGO, U. S. A. 


DEALERS WA) HAVI lu Rk IMPRINT 
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A Remarkable Business Book. 


Office Appliances is indebted t La Salle Extens 
University for a copy of “Business Psychology,” by 
Munsterberg, Ph. D., M. D., LL. D., protessor of psy 
chology Harvard University, author of “Psychology and 
Life,” “Psychotherapy,” “Psy logy and Industrial | 
ficiency, etc. This book 1s ne f the splendid ser 
which is being issued by Salle Extens 
versity 

Professor Mtimnsterberg discusses the principles of psy 
chology and their relation t isiness, especially 
reterence to the employment nd placing of workers 
points out that for many tl sand years met 
studied the material things of their business and | 


made tremendous advances in chemistry, mechanics 


all that goes to make up material finish and workmans 
but that until very recent years 1 progress practical] 
has been made in the realm of psychology—in the study 
of those mental qualities whicl t one worker for 
task and another worker for another It is the purpos 
ot Professor \lunsterbe ro’s | t give the empl 
business man a clear and comprehensive idea of the pri 
ciples of psychology, and to giv: m certain informati 
about the application of those principles in the select 
of his working units The author emphasizes the 

course, that there is no such thing as a business ps 
chology pure and simple; that siness psychology is 
psychology, or rather, that a mprehensive underst 

ing of the principles of psychology as applied to all t 
relations of life is necessary before one can understar 


the application of psychological principles to business 


problems 


The book Business Psychology,” contains 296 pages 
and is carefully indexed. It is printed in large, clear typ 
and is written in Professor lunsterberg’s rare styl 
which presents technical ideas and information wit 
clarity and precision which transforms what is ordinarily 
hard reading into something that is both entertaining 
informative We suggest that others who may be int 
ested in this most excellent work may obtain fuller 


ticulars concerning it by addressing the La Salle | 


tension University. Chicago, III 


Dealers Win Window Trimming Prizes. 

Dealers in the Eaton, Crane & Pike Company's 
ucts, Cranes’ Linen Lawn and lighland Linen papers, 

were fortunate in the $15,000 window prize contest 


> 


ducted by the Rice Leaders of the World Association 


which the Eaton, Crane & Pike Company is a member 
These dealers won thirteen places in this competiti 
Following are the names of the winners and the amounts 


of the prizes 


England Bros., Pittsfield, Mas $250: S. Nordlinger & 
Sons, Los Angeles, Cal., $50: H. Saletan. New York City. 
$25; The L. H. Field Company, Jackson, Mich., $25; Leal 
Company, Muskegon, Mich., $25; Penn Traffic Company 
Johnstown, Pa., $25; S. J. Baur rtner, Galion, Ohi 
$10; C. C. Bliss, Warren, R. I., $10; Buxton & SI 
Printing & Stationery Compat St. Louis, Mo., $10 


Dives, Pomeroy & Stewart, Harrisburg, Pa., $10: M. M 
Haas, Napa, Cal., $10: The James & Law Compa 
Clarksburz, W. Va., $10: James Webb Company, I! 


A ~ 
Angele s, ( al., $10 


Stationery Manager Seeks New Position. 


George S. Green, 1826 Brookside avenue, Indianapolis, 
Ind., former buyer and manager the Thornton-Levey 
Company of Indianapolis for thr years, is seeking a 

ew onne 1 he Stat 1 ind e cs M 
shall T. Le y, secretary t l rnton-Levey ( 
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ST an UNPLEASANT Memory—That's how YOU will regard the drudgerous task of writing 0 
{ names, addresses, etc., by pen or typewriter, once you TRY the 


Alddressogfaph 
Alddressogf aph oe W. Van Buren St. 
Cras re - CHICAGO 


Without obligation, 


RITING names, addresses, etc., by pen or typewriter is ECONOMICALLY WRONG. It agp Marston your 





wastes time—-breeds mistakes—deadens the ambition of those who have to do it—kills profits. With the AX REE Hand Adédresso 
ADDRESSOGRAPH anybody prints typewritten impressions 15 TIMES FASTER than pen or typewriter-—and graph Trial Offer. We have 
with 100% a curacy. Addresses are printed from metal address plates WHICH CAN BE MADE IN YOUR a list of ___ names. 


OFFICE or by us. Address plates filed in perfect Card Index fashion in steel filing drawers — arranged and 
classified in any desired manner. 
TRY (7 BEFORE You BUY IT Name 
OVER 50,000 firms use the Addressograph— and recommend that you investigate it 
AND THE BEST WAY TO INVESTIGATE IS TO ACTUALLY TRY IT. Let us send 
the HAND ADDRESSOGRAPH pictured above on 10 DAYS FREE TRIAL. Itcosts you LITTLE Position 


if you decide to keep it—nothing if you decide to return it. Sign and mail the coupon opposite. 


The Addressogfaph Co. 993 WEST VAN BUREN ST. rmName 
I CHICAGO 





Town and State — 
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) «STYLE “‘A’’, unequaled as a low priced binder for care of records requiring security; 
~ has the same mechanism as the Kalamazet, except that the back is fixed instead of 
automatically adjustable, or is constructed with the open back. 
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Dixon Treasurer to Visit Exposition. 
\ccompanied by Mrs. Schermerhorn and a party 
iends, J. H. Schermerhorn, treasurer of the Joseph Dixon 

Crucible Company, is on his way to San Francisco Mr 


Schermerhorn will ymbine business with pleasure, for 
during his stay in San Francisco he will attend, with rep 
resentatives of the San Francisco office of the Dixon con 


pany, the eleventh annual convention of the National Asso 


ciation of the Stationers and Manufacturers During his 
trip across the continent Mr. Schermerhorn will also visit 
the Buffalo, Chicago and St. Louis offices of the Dixon 
company His plans also include stops in Detroit and 
many of the larger western Canadian cities en route. Upon 
the coast at Seattle, Portland, and Los Angeles the Dixon 
ite will renew his acquaintances with the trade At San 
Francisco he expects to greet many of those who attended 


last year’s convention at Philadelphia, and it is safe to say 


that he will be glad to meet such other “men from home’ 
is atte! Two days will be devoted to the wonders of 
bea 1 Yosemite I The return will be made via the 
Grand Canyon to Albuquerque and Denver Che trip will 


occupy but little morerthan a month. Mr. Schermerhorn 


turn home October 18. 


Remarkable Government Vault. 
Uncle Sam has installed at the Bureau of Engraving and 
Printing, Washington, D. C., where all of the postag: 
stamps and paper money are printed, on¢ the most in 


teresting and modern vaults in the world Some 70,000 


plates, dies, zinc sheets and etched stones, the value of 
which cannot be estimated, are stored in this vault I spe- 


cial value is attached to these plates, because, should any 


of them be lost or stolen, the government would have to 


recall t entire stamp or money issue made from that die 
or plat Dies are stored in this vault from which not only 
stamps f every denomination are struck off and paper 


money, but in addition internal revenue stamps and other 
important government documents. 

The vault itself is separate from the building and is 
really a vault within a vault. At night, when the door 1s 
locked, two watchmen go completely around the vault 
every fifteen minutes. By an elaborate series of mirrors 
the watchman can, in walking over the grating, see en- 
tirely under as we ll as on top of the vault 


ven point the watchman can see all around it as well 


tal 


g1 [ 
Che vault itself is 40x80 feet and is 20 feet high. It is con- 
structe f concret bout four feet thick and is reinforced 
with steel railroad rails. It took eighteen months to build 


eshed with burglar wires, so that a 
at any place in the enti 


without sounding an automatic alarm in the office of the 


captain of the watch in charge of the building 
Phe r vault is plain, having a gallery for 
the « st ise plates, etc. The entire interior equip | 
ent, including shelves and drawers, is of art metal, t 
she e Art Metal Construction Company Phe 
mie ent is of special design. Many shelves, as 
( : ally constructed drawers, are used. It is said 
that a small fire once caused considerable excitement when 
the w len shelves were used in the old home of the 
( ‘ e oy eatures of the vaul s the door 
| s ] VW s entv-five tons al Ss s r ectly 
lance n easily close it Cw ergency 
s iS¢ f tre ye 


1 stationery stores of J. W. Pifer and the 


‘ . > ) - 
locum & Canfield Company, at Hood River, Oreg 
ve beer mnsolidate \ new company t 
pital $6,000. Mr. Pifer retir 
ess 











Me Na 


This Book 
Means a Bigger 
Office Chair Bust- 


ness for You 


HIS new catalog just off the press 
will give you an idea of the strength 
and completeness of the Masters’ Line 
of Office Chairs. 
It will show you the many advanced 
ideas of design and construction that 
have given this line its leadership ia 
the office chair field. 
It will open your eyes to the immense 
possibilities for increased office chair 
business for you. 


Send for Your 
Copy Today 


lad to send it together with the 
proposition if your 


make you master of 
Write today for this 


catalog and special information. 


The Taylor Chair Company 
Bedford Ohio 


” METI 
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| SPUUUUUUNUUEONEOONOUEOOGOOEONOONOONEONOONEOOEONOONUOOOOOUOEOOOUOOEOECUEEUEEUEEUEDUEEUO EEE EO EDIE New Burroughs Adding-Listing Machine. 
( | = = 
} 3 = Master Mortimer Burroughs, grandson of William Sx 
}| = = ward Burroughs, adding machine inventor, the trag 
|| ae FS =| story of whose struggles against poverty, popular 
Pt = rH | lief and broken health has become almost a classi 
it = = ! seen in three days the sale of $75,000 worth of a new $12 
4, = = | model Burroughs adding machin« 
ry = = | ; 
A = = | Cwenty-five years ago the ventor gauge the iti 
i} = = | mate market at 8,000 machines—one for each bank 
i = = / country. He had himself been a bank clerk. His 
| = = | model sold for $475. 
i = = But more than 80,000 machines of all makes now 
‘ = = being used just in the banks of the country. A quarter o 
( 3 = | a million are in use in divers lines of business and, wit 
. = = | the retail merchant rapidly developing as an adding 
= E chine user, a market for a million machines is ar 
F = | diate prospect for the various makers 
= = | 
: Now is the Ti : 
: 4 
= = | 
: to Sell : | 
= = | 
= = | 
: OldH hire Bond : 
= The time to put your best foot = | 
= forward is when your competitors = 
. are showing signs of weakness. - 
: A strong, impressive letterhead is = 
= = | 
: more valuable today than ever, be- =| 
= cause business men are on the alert : 
: to detect the slightest indication of = | 
= unfavorable conditions — and _ for = | 
= this very reason every suggestion = | 
3 of strength and progress is doubly = 
= effective. = 
= The printer should bring this to = Master Mortimer Burroughs, Jr., Grandson of Wm. Seward 
= . ’ . : = Burroughs, Trying the New Baby Adding-Listing Machine 
= his customer's attention not only = 
= in connection with Old Hampshire = The “Baby Burroughs,” a style 301 machine—made 
= Bond Stationery, but with all =| first appearance before an admiring audience busine 
= printed matter. - men early in August, and almost immediatelv 572 retail ; 
= = dealers vave yrders ror machine : | 
= = The new machine was placed sale August 5 at $125 
= - = | and is intended for use where a listing machine of s1 
= Hampshire Paper Company | siding capacity is required 
= We Are the only Paper Makers in the = lor weeks plans had been made ahead by the advertis : 
| = World Making Bond Paper Exclusively = | ing, sales, order and shipping departments to market s« ' 
: = = inar ot hes lat ines tl first ree days { 
= South Hadley Falls, Massachusetts = | cea! Bundred of these mac ae Seek Cee Gaye 
14 = = | lowing their appearance Everything went like clock 
4 ES = work and on the last day of July fifteen hundred machines 
} = = were ready for delivery. Before August 5 the three n 
|! = MEMBER _ 3 = chines allotted to each salesman were available at hi 
A = PAPER MAKERS = | agency Che results of the whirlwind campaign were t 
of > = | clean up all of these preliminary machines except t 
nn = ADVERTISING CLUB = reserved by salesmen for det nstration purposes 
ij : = J. H. Hildreth, manager of the Chicago offic 
| = = | Esterbrook Pen Manufacturing Company, left on Aug 
= = 27 roa month's vacation Cal He will re 
= = sent the company at the meet the ota s' N 
} Spevevncencnnncevsveneoeonvevovnvenevenesnsnsvsceneneseveseseseveneeneemimens | CONal Association at San Francis 
a 
| 
j 











Superior to all other adhesives 


It 
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432 
433 
435 
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THE DIAMOND INK COMPANY’S NEW ADHESIVE 


STICKINE 


THE STICKTITE LIQUID PASTE 





meitisls 






stickstite everlastingly 


PUT UP IN THE 
FOLLOWING SIZES 


Retail Price 


We shall be pleased to 


Quarts ..... Be 
oes 6 + 2 «4 supply you 
Pits . ... » Fe 


'—4 oz. Desk Bottle . . 25c 
30z. Bottle. . . . 10c 


1 . P we i 
}—3 oz. Spreader Tube . 10c Style Nos. 433 and 4351. 


DESK BOTTLES 





ate TR 


oricinators THE DIAMOND INK CO. MILWAUKEE 


indi. dk ARN 











Have You Seen This New Binder? 


The most popular 
Top Lock Binder 
on the market. 
Metal Hinge— 


Three styles oj 
hinding 17 stock 
sizes—low list 


high in quality 





Metal End Caps. 
This new “TOP LOCK” BINDER is fast being adopted by largest banks and business concerns. 
The canvas binding has metal hinge, bevelled boards at same list as ordinary canvas hinge. Also 
carried with canvas hinge at substantial reduction from regular list Send for samples. 


In Loose Leaf the (oce Line Represents 


the most salable assortment of Ledgers, Binders and Accounting Forms. 


We would like to tell you more about it—our discounts — dealer helps, 

etc. A postal card will bring complete Catalog with full details. 
iti THE C. E. SHEPPARD CO).\j succes 
440 S. Dearborn St. LOOSE LEAF BINDERS AND SUPPLIES 422 Lafayette Bldg. 


303-311 Hudson St. New York, N. Y. 
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PLANE 4 6 tem 


Of Particular Interest to 





We have just issued a new, complete and concise 
catalog showing the ‘PERFECT’? line of loose leaf 


metal parts, which contains valuable loose leaf in- 


formation, revised prices, and quantity discounts. 


¢ There is a copy of this catalog for every concern 


in the trade. Write us today and the copy, witl 
discount sheet, will be mailed to you promptly 





CHICAGO BINDER & FILE COMPANY 


118 SO. CLINTON STREET, - CHICAGO, ILLINOIS 


A NS a OI IE 


oa 


~. 


DDN 1. ANNIE 


A IP? P - | \ NX ( le S Si ptember 1915 





CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 
siveness and great adaptability. 

Try a few prepaid at these prices: 1,000, 
30c; 5,000, $1; 10,000, $1.90. F.O.B. Buffalo, 
bulk, 100,000 clips, $5.75; 500,000 clips, 
$26.25; 1,000,000 clips, $50.00 


Lifs Size 
THE BLACKHALL CO., - Buffalo, N Y. 











Established 1875 Incorporated 1900 Still at it 1915 


We Make Covers 


For Typewriting, 
Computing and ail 
Other Kinds of Ma- 
chines Having Bright 
and Peclished Sur- 
faces. 

OFFICE FURNITURE and 
everything with brig 
surface should be so 
rotected We are 
arge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety 

Send us sample or diagram of your article and we will quote you 
prices and send sample of the material 

No article too large or too small for us to make and figure upon. 


Wm. H. Wiley & Son Co., Hartford, Conn. 


(PEWRITER CLR 











The Adams College Book Rings 


The Adama College Book Ring is a Universal 
ring for perforated binders and papers. This 
ring is easily operated and allows the sheets to 
lie perfectly fat. The most satisfactory ring 
ever invented. Beware of imitations 

Our goods are handied by leading stationers 
If you do not carry them write us at once for 
catalog. Order through your jobber. 


HENRY T. ADAMS, 6823 So. Chicage Ave., CHICAGO, ILL. 








Let us tell you about 


TENACITY QUALITY 
TENACITY SERVICE 
TENACITY PRICE 


The Tenacity Manufacturing Co. 
INCORPORATED 
READING, CINCINNATI, OHIO 


Manufacturers of Loose Leaf Devices 





MONI Ma ks AB 2 > ee eer 








Some Handsome Cuspidors. 
Othce \ppliances is indebted to the Ireland & Matthews 


Manufacturing Company of Detroit for their latest one 


piece bronze cuspidor. This is a splendid article and well 
bears out the company’s belief that it is the finest thing 
of the kind that has ever been turned out in the cuspidor 
ling It is made from a single sheet of heavy bronze 
metal nearly one-eighth of an inch thick, and will star 
all ordinary wear and tear without showing dents. The 
fact that it has been drawn from a heavy sheet of meta 
is a guarantee that there is n hance of annoying leaks 
taking place The only way o1 an make one ot thes 
cuspidors leak is to drive a nail in it. This new line i 
something that will find a ready sale among discriminat 
ing purchasers 

We show illustrations of Nos. 50, 51 and 52 one-piec« 
bronze cuspidors of the Ireland & Matthews Manufa 
turing Company \il of these are made from a singl 
sheet of heavy bronze metal nearly an eighth of an in 
thick. Nos. 50 and 51 have no soldered bottoms 





No. 50, |. & M. Cuspidor. 








therefore are guaranteed against leakage The metal is 
of sufficient thickness to withstand all ordinary wear and 
tear and the cuspidors made from it will give as good 
satisfaction as those of the cast variety 
No. 52 is also made of a single sheet of bronze, 
the top fits snugly over a steel enameled pan. This makes 
it absolutely sanitary and prod uspidor win 
peals to the buyer who wants small le for 
omece 
Phe Ireland & Matthews Manufacturing Compan 
states that the one piece idea n the cuspid r line origi 
nated with them. They have gotten out a very handson i 
booklet fully describing this line goods, and will 


glad to send it to any stationer 


Brooks to Help Select Quaker City Mayoralty 


Candidates. 

Wm. Henry Brooks, vice-president Wn \ury 
Sons Company, has been named as a member of the ( 
mittee of One Hundred to represent the business intere 
of Philadelphia sing as candidate S é 
Mayor Blankenburg, who will ely retire from ( 
this fall Mavor Blankenburg, it ll be recalled, is 
in advanced years and regards it as finally necessary 
| I t eti a Vv ] ‘ 
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Your Clerks Can Advance 


“hese Ten Good Reasons when Talking to Customers About 


Sengbusch Self- closing Inkstands Y 


B: k alway é 1 and fresh because ink 6 Nee ing only once in 2 to 6 mont ,a —_ 
tand close itself tight rked bottle ) against once a week with ordin: I é i 


gntas aco 4 
a eS 


Sectional View 
of the 
“Sengbusch” Inkstand 
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The float in the 
center keeps the 
well closed like 
a corked bottle. 
When the pen is 
dipped it pushes 
this float down 
(the resistance 
is too slight to 
to be noticed) 
and that makes 
the ink overflow 
at the top of 
the ‘‘ch.mney,” 


wi 


Show This t to ) Your Clerks 


if 1 ' ther 7" Seng! 
= df I giving the pen 
fresh clean ink, 
and just encugh 
of it rhe ink 


Geeta Self - Closing Inkstand Co. of it, The ia 


400 Stroh Building Milwaukee, Wis., U.S.A. <aporate, nor thicken with dirt or sediment. Nome of 














When the “Commercial” is a Part of Your Office Equipment— 
You Are Always agence to Handle aed Copying Job Without Rewriting 


No device will save you so much time and delay in the ution of Office Fort is the Commercial Duplicator. 
Give it its pl in your Order Department, and it will do n anically, in a vy minutes, work it would 
il 1 typist hours to perfor: Stock Sheets, Inventor tatements, A inting Forms, Shop, 
Warehouse Orders can be made quickly, at trifli1 expel , ured, without rewriting. 








“Commercial” is worth many times its cost. 

\s a means of facilitating | ts, preventing errors and reducing over- 

Get the Facts Regarding id expense, it is invaluable. Hundreds of progressive business men endorse 
: , & t as a business builder. and if anv part of r Office or Order System de- 
this Vital, Efficient and pends upon clean, accurate rept tions ¢ iness forms—you'll find it 


Necessary Equipment just as invaluable 
Let us Send the FREE Book of 
Up-to-Date Duplicating Hints 


Booklet for Office Manage Busit Executives pictures and de- 
ving t reproduction, distribu- i 
f Orders at n of import - Office Forms. } 
V glad to set 1 COT ft pon reques 


Dusan Manttacteaiil Co. 


1184 Monon Building, CHICAGO 
1586 Hudson Terminal, NEW YORK 
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SLIDING TRAY SETS 


WE OUGHT TO THEY MADE GOOD 


CALL THEM BIG HIT IN THIRTY DAYS 


A high class article in Letter and Cap sizes, 3, 4and 5 
trays high. They suspend or slide out from either en 


Qr. sawed oak, Light or Dark 
Golden and Mahogany 







No 4—Letter size 
Qr. oak as iilustrated, 


$6.00 


EVERY FLAT TOP DESK WORKER WANTS ONE 


and we will send it to him direct if he orders, express prepaid guaranteed 


satisfactory with privilege of returning at our expense if not highly pleased 
Looks like a big risk of expense for us—but it’s not—then why should not 
every Office Supply Dealer have this business without waiting for someone 
to call and not find these trays in stock Each packed in shipping carton 
ready for express or freight shipments 


ALSO REMEMBER 


AUTOMATIC Filing Devices 


made up into all styles of Cabinets, Flat Top Desks and ex 
4 catalog 


clusive Filing Specialties described in a 7 2-pag« 


that we are manufacturers 0 









we will send on request 

Note the expansion in the Automatic File Drawer i 
which not only adds 25% to ordinary filing ca- - 
pacity, but greatly improves upon rapid, cc n | ’ 
venient and proper filing. Our goods will i 
sell and stay sold on the strongest kind a 


guarantee. Write us 


THE AUTOMATIC FILE & INDEX CO. 
143-157 Pearl St., GREEN BAY, WIS. 


Ge. ee i ARAMA A LY 


Oe Dat 


You'll Find It Pays 


to be able tofurnish your trade with a fire-proof receptacle 
which not only protects against fire, dust and theft, but 
is also convenient for storing things of value: Important 
papers, office and factory supplies, stationery, etc. 


Terrell’s Steel Cupboards 


have a practi- 
cal system of 
shelf supports 
at one-inch in- 
tervalspermit- § 
ting adjust- § 
ment of the 


shelves to any & 

: - 2 
distances be- & 
tween shelves & 


without the 
use of bolts. 


The large 
field offered for 
the sale of 
these cup- 
boards in of- 
hees, institutions, 
etc.,and the rea- 
sonable prices at 


TA ae 


" 


CAS A dt: ne 





which they are §& 

offered to the fF 

trade make the 3 

line a most profit- 4 

abl e for the § 
For deta 


Terrell’s Equipment Co. 
Hilton Street GRAND RAPIDS, MICH. 
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‘Lhe “Inadrawr” Steel Stationery File. 

The “Inadrawr” steel stationery file, illustrated hy 
vith, provides a series of slantir trays tor holding s 
tionery rorms ot arious S1Zes \\ le tine ideas ) 
clined trays is not in itself altogether new. there e ¢ 
vodied in this new “Inadrawr”™ de e a number é 
improvements which merit care mnsideration r 
Inadrawt is its name 1 ites, fits int the des 
drawer and 1 es any des efficiency” des lk 
gard the « ency of the rawt the nuta 
irers make the yllo Ing l sed o1 i i] s 
in various business houses 

The “Inadrawt Central ~ 1 fre ently-used s 
tionery rms in one drawet Neeps stationery flat anc 
cleat Does a y with waste y providing for ea 
orm a place of its own Ena perators to rit 
more letters per day with less effort and confusion by 
minimizing the time spent in selecting forms Is es 
pecially valuable to the operator during the rush h 
lrays can be taken out quickly and are easily kept cleat 
Two narrow forms can be placed in the same tray. as 
each tray is adjustable both for height and width | 
forms ot different lengths can both be placed in the same 
tray with the headings of both showing at the ps 
that both forms are casily wecess le 

Phe Hexibility f the “Inadrawt t is to sizes 








any o1 


ranweeme 


parent t 


The “* 
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State that 


uted through 


nt, a tray 


’ ipacit 
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© seen % it 
il icturel 
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hat the file 


Inadrawr’ 
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Stationers 
| ve s 

tl Coca 
s fiels ad 


the tile provide 
may be remove 
is desired, TI 

ther 


the “Inadrawt1 


adjustn Cl 


New ‘“‘Inadrawr" Steel Stationery File. 
( ntities or S sed 1s prese ( Ss ne « ts strony 
est recommendations The model shown in the illustra 


S twenty-t 
ms ranging 
blanks and 
te lara 
or n its 
d at the ] 
s can be 


s of the “Inadrav 
eck even it < 
nye in time s 
almost sells its 
steel stationery fil 
lers and o é 
terested may ta 
& Higgins 54 
vy further 
1 
S clus 
‘ mer ( 
embossers 
the fitth . ~ 


s of the 
extreme 
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ill St on 
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@ie. File Desks 





estapisnea 11 CUTLER DESK CO., Buffalo, N. Y., U.S, A, Reavest catcteg 





Use file cabinets in the place of ordi- Snow  bisiagad letters, cards, contracts, 
nary drawers, because drawers are catalogs, order coreans, documents, 
good only for useless flat storage. etc., in scientific order—indexed, 

; ready at hand and up to date. 











iberstoh 


THE STANDARD OF QUALITY 





We are nationa \ 1 
iwazine no 





OUR GOODS ARE OF UNEQUALED QUALITY 
OUR PRICES ARE REASONABLE—AND Box Wallets 
a é Crushed Box Wallets 
Our uunts are liberal, the good re imprinted Bank Pass Book Covers 
Partition Expanding Envelopes 
Expanding Files 
Flat Envelopes ; cetinhe that wie ‘ arma tents ; . Deposit Slip Files 
Expanding Envelopes cag TREES IR Sa We py sgl Mambo at (8 Flat Vertical File Folders 
Short Panel Label Holder Envelopes ee ee Expanding Vertical File Folders 
Long Panel Label Holder Envelopes Lawyers Expanding File Pockets 
Mailing Envelopes Legal Envelopes 
Security Mailing Envelopes Congress Tie Envelopes 
Expanding Mailing Envelopes Bankers Stop Payment Check List 
Cloth lined Envelopes etc. 


NATIONAL ENVELOPE CO., INC. 





r name, Ssothat you get 


--- —— 


Factory and Executive Offices: ; —- 
34 to 40 E. Allen St., Philadelphia, Pa. a) 


Sales Offices 
NEW YORK CHICAGO 


% . Manufacturers of 
FiberstoK, RedstoK and JutestoK Lines 
National Binding Straps, Cloth Coin Bags 
Photo Mailing Envelopes, Manila Folders 
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A PROPOSITION THAT 
OFFERS BIG PROFITS 


A device that promotes efficiency to a marked extent 1s always a 
good proposition for the efficiency equipment man If the device 
although new to the market requires but little pioneer work, it 1s all 


the more valuable as a profit-making proposition. 
SELLS ON 
SIGHT 









This is to announce a great time and 
money saver—a device which is a 
positive necessity in both 
large and small 
offices. 


Ghe “INADRAWR” 
Steel Stationery File 


Indispensable to the business man, cashier, bookkeeper, stenographer 
and ail who have use for a number of forms that should be kept in a quickly 
accessible place 

Makes ordinary desk 100°, efficient 

Can be used on the desk or in drawer as preferred 

Broadens stenographic efficiency More letters, less stationery 

Full assortment of stationery in one drawer in sanitary condition, always 
ready for use 

Saves time in assembling forms for the machine 

Eliminates confusion, lost motion, and unnecessary efforts, and increases 
rush-hour capacity of operator 

All receptacies adjustable for any length of stationery from legal size to 
telegraph blanks or smaller 


SAVES TIME.-SAVES MONEY -SAVES TEMPER 


Wanted in every office where efficiency is valued 
If you want to ‘get in on” one of the best propositions of the year make 
your application now. Office equipment men, dealers, stationers, ‘get bus ! 


Discounts are very attractive. 


PARENTEAU & HIGGINS 


MANUFACTURERS 
154 North Dearborn Street CHICAGO, ILL. 




















LOOSE LEAF MEMOS 


are built on new and correct lines, permitting 
the greatest compactness, beauty, strength and 
simplicity. 

Made in several bindings; low, medium and the 
highest grades, including our patented one-piece 
“KUT FLUSH” binding. 

The metal of which the rings are made is oval 
and solid. 


Pictures of metal parts shown are actual size. 
Note the compactness and beauty. 


10 N. Cherry St., Poughkeepsie, N. Y.— Branch, 106-108 Fulton St., N.Y.C 
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THE DESK THAT IS 
SELLING TODAY— — — 


Ly oO ge lig away rom the MOON Typewriter 
Desk. With the attachment in the left pedestal, the stenographer has 


Is « SO 


The mechanism of the MOON Typewriter Attachment is such that 
t works absolutely noisek It can be raised and lowered without 


To the first-cla tenographer and t particular office man the 
MOON Desk i 


Write for details and full particulars 


- MOON DESK COMPANY 


MUSKEGON, MICHIGAN 
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At an insignificant cost MEYE | ne | . 1 t a familie Imounl € Window SPaCee. 
y r ‘“‘ad” will be sure to a tt sand laily 
Meyercord Decalcomania Signs 
’ ke hand painted signs. Good t k at and fir ed in open-letter sig write ffect This] SHAW- 
WALKER sign is in gold letters with black outline, 6x18 inci 
Sign advertising is direct hand-to-eye advertising 
Window sign advertising 1s g i rtisit It spans tl ther ip] window and 
f een the dealer and the t r rt t exist r I r ‘ t L rtising space 
npaigt is the cor I Write 
T 1 eT auer im the é ODAY 
M é rd window sigr re unu Poctive gn Serer 
tisement Their bright, artist ppearar n t er 
window the starting point for 1 at xtra A 
nge perfunctory trade interest t 4 peratior @ 
Write us on your business stationer enclosing a sam} I Ji\ 
r trade mark or trade slogar nd wv A ‘ tf co == - — 





ng you in the least Ww attractive 


~omcomecsnone” FILING DEVICES 





Equipped Better Than Ever to Supply Our Friends 
With > 





Supreme Typewriter Ribbons 
and Carbon Paper 


Our new factory is completely furnished with the most modern 
carbon coating and ribbon making machinery, which enables us to 
manufacture a product that is superior. Our line is extensive, in- 
cluding ribbons for all typewriters and for the Multigraph, Writer- 
press and other duplicating machines; also typewriter, billing and 
pencil carbons. 


You can make the Bucki line a money maker 
for you. Let us show you. Write for samples. 


The Buckeye Ribbon & Carbon Co. 


Manufacturers 


1265-1267 West 2nd Street Cleveland, Ohio, U.S.A 
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Che following, selling products of the Yawman & Erbe 





The “Lazy Time’’ is The 
Time to Remodel— 


The real time to do your remodcling is now—this month. 

Don't wait until Fall business starts and then incon- 
venience your customers with a torn-up store. 

Many of your customers are now on their vacation 
greet them with an attractive, money-getting store when 
they return. 

Even one new show case means more display—more 
sales. 

People don’t like to trade with dead ones—they like 
the progressive merchant—the man who is further ahead 
today than yesterday. 


Does the leading merchant of your town stand still ? 
K 


Send for show case catalogs. 


Detroit Show Case Co. 


489 West Fort St., Detroit, Mich. 
New York Salesroom 24-26 W. 30th St. 











} 
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Manufacturing Company, of Rochester, N. Y., gained 
portion of the awards 

Lowman & Hanford, Seattle, Wash.; William B. Bur 
ford, Indianapolis, Ind.; Hoffmeier Brothers, Lancaster, 
Pa.; Vrooman Smith Printing Company, Kokomo, Ind 
The Cargill Company, Houston, Texas.; The Dulaney 
Verney Company, Baltimore, Md.; Gonzalez-Padin Com 
pany, Inc., San Juan, Porto Rico; Harris Brothers Com 
pany, Havana, Cuba; The Herr & Herr Company, Sout! 
Bend, Ind.; Missoula Mercantile Company, Missoula 
Mont.; Charles M. Smith Printing & Stationery ( 
Wilmington, Del.; Walker Brothers & MHardy, Farg 
N. D 

The following persons and concerns, handling goods 
the Irving-Pitt Manufacturing Company, of Kansas ( 
Mo., shared in the awards 

H. Saletan, New York, N. Y.; Stevens, Maloney & Con 
pany, Chicago, Ill.; Teolin-Pillot Company, Houston, 




















THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy 
to bind into book form “‘in a jiffy’’ any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913 


is adjustable to any distances between punch holes 
and to any size of paper. 

1y} 
ai 


The retail price is $3.00 a dozen with eral 


discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents 
Dept. ‘‘F-B’’ 22 Cliff St. New York City 


Branch: 180 N. Market Street, Chicago 











Display of U-Need-Me Feit Chair Pads at S. D. Childs & Com- 
pany Store in Chicago. 


Texas; The James & Law Company, Clarksburg, W. Va 
Adams & White Company, Buffalo, N. Y.; Edgar 4H 
Barber Company, Oakland, Calif George A. Drake & 
‘ompany, Detroit, Mich.; Kohn & Pollock, Baltimore, 
\Md.: Lowman & Hanford, Seattle, Wash.; Pound & Moore 
Company, Charlotte, N. C.; Schwabacher-Frey Stationery 
Company, San Francisco, Calif.; William B. Burtord, In 
dianapolis, Ind 
Che contest assumed a magnitude never before equalle 


in the history lisplay, and aroused abundant 








t 
interest in every branch of retail trade throughout tl 
country 
Mlore than 30,000 dealers Iron ill ver the country al 
plied for and obtained these banners, and many thousand 
had ph t graphs taken of their window displays 
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SHARP PEOPLE USE THE | 


TI TT 


PERFECT POINTED PENCIL 


Sharp dealers sell it. The Eversharp is acknowledged to 
be the greatest lead pencil invention of all time. 

Men are quick to see the advantages of this splendid 
article, and dealers who have these pencils well displayed in 
our attractive glass cases are sending in repeat orders. 


: What shall I get “him”? To each of the hundreds of lady 
| KEERAN & COMPANY, 


me) 





Ma, a 





customers who ask this perplexing question, you can sell an 
Eversharp. It has proved a remarkable selling holiday 
specialty. 

See our exhibit at the Panama-Pacific Exposition, Build- 
ing of Varied Industries. 


Write today for our special case offer. 
1417-19 Lytton Building, CHICAGO, ILL. 


Sole Pacific Coast Agents: Cardinell-Vincent Co., San Francisco, Calif. 


aah a MMA Ta 








OUR DESKS 


are not thrown 
together to meet 
a price in con- 
struction, but are 
made to meet the 
highest standard 
required—the re- 
sult of many years 
of careful planning 


for persistent bet- 





YOUR 
CUSTOMERS 


will quickly rec- 
ognize the true basic 
principles of making: 
quality and style. 


Best let us mail you 
complete catalogue 
showing full line. 
No matter what you 


Tell City Desk Co. 


Tell City, Indiana want—we have it. 


terment. 




















THE “CADO” BRAND “L. E. B.” BINDER CLIP 
J . + 

r . 

Will instantly make a book of any papers, with the title on 
its back You can instantly remove paper therefrom, 
or add any paper thereto It is the simplest, cheapest and 

D ost handy filing svstem ever devised It also adapts itself 
> perfectly as a valuable auxiliary to present filing systems. 
D Letter files are kept o1 hel] ame as. books. 
m 
Bs) 
"Ho. 2 . in. capacity). 4c each, 40c per doz. 
} > No. 5 , in. capacity 5c each 50c per doz. 
! a *No. € in. capacity), 5c each, 5c per doz. 
~ No. 10 (1'4 in. capacity), 10¢c each, $1.00 per doz. 
v ‘No. 11 (1'4 in. capacity). 10¢ each, $1.00 per doz. 
No. 50€ in. capacity nding edge nches, 15c each. 
No. 511 (1'4 in. capacity), binding edge nches, 25c each. 
J W rite for booklet What Shall U vith the 
Back Numbers? and trad 
Ne 6 
CUSHMAN & DENISON MFG. CO., 240-242 W. 23rd St., New York 
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A New Telephone Bracket. 
Many commercial stationery dealers and some large 
corporations have not yet realized the time and trouble 
Saving value telephone bra kets lLlowever, the lesire 
among business men to eliminate details that decrease 
office effectiveness is so intense that they are already tw 
thirds convinced of the utility of practical telephon 
brackets. If commercial stationers will make up at 
tractive window displays of telephone brackets and talk 
telephone brackets to salesmen at ustomers they cal 
turn this dormant demand into actual sales 
The Burns Hi-Lo bracket, manutactured by the An 
FLEXO patented hinged paper |_| ican Plectric Company, 0401 to 0505 South State stre 
' 
| Chicago, has the con bined 1! ind out” and “up | 
JOTICE in this illustration how pertectly the B-W Loos down” adjustment teatures Che design of this bra 
Ledger sheet rolls back. Each sheet presents a flat, solid writ , ' pee 
ing surface th saves the k-keet hates The FLEXO is such as reduce wear to a minimum, 
hinge can b l,w i | on both sides. There are no springs or other mplicated parts to give 
means more ng surfa ' t. The FLEXO} ; ' 
ag tate bevogglonsae. 6 tebe tt get cexyates trouble Simplicity. reinforced construction, case ar 
Is processed into the paper du wma It eliminate 
extra exper ind inconvenience of nica ened bearings and the “gate-typ« construction are the 
, ] , | i, ntawe ‘ , 
og reasons for the long and hard service the Burns brackets 
‘ » putec to @iy 
Sells at a moderate price are reputed to give. 
The Burns Hi-Lo will fit any telephone. Within five 
FLEXO Hinged Ledger was manufa hic | i heel ill 4 — 1] 
demand for a good grade of ledver paper t st @ mod minutes this bracket can be atta ed to either fat or roll 
price. The high standards which esta i the Byron W »» desk with a screwdriver as only tool he 
reputation were not scrificed tr rder top j " A t pay : . 
but the accumulated experience of fort f fine paper-making 
were brought bea ’ x ¢ 
A Samy I 1 ! b 
} jue qua EXO w 
fi " qu 
Dalton, Massachusetts : 
rr 
minal cord laces on the arm lhis cord 1s held 
arm by wire eyelets, which fit into the rivets and art 
movable, thus « bling the user to put the cord o 
arm without disturbing the telephone connections 
Something About the Bushnells. 
Phe Alvah Bushnell Company f Philadelphia s 
yiit ] ne ‘ strong ¢ ind vallets 
nanent use abou t enty years 
\s a guarantes quality r ed their tirn 
n ¢ y ar é their \ ( n the | 
Pay 1d Ss til the | | vty ve if 
that ill as | <] l 1 inne i « ( n 
upon ( ibility service 
new marv n typewriter desk . I pr pes it I r ( vallets 
irtment " nstantly a \ ire pp ‘ < ] ¢ ave ; ‘ Ss ere tests 
pt rex ir ire kept r 1a ; 
a he T i s well ( i liar Vi 
Business Is Good }'«"" on ibinets as de ‘aia aga 
flered by on sbinets appeal ¢ sref : , : ! \\ 
we + vk ick yvle ed 1¢ \tla ( | », and 
fFic special ca I S ( ada Gul rf Me e the 
at | Bushnell | s plant is ll time t 
Typewriter Ca dy : ’ , vr the ented 
‘ ré 
oO creas I ided () 
. ft ‘ r fret S ‘ tt S < i a bil 
BYRON TYPEWRITER CABINET COMPANY, Inc. rst, la t it sta 
Hubbard Street Mt. Clemens, Mich. ‘ sines pr ers spt 
‘) ds 
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HOW MANY—tens—fives—ones—quarters— 
dimes do you require for your PAY ROLL? 





OCHOMMATOR CURRENCY GP 


same ~ — 





Price ) 7 @.& ° == 
15.0¢ : 























NEW DENOMINATOR TELLS YOU DENOMINATOR 
and at same time furnishes absolute check on pay roll ADDING MACHINE CO. 


224 Shepherd Ave. 
Brooklyn New York 





CORRESPONDENCE SOLICITED from responsible organized selling 
agencies at Chicago, St. Louis, Pittsburgh, Cincinnati, Cleveland, Boston 











ee SIZE 98 The channel through which this most desired class 
of business passes will in consequence be kept 
“SILK GAUZ lubricated to the greatest possible extent. 

Live dealers handling our branded goods will re- 
ceive the same help and interest as a salaried 
salesman. We always can and are always glad 
to help cur selling organization obtain business. 


The Dealer with a good Factory Line is going to get 
Better support, Better co-operation and the VERY 
BEST of everything that the Manufacturer can 


produce We insert our reputation with every package of 


It is natural that the Manufacturer desires to get his 99 
own trade mark known and acknowledged as a leader, ee RUZE 
therefore he expects to and will go to greater lengths el Fae (TAUZE, 

to see that his MARKED goods are placed before ri 


the ultimate user in the most attractive and satisfy- 
ing manner. Carbon Paper and Tyewriter Ribbons 


Columbia Ribbon & Carbon Mfg. Co., 69-71 Wooster St., New York, U.S. A. 


Also 212-213 Upper Thames Street, LONDON, E. C., ENGLAND 
















The PHONOPOISE Everything On The Square 


Works Like the Human Arm QUALITY PRICE SERVICE 
A touch of the finger and the PHONOPOISE telephone 

$3 50 bracket brings your telephone to you, sitting or standing, 

- or lifts it up out of the way, carrying it over books, papers, 


> ; 1 ‘ 
InKkK-WeEILIS, el 


WHY PAY MORE? 
Maximum Convenience at Minimum Cost 






B 
The first high-grade, self-balancing bracket ever offered 
reasonable a pri 
: Avoids all loose and tangled cords: cares for the receiver 
MADE hen holding the wir Handso1 enough for any home 
on the | or office 
SQUARE . Made by the 


| ery ' | OWNLE MFG. CO., 133 Federal St., Camden, N. J. 
ce ad Makers of the Celebrated OWNLE Brackets 
Nothing Better at Any Price DEALERS ARE MAKING MONEY ON THESE BRACKETS 
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Have you sent for the circular and 
prices on the new 


ECLIPSE INK TABLETS? 
If not, drop us a postal today. 








Eclipse Pneumatic Inkwells 


The inner construction of the Eclipse prevents ink evap- 
oration: allows no dust to enter the well and clog; and 


no parts to rot, become encru ted or “‘fail 


provide 

work."" This patented construction 1s famous for 11 
practical utility and simplicity—every user of an Eclipse 
thanks it for the cleaner, easier writing it makes possib!e! 


Our catalog, sent free on request, gives 
full information—and will interest you. 


The General Eclipse Company 


Department DANIELSON, 
A CONN. 




















The “B&P” Universal 
Punch Press Seti 


There are three Standard 
Gauges of 3/16” Post Bind- 
ers and three Standard 
Gauges of Prong Binders. 


It Punches 
Them All 








FUNC m moO ar 
OOvVELE Tren Nest 





The Universal Punch 


is a practical, simple 
and strong punch for 
office use, and one 
that the office boy 
can operate quickly 
and without fear of 


breaking. 
$1.75 
Notice the simplicity 
This Shows Method of Adjustment 
BOORUM & PEASE 
Loose Leaf Book Co. 


MAKERS OF 
“‘Standard”’ and “‘S. & T.”” LOOSE LEAF DEVICES 


MAIN OFFICE: 109-111 Leonard Street, New York 
FACTORIES: Brooklyn, N. Y.—-St. Louis, Mo. 

















PASSED AWAY DURING 
THE MONTH 
Brief Comment in Appreciation of 
Those Who Have Passed Away and 
Whose Work in This World Is 
, Tinished. 
: 








William Rodiger. 


throughout the country and in Chicago, « 
cially, and many friends in other walks of life will n 
the death William Rodiger, whos« 


and quiet manliness exerted a powerful influence for goo 


Stationers 
upright chara 
in the community in which he lived and among 
and associates of his daily life 
and kindly, profoundly religious without ostentation, ar 
in his home life he was loving and 
several men who helped to give the Chicago Statione: 
\ssociation its standing and influence; and whenever tl 


was work to be done, Mr. Rodiger was one of thos« 


The Late William Rodiger. 





the friend 








o DON'T 
CRUSH 

‘ OR 
BEND: 











AUEATEO S£PT 22° Bt 


ame 
COPVRIGATIO JAN 28-83 


These envelu,«s are composed of fine 60 
ib. Manilla paper, reinforced by two sepa- 
rate pieces of pulp board, one on each side. 
The cut represents the envelope open with 
photograph laidin. Fold over back marked 
Band seal with gummed laps A. 


H. C. LAVETTE, iiences and Sole iematis Curer sce as i deo cast afb eee 
224 South Jefferson Street, CHICAGO Phone Monroe 6778 up-to-date jobbers. 





Office 
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has been presented forcefully in n od rn times. You can prepare for 
a permanent increase in your profits by selling LAVETTE’S PATENT 
PHOTO MAILING ENVELOPES. When 


properly displaved thev sell themselves Lav 








in a stock now at the opening of the Fall sea- 
® son and you will be well repaid 
ALL JOBBERS 


Price to Price to 








Retailers Consumers Packed 
Cab. Sise—44x7_ inches $1.00 per 100 2 for 5 cents 100 in a box 

No 2—5} 7] ™ 1.50 ie the 100 

3—6x8i — lCU 5 cents each — 
4—-8ix10} 3.60 * se — = 50 
-— 6x10 # | eae ie = 100 
6 Rix11} — = he : 50 
7—8 3x13 3.50 °° = — : 50 
8—7x9} 350° * g°*- « 100 
O—12xl44 * — oo 16 “* * 5n 
10—10x12 “ —: = 10 50 

r sample circulars, é€ r é 


sizes, $1.75 per box. For sale by all 


IINUULUUOLVOAVALAOANERLAO LU 


Cretan 





GRAND RAPIDS 


TOW-DAVI 


Makers of 
and Bank Furniture in Suites 


Our trade-mark means a great deal to the dealer who knows good 
furniture. When a customer wants high grade furniture of good designs, 
instinctively the dealer turns to the Stow-Davis catalog, which you 


should have. 


STOW & DAVIS FURNITURE COMPANY 


80 FRONT AVE. S. W. GRAND RAPIDS, MICH. 
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Folders That STAND UP in a Drawer 


More Profit in the Better Grade Fo 


Iders; Easier to Sell and the User Becomes a More Satisfied and Regular Customer 






a en an ee B 
Our folders are of the better grade, becaus« — © 
Mlustrating a sreat care to produce a material that v Illustrating the 
Square Cut folder and strong it ertical file drawer: that has a smooth. first 5 tabs of a 
with the square hard surface for ven or pencil and which v fete 25 division alphabet 
edge across the top. cleanly: that is folded against the grain and hes ton on tab folders. 
Back flap projects 4 conse 5 eames tlacinad tina taheeniie toa . Made in divisions 
sia Bae a te from 25 to 4000 


above the front flap. 
Made in letter. cap / 
and invoice size. / 


ro 






in letter, cap and 
in - invoice size. 


Illustrating a 
folder with a bellows 


lu ed at the bottom which VU i packed 100 to a sealed 
ld we expands % of an inch ities will bear your 
mit when folder is full el. We ome very attractive 
of papers I n f ordered in quantities. 
Made in all styles Write f lesale quantity schedule. 


weights and sizes 


— 


The Wabash Cabinet Co. I Dea rs desired in this and 


Main Salesrooms, Executive Offices and Factories : . a a not at 


Established 1883 Wabash, Ind., U.S.A. 
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Foreign 


Now Ready 


Dealers: 
for Foreign Write for 
Markets Terms 


The New 
Typewriter 
Sensation! 


Wonderful!—not only because it is the most perfect 
typewriter yet produced, but because we have found a 
way to sell this new machine of strictly $100 quality for 
ONLY $57.50 RETAIL. How can we doit? Simply by 
selling only through YOU, the dealer, or by mail direct to 
rural communities. Experienced typewriter men know, 
AND THE PUBLIC IS FINDING OUT, rong $50 of 
the $100 retail price of other machines goes to pay the 
SELLING COST—the expense of hundreds of branch 
stores and “‘service’’ depots with big armies of managers 
and salesmen, elaborate and costly catalogs and other 
extravagant selling expenses. Our staple merchandising 
methods make possible our startling price of $57.50, saving 
your customer nearly ONE-HALF while still giving you 
a liberal profit. But you simply can’t believe it—even 
the following description will not convince you—until 


Let u hip you 


you have actually seen it. 


The Great 


REX 


Visible 


for examination. Get posted on this new wonder, the 


; 
\ 


first real cause for worry that the price-padding type- 
writer manufacturers have had 

Segment shift; double-shift Universal keyboard; mar- 
velously light touch; unlimited speed; extra wide (11 
inch) ball-bearing carriage; right and lefthand shift 
keys with lock; two color ribbon shift with neutral 
position for stencil cutting; new model tilt-back paper 
shelf; handsome design, paneled back and sides; reliable, 
perfected tabulator; marginal stops with release key; 
ribbon reverse on keyboard; new design paper fingers; 
line lock; spring tempered, extra heavy typebars re- 
inforced to insure perfect, permanent alignment—every 
real improvement found on other $100 typewriters. 


RETAILS FOR 90100 





. Some splendid territory still open for live dealers 
Write at once for full particulars of the greatest 

a proposition ever offered to the trade. No matter 
SEND *& how thorough your experience and knowledge 
EIS x of typewriter values, we guarantee that the 
COUPON we REX V1 » will positively amaze you. 
® send the coupon now, with your busi- 

F. L. Sholes, ness card or letterhead, or address 


Director of Sales, 
Rex rapeseens oO 


8 E. Jackson Bls aS F. L. SHOLES, Director of Sales 


Chicago: Please ser 

full particulars of y REX TYPEWRITER 
proposition to dealers Me 

the New Rex Visible per your 


ad in Oprrict 


APPLIANCES ‘ COMPANY 


ame x _ 
“a ©, 28 E. Jackson Blvd. 
~ masa your business card * CHICAGO 
= 
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business life as a telegraph 
& Michigan Sou 
profession until 1880, when 


Sanford Manufacturing Con 


mastered the ink and adhesiv 


1888, he married Miss Annie 
their union a son, Walter ( 
Rodiger, were born Mrs R 
vive. 

Since 1890 
been secretary and director 
Company, and since 1894 he 


L. H. Thomas Company, ink 


Mr. Rodiger was a member 


\ssociation; secretary and trust 


pensary vestryman of St. 


} 


church; member of the Garde 


ber ot the Royal league, ( 
South Shore and Glen View 


tions were golf and motoring 


For several months Mr. Re 


best of health, and he decid 


Estes Park, Colorado. Here 


monia. 


orado, where there is a well-ay 


and heart complications set 


away on Monday evening, Aus 


brought at once to Chicago and the 


his late residence, 64 Bellevt 
ber 3. 


thern railroad 


until the time o 


He was-rushed immediat 


por t¢ 





ame connected 
in Chica: 


siness 


Gregory 


| 


er and | 


s death 


Sanford 


been 


idhe Sive¢ 
the Chi 


f the 


mes Protestant 
ity Masonic 
igo Athletic 
ubs His principal 


lis eT had 


to spend 


vas taken 


ely to 


and Mr 


> 
ist SU 


] 


place, on 


Samuel J. merge 


Samuel 
residence, 
23, in his sixty-fifth year 


treasurer of the 


business life was spent in the 


in which department of industry 


expert. 


At eighteen years of age he 


ing card factory of Victor | 


New York Later he started 
Canada, but the Russell-Morgar 


the manufacture of playing 


offered him indu 


ray, in connection with Robert 


Crusius, 
Company of Indiar 
was consolidated with the 
known as the United States 

Mr. Murray had hundreds 


sons and two daughters survive 


uel J. Murray, Jr., died a fe 


Catskills, the family’s summer 


J. Murray of Cincinnat 
1336 East McMillan street, 
United States 


Mr. Murray was a native of New 


cements to con 


in 1890 organized tl 
iapolis. Thi 
tussell 


Play I! 


( Yhio, 


on 


was ViIc¢ president 


Playing 


York 


lufacture 


as employed in the 
\Mauger, 
1 small plant in 


Company, 


Is in C 


to Cincinnati 
H. McCutche 
National 


concern 


rie nds 


ry 
His younge 


W. T. Falconer. 


\\ | Falconer, head of tl 
pany, Falconer, Mh. hes 
boxes, etc., died recently afte 
coner Was a prominent citizet 
name of his grandfather. Tl 


1} 
assisted | 


by his son-in-law, 


Jonathan Clayton Forman. 


On Tuesday, the sixth day 


Jonathan Clayton Forman 


’ , 
Bassett Company ot! Chaaten 


one ot the strong men of the 


ing merchant of Cleveland, an: 


to the industry of which he w 


makers 


rule Ts, 


short 


iS City, 


\lartin 





da —_— 


d meersiogy 


funeral was held 


and his entir¢ 


he was an acknowledg 


Morgan 


lg Card 
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Should Have One of These Index Outfits 








—i)ic 


The Outfit consists of a finely finished hardwood box, with a brass hinged lid, 


100 faint ruled Index Cards, standard size 3x5 and one complete Alphabetical Index. 


S5e 




















[jt 


A For 
(Good Live 
Stationers 


Leader 








30) —aaaaHSICLE 


=) =) 





(This cut is one-half actual size) 


Packed in Cartons of One Dozen a $2.75 per dozen, complete. 


* Four a 2.50 


Special Rates in Gross Lots 























ICI 


Indexes A to Z, 25 Divisions, 5'2c per Set. 
f. o. b. Philadelphia) 


Ioc 


We will mail you a sample of the above outfit, complete, on receipt of 25c in Stamps. 


MARCUS & CO,, Inc. 


MANUFACTURING STATIONERS 
PHILADELPHIA, PA. 


10 ann 12 NORTH THIRTEENTH STREET 
Uy U} 
@VE ISIE lS IGE) 
















































































No Competition at These Prices 








STYLE D-2 
STYLE D-1 
| 
i 
| 
STYLE D 
STYLE F 
STYLE P 
PRICES PER M. 
3x5 4X6 5 xs 
De O08. ow se 34 No. 24 P : 55 No.12P .... 95 
ON Se PP 36 24 F — 65 , we 1.10 
360 .. 45 ea 75 12D 1.20 
601 ... 45 24 D-1 = <a 12 D-1 1.20 
MOGs. ... a 24 D-2 75 12 D-2 1.20 
3 X 5 CARDS ARE PACKED 36 M. TO A CASE 
4X6 24 
5x8 12 


ORDERS WILL BE ACCEPTED FOR CASE LOTS OF ANY ONE SIZE. BUT THEY 
CAN BE ASSORTED STYLES 
ALL PRICES QUOTED ARE F. O. B. PHILADELPHIA 


[he stock used in the above cards is a first quality Index Bristol 


We will mail a full line of samples on request. 





MARCUS & CO., Inc., io sosta’'3i'stneet, pucioevrma, ps 
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On another page of this issue there 


different 


appears an 
describing the sizes of desk | 


nond Stickine, 


ts Kin e marke 

Stickine has proven to be a good seller and 
article busy men have been looking for 

Another addition to the line is the Diamond 
gra ylue black fluid for all purposes 

he Diamond Ink Company put this package o 


The Desk Bottle. 





a new liquid paste, the fir 


Two New Additions to the Diamond Line. 


adv er- 


rottle Ss 





market a it a year ago; it is a new blue black whi 
vrites a deep blue bla and dries to a coal black, is a 
permanent record fluid as well as a perfect tain pen 
ink lt is put up in larts, pints, % pints and 4-ounce 
packages 
Each | le is in a handsome decorated carton and is 
equipped with an air-tight patent spout for filling foun 
tain pens and inkwells 
This new addition t the line has proved itself a nner 
Statement by Grimme, Natalis & Co. 
The British house of Grimme, Natalis & Co., 
London Manches preriet to correct an item which 
appeared in the July number of Office Appliances. They 
state that it should be particularly understood that 
Grim! Natalis & ¢ Ltd., is a separate limited British 
company, and as such are carrying on the sale 
Brunsviga Calculator without interruption. They are still 
supply achines his Majesty’s Government and Brit 
ish Colonial Government, for which they have recently ex 
ecuted orders and repairs. The company also has man 
British clients, including firms connected with the Mu 
ni S War Department. Business, they state, und 
present war conditions is naturally difficult, but as a Brit 
sh con ny they their own, both for supply of ma 
hines a ecessary repair work. 
Che company's staff, both in Manchester and in London 
s entirely 1s 
Ward Co. Salesmen Hold Convention. 
\ salesm« mvention of the s the 
Samuel Ward Mat turing Company f st vas 
held. The nvention lasted durit the weel 
eginning August 9. Nineteen men wer s 
et successful from tl iew | 
he ounte s and entertainment as well 


| 
| 
| 
| 
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The Largest Order Ever Given to 
Any Addressing Machine Company 
—and After Two Years of Service 


CHICAGO 
AGENT 


May 6, 


SEARS, ROEBUCK & CO., 
FFICE OF PURCHASING 


1915, 


rdance with our Contract 
Order P-45840, for 


i Stencil Cutters, 
tric Folding and 


r two years of satisfactory 
cery List of upwards o fone 
ry truly . 
R¢ OE BUCK 0. 
J. H. Westrich, 





Purchasing Agent. 


ELLIOTT 
Addressing Machines 


We could 


practically every 


ell-known concerns 

line of business who 

- getting highly satisfactory service with 
Elliott Addressing Machines. 

are reaching large lists and small 

lping getting direct orders; 


if salesmen; 
and doing it quickly 


emcien 


11 


aiding office 


and econom1 


concerns who let 
because they 
an expensive salesman 
are getting this 
rough Direct by Mail Ad- 
made simple by Elliott 


The re are il] nany 
good territory 
don’t want 
thers Other 
extra bu 
vertising—a method 


Addre:s siny Machine 
$85 Machine « on 30 Days’ Free Trial 


1500 circulars, etc., per 
and durable. Sent on 
that is willing to pay 

it a fair trial. Other 
an hour. 


waste 


concerns 


ITl¢ tn 





Send for this FREE 
Book 


This book 

shows how 

to in- 

crease sales 

through Di- 

rect by Mail 

Advertising— 

it’s written by 

one who has 

solid thousands 

of doilars’ worth 

of goods by this 

method. Sent free 

to sales and adver- 

tising managers or 

other officers upon 

written request on 

your business station- 

ery—or the book ba 

be sent to ANYONE 

upon receipt of fifty 

cents. This 56-page book 

is 51x7} in. in size. Write 
bow and get your copy 





The Elliott Co. 


145 Albany Street 
Cambridqae, Mass. 
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Slate ceateieleoetek Etaeiinbesmeetind aiinadaadnenae a 


WHITE 
NEWGATE LINEN 


QUALITY FIRST 





A PAPER OF EXCELLENT QUALITY THAT 
CAN BE ADAPTED TO SEVERAL USES, BUT 
ESPECIALLY INTENDED FOR 


SECOND FILING SHEETS 
COLORS: 
GOLD, PINK, BLUE, BUFF 
AND CANARY 


STOCK SIZES: 
8%x11 ano 8%x13 
IN DARK BLUE BOXES OF 1000 SHEETS 
IN REAMS, 17x22, 22x34, AND OTHER SIZES 


MANUFACTURED By 


MILLS THE RAINBOW PAPER MILLS 
Rainsow, CONN. N. Y. OFFICE, 239 BROADWAY 











SS SS oe ees 





tae 








Index Cards and Guides 
Vertical File Folders 


Vertical Folders 
AND 
Special Printed and Ruled Forms 





The confidence of the dealer 
in the quality of our supplies 
is the keynote to our success 
and we shall endeavor always 
to justify this confidence. 


BOSTON INDEX CARD Co. 


113 PURCHASE ST., BOSTON 
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Unique and Original Loose Leaf Catalogue. 

The Wilson-Jones Loose Leaf Company says that 

best general catalogue of loose leaf goods ever issued has 
just come from the press of that company. 

The catalogue is published in two editions—one for 


dealers and one for consumers 


Che dealers’ edition is thun d, making it possible 
o turn instantly to any style ot device or sheet form d 
sired. In addition to the thumb index, the catalogue is 
supplied with a complete general index \ perusal of this 
index brings home the fact that there is nothing worthy 
of the name loose leaf but what is included in the De Luxe 
line, 


Many progressive changes are noticed in the new cata 
Peal 











logue Special 1! 
heet holders are priced on t 1 | basis i 
are yraduated a ordi vy © ¢ 1 

ne sec ( atalogue ts oted to t new WD 
luxe Tray nder tor machine kkeeping \ complet: 


line of supplies for mechanical bookkeeping is also listed 
The handy pocket size heretofore used by the Wilsor 


Jones Loose Leaf Company is ri ed in this catalogue 


ihe cover is strong, neatly printed, and embossed 
press work is very creditablk \ll dealers should hav: 
py, and are urged to write to the main office in Chi 
r one at nce 


Eaton, Crane & Pike Co. Open San Francisco 
Offices. 


Eaton, ( rane w Pike have st esta lished hat ds 
and modernly equipped show root at 770 Mission stre 
San Franc Isc The 1 anaect f tl ranch s Mr \\ 
loughby lr} Sal ple rooms M ~ d 
and the paper line of the company displayed under 
exceptionally vorable conditions l interior decora 
tions and fittings are highly artist n every way 


Clark & Courts Sustain Flood Loss. 
The firm of Clark & Courts sustained severe losses 1 


the storm that recently visited the Texas coast, but they 


were able to conduct business nevertheless quite as though 
conditions were normal. The firm states that the wind 
averaged ninety miles an hour for eighteen hours. Theit 
damage was principally from water, there having been four 


feet of salt water in the ofhce and 
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WELL! ARE YOU SATISFIED? 


Are you Absolutely Satisfied with your Carbon Paper Business? 








Can you HOLD business when you get it? If not—There’s a reason. What is your 
percentage of REPEAT orders? That is the acid test for quality 

SALESMANSHIP may get the first order but QUALITY DEMANDS the second. 
DON’T be satisfied with a small fraction of all the business in your territory, when 
MERCURY BRAND modern, clean CARBON PAPER will make you the leader. 


Exclusive territory to progressive dealers 


THE MERCURY MFG. COMPANY, Rochester, N. Y., U.S. A. 


Don’t wait until you have to pursue modern ideas; catch them before they pass you 








= 





ongress 
No.606 


Gold Edges. 
Air-Cushion Finish. 


FOR SOCIAL PLAY 


Aiways Something New 
in CONGRESS. 











Ivory or Air-Cushion 
Finish. 











ue Y FORGENERAL PLAY 


FRONT oF Box. 














Congress’ on every box. 


Bicycle quality made Bicycle reputation. We . With new picture designs in colors constantly 


Spare no expense to maintain this quality and 
give players the best popular priced card in 
the world. 


coming, other popular designs revised, dealers 
can always supply their cnstomers with patterns 
suitable for any occasion 





Keep your stock of Congress up to date. 
The Official Rules of Card Games—Hoyle Up-to-Date-—a 
complete book of rules for all Card Games revised each year 


Also makers of 89 Treasury, 1 Bijou, 54 Initial, 202 Sportsman's, 88 Jumbo Bridge, 500 Five Hundred, 7OT Cabi- 
net, 39 Trophy Whist, and many other grades of Playing Cards. Also Poker Chips—all kinds and quaiities— 
Card Dominoes and Educational Games. Write us for Catalogue Price List 


THE UNITED STATES PLAYING CARD COMPANY 


CINCINNATI, U. S. A. 











A PERFECT WORKING DEVICE 


The McM. Push Button Binder 


‘Tt works like an electric switch’’ 


Solid or Sectional Posts—Interchangeable 
Any Binding Style—Any Size 


Ask vour dealer or write to 


McMillan Book Co., Syracuse, N.Y, 
— eae 
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Underwood’s 


EVERLASTING 
BANK INK 


A Quality Product 
for 


PERMANENT RECORDS 


“Lasts as long as the paper’ 


Put up in handsome at- 
tractive style. Quarts 
and Pints furnished: with im- 
proved aluminum pour-outs. 
A great convenience to the user. 


John Underwood & Co. 
62 PARK PLACE tt NEW YORK 
Branch Offices: 

BOSTON TORONTO LONDON PARIS VIENNA 





Pst 


PURELY PERSONAL 

















Office Appliances’ Guests. 


+] ’ "1 1 


Since the publication of last month’s issue of this maga 
zine, it has been our privilege to greet and talk to the 
following gentlemen: Edwin Moore, Moore’ Push-Pin 
Company, Philadelphia; R. H. Browne of the Browne 
Morse Company, Muskegon, Mich.; W. H. Hulse, Brook 
on, B. Y:, | \. Mott, Bloomington, Ill; C. J. Mosher, 
Lincoln, Nebr.; L. E. Williamson, John Underwood & 
Co., New York City, N. Y.; C. R. Keeran, Keeran & ( 

Bloomington, IIL, makers of the Ever Sharp pencil; F. A 
Yates of Indianapolis, Ind.: Neal D. Becker, president 
Hammond Typewriter Company, New York City; Ralph 
| Millison, Millison Office Supply Company, Wichita, 
Kan.; E. K. Ray of the Corona Typewriter Company, 
Groton, N. Y.; R. Weil, Nashville, Tenn.; C. H. Hunter, 
Harrisburg, Pa.: M. | Roberts of the Hooven, Owens, 
Rentschler Company, Hamilton, O.; Frank L. Severance, 
treasurer, Irving-Pitt Manufacturing Company, Kansas 
City, Mo.; Albert D. Abrams, Geyer'’s Stationer, New 
York City; George B. Graff, the George B. Graff Con 
pany, Boston, Mass.; W. W. Davidson, inventor, Madison, 


Wis., and Mr. Harton, manager of the Cincinnati office of 





the Underwood Typewriter Company, Cincinnati, Ohio. 











Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 
SUPERFINE QUALITY. In Light Blue Boxes, 


containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 


Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE'S” containing our 
goods, 





This Trade Mark 
every box 


ALL THIS STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE wx's’s: 


ALLEN, IVAN E., secretary and treasurer of Fielder & 
\llen Company, Atlanta, Ga.. and hairman of the 
Standardization Committee of the National Association of 
Stationers and Manufacturers, spent a few hours in Chi 


cago last month on his wav home from San Francisco 


BARDENHEUER, W. C., manager of the Boorum & 


Pease Loose Leaf Book Company, last month visited the 
Chicago office of his organizatio1 He went home by 
vay of St. Low 

HUBER, EDW | widely k1 n in the stationery 
trade, is an influential member of the New York Credit 
\len Ss Asso latiol He has r¢ ently been app inted one 
tft five ft m ninatit e¢ hat 
ation 


HOLLAND, JOHN, of Cincinnati, dean of the fountai 
pen manutacturers, recently celebrated his seventv-eicht} 
birthday. Mr. Holland is at his desk everv day 


SHEPPARD, C. E., head of the C. E. Sheppard Cor 
pany, New York City, N. Y., paid a visit to Chicago the 


latter part of last month 


= 
UBER, J. E., a broker and ricultural engineer 
Buenos Aires, Argentine Republ South America, paid 
a visit to Ofhce Appliances on September 7. Mr. Uber 


is on his way to the Panama-Pa International Fxposi 
*! 





tion, where he expects to present 1 \merican manufa 
irere 1d othere can more! ; 

irers, and e compre sive plans for opening 
h svt} ; ry . : 
the South American market t \merican trade 

} »* ] } 
Uber’s plans are original and wi pe to present 
October number of this magaz I 
1 Ss magazine an outline of what he 

roposes ti d his meth ing about it 
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GOLD MEDAL AWARDS! PANAMA~—PACIFIC EXPOSITION 


Each of the three lines—the Washburne “O.K.” Paper Fastener, the Sanitary “O.K.” Eraser and the Ries “O.K.” 
Letter Opener has received Medal of Highest Award at the Panama-Pacific International Exposition. This is a strong 
indorsement, another feather in the cap of these well-known products. Wherever shown, they receive the highest indorse- 
ment whether at expositions or in the offices of business men. 


Mr. Dealer: These lines are well-known office necessities not only here but in I foreign countr.es We create the de- 
mand throug’: persistent advertising and we ask your co-operation in their distribution. The demand will be continuous | 


d “I FETTER ODF R 
ge pref Eberal and aun ™ RIES OK! ER OPENER uv seiner iets Ww wshburne “*O.K.,”" | 


Keep well stocked with the famous [oe the or the Ries 


anitar O.K 
Washburne “O.K.”" Paper Faste —_ : OR ¢ OY sell onits merits. Every 
ge) all three sizes, which are in greater > . sale means a satisfied customer 

mand now than ever before. 


Attractive * a. * dis splay signs, illus- 
trated and descriptive literature for th 


asking. 


THE O. K. MANUFACTURING CO., SOLE MAKERS, SYRACUSE, N. Y., U.S.A. 





Orders received through your jobber or : 
direct Price Books and electroplates | a 
sent on request. 


















XOu and Your Customers 


WILL BE SATISFIED 
WITH O > Ss BLANKS 
‘STOCK CERTIFICATES: BONDS: DIPLOMAS -BANK FOLDERS: 


FOR, 
TYPEWRITER RIBBON anp CARBON PAPER COUPONS 
ANEW LINE CHECK BLANKS Now READY 


LITHOGRAPHED CALENDAR PADS 
165 STYLES anv 3 DAILY DATE PADS ror 1916 


a Corporation Record Book tnar 


CAN BE USED THRUOUT THE UNITED STATES AND CANADA 


GOES Oe ne 


GS 

















A BARREL OF LEADS 


The outstanding ry feature of the EBERHARD FABER a PENCIL is the provision for lead supply. 
There art four leads in the pencil ready for imm« use. A turn of the point and a shake 
m it sition 
The "MAG AZINE” iS | the pencil that is always ready for action imple in construction and operation, 
ni r to adjust the lead and no wobbling of the lead after it is adjust 





rine: 






No. 1575 “RESERVE” MAGAZINE. Chased, hard rubber barrel. Gilt tip, red ru Put il and a box of leads in a box 


of the many styles of Magazine Pencils of which information a ices will be furnished 


EBERHARD FABER - - New York 
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SIMONSON 


ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 
Filing Systems, Follow -up, Check 
Files, Note Ticklers and all other 
purposes requiring an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, lasts indefinitely 
and does not mar card 
or folder 

Liberal Quantity Terms to Dealers. 

Samples Free. 

Roger A. Simonson & Co. 
122 Gouth Michigan Ave., OHICAGO 
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The Only Concern 


Marketing ONE PIECE CUT OUT 


THUMB TACKS 


(Made in U. 


Prices and goods equal to 
German product. Sold on 
quantity basis. Write for 
prices and samples. 


Hampden Hoge 
108 Fulton Street 
NEW YORK 


No connection with any other concern 


sterdam and Batavia, export an 








& Novelty Company, has resig1 








Your Manufacturing *: 
*: Problems Simplified 


q We will take your article, develop an1 improveit, de- 
sign and make the tools and special machinery for its 
manufacture. We will p yo it for you tm our fa 
tory, or design and make com ipl ete eq 1ipment ‘of 
jigs, fixtures, dies, etc., for its production tn your own 
factory. 

{ Our tool department is peopled by 300 expert de- 
signers and tool makers. 

{ Consult us regarding your proposition. Our advice 
will be valuable to you. 














The Taft-Peirce Mfg. Company 


ma"wasuss Woonsocket, Rhode Island 
NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bldg. 


branches. 


Robert Legler, a dealer in offic pp 


typewriter and office appliances 














Amsterdam, Holland. 


Herm. E. Smalhout of Herm. E. Smalhout 
| import 
obtain the agency for various first-class 
appliances for printing and related lines, 
etc. The address of the company i 
496-498, Amsterdam, Holland The company 
receive catalogues and information from American manu- 


facturers of office equipment. 


Christiania, Norway. 


rhe Continental Generalagentur, Raadhusgaten 
Christiania, Norway, is open to make connections wi 
manufacturers of all sorts of novelties in 
and is desirous of receiving samples 


articles not yet represented in Norway 


Continental Europe. 


man who ts at present European manage 


I 


us he has a large established trade 


consider a good offer from some leading 


gentleman to whom this refers speaks 


languages, and offers proofs of a 
results obtained Manufacturers whom 
interests may address: Manager, G-28, c: 


pliances, Chicago 


Delhi, India. 


I, ( hist & Co cle Sire to Tre r ataliogu 
cards, calendars, etc., for their pharmacy 
Delhi. The house handles quite nun 


, 


devices, including the Royal typewrite 


cash boxes, dispatch boxes, et 


Harrisburg, Pa. 


George | Ebner, who for several \ 


state of Pennsylvania for the Tower 


period of twelve years in both the retail 
Mr. Ebner will be pleased to hear 


facturers of office appliances and supplies 


and active representation in Harrisburg 


ity 
Neuchatel, Switzerland. 


} 1 


and Underwood agent at that place, 


introduce American office de s in Swit 


appreciate 


facturers 


St. Gallen, Switzerland. 


capable gentleman with first-grade experi 


6.4 2 


land 


first-class firms only in Swit rland, 





has opened a sta 
irg, Pa. Mr 


Ebner’s experience in the stationery business covers a 


rry 
Tl 


tionery and office equipment store at Hat 


1; ’ 


rrespondence tl \n 


aesires 


& .@.. \m 


agents, desires 


machines 


and tor ot- 


*rinsengrac ht, 


desires to 


28 
tl 


typewrite! 


and prices of 


for a well 


known concern manufacturing office appliances and who 
Europe, will 
manufacturer 


several Euro 


\merican 
, 

ind a line 

is ¢ ered 


ulacturing 


WwW hole sal 


Irom manu- 


wishing compe- 


and the 
at Neucha 
well qualified 
erland. He 

n ma 
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Laas EUREKA OTe BATH and THE EUREKA SANITARY COPYING —_ 


constitute a perf = sanitary system of letter 
press copies. Tl npre gnate d stone com posi- 
th aff solutely even di istribu- 







rhe y are furnished in 
o waybill. 
The patent « hen mical surface cloth which we 


furnish with non-raveling edge, insures clean 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 





Sint + 


THE EUREKA. norte BATH COMPANY, 6215-17-19 Wentworth Sasa CHICAGO, GO, ILL. U. S.A. 














A Brand New Carbon Paper ’ 
For Your High-Class Trade BUSHNELL'S 


commercial stationers « verywhere. It is 
a name that has been prominent in the 











a 8 stationery trade for many years. Its 
satis titill aneaalie ¥ 3 

Raa AHEM ar reputation was secured and has been 
Such a carbon 1 maintained largely through the quality of 


Crown Brand p - P E R O I D 


Papier 
. specialties, which have always been dur- 
De Luxe abl; ade, and have been listed at a fair 





made, an 

The material nthe mat price with the right discount to the 

ufacture of CROWN BRAND dealer. They are standard and staple. 

eee sow tel A If you are not carrying them please 

f ad vou es write at once for literature and selling 

tin distinct understanding that helps on Paperoid 

it nust meet ¢ ’ 7 

Sebnlodiens oi 

earned. ‘The pact tt E, 

sumaphianiciien - and other well known specialties, includ- 
Writ my ROWN BRAND PAPIER DI RE. i ing Wallets, File Folders and Pockets. 

ei It pays to handle t best, so don't put off 

4 | 


It will be to your advantage to 


Crown Ribbon & Carbon Mfg. Co. secure our deal tion at once. 
Rochester, N. Y. ALVAH BUSHNELL COMPANY 


BrRaNcH OFFICES: 42° 5 Bro “Bid = fae Yi ago Y Manufacturers of Durable Filing Containers 
entury ldg t 1 
steak denasusiehak ty: Heaaeneeaiae 925-927-929 Filbert Street PHILADELPHIA 









































Holds copy 
up before 
the eyes. 





Just Touch Here! 


You Will be Amazed at the Wonderful Simplicity of this Low Priced 
Time and Money- ee apt pata vonedill -HOLDE R 


St P Watch observati of 3 your stenographe work reveal this surprising fact: she spends 











Broad 




















linefinder minutes a day ng back’’ on her copy to find where she left off. This thirty 
means + heme hour 1 week, nineteen year, or over » and one-half weeks. 
4 can save tht Phe Li negu moos l e it : 4s ying for itself many times over 
and 1 ph Why not! i I 
Ask Tour Stationer Today “DEALERS 
He « ll tel! you the distinctive p ints fo achine—the I ustom ors ompk he de 
‘ “ w price— r ar ‘ whi light s, w erin ~ 
t. t e guid y ef —fror 4 
f t printed matter to shor a3 rer—the extension slide d u 
f wide « py Over 254 des ers are ha rating th Lineg success- h It ‘ootik Laie if. 
f if r har wri is rect w m t 
0 informati on ab utt his now tabe »r-saving devi 
LINEGUIDE MFG. COMPANY 
160 North Fifth Ave., CHICAGO, ILL, 





























rt 
{ Double fronts, backs, sides, tops and bottoms com- 
pletely surround each drawer with a double armor 

Nig of steel containing that most effective of all in- 
ie sulators, dead air. 
This Double-Wall Construction Protects 
b/ correspondence even against scorching 
1 q 2/4? 
H a S THE ARMOP PLATE OF {@?) MODERN BUSINESS 





i The Berger “1300” Line 
of Steel Vertical Units 


iT has also many other features which make it 
the safest and most easily manipulated cab- 
inet on the market 

owt Office Outfitters Ask about our Co 


operative Service which heips you sell this 
line. Write today for Special Catalog H.O 


The Berger Mfg. Co. 


Canton, O. 
Export Dep't: Berger Building, New York, U.S. A. 
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Trademarks and Copyrights 


Send your business direct to Washington. 
t Saves tume and insures better service. 
i 


Personal Attention Guaranteed 
25 Years’ Active Practice 


ul Specialty: —Typewriting and Adding Machines 


Address E. G. SIGGERS 


| Suite 33 N. U. Bldg., Washington, D. C. 


























THE LINEOGRAPH 
| Flat Bed Duplicator 


| is simple in construction, simple to operate. Re- 
sults always satisfactory. 1,000 type or hand-written 
circulars can be made from one original. Neat, 
clean, compact. 

Lineograph machines are sold without restriction regard- 
ing supplies. However, we make the best scientifically 
sdaotal materials and are not bothered by outside com- 
petition. Send for prices and descriptive booklet. 

Agents and Dealers Wanted 


| THE LINEOGRAPH COMPANY 


Makers of Duplicators and Supplies 


112 Fulton Street New York, U.S.A. 

















APPLIANCES September, 1¢15 


Austria, preferably on consignment or special agreement 
The firm has headquarters in Zurich, Switzerland Let- 
ters should bear the file number F-1542-G. Address, 


Haasenstein & Vogler, St. Gallen, Switzerland 


Trade Opportunities. 

Reserved addresses in connection with “Trade Oppor- 
tunities” may be obtained from the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., or from the 
nearest office by application in letter form. Applicants 
should mention file numbers. The list of offices follows: 
New York, Room 409 United States Custom House; Chi- 
cago, 405 Federal Building; Boston, 752 Oliver Building 
New Orleans, 1020 Hibernia Bank Building; San Fran 
cisco, 310 United States Custom House; Atlanta, 521 Post 
Office Building; Seattle, 922 Alaska Building; St. Louis, 


402 Third National Bank Building 
Stationery, No. 17624.—An American consular officer in 


Spain reports that a business man in his dtsirict is in 


terested in the importation of stationery, pencils, rub- 


ber bands, paper, and office supplies 
Writing paper, No. 17638.—An American consular officer 
in Uruguay has sent samples of a cheap grade of wt 


ing paper which importers in that country desire 


purchase in the United States It was previously 
imported in boxes of 50 envelopes and 50 sheets of 
paper, or 40 eacl lf manufacturers can supply this 
paper and envelopes in a box similar to the sample 
which may be examined at the bureau or its bran 

offices, it is stated that 25,000 boxes will be ordered 


It is explained that cash will be paid against documents 
and that credit will be guaranteed through a New York 
bank. Samples and prices should be sent to the con 
sular officer. 

Printing machinery and office supplies, No. 17679.—A 
Russian firm informs an American consular officer that 
it desires to be put in communication with manufac- 
turers of printing machinery and office supplies. Prices 
should be quoted in Russian values and c. 1. f 

Carnauba wax, No. 17715.—A firm in Brazil informs an 
American consular officer that it is in a position to 


export large quantities of Carnauba wax, to be used ir 


the manufacture of candles and phonograph records, 
etc. References are given. 

Typewriters, automobiles, glassware, etc., No. 17765.—A 
representative of a firm in Colombia is now in New 


York City for the purpose of securing agencies from 
American manufacturers of adding and addressing ma- 
chines, typewriters, copying machines, and blank books. 
References are given. 

Pencils, No. 17775.—An importer of stationery supplies in 
an insular possession informs an American consular 
officer that he desires to receive samples, prices, and 
full information relative to lead and slate pencils. Cor- 
respondence may be in English, but is. desired in 
Portuguese 

Typewriter ribbons, carbon and stencil paper, and photo. 
graphic paste, No. 17794.—An American consular officer 


in France writes that a business man in his district de- 
sires to receive offers for typewriter ribbons, carbon 
and stencil paper, and photographic paste Correspond- 


ence should be in French 


Typewriters, etc., No. 17796.—An Americar nsular offi- 


cer in Siberia 3s in receipt of a mimut ition irom a 
-ommiussion agent in his district stati man desires 
to represent American manufacturers f typewriters 
gramophones, et Catalogues, pri lists, and full infor- 
mation should be sent at once Correspondence should 
be in the Russian language. Freight rates from Ameri- 


can ports to Vladivostok should be indicat 
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JC ine-a-lime Copy- Supporter 


For Any Typewriter, or Any Desk, for Bookkeeping 
and ving inte Machine and Check Writer 





H : 1 hat ful convenience, not only for 
ranscribing from e | oi 1 ling an opying FROM REPORT 
SH] ETS UP TO LARGEST SIZE. 

It ( nab les the » worl 50 per cent faster with a corresponding 

ff. lu t minate expensive errors. 


One Concern “Alone Is Now ‘Using Neat 500 LINE-A-TIMES 


in LINE-A- TIME S do 


a that 1 typist who is mad to feel ‘ ‘right” all day, 

e and better transcribing and copying, than one who works under the 

train the eyes and twist t neck, shoulders and body, 

ng torward o1 king to o1 le hundreds of times a day, to read copy. 
OFFIC = SPEC oa rd ‘SALESME N find t LINE-A-TIME needs only to be demon- 
Our FREE BOOK medi pote M30 10 73 conan dag wanine 


TIME 


THE LINE-A-TIME MFG. CO. Inc., 104 South eisai Rochester, N. Y. 


IN BUSINESS FIVE YEARS 








A SOLID CELLULOID TAB GUIDE CARD 


at means the strongest, most practical and sanitary guide card you can buy at any price. In the tab is the wear. 


Ss oO L | D Here is where 
The Hub-o Solid 


Celluloid Tab Guide 


issupreme. This guide has 
a tab made of solid celluloid 
(not merely pasted over a 
card tab, but solid celluloid 
through and through withno 
exposed edges). [tis pleasing 
to the eye, clean, sanitary, 
and will outwear five of the 
ordinary kind. It cannot 
soil, break or fray. 














Send for free sample, prices and 


talogue. —_ in card, le 











2 4 legal, invoice and special sizes 
- : Set No. 25. 
THE HUB-O SOLID CELLULOID TAB SOLID CELLULOID TAB GUIDES. 
Made in 1”, 1144", 2” width Tabs. The i C. Hub Mfg. Co. Madein Pink, Blue, White Tabs. 
Patd. 11-10-14. Cleveland, O. Patd. 11-10-14. 








Flat Top Desks 
are efficient 


The machinery of busi- 
ness moves across them 
smoothly—there are no 
crannies and corners to 
accumulate dust and 
hold back important 
paper 

B. & G. Flat Tops are 
well built and give long 
service they are 
quality desks. 


Catalog mailed on request 


Bentley & Gerwig 


Furniture Company 
PARKERSBURG, W. VA 





We also manufacture roll top, standing ana typewriter desks 
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MARSH HYGIENIC 
RUBBER FINGER PADS 


Fit the finger perfectly—perforated to allow ventilation. 
Corrugated to Grip the paper. Will not smudge or soil 
as a moistened finger does. Bank Clerks, Postal Clerks, 
Cashiers, Pay- 
masters, Ref- 
erence Clerks, 
Printers, Press 
Feeders, Account- 
ants--all use these 
pads for sanitary 
reasons as well as 
for saving of time, 
accuracy in count- 
ing or sorting. 
This is something 
ereetty needed. 


rite us. 


Davol Rubber Co. mandt'Surers 
PROVIDENCE, R. I. 

















The “Anco” Pen and Pencil Clip 





age quality—low price. Made in one piece of spring steel, ball point, heavily 
nic Write for prices 


eled and highly polished 


The Ansonia Novelty Co., Ansonia, Conn. 








THE 


eng 





REG. US PAT OFF 


FILE 


Bind your correspondence and 
loose-leaf accounting forms in 
the Tengwall File. 


Its advantage is that a leaf may be inserted or 
removed instantly without disturbing the 
other leaves 


We are manufacturers of LOOSE LEAF LEDGER BINDERS — SEC- 
TIONAL. POST BINDERS— Solid Post Binders, SPRING HOLDERS, 
Bills of Lading, Order Systems, Bill and Charge Blanks, Purchase Order 
Systems, Monthly Billing Systems, Combined Cash and Journals, Pay Roll, 
Leaves, Inventory Sheets, Voucher Records, Manifold Books, Bank State- 
ments, Accounts Payable Systems, Indexes, Etc , Etc Ask for Catalog 
SAMPLES FREE ON REQUEST. 


THE TENGWALL COMPANY OF ILLINOIS 


2962 Sheffield Ave., 109 Broadway, 
Chicago New York 












NEW REX TYPEWRITER BRUSH 


BRUSH MADE OF BRONZE WIRE AND BRISTLES 


Most practical typewriter brush made. 
No other like it. Cleans without pins 
or benzine. Will not injure types or 
machine. A GOOD SELLER FOR DEALERS. Retails 20c 
Order of jobber or send 20c for sample. A trial dozen on attractive 
display card sent for $1.50 C. O. D. 


KAYE & POUNSFORD COMPANY, 546 Fifth Avenue, New York 














Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing In 

Taurine Mucilage 

Photo Mounter Paste 

Drawing Goard and Library Mucilage 
Office Paste 

Liquid Paste 


Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 

Consumers, emancipate yourselves from the use of 
corrosive and I[ll-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 





We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., tified’ *fntsand Waheaives 
Main Office and Factory, Brooklyn, N.Y.,U.S.A- New York-Chicago-Lendon 














TYPEWRITERS 














Chicago, IIl. 

T. W. Davidson, assistant manager of the Chicago of- 
fice of the L. C. Smith & Bros. Typewriter Company, was 
married on August 12 to Miss Laura Haskins, who had 
been his secretary for three years. Mr. and Mrs. David- 
son left on the 12th on a honeymoon trip to Madison, 
Wis., and Lake Ripley. 

Duluth, Minn. 

Mr. Herbert J. Page, who has the Northern Wisconsin 
territory for the Underwood, is passing around cigars in 
honor of the arrival of another boy in the household. This 
is score two for Mr. Page—both boys. 

x * « 

Mr. Antti Lahtinen is handling the Finnish and Swedish 
trade for the Remington company. This is a new depar- 
ture in the typewriter business, and owing to the large 
number of people of these nationalities who reside in this 
section, he is meeting with very good success. 

Nashville, Tenn. 

The Weil Typewriter Company is the name of a new 
concern which has just been established at Nashville. It 
will handle rebuilt typewriters, office furniture and sup- 
plies. Mr. Weil was with the Underwood Typewriter 
Company for five years in Nashville. The new company 
starts in a comparatively small way and will put vigorous 
efforts behind the business. 

Phoenix, Ariz. 

S. T. Haley, formerly with the Underwood Typewriter 
Company at Phoenix, left September 1 for the East, where 
he expects to carry on his work as a typewriter salesman. 


Regina, Sask. 
H. C. Ribble, manager of the Typewriter Exchange, 
states that this year in general has been difficult for type 
writer men, and, in fact, for all business houses, the war 


having affected western Canada to a considerable extent 


This, however, has not applied to the sale of rebuilt ma- 


chines. He states that the machine sales of his company 


so far have been greater than during the corresponding 
period of 1914. Supply sales, however, have fallen off 
considerably, owing to the fact that many of the large 
companies have been working with smaller staffs. Busi- 
ness colleges report a demand for stenographers, since 


the crops throughout Saskatchewan were never greater 


than they are this year, and the acreage is very large. 


San Francisco, Cal. 


Geo. T. Andrews, formerly salesman for the Under 
wood Typewriter Company in San Francisco, was trans 
terred to Sacramento a few weeks ag to take charge of 
the company’s branch there, succeeding R. S. McKay. 


Seattle, Wash. 
H. O. Harvey, for four years manager of the Seattle 
fice of the Underwood Typewriter Company, has re- 
signed and has gone into business on his own account at 
Tacoma, where, with George C. Buck, he has opened one 
of the finest stores in the Northwest for the exclusive sale 


of women’s shoes. 
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YOUR OWN 
BRAND 
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ADVERTISE 
YOURSELF 


Your trade uses type- 
writer ribbons and carbon 
paper. You want to sell 
good ribbons and carbons. 
This combination can be 
worked out to result in 
more business and greater 
profits for you if you sell 
ribbons and carbons un- 
der your own name and 
brand. Then your cus- 
tomers will come back 
because they know where 
to go. 


Send for samples of our 
typewriter ribbons and 
carbon paper. Try them 
out thoroughly. Put them 
to the most difficult tests. 
You'll decide they are the 
kind you'd be glad to have 
associated with your 
name. 


Write today for samples. 


: 





Sansom & 8th Sts. 
Philadelphia, Pa. / 


CABLE ADDRESS —MUSTR 
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Keyless Operation 


a 
— 


et 
a 





a 


WINNER BY A WIDE MARGIN 


The S-C Efficiency 
Ledger Binder 


anism may be locked when 
Some prominent users: 
U. S. RUBBER CO. 
J. P. MORGAN & CO. 
JACOB RUPPERT BREWING CO. 
NEW YORK DOCK CO. 
WINTON MOTOR CO. 


Not the lowest in price but the best 
busine yetter in Loose Leaf. 


Write for proposition. 


The Scott-Coppage Co. 


Manufacturers 


80 Maiden Lane 
New York 








Correspondence Efficiency 








IN OPERATION 








“Viking” Stationery Files 





Go into the Desk Drawer 
Centralizing supplies for typewriter operator 
the office expense s it helps tl 
irbon, and letter head as it 


the operator 


Regular Size $3.50 


Made fo sheet steel, finished in ol 





I for st Amps ind supplies 
Viking Files in Four Stock Sizes 
Or Special Sizes Made to Order 
Me 


( respondence EF fiicien 
WRITE MANUFACTURERS 


CURRIER SALES COMPANY 


MINNEAPOLIS, MINN. 
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Fit These igures 
To Your Own 
Business :- 





You can tell pretty closely how much it 

1ould pay you to sell Vul-Cot Guaran- 
teed Waste Baskets by knowing just 
what other dealers have done with them. 


Dealer sales of Vul-Cots have increased 
900", during the past year. 

This remarkable increase is due to a new 
method of marketing waste baskets that 


proves to every one of your customers 
x1 they are before your sale 


is, a 5 year guarantee of wear goes 
evel Vul-Cot. 

olume of sales is also 

»new and extremely liberal 


PATA 


Ney 
IY] LLU 
Con r these important facts: 


that if Vul-Cots do not 
link they ought to, after you 
em a fair trial, we will buy 
the original purchase price. 


Cot window cards, and cir- 

with your name and 

e sent free of charge to 
fter business. 


We are selling your customers the 
Vul-Cot name, and trede mark and ad- 
ge tional advertising. Vul-Cot 
Guarante Waste Baskets have now 


e place in the trade. 


Cor r the Vul-Cot proposition care- 
ill n write for our dealer co-opera- 
ion | and discounts. Write us today. 


American Vulcanized Fibre Co. 
520-25 Equitable Bldg., Wilmington, Del. 


Other Vul-Cot Advantages 

Ist. Solid sides and bottom; 

nothing can sift to the floor. 
Different cclors to har- 


Sez monize with office furnishings. 
ird. Fine appearance. 
panitary. 
Fire-resisting. 








144 OFFICE 





CHECK PROTECTION 
Now Yours $ 1.00 .0O 


If high cost has prevented you from 
buying a check protector—hesitate no 
longer. With this machine selling at 
its low price you cannot afford to risk 
your bank balance. Not atoy. Pro- 


tects any amount as well as machines BE SAFE—TRY IT AT 
costing over ten times as much. OUR RISK—NOW 


German silver, furnished in handsome $23,000,000 raised on checks last year 
leather case. Vest pox ket size Do not contribute to this loss 





You can sell this in every oO e , -™ 
. n receipt of price we will send 

Agents: office you visit Get our this device for ten days’ trial. 

plans at once. Send now. Test it at least 


WACHUSETT SPECIALTY CO., Dept. B.-Box 794, WORCESTER, MASS. 





eT THE HOME CHECK PROTECTOR HE | 














Do you want to save time and money? 


“‘Jewel”’ desk clock, and have it 
before you while you 
work. You will be 
surprised at the time 
it will save you each 
day 

Clock is a good 
time kee pe r, ina 
clear glass case, and 
has a two-inch dial, 
with bold, plain 
higure 


Then send for this 


Prepaid anywhere 
for $1.00 


H. D. Phelps 


Ansonia, Conn. 








100% 


The New “EFFICIE 
Mail Distributor has th 
capacity of eight in 
dividual desk let 
ter trays and 


EFFICIENT 


occupies but one 
square inch of 
desk space 

It provides a 
method for 


the rapid and 
convenient 
distribution of 
the morning's 
mail. Large 
concerns will 





buy it on ™ 
sight There is a place for it in every offi Pays for itself quickly 
space Save 1 

Manufactured of black enameled steel—adjustable to various spaces b 


tween shelves—erected or dismantled in a few second 
A profitable opportunity for dealers. Complete information upon requ 
THE BAILEY MFG. COMPANY 


526 South Fifth Street Minneapolis, Minnesota 

















Just to remind you 


of the fact that profit for you and permanent 
satisfaction for your customers lie in 


Summit, Apex, and Cyclo 
BRANDS OF 
Typewriter Ribbons 
and Carbon Paper 


and that we shall be glad to prove our contentions if you will but 
make the request. 

No live dealer ever fails to investigate a proposition which promises 
permanent profits. There is no reason, is there, why you should not 
write us immediately? 


UNION RIBBON & CARBON COMPANY 
Main Office and Factory: Front and Laurel Sts., PHILADELPHIA 
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ADDING MACHINES 














Baltimore, Md. 
Robert D. Sheets, Jr., Burroughs inspector at Baltimore, 
married Miss Katherine Woolmer on June 26. 
Buffalo, N. Y. 
Inspector John Baer of the Buffalo Burrougl 
station became a benedict the latter part of June 


Dallas, Tex. 
Jason Bell Moody has resigned his position as general 
supervisor of the Dalton Adding Machine Company to 


devote all his time and energy to the affairs of the Moody 


Calculator Company, of which he is vice-president. Mr. 
Moody is in charge of the sales department of his com- 
pany. He expects to be able to deliver factory run ma 
chines during the present month Phe personnel of the 
Moody alculator Company is as follows President, 


George H. Bird, secretary, ma »] Trust Company, 
Dallas; J. B. Moody, vice-president and sales manager; 
treasurer, Z. E., 


Company, Dallas; secretary and general manager, Frank 


\\ Beach. 


Marvin, president Marvin Drug Stores 


Detroit, Mich. 
Harry Keating of department No. 37 of the Burroughs 
\dding Machine Company, was recently married to Miss 
Windsor, Canada 


* * * 


Evelyn DuCharme of 


The Relief Association of the Burroughs Adding Ma 
chine Company held its annual picnic on July 10 at Put 
in-Bay. Nine hundred and eighty-six persons were pres 
ent. Singing, instrumental music, dancing, bowling, bath- 
interesting day’s 


ing and other sports completed a n 


program, 


* * . 

The Burroughs organization now boasts a Bachelor of 
Commercial Science Fr. W. Reed f the ad-mailing de 
partment, received this honorary degree from the New 
York University school of commerce, accounts and 
finance recently. He went to New York to take the 

e, then spent the remainder of a two weeks’ vaca 
tion in Nw York state Mr. Reed specialized in adver 
tising when he attended the school 

Duluth, Minn. 

The new sales manager of the local Burroughs Adding 

Machine Company is J. A. Smith, who has removed hers 


with his family from Cairo, Ill, where he was formerly 
engaged a similar capacity. Mr. Smith says the slogan 


“It's Cool in Duluth” makes a hit with him. 


* * . 
Mr. M. L. Stith, district manager for the Burroughs, 
with headquarters at Minneapolis, was a caller at the Du- 


luth office this month 


Los Angeles, Cal. 
Electric models of the Ellis Adding-Typewriter are be- 
ing received in the local territory by District Manager 


Seward, who reports unusual interest in the electrically 


operated models. 


hs service 
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-BLICKENSDERFER 
TYPEWRITERS 


VISIBLE WRITING LIGHT ACTION 


INTERCHANGEABLE BACK SPACER 
TYPE 





monet NOR 











Equipped With Decimal Tabulator The Blickensderfer Mfg. Co. 


for Which no Charge Is Made. Seccntied Come 
SEND FOR CATALOG THIRTY-TWO iis r 

















Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 


sary. 





If you are interested in a stand that wi 
increase the value of your product, send us 
your specificat'ons and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigid typewriter stand Same 
model with all its advantages will be furnished 
for any other office machinery 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 





Burroughs 





and you have a rigid stand Adding 
Y ’ Machine 
Write for circular with prices and discounts On Our 
Stand 






Fowler-Mianson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 





No. 3 Combination 
['ypewriter Stand 




















eye 
Ramm ‘Filing Safes 
hicago office buildings on 
and their findings are 
r The Conway; 
9 The Lumbermen’s Exchange; 


ing standpoint. 
loads that may be 
doors in true position, 
t t any torsional or 
ire all steel construction, 


ng been established by the 





ng Cabinets. 


We want Dealers and Capable District Salesmen. Some excellent territories still open. Get our propo- 


sition-—-a more liberal one has never been offered on Safes and Steel Filing Cabinets. Write us today. 


The Meilink Manufacturing Co., Toledo, Ohio 
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CAPITALIZE 


The Distinctive Features of the 


ry fg “EQUIPOISE” 
"Phone revolves so that 

TELEPHONE 

ARM 


mouthpiece al ways faces 
speake T 
It works 
like the 
human arm. 
















Can be attached any 
where conveniently 
Always within reach. 
Out of the wi: 
not in use. 
Eliminates tangled 


ay when 


wires 
*Phone cannot fall 
Has auxiliary receiver 


| 

' 

| hook for use when 
| ‘phone 1s “waiting 


There are 125,000 “Equipoise’’ Telephone Arms giving 
satisfactory service in daily use. It would pay you to 


sell them. 


A word from you will bring valuable information. 


Address Department E, 


THE HOLTZER-CABOT ELECTRIC CO. 





Solc Manufacturers 
Boston Chicago New York Baltimore 
Alia int li alma AMPA SAB oA "0 198" 
® cf resources and opportur 
Intensive —ieresisin nett 
dinary access. In many 
D cases it pr es to bet 
evelopment *."-". 
su ful man and 
; whose achievements are mediocre. A careful reading of trade liter 
q ture, of advertisements, sales plans, and other h are 
met every day by menin positions very ir to your ow 
will increase your power to earn. OFFICE APPLIANCES print 
] each month such material as we have just r red to. And 
you will read it monthly, you will find that in way it will ir 
crease your capacity for work and your earning power 





Subscription price ts $1.50 a year 


THE OFFICE APPLIANCE COMPANY 
417 S. Dearborn Street, Chicago 


ae AG A ee 


ATL. AL 











Convenience 


the 





is foremost in 


‘“*HANDY 
PORTFOLIO” 


Its pockets of various sizes help 
you to immediately lay your hand 
on that which is needed to dem 
onstrate the point you are making 


and your sales talk proceeds 
smoothly 

The HANDY PORTFOLIO is a 
readily accessible container and 


earrier for literature samples 
photographs, testimonials, blanks 
ete It is made of the best grade 
of cow-hide, saddie-stitched with extra-strong linen thread, and will last a 


life time WRITE FOR CATALOG 


THE CLEVELAND LEATHER GOODS CO. 


Manufacturers 
120 Noble Court, Cor. W. 2d St. 





CLEVELAND, OHIO 
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IQIS5 


L. N. 


repair department of 


now 


Grot is in charge of the calculating machine 
3 


the Business Equipment Sales Com 
] 


pany. 
* 7 > 


+ 


ompany is putting out 
Among 


The Business Equipment Sales | 
a number of Monroe calculating 
cent purchasers are the county government and the Union 


machines. re- 


Bentel is specially as 


lool Company. Salesman G. E 
signed to the Monroe sales department 
* 7 * 
The Standard adding machine is now being handled by 
a local weighing scale sales company 


> * > 


Comptograph repairs and supplies are being handled by 


the Business Equipment Sales Company since the closing 
of the local Comptograph office 

. + . 
local Barrett 


supply is 


machines at the agency is 


additional 


\ shortage of 
reported. As 
strong campaign is planned for this popular machine. 


soon as received a 


x - * 


J. A. Kelley, inspector of the Ellis Adding-Typewriter 


Company is rejoicing over the arrival of electric models 
needed 


account of the minimum mechanical attention 


on 
Minneapolis, Minn. 

Mr. M. L. Stith, formerly of St. Louis, has been trans- 
ferred to Minneapolis as district manager for the Bur- 
roughs Adding Machine Co. 

New York, N. Y. 

Arthur Ronan, inspector at the New York Burroughs 
service station, was married to Miss Blanche Lockwood 
of New York City, June 19. 

San Francisco, Cal. 

W. R. Brown has been appointed western representative 

of the Monroe Calculating Machine Company with head 


quarters in this city. 


* * * 
Machine (¢ 
National Bank 


has opened 


W 


Calculating pany 


Merchants’ 


The Monroc 


an office in the building 


Kk. Brown, the company’s newly appointed western man 
ager, 1s 1n charge of the office. 
* * * 
W. W Erskine, Pacific Coast representative of the 
Dalton Adding Machine Company, reports the sale of 
I ; | 


twelve of the Dalton special post office machines to post 


masters in California last month. He has also closed 
deal with the Interstate Commerce Commission for tw 
$400 Dalton machines for use in the revaluation of rail 
roads, which brings the equipment at the local office up 
to ten machines Mr. Erskine reports a very good de 
mand for the new $125 Dalton machine in this territor 
St. Louis, Mo. 

The St. Louis office of the Monroe Calculating Machin: 
Company has been removed to the Syndicate Trust build 
ing, and M. M. Cavan, formerly in charge of the cor 


pany’s Minneapolis office, has been put in command at St 
Louis 

St. Paul, Minn. 
the Monroe ¢ 


transferred to St 


Ma 


Paul, where it 


The Minneapolis office of alculating 


chine been 


is in charge of FF. R. Winship, an experienced man in the 


Company has 


held of adding and calculating machines 
Victoria, B. C. 
Burroughs Adding Ma- 


was married last month 


a salesman for the 


C. H. Willis, 


chine Company at Victoria, 


























AN INVESTMENT 


IN A STOCK OF OUR 
REFINISHED UNDERWOODS 


willenable you to make more from your rebuilt 
department 


Many dealers are ordering them in preference 
to rebuilt machines, because the refinished type- 
writers are more profitable. They look like 
new and require only slight adjustments to 
make them as good as rebuilt machines 





Refinished Typewriters are selected used 
machines which are in such good condition that 
they do not require rebuilding The frame is 
given a brand new finish by our —— proc- 
ess, which includes re-striping and new trans- 
fers. Each machine is equipped with new 
platen, new ribbon, new front scale, new thumb 
knobs, new key-board and new key-rings. All 
important bright parts are re-nickeled 

We guarantee these machines to be complete 
asto parts. Money refunded if they are not all 
we claim for them 


Immediate shipment. 


Write today for our September special 
stock list 16-J. 


TYPEWRITER EMPORIUM 


34-36 West Lake Street 
CHICAGO, ILL. 
(Established 1892) 


Largest Independent Dealers in the World 











to 


Manufacture 
SEALS, 

STENCILS, 

“@ STAMPS, 


BADGES 





POCKET NOTARY 





STEEL STAMPS 














BADGES, “g” 
Rubber » Steel 





METAL CHECKS |. 
BRASS SIGNS (itis 


STENCILS 
‘FOR SALE 
MEYER & WEXTHE 


bared hen poancnerceh =. 


swe ee 








MEYER & WENTHE 


Sree ee, Sree, GHIGAGY 





























No. 724—5-oz. Jar 


Some Paste 


CICO is the paste 
people have been 
looking for. It does 
not require moisten- 
ing and is always 
ready for instant 
use. Never dries 
into hard lumps. 
Jar has NO water- 


well—all paste. 


CICO 


is a Carter Inx 
quality product 
and is bound to 
make good. Put 
up in jars, spreader 
tubes, bottles, and 


large sizes. 


TheCarter’s Ink Co. 


Boston, Mass. 
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THE POLAR 
Glass Desk Pad 





No. I-—-Size 18x24 .. - « $3.50 
No. 2—Size 20x34 . ..+ + 6.50 


Made in Two Popular Sizes 





A thin flexible foundation pad under a 
thick ¥" plate glass. 
Foundation pad is made of green moire st 
and bottom, with four neat fitting brus 
brass corners which fit closely against the 
edge of the glass. 
The green moire always showing through 
gives a handsome and attractiveappearance. 
Glass can be raised with one finger, per- 
mitting price-lists, maps, calendars, etc., to 
be placed underneath for quick and ready 
re fe ‘ 
The foundation pad does not extend be- 
yond the edge of the glass. 
NOTHING TO WEAR OUT. 

A Liberal Di t to Dealers 
A few of our other practical office articles, 
which all dealers should know about; 


Polar Desk Reminder. 
Pe vket Index Card Cases. 
Cut Glass Paper Weights and Trays 
Center Desk Drawer Tray. 
Side Desk Drawer Tray. 
Paper Weight and Memo. Pad. 
Penknife and Ink Eraser Blade. 
Signature Blotter Book. 
Valuable Paper Wallet. 
Furniture Top Protectors. 


Dealers write for complete information 


Polar Manufacturing Co. 
611 Cherry St., Philadelphia, Pa. 














U-NEED-ME 


(PRP ecisTerReo) 





Felt Chair Pads 


PREVENT THE SHINE) 


Full assortment—made in four 
Green, Brown, Maroon 
Black—prices range from 35 

to $1.25. 


The ever increasing demand for 


the goods makes it worth while 
to! very dealer to stock them. 
Get our new price discounts. 


GLASS DESK PADS 
BLOTTER PADS 


Catalogue on request 


George E. Fox Co. 


NOT INCORPORATED) 


415 RUSH ST. CHICAGO 
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2 od & 
TOWN SOU 


“A Signal Success!” 


Every where 
use. Busy people appré 












“FIRM NAME 






STREET 








796 are useful in so mar wa r 
3) . 4 
Busi - office detail. Each 12 ‘ 
USINESS means something. For instanc« ittach a blue 
CAL 
GRAFFCO VISE SIGNAL 
to the “immediate prospect"; a white gnal t nd follow-up’ 
a red signal (that’s danger ) to poor redit ind 0 ! . 
is only one possibility in many. Graffco Vise Signa are 1 r 
all detail work—everywhere. Send for sample and further 


SAMPLES SENT FREI 


George B. Graff Company 


294 Washington Street, Boston, Mass., U. S. A. 


Manufacturers of Graffco Vise Tabs and Vise Paper Clip 
















PLO A A ll ll lal ll ll ll 

( This Typewriter Brush Sells Rapidly Because 

( it i¢ made right and the price is right. The bristles are non-breakable. The 
tapering end permits the brush to be inserted in the smallest openings without 
scratching the enamel. 


Retail Price per doz. $3.00 





©) 





MORTON'S Washable Bristie 
TYPEWRITER CLEANING BRUSH 


Send 20c for sample postpaid and ask for dealer's terms. 
MORTON MANUFACTURING CO., Louisville, Kentucky 


~~. LLL el el Ol ell A lll ll ll ll lll ll el ll 


“DAISY” Indestructible 
Waste Paper Baskets 


MADE IN FIVE SIZES 
No. 63-C is the BIGGEST VALUE ever 
i} IT If offered to RETAIL at 50 CENTS 
Also 




















\ “DAISY” Indestructible 
UMBRELLA STANDS 
to RETAIL at $1.50 
i “DAISY” RUBBISH AND 
TRASH BURNERS 


FOUR Sizes to RETAIL at $1.00 to 
$3.00 











Liberal Profits to Jobber and Dealer 
Write for Prices 
The Massillon Wire Basket Co. 
Manufacturers 


Ohio, U. S. A. 


No. 63-C 


Massillon, 











CT uw we MT i ' ! 
EASY FASTENER SIMPLE and 
EFFECTIVE 

for fastening letters, orders, 
invoices, deposit slips and 
other papers. Itis easy to 
use and holds papers firmly 
witbout possibility of slip- 
ping. Used constantly by 
concerns who capitalize the 
importance of simplicity 
and system 


EASY FASTENER CO., Candler Bidg., Atlanta, Ga- 


Samples and prices free 
upon request. 





HH 


TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alterations to Map of Europe 


COLGOOROOERSOOEAOOOEEOUAOSOGEOOOEOONEROOEOOOAGGOEGGOOEOOOOEOOOEOOOELE 





APPLIANCES 


' 





September, 1915 


aah 





[STATIONERY 














Osh Maiti ee 


Harrisburg, Pa. 


} 


George F. Ebner, who for several vears has covered tl 
state of Pennsylvania for the Tower Manufacturing & 


1 


nas ope ned a sta 


Novelty Company, has resigned and 
tionery and office equipment store at Harrisburg, Pa. Mr 
Ebner’s experience in the stationery business covers 
period of twelve years in both retail and wholesale. H¢ 
will be pleased to hear from manufacturers of office ap 
pliances and supplies wishing competent and active rep 
resentation in Harrisburg and vicinity 

Indianapolis, Ind. 

George S. Green, for three years buyer and manager ot 
the stationery house, the Thornton Levy Company, has 
resigned and is seeking a new situation in the stationery 
field. 

Missoula, Mont. 

J. W. Lister, who has been engaged in the blank bock, 
stationery, office supply and school supply business, for 
the past twenty-nine years, in Missoula, is closing out 
his business. The blank book and office supply business, 
goes to the Missoulian Publishing Company, who will do a 
general jobbing business in this line. This company has 
a well established business now, in the manufacturing and 
ruling of special books and forms, and by taking over the 
above line are completing their stock, which will be han- 
dled by their traveling salesmen. The company expects 
to handle everything that is needed to make a modern 
office complete 

The Missoulian Publishing Company believes in the 
good work which the National Association of Stationers 
and Manufacturers of the United States is doing and has 
applied to be accepted as a member, taking up the mem 
bership which Mr. Lister is dropping 


San Francisco, Cal. 


D. F. Thrum of Thrum’s Limited, stationers at Hono 
lulu, T. H., spent the past month in San Francisco. He 
was accompanied by Mrs. Thrum. He¢ sited the exposi 
tion, and also looked over the sample lines displayed here, 
placing some _ substantial orders ording to Mr. 
Thrum, business has been flourishing in the islands this 
summer, as the war prices prevailing for sugar have 
brought a good deal of money into circulation there. He 


is making preparations for a very busy fall season. 
* *« 8 

When F. D. Waterman, president of the L. E. Water- 
man Company, was in San Francisco recently, he was 
hospitably entertained by some of the local stationers 
Mr. Waterman was very enthusiastic over the exposition 
hope that he would be able to return 
Waterman, vi 


the company, also spent some time in this city early in 


and expressed the 


for the convention L. E president of 


\laska and the Hawaiian Islands 
* * 


the month after a trip to 

John A. Gray, president of the Crescent Brass & Pin 
Company was here recently accompanied by his family 
and spent two weeks at the exposition. Incidentally he 
called on his coast representatives, the Bert M. Morris 


Company. 








OFFICE APPLIANCES 








UNIVERSALLY 
USED 





In vielen Geschaftskontoren in 
grossen Stadten benutzt man 

sé > 99 —~ 
Cook’s” Stenographenstuhle 
zu allgemeiner Befriedigung. 

So ziemlich jederman hat schon 
in seiner eigenen Stadt mehr oder 
weniger von “‘Cook’s”’ Stenographen- 
tuhlen im Gebrauch gesehen. 

Suchen Sie nach unsere Fabrik- 
t das Kenn- 


Auskunft 





les pays 


| 4 - 
principaux on trouve employees les 


Chaises pour Dactylographes 
“Cook” 


Dans les bureaux de t 


avec des résultats excellents. 
Vous avez vu probablement en 
votre ville bien des chaises ‘Cook 


pour dactylographes. 
Cherchez noire marque de fabrique, 


“Quality”. Cela « indication de 
- ‘ 
la qualité 
Nous itons quetes, Sl 
\ et inte Sse 














En las oficinas de negocios de las 
principal iudades s« nplean las 
Sillas de Taquigrafos “Cook” 
con resultados excelente 

Casi ca 1 1 uno ha V1 la illas de 
taquigral “Cook” er u propia 
ci1u lad 

Busque nuestra marca de fabrica, 
“Quality é Es la sefia ualidad. 

Invitar la correspondencia de 

los los « estén 1 
Whi is that ¢ “Quality” 
Spring-Ba Type Chairs are 
used 1 t prin of the 
world Ar i h all the 
1dvantage } Cook line 
offers? Ge n 1 Our 
trade irk l r l uarantees 
se 1¢ 








C. A. Cook Company 


Manufacturers 
16-28 Osborn Street 
Cambridge, Mass., U.S. A. 





The Chicago 
Glass Desk Pad 


Absolutely Dust-proof 








HE Chicago Glass Desk Pad 
= provides a smooth, hard writ- 

ing surface, protects the desk, 
is strictly sanitary and improves 
the appearance of the office. 


The glass which extends to the 
edge of the pad and leaves neither 
pockets nor cracks to collect dust, 
is made of plain and beveled glass, 
and rests on a leatherette base. 
The glass can be raised easily with- 
out being pushed over top of desk 
or table 


Price $3.00 to $7.00 Altractive 
terms to dealers. 


CHICAGO MIRROR AND 
ART GLASS COMPANY 


Established 1890 


216-220 N. Clinton St., CHICAGO, ILL. 








The 
satellite 
vpewriler 

Stand 






Your Typewriter 


located on our “‘Satellite’’ stand, is 
as convenient as your favorite pen. 
The “Satellite” way increases the 
efficiency of operator and type- 
writer 100%. Does not infringe on 
desk room and always gives the 
operator a clear and unbroken 
writing bed in the center of the desk. 


lf your dealer cannot supply you 


we will ship direct — Write us 
Adjustable Table Co. 
Grand Rapids, - Michigan 
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ST. JOHNS 
Office Tables 


the 
Battlefields 
of 
Business 


Across St. Johns 
Tables are waged the 
friendly contests of 
the Directors’ room. 


Around them gather 
the shop foremen for 
conference with the 
chief—the staff plans 
its battles of manu- 
facture on St. Johns 
Tables. 


Big piles of advertis- 
ing ammunition are 
shot from St. Johns 
mailing tables. 


The telephone mes- 
sages of the business 
scouts come to the 
St. Johns Table. 


Because 


The St. Johns Table 
for every business pur- 
pose is the best that 
commerce affords at a 
price that conserves 
your investment. 


Get catalog and agency 


St. Johns Table Co. 
Cadillac, Michigan, U. S. A. 
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Here’s The Easiest Selling 
Change Maker Made 


It does more than all other “Change Makers.”’ Does it 
quicker, easier, and with less effort on the part of the 
operator. Has only twenty-six keys. Keyboard is conven- 
iently arranged like that of a typewriter. Has ‘‘Easy”’ key 
touch and uniform key action. It is absolutely accurate. 


Price $75.00 


is made in three models—a Payer 


model for Banks and for pay rolls—a 
Changer model for stores, restaurants, 


public service stations and all places 
where change is made, and a Special 
model for theaters, soda fountains, et 
Guaranteed for five years. 


Desirable Territory Avail- 
able for Live Agents. 
Write for Particulars. 


Barrett Changer Co. 


812 Association Bldg. 
Chicago, III. 






—that is what these LABELS 
are doing for hundreds of 
successful businesses. 


A Dollar a Thousand for either label shown 
below, handsomely embossed. Start today 
using these evidences of appreciation and silent 
collectors. Courtesy and politenc ire two 


valuable assets in busin 


WE ALSO MAKE 


LABELS 








3 
IN ROLL FOR NO WASTE 
Non-Curling annot stick together 
a Printed, g la forate 
‘4 your ow DY ix O 
$ per M 5-M lot send 
a label irk q 
co rand get rquota t > j 
of prices s¢ ] 
Send Ten 
Cents 
seems os 
o erou amy 
a uckag 
ibe 
id 


Ever-Ready Roll Label Co. 


417 West 42nd Street 


NEW YORK CITY 
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'! OTHER MACHINES~ 





Chicago, Ill. 


Office equipment men will be interested to know that 
O. H. Chamberlain, Jr., has been made Chicago manager 
for the Barrett Changer Company, manufacturers of the 
Lightning Change Maker. The local offices are at 19 
South La Salle street. 

* * * 








The Barrett Changer Company has completed its plans 
for marketing its product. Several general agencies have 
already been established and the factory is turning out 
machines enough to care for all orders 

* . * 

R. M. Decker, sales manager of the Automatic Pencil 
Sharpener Company, recently returned home after some 
time spent in New York City calling on the trade. 

Detroit, Mich. 

The Barrett Changer Company has recently sold 100 

Lightning Change Makers. These machines will be built 


This is but one of 


| ook. 


especially for moving picture theaters 


many similar orders the company hopes to 


Hanover, Pa. 


The plant of the Center-Shaft Penholder Company was 


damaged by a cyclone which passed through the district 
on August 21. 
Los Angeles, Cal. 

A. H. Ridgley, traveling representative of the Business 
Equipment Sales Company, has returned to Los Angeles 
after a very successful sales campaig1 northern Cali- 
tornia among federal offices. 

* * * 

Recent additions to the sales force of the Business 
Equipment Sales Company are Messrs. Nathan and Fuller 
+ * * 

D. G. Saunders, Jr., of the Sealograph Company, Kansas 
City, was a recent visitor to this n a trip to coast 

cities, 
* * * 

Sidney S. Steinberg rmerly representative of a stencil 

machine company, has accepted a position in Chicag 
7 * * 

\ new state law in regard to semi nthly payment 
employés by corporations is respons for renewed in 
terest in check signing machines. 


San Francisco, Cal. 


\ notable addition to the office sj ilty lines handled 
by the H. S. Crocker Company, San Francisco, is the St 
Louis cash register, which has been gradually making a 
place for itself in the eastern market, and will now be in- 
troduced on the Pacific Coast. The Crocker company is 
getting ready for an extensive campaign on the new line, 
and has extended the balcony department devoted to spe- 
cialty lines to make space for the new acquisition, a good- 
sized stock of which will be carri 
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The Mailing Costs 

Three Reduced! 

Essentials When You “a ~) 
i te ee ee Think “Eyelets” 


entire satisfaction we must give 
you with Young’s Rebuilt Type- Q ° ‘“ ” 
writers and machines in the Think Barrett 

rough the three essentials which 
your customers expect of you. 





We carry constantly 


Under all condi- ; eee 
SERVICE °: gel in stock millions of all 


tions we must fill 
your order promptly, and we kinds of Evele ts, 
must give you what you want. . Xr 
Escutcheons, Washers, 
eases 2 oo etc., and can make 
ship you must be 


tee hank of Chair bad. immediate shipment. 





the aay zou Ta 
Mcient macinn, You mun 
ings out out =. time alwa 
uced —wit ut 
trouble or del lays 10,000 Saneneee. have cut their 
PRICE ‘They must be worth we maling costa with, thi, emilent motor fren a 
2 4 y - iin nave ‘turn their m: work over 
every cent we ask for No matter what your chine—na help in the office—saved hours of time and 
them, there must be a gor d wants in E velets, Bar- real money in salaries. Why not you also? 
Acorn-Thexten Envelope Sealer 





margin of profit for you, and | 
yet the retail price must be rett can supp!) Vy y Ou. Used by such concerns as the Addreasograph Co., 
at bin om r Standard Ol! Co., Sherwin-Williams Co., thou- 
attractive. Too many sizes and sands of otbers—iarge and small. 
sh t 1 ; 10, ons an Hour— als as high as 10.000 letters an = 
lo ow: ) rove ) Ss ¢ ¢ ¢ es nour (165 per minute)—securely an ut 80 
3 W poses . pr . wa t Pie lapes to catalog. ing. No‘mstter how large or small your mi 98 . 
nat we Can give yo 1e€S ~~ ~¢ : ' ge em out 0 — 
cecal , Ww a." let Send samples and let simple motor driven machine—strong and always de- 
essentials. ont you tet us ae a pendable Three other models made—$75, $45, $25. 
send you quotations? Write us quote our low est wees t0= Day Trial — tas we Gere Zee ee = 
- . r or ) velo 
for them today. yrices Sealer will reduce your mailing costs. Write at once 
I ; for complete details of our 





10-day free trial offer. 


DEALERS: 
Young Typewriter The Barrett Bindery Co. ||} s2*siue: | Acorn Brass Mfg. Co. 


m an our proposition 
Comp y 726 Federal Street, Chicago, Tl. Dealers eve ry . 425 South Clinton St., 
where are mak- ‘ 
62 W. Madison St., Chicago ing money selling § Chicago - Illinois 








these machines 


























Indispensable 


THE ALWAYS Office Necessities 
MERALITE ACCU RATE | |The Porto Clip File 


8) SS) ae OW I 


of cal latic ms are handled 


‘‘Millionaire’’ 
Calculator 












Made ip tower or Gina, Abezi0s tnches 


Simple, Practical, Substantial, Convenient, 
Inexpensive, Elegant. 





It is a direct meth- 











od calculating RETAIL PRICE 50 CENTS 
machine. No complementary num- 
bers are used Just set the required | h A Fast 
numbers in the machine (you « an do e cco ener 
YOU SELL EVERYTHING FOR that as fast as you can write them) 
THE DESK BUT THE and you have your result. Each fig- 
. re ina malt fer ar divi - +3 
ure in a multiplier or divisor require 
LAMP only one turn of the crank. For ex- 
the EME RALITE Desk Lamp should be as ample, to multiply a number by 859 
a part of your stock as any other requires only three turns instead of 
offi ce accessory. twenty-two as with other calcula- 
It may be anew line for you, but it’s the ting machines. 
lines that add the extra profits 
new lines that add the extra profit It will pay you to use a “Millionaire” if A perfect filing device, will hold any amount 
Write us today for our dealers proposition an to Nonlatine to be Gos or kind of papers, fits perfectly flat and 
which will interest you. 1 ; ‘ ¥ takes up no room in the files. 
i/eT a K€ jue 


mee eassine MADE BY 
H. G. McFADDIN & CO. W. A. Morschhauser AMERICAN CLIP COMPANY 


; Beebe Ave. and William St., 
44 Warren St. New York City 1 Madison Ave. NEW YORK LONG ISLAND CITY, N. Yo 
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on 
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c= 
The Clip That Locks! 


Extra Features — Extra Talking Points 








The CLIPLOX not only fastens two or more sheets 
of paper together but actually locks them so they 
will not come apart until you wish to separate them, 
which may be done easily and without tearing 


the paper. 


An Exclusive CLIPLOX Feature 


A talking point really worth talking about and one that is 
appreciated by all users. 

CLIPLOX—this wonderfully efficient new invention is ex- 
a simple, neat, light, durable and the handiest little 
paper fastening device on the market. Saves time, expense, 
trouble and 35% filing space. Papers fastened with the 
CLIPLOX lie flat—no bumps. There are a hundred daily 
uses for the CLIPLOX in every office. 

Retails at $2.50—-Manufactured only by 


Max Gessler, Inc., Milwaukee, Wis. 


| pope 


RRA DE 


DU BUL 


Mary 


RIBBON 


If not 











HH} 




















Are you a *“‘Dodge”’ user? 
write us and we will give you proof 
that you should be. 


REPUBLIC-DODGE 
Douglas St. and Third Ave, | BROOKLYN, N. Y. 


























EOOSE LEAF 

















IF SPP RPA AMSAT TM 


Brooklyn, N. Y. 
The Boorum & Pease Company has placed on the mar- 
ket a book the work of 


entering order known as 


which is intended to eliminate 


numbers This book is Order 


Register No. 1418. The pages are folio numbered, the 

numbers starting on the second leaf. The printed order 

numbers run from naught to ninety-nine, covering two 
pages. The book is 7 x17 inches 
Chicago, Ill. 

Morris Keyes, Chicago representative of the Wilson- 


Jones Loose Leaf Company, is enjoying a well-earned va- 


cation. 


* « * 
C. M. Meyer, western representative the Boorum & 
Pease Company, will go to San Francisco soon and make 


a trip throughout the Pacific Coast section 
x + « 
leaf devices 


\n interesting display of Irving-Pitt loos¢ 


was presented in the windows of S. D. Childs & Co.'s sta 
tionery store recently Dhe display included a large nun 
ber of the company’s specials 
Cincinnati, O. 
Harry C. Sherick, head of the k house tha 
name, has recently erected a $20,000 | e at Hyde Park 


innati, and has just moved in. 


Philadelphia, Pa. 


a suburb of Cin 


The Manco baseball team of the Wm. Mann Company 
unfortunately met a second defeat recently when it crossed 
bats with a team from the Franklin National Bank. The 
score was 7 to 0 

St. Louis, Mo. 

The H. J. Reuter Printing Company is making nev 
loose leaf memo book This book works by means « 
an ingenious arrangement of staple and snayq It is 
nished at present in one size, 2!4x4 inches, but will be 
made in a number of sizes later on 

San Francisco, Cal. 

Payot, Stratford & Kerr recently d ted their window 
to a large and striking display demonstrating the sub 
stantial construction and durability Kalamazoo loose 
leaf goods. The exhibit drew a lot of tion, both m 
local people and visitors, and peopl laces as dis 


id China were in the 


tant as Australia 
about the line. 
* * * 

J. L. Upham, western representative of the Boorum & 
Pease Company, is making a cir t f his territory 
starting at Los Angeles, after spending some tin | 
the San Francisco trade 

Geo W olcott. the Irving Pitt r S called 
local trade recently 

* 

The Bert M. Morris Company, which recently secured 
the agency for the entire line of the Samuel ( Tatun 
Company covering the territory Denver wes S 


placing a large display Tatum eg ls 


ms 


its local sample ro 
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/“PELOUZE” POSTAL SCALES 


nit 





are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 
because of their accuracy, reliability and durability 
Made in several styles. ‘*Pelouze’’ Postal 






0 NOOBS 











ra = —— . 
Sa Scales are ready sellers. All the best dealers sell /i—ma 
on ee ) them. Write today for catalog. 
Mail and Express 6 lbs. : Nationai........ ¢@ hue. 
| ee bs PELOUZE MANUFACTURING CO. cavnsics Ibs 
Victor ii lbs. 232-242 E. Ohio Street, Chicago, Tl. 3°"... + 














Erases Ink Quick! YOU WILL KNOW 


Like a Magic Wand 


Ihe 2USH-FRASER 


De Luxe 


Is the first Ideal Ink and 
Typewriter Eraser 


SELLS AT SIGHT Price 50c 








Fully Protected 
Patented Feb. 4 .1902 





Indispensable t Stenog- 
raphers, B kkeepers 
Bankers and all Users « 

Pen and Ink 


The Improved 
University 
Book Ring 


The Ring with the Deep Locking Joints 
—A Deep, Steel-Jawed Feature which 
adds longer life to the Binder 


Made in Solid Gold, 
Sterling Silver, 
Solid Gold Plate 


d the wrong 
disappear 
th and 


One stroke ar 





Cur : 
leaving paper s 


h / 
clean ' t 


~ AM-5T 


Ph. 

















This Flexible Diamond Absolute Chair Satisfaction When 
Brush Has Over 10,000 No Rubber, " , : ‘ 
Diamond Points. Acid or You Know Our Line It meets every requirement for the 
“ , ” temr rary bose : » %s ¢ 
That’s The Reason. Blades. We manufacture a complete lineof officechairs temporary binding of student’s and 
Used by U.S. Government, Navy and backed by over half a century of practical ex- stenographer note books, and various 
State at Mir datheaes® eens ee : ; perience and give the utmost in both quality | ; “ C; le. s y and nex 
State depa ; and style OOSE 1€aves. + imple, strong and neat. 
_ Elegant Display Sign in Gold and Silver All That You Can Ask of a Chair Made in four sizes. No. 1, 14 inches 
for the trad The cut shows one of our ideal office chairs diameter, light w eight; No. i. heavy 
Ah ur j made of highest grade selected quartered oak ne , e -N 5) a a 
fice S le tid tor and finished either Golden Oak, Office Oak, weight, 1{ inches; No. 2, 1} inches 
7 Weathered Oak or Farly English. Seats put diameter lioht P17 . J 7 
Uc ar a di together with Lindermann's wedged, dovetailed meer jonas. cn - ight . No. 2, lie 
Reta It Write for joint, insuring durability, and equipped with incne lhameter, heavy weight. U n- 
; I r 0.'3 chs | & ‘ . os are. ys 
Gilson Mfg. Co.'s chair irons. Standing arm jointed ring, 1} inches diameter. Write 


RUSH-ERASER CO. 
825 S.A. & K. Bldg. Syracuse, N. Y. 





chair to match 
Get our catalogue and price list. 


NICHOLS & STONE CO., Gardner, Mass. 


Established 1857. 














for particulars 


OTTO KELLNER, Jr. 


4028 State St., CHICAGO 

















Sturdy leads that retain their points; straight grained cedar that cuts almost without 
resistance; and soft red erasive rubbers that do not leave a smudge, are some of the 


things that help to maintain the sale and popularity of 


DIXON’S CABINET PENCILS 


You need a DIXON catalog. 


Made in Jersey City, N. J., by the 


Write for No. 98-J before you send away that next order. 


JOSEPH DIXON CRUCIBLE COMPANY 


Established 1827 






































Advertise the Wizard Way 


The Wizard 
Poster Stamp or Label 
Affixer 


Solves the Problem of 
Poster Stamp Advertising 


| 
* The stamps 


furnished in 


or labels are 
rolls and our 


new “Wizard” machine 
(patented) feeds, moistens 
and affixes the stamps by 


simply punching down the 
plunger, eliminating all 
handling of the stamps. 


the stamps 
attractive 


We manufacture 
in many very 
stock designs uitable for 
various lines at very reason- 
able prices—we also furnish 
them in special multicolor 
designs as simple or as 
elaborate as may be desired. 





Write for full particulars and illustrated 
circulars, samples of stamps, quotations, etc. 


Wizard Company 


179 Summer Street, Boston, Mass. 










One of the New One Piece 
Bronze Cuspidors 





The best seller that has ever been 
manufactured. 


Our new booklet tells all about 


+ ] x 


it send for one today 


MADE IN DETROIT BY 
The Ireland & Matthews Mfg. Co. 


a better time than NOW t 
‘“*A word to the 


plac e 


; 


There was never 
wise,” et 


your order for Cuspidors 


Representatives: 
Western States, Bert M. Morris Co., San Francisco, Cal. 
Middle States, Mr. H. E. Hooker, 619 La Salle Street, N., 


Chicago, Hl. re 
Ark., Texas and La., Hayes & Webster, San Antonio, Texas 
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Chicago, III. 
Maloney & Co at last 


the basement beneath their store on ] 


been able to 


a Salle 


Stevens have secure 


street, owing 
and they are now 


to the expiration of the previous lease, 


occupying the entire premises for the use of their busi 
ness. They plan to use the basement for the display of 
desks and office equipment. A stairway conveniently lo- 


cated will give easy access to the new department 


Evansville, Ind. 


Che Buehner Chair Company, an old established manu- 
facturer of office chairs, has issued a handsome folder 
showing the various features of its line. This includes 
office and library chairs, typewriter chairs, folding 
chairs, students’ chairs, teachers’ desks, desks for sales- 
men and for the home, standing desks, typewriter desks, 
and small sanitary roll-top desks. The goods here shown 
are made of oak, very durable and substantial in con- 
struction, and of pleasing design and finish. The Buehner 
Chair Company was established in 1886, and is known 
as one of the well established manufacturers in the fur- 
niture field 

Jamestown, N. Y. 

The Crown Metal Furniture Company are getting out 
a new catalogue which is said to be one of the handsom- 
est pieces of typographical work ever issued by a steel 
furniture company \ later issue will contain more about 
this catalogue 

* * . 

KE. St. Elmo Lewis, president of the Jamestown Board 
of Commerce, and vice president and general manager of 
the Art Metal Construction Company, will speak at thi 
Second Conference on Co-operation, which starts on the 
29th of September at Wellesley Hills, Mass., under the 
presidency of Roger W. Babson. M Lewis will speak 
on “Co-operative Competition.” He ill also speak 
the 18th of September at the Efficiency Society’s annual 
fall convention, which will be held at the Lake Placid Club 
Lake Placid, N. \¥ In October he will speak before the 
Cleveland Credit Men’s Association on “Getting and Keej 
ing the Customer.’ The same month he will speak be 
fore the Buffalo Credit Men’s Association on the same 
subject 


Minneapolis, Minn. 
& Stationery (¢ pany has re- 


to the seve 


The Farnham Printing 


cently added another floor already 


occ 


uple d 


by them in the Edison building, 417 Hennepin avenue 

This extra space was required by the enlargement of their 

‘fice furniture department, in which they now carry a re 

markably complete line of business furniture, including 

desks, chairs and filing equipment in both wood and steel 
Phoenix, Ariz. 

C. A. and Charles G. Bower, proprietors of the Phoenix 
Printing Company, have changed the name of the com- 
pany to the Bower Company. They have added a depart- 
ment of stationery and office supplies and have changed 


the name of the firm so as not to be thought a printing 


company exclusively. 
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The Reward of Merit 


THE U. S. GOVERNMENT 


has select aad Oe RINE R “ALLSTEEL” 19v- 
Ibs. Beam Platform Parcel Post or —— 
Room Scales f r the equipment of the 


post service. 





43,300 
TRINER “ALLSTEEL” SCALES 


have bee n install led i in the different post offices 
throughout the country. It means that unpre- 
judiced and competent judges made a selection 
that sho nid be a guide to anyone who uses 
parcel post or shipping room scales and who 
wants the best The ‘ALLSTEEL’ is con- 
structed with the beam below the platform 
which permits the accurate weighing of any 
shape or size of package—whether a letter or 
bile wheel. The rate computing 
so arranged that it can be changed by 








any one. 


ORDER THROUGH YOUR JOBBER 
Price $20.00 Each 


Write us for descriptive matter 


Triner Scale & Mfg. Co. 


2714 W. 2ist Street Chicago, Ml. 





Courteous Treatm ont 
Everything Righ 


$1.00 up—detached 
bath 


$1.50 up—private 
bath 





Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximum Comfort at Minimum Cost 











Cy OSCO DIE PRESS ~~ 

? Stamps | YX 312 die. 50 
Hundreds in use. One stationer 
made over $3C0 in | month on 
| press. Turns odd lots of station 
ery at big profit. Easy to operate 
Starts trade your way. Ce $ 
OSCO MONOGRAM PRESS 


Stamps I in. sq. Monogram die and 
2 line address. Price includes cabinet 


We cut 3 letter monogram 
for 65 cents, for this press. 
We have lot of stock dies. ““AMG 
OSCO MCH. CO., BOSTON, MASS. 
























Know More About 
Hart’s Dustproof 
ilnitatereinsall Desk 


Let us explain why the Hart 


Jesk is the logical desk for 


ou, Mr. Deal o sell and 
ect i— ] rm bal- 
Inc erfectl ‘ out the 
use of counterwe It 
locks automatically in position 
and is absolutely dustproof 
and mous roof. 
ore 

\ H e for 

1 desk 

Cat we “BS } iest 


Hart Manufacturing Co. 
520 N. Main St. Findlay, Ohio 








Look 


Metal Corners for 
Books by Mail 


MADE BY 


Ideal Book Mailing Corner Co. 
WORCESTER, MASS. 


Write for Sample 














Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines 
time clocks, dictaphones, duplicating machines, 
new and second band office furniture and safes 
Weenjoy facilities which enable us to make 
low prices. The goods are cheap in price only 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 
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Typewriter Ribbons 


The clean-cut writing of distinc- 
tive fay arance and the long wear 
( ned from our Typewriter 
Ri bi bons give the user extra ribbon 
satisfaction 


Wrile for Agency Propositior 


Canode & Hunt Mig. Co. 


Manufacturers of 
Typewriter Ribbons 
536-538 So. Clark St. CHICAGO 


COSSSSSCOSSSSSOSSCSOSEEDS 
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Surely You Can 


Dust make a profitable 
Brush 


proposition of selling 
the 


CRYSTAL 
ERASER 


because it does its 
work perfectly. The 
crystal instantly ob- 
literates ink marks 
and typewriting with- 
out injuring the sur- 
face of the paper in 
the slightest degree. 
The brush removes 
particles so that there 
is no soiling the paper. 


The erasing crystal 
can be freed of par- 
ticles by a tap. 





Dealers are finding the 
Crystal Eraser a rapid 
seller. The discounts will 
satisfy you and make it 
worth your while. We'll 
be glad to forward details 
Crystal if you'll write us. 


THE CRYSTAL MFG. CO. 
Larned Building SYRACUSE, N. Y. 








SOCCCCHOCHOOCCOOOESCOEEEO* 


THE ROSCO: 
Glass Desk Pad! 





(PATENTED) 
As necessary as a desk. A glass plate that 
an be lifts la AS easily as your hat. An orna- 
me. tanda lity combined. Sanitary and 


Th ica 

The » ROSCO GLASS DESK PAD consists 
of a glas pl ate e fitted into a flanged frame. A 
hole in the ym of the pad permits the in 
sertion of a ‘fn ger to lift glass, and thereis NO 
SUCTION or DISTURBANCE of Papers 
when glass is lifted or lowered. The flang- 
es protect edges of glass from contact and are 
bound in the heaviest and finest quality of 


leatherette, in finishes that beautifully match 
light oak, golden oak, weathered oak and 
mahogany desks. 

Its originality attracts attention every- 
where. 

a Des ers and Stationers will find this 

profit m e. 

Write for complete descriptive matter and 


prices now 


° Ravenswood Office Specialties Co. e 


$ West Ravenswood & Newport Ave., Chicago © e 
¥ G 
“@SQCCCCOSCOCOSOSSOESSSEEEO? 
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OFFICE 








G. W. TODD & CO. 


Manufacturers of the 





Protectograph and 
Protectograph Check Writer 


(Tedd Patents) 


World’s Largest Makers of 
Check Protecting Devices 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


PRL 


IN SELECTING REBUILTS 
AND ROUGH MACHINES 


have you taken into account 
the fact that we probably can 
furnish you with just the 





typewriter you want at 
prices that are sure to satisfy 
both youand your customers? 

We are wholesalers only and as 
such have made a special study of 
what you as a retailer demand for 


your trade 

We especially solicit inquiries 
from our friends abroa 
Write for our progx 

You'll find 1 orth your whil 


National Typewriter icinsinn Co. 








Equitable Building BOSTON, MASS., U. S. A. 








THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 


NEW RIVAL SELF-FILLER Pen is filled by simply turning the collar 
tn center of barrel to opening. Press hard rubber bar, release and pen is 
filed. No metal parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be found in any of our peas, plus the specia) advantage 


just mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight Joints form a per- 
fect, absolutely non-ieaking writing iastrument. Can be carried in any posi- 


tion without leaking. 


<—— 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold filled Aligree mountings. 


Very appropriate for Holiday trade 
SPECIAL FACILITIES FOR REPAIR WORK. 


Catalog illustrating our full line and giving Prices and Discounts will be 
t to on request. WE FULLY GUARANTEE EVERY PEN, 


Established 1884. 
D. W. BEAUMEL & CO., Inc. 


Office and Factory 35 Ann Street, New York 
POREIGN TRADE SOLICITED. 
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| RIBBONS AND CARBONS 

















Cleveland, Ohio. 


The Mercury Manufacturing Company of Rochester, 
N. Y., manufacturers of high grade carbon papers and 
typewriter ribbons, have appointed H. M. Townsend, vice 
president of the Brook Accounting Company of Cleve 
land, as director of agencies for the middle western states. 
Mr. Townsend's executive offices are located in the Hip- 
podrome building, Cleveland. Thus is another strong link 
forged in the chain of an effective sales organization. 


Regina, Sask. 
of the supply 


manager department of the 


Miss Morgan, 


Typewriter Exchange, is spending a holiday in Montana 
Betore her return she will visit Chicago and look up 
agencies for new lines. 

* * 

The Typewriter Exchange states that it has found the 
demand for Columbia Silk Gauze goods constantly in- 
creasing. The company controls the sale of theater ad- 
vertising for the city of Regina, which is a rather unusual 
side line for a typewriter house 

Rochester, N. Y. 

The new descriptive booklet of the Mercury Manufac- 

turing Company, manufacturers of carbon papers and 


interest to all con- 
The booklet 
facts regard- 
the 


typewriter ribbons, will prove of great 


i 
sumers of carbon papers as well as dealers. 
nature and tells many 


the 


is informative in its 


ing grades, weights and varied uses of Mercury 


carbon paper. 
San Francisco, Cal. 
The Carters’ 


Irom a 


a. A: special representative of 
Ink 
to the 


usual 


Macaulay, 


Company, returned early in the month visit 


and is now ready to leave on his 


He 
two or three S 
ived, but he ex 


factory in Boston, 


I 
trip to the Orient. has experienced some dif 


heulty in obtaining passage teamers having 


left full 


pects to get 


lists since 


with passenger 


away before September | 


Late Typewriter News. 


Duluth, Minn. 
] 


Kienly, local manager of the Underwood Type 
recently Irom a trip to the 
delegate to the national 


the Duluth R 


i 
iter ¢ 


ompany, returned 


Mr. was a 
tary Clubs, represent 
While away from Duluth he 


and San Dies 


er | 


ific Coast Kienly 
convention 
lub. 
San 


Park, 


world’s 
Na- 


interest 


tary ( isited the 


fairs at Francisco Yellowstone 


: ° 
t nts ol 


ynal Grand Canyon, and 


* * * 
traveled the N« 


writer ( 


Wis 
ompany, 
Mr. Phil- 


Reming- 


Arthur Philstrom, who has rthern 
Remington Typ: 
Duluth city territor 


the service of 


consin territory for the 


has been promoted to the 
the 


through va- 


strom has been ten years in 


ton, starting in as delivery boy, and working 


salesman 
Wis- 


sale s 


man, foreman and 


Philstrom’s 


pair 
take Ss Mr. 
Harlan, a 


rious 
Max 
consin, 


positions aa oe 
territory in 
the 


territory. 


Rosenfeld 
Max 
irthern 


while new member of 


force, takes N Minnesota country 








September, 1915 





La France Brand 











Typewriter Ribbons 
and Carbon Paper 


MANUFACTURERS 


THE NATIONAL 
RIBBON & CARBON 
COMPANY 


411 Frankfort Avenue 
CLEVELAND, OHIO 








TURTON’S 


“SPRING 
CUSHION” 


Typewriter Feet 


Save Ribbons, 
Carbons, Repairs, 
Soften Touch, 
Increase Speed 
—producing these results from special 
SPRINGS each being regulated in exact 
accordance with the weight and vibra- 
tion of the make and model it is intended 
to support. This feature of mechanical 
accuracy is exclusive with these “cushions,” 
and it is only through adhering to strictly 
mechanical construction that it is pos- 
sible to secure perfect mechanical re- 
sults; besides, springs constructed relative 
to the use intended for them, will prac- 
tically last forever—hence our unlimited 
guarantee. 








They are attached directly and 
permanently, to the machine. 


While they reduce the noise fully 50%, 
this is a minor advantage compared with 
saving in ribbons and carbon paper, 
reduction of wear on the machine and 
chiefly, in our opinion, producing a 
**velvety’’ touch, which enables the oper- 
ator to do more and better work and 
with less fatigue. 


These attachments are not an ex- 
periment—sets that have been in use 
three years are giving perfect service 
today. 


Write for trade discounts and cash 
refund proposition, and remember 
we stand back of every set. 


TwoRP & Marry 


TYPEWRITER fore) 





Boston, Mass., U.S. A. 


Parts Platens Tools Supplies 








OFFICE APPLIANCES 


The DETRO/T COIN WRAPPER 


iS THE 

BesT MADE 
Our sales of over 
, 7 

Attest this. 
Made in 14 sizes, to 
fit U. S. and Canadian 

ns. 

DEALERS We have attractive offers for youto handle our 
Wrappers, Coin Cards, Coin Bags, Bill Straps etc. 


COIN MAILING CARDS 


Best for sending Coins safely by mail. 
“Stock Form” (see cut) holds any frac- 
tion of a dollar. 12 prepaid 10c; 100 pre- 

aid 75c; 1,000 (any printing) $3.50; 

000, $10.00. Over 9,500,000 of our various styles sold. 

THE DETROIT COIN WRAPPER co. 
371 Harper Ave., Detroit, Mich. 
70 Bond St., Toronto, Canada 














Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Pens for Fountain Pens a Specialty. 
Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 


35 Ann Street, New York 




















$300 
Multigraphs 
(USED) $95 


Complete with type, tools, 
ribbons. etc. In fine condition. Will 
ship for inspection if express charge 


are guaranteed. 


suppli s 


Office Machinery Specialty Co. 


Philadelphia Bourse, Philadelphia 








Polished Cast and Spun Bronze 


CUSPIDORS 


The highest grade obtainable 


The J. P. Morgan & Co. Bidg., N.Y 


Guarantee Trust Co. Bidg., N.Y 
A Springfield (Mass )Municip al Bidg 
Specified € Hartford (Conn.) 


for First Nat. Bank, Holy pont Mass 
The Yale Club, New Yor 
and many others 


Special Finishes to Order. 
Booklet Upon Request. 


Cuspidor Mfg. Co., Inc. 
Newark, N. J. 


) | CLIMAX 


SQUARE TOP 
/\. | PAPER CLIPS 








The Best and Most Economic 
Paper Fastener on the Market 
ld Direct from Factory to I 
Packed 1.000 to the box 
1,000 Postpaid on receipt of 25 cents 
6,000 Postpaid on receipt of one dollar 
Packed 10.000 to the box 
F.O.B Buffalo 
50,000, 8 ¢ per 1,000 
100,000, 6ic per 1,000 
500,000, 6 ¢ per 1,000 


BUFFALO AUTOMATIC MFG. CO. 











WITHOUT INCREASE 
IN SALARY 


typists willingly turn out more 
work after their machines have 
been equipped with 





Patent Applied For 


AZORA 


Air Cushions 


A single demonstration will con- 
vince a prospective purchaser that 
Azora Air Cushions reduce typewriter 
noise. After that your customer will 
want Azora Air Cushions for the 
benefit of his own nerves as well as 
those of his typist. 

The same size fits all makes of type- 
writers except the No. 10 Remington 
and No. 10 Royal, for which we have 
a special size. 

Our proposition for dealers is espe- 
cially attractive. Write for it. 


Azora Rubber Company 
Manufacturers 
1941 S. 54th Ave.. Cicero, Ill. 
Sole Agents for India: 
Padam Godrez & Co., 291 Hornby Read, Bombay 























457 Washington St., Buffalo, N.Y 
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The National Card 


At eve tick of the clock every business 
t Card plays its important 
the coveted interview. 


WIGGINS 


Peerless Patent 
Book Form Card 


Big business every where 
tas the ultimate in engraving. 


The sk and care exercised in engraving a 
Wiggins plate makes Wiggins Cards the 
ch f a long list of large users of cards 


importance of proper card 


k f tab of specimens, detach the 
ve and observe their sharp 

ral excellence and the pro- 

| ee being bound in 

ok form style. Samples 


The John B. Wiggins Co. 
Established 1857 
Engravers, Plate Makers, Die Embossers 


59-61 East Adams St., Chicago 
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HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
CAN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 


The above cut illustrates our Model 8 Distributor when fully 
set u Any number of compartments less than eight are ob- 
tained by leaving out some of the partitions, all of which are 
removable or insertable at will. Size of base, 12 in. x 64 in. x 
3) in. All metal construction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 


If the size shown above is not suited to your needs send for our 
circular illustrating the other sizes 


Liberal proposition to dealers and office outfitters. 


FREDERICK BRISTOW 


54 Lawrence St., Newark, N. J. 

















SAFE AND HANDY 
& Spurgin’s Eyeleted 
1) Coin Bag 





, (Pat. Pending 
: A ill bra evel l ‘ it ( 
of the bag. | preven lipping up of 
the tying tape, whether by accident 
design, thus insuring greater secur1 
to contents witl id al ce 
Used by many leading bank 


all size ind grad W rite 


tive matter, et 


Made 1 


for descrip 


SPURGIN MFG., CO., Inc. 


The “‘Something Better’’ Line 
304 West 69th Street, - - - 





CHICAGO 
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la Original Cushion 
Speed Keys for Typewriters 


Prevent sore finger tips and split nails, 
no machine complete without them 


A keyboard equipped with Cushion Keys 
gives comfort, speed, delight and ease. 


increase spe save ret 


a ae 





"Hh Recadl 
12) 4. ooo 
PY eet ote ay 
eee 
Fit over the regular keys, put on with the fingers, no tools required 


Made of black, white or green rubber 


Single Keyboard Sets Now $2.50 
Double Keyboard Sets Now 4.00 
Adding Machines (8 Cols.) 4.00 


If not at your dealers send direct for a set on trial 


IMPERIAL MANUFACTURING COMPANY 
295 WASHINGTON ST. NEWARK, N. J. 
Liberal discount to the trade 


REDUCTION 
IN PRICE: 








a en a v 








CATALOGUES 








‘ae 








vac iE MOLES 





Company, of Washington, D. C 
have just distributed a most inter- 


the 


The Melton-Rhodes 


and Greensboro, N. 


features of 


esting 32-page catalogue, presenting the 

Melton-Rhodes line of office filing devices, sectional book- 
cases and sectional display cases. Each member of the 
line is neatly illustrated and carefully described. A por- 
tion of this new catalogue is devoted to a description of 
the manner in which several different filing sections may 
be combined on one base to give the user letter files, card 


index drawers, document files, etc., all in one convenient 


stack. An interesting line of phonograph record cabinets, 
different styles of stationery cabinets, desk trays, card 
trays, etc., are also featured. The Melton-Rhodes line 
covers every filing requirement, even to a “half line” for 
users whose filing needs are very limited This consists 
of a single vertical letter filing drawer, three document 
files, two card drawers, a top and a sanitary base. It 
will be of advantage to ealers to obtain a copy ot this 
new Melton-Rhodes catalogue. 
* * * 

Phe F. J Koch npany of Chi present a cleve 
announcement called “The True Story About Gutenberg’s 
Invention of Printing.” F. J. Koch Company are manu 
facturing stationers Che booklet tells about the oldest 
printed book, the Gutenberg Bible. One of these Bibles. 
of which there are only about thirty copies in existenc« 
is the property of C. F. Guenther of Chicago. Anyon 
interested in old books and facsimiles should write to 
the FF. J. Koch Company, enclosing a two-cent stamp, and 
secure a copy of this story of the Gutenberg invention 


itself is neatly illustrated and is of a humorous 


tells ab: 


The 


character It 


story 


| 
uit Frederic and Bertha Frederi 


the 


gly, with 


had consid- 
of 


humorous story, 
the 
of a story 


ars, according to 
to do. 
booklet is a 


both 


It appe 


erable unwittin invention printing 


Chis combination and a catalogue 


and answers purposes quite admirably 


* * . 


Catalogue No. 8 of the Chicago Binder & File Company 


is a valuable booklet on loose leaf metal parts. This 
catalogue shows the c: mplete line of Perfect” loose leat 
metals manufactured only by the Chi Binder & File 
Company. It has a comprehensive table of contents and 


contains forty-eight pages. Each device is illustrated and 


described. The metal parts in the C. B. & F. line include 
a very large variety of useful devices for the manufactur 

of loose leaf goods The sc devices include le dger metals, 
binder metals, binding posts, sectional post binder metals, 
interchangeable post binder metals, Arch transfer binder 
metals, Imperial and Vulcan transfer binder metals and 
solid post transfer binder metals, file metals, catalogue 


memo book 


binder metals, ring binders, price book metals, 

metals, clip holder springs, perforators, paper punches, 
screws, miscellaneous parts, binder posts, book locks, 
clip springs for order pad covers, etc., etc 


uld not fail to send for 


goods sho 


No. 8. 


Dealers in loose leaf 


a copy of this catalogue 
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Adjust- 
able to Made in sizes 8, 12, 16, 24 and 36 
any inches and three styles. With Table 
height 1 withor atom aa a an 
and after and without, alsocn stand. $4 to $70. 
a i Draw Cut—no clamp required. 
By quickly Useful, durable, reliable for cutting paper, 
simply and cardboard, cloth, thin leather or wood veneers. 
turn- noise- Extenstee Line of Lever and Power Cutters, Printing 
t essly a Write for literature. State 
ing moving ~ . 
this easy the Adding GOLDING MFG. CO., Franklin, Mass. ee 99 
ball-bearing oe ered its e le 
wheel. _ a ersto 
——> y desired 
the stand is place _ gol Index Cards 
adjustable Qt Guide Cards Bonds and Stock Certificates 
toa . 
o any Manifold Paper pr 1 on these blanks compel atten- 


. te id b 
sired height i Ea y 






Folders tior ecure orders and insure large 
profit for these are steel engraved 


’ TYPEWRITER blanks and are made like a banknote, 
that vhy dealers and investors prefer 
PAPERS ton 








; they are not to be confounded 
with rdinary lithographed blanks. 





| ‘ % 100 Different : 
Sa ~ Se it Lines Mn é are | rinted from steel engraved 
plat Crane's bond paper in a large 





ps wien nt of stvle ~— tai. io 
Loe Let's eet @c a it of styles; and each style is 
Ae quainted -W rite urried in stock in six colors. They are 

the o1 lis ff steel engraved blanks 


297 Beek $ . the 1 viet Every stationer and 
| ELSINORE PAPER CO., NEW YORK cry: winter shoul ; a 


ild have them. 











Samples on request. 


“FAULTLESS” 








ADJUSTABLE TABLE Co. Pen and Pencil Clips Kihn Brothers Bank Note Engravers 


GUARANTFED 


99-103 Beekman Street, New York 


GRAND RAPIDS, MICH. 


Also from Adding Machine Agents & Salesmen 
































Made in three sizes—Pencil, Medium and Large 
Pen sizes. Mounted three dozen ona card in any 


assortment.desired ee ery , A ll h li * 
Finished in Ebony black, which is new and ex- t ti 
ceedingly durable. Heavy bright nickel. Electro e ua 1 es 
gold plate. For neatness and practicability this 
clip has no equal. You could possibly desire in a waste 


L. D. VAN VALKENBURG, Manufacturer basket are embodied in this one. 


HOLYOKE, MASS. U. S. A. THE DAN-DEE 
There Is Big Money| | Waste Basket 


Automatic Card Printing 


The Automatic prints while you wait 











1 NM 


No. 386. Oak 
Revolving Office 
Chair 


a 








No. 38645. Oak 
Stationery Office 
Chair 


TODO 


Business and Calling 
Cards, Tickets, Invita 
tions, Announcements; 
and many others. Prints 
100 per minute, 6000 per 
hour, Write today for our 
free catalog 40. 





ME PRIME IM LT TET 

















S.B.FEUERSTEIN & CO. 
Write for 542 W. Jackson Blvd. 
Exclusive CHICAGO : 
Agency. [  isindestructible; it is sanitary; itisfire-proof. 
FEATHERWEIGHT EYESHADE i The bottom ‘owolidand the lower half of the 
The shade that takes your eye © basket is too. Any waste thrown into the 
Dealers Only and keeps it in good health. E basket tay peas There ace no pens av 
Light Weight, Adjustable, Durable, Hygienic, z me ctey Ee n-D . Born ine en gs 
Healthful. No metal or elastic band to press or ge where Van-Vee wasted 
bind the head, Opaque 5 the ntet of the Dan- Dee should catch 
We have been for artificial light = fire, the flam 1e cannot spread. 
making chairs Transparent for natu- Then, too, this waste basket is a “‘Dan- 
for § ‘ ral light. Lies flat when F De e” as regards appearance. The various 
for 50 years. We at ES we thee pre , ashe s of the Dan Des are to numerous to 


venting being crushed 


out of shape by acci- mhere. There are plated, enameled, 


ought to know 





how. dent; can be carried in ur i imitation wood finishes of various kinds. 
hat or rolled up in a There ’s a great deal more we want to tell 
No. 387. Oak Revoiving small package to carry you about Dan-Dee. Won't you send us 


in the pocket Visor 
wider than other shades. 
We recommend the 


gpeque for those wear- Erie Art Metal Co. 


The Featherweigh ° : 
Recchets Co. Erie, Pennsylvania 


Merchantville, N. J. 
— 


Stenographers Chair our address so we can? 


The Buehner Chair Co. 


Evansville, Ind. 
































PAPER BALER 


LLRE PROO! REDUCES FIee RISA 


ed 


You need a Schick Paper Baler, not only as a 
source of profit, but to keep waste paper ina safe 
place to avoid fire risk. You can’t afford 
to throw away or burn waste paper when it 
is worth 30c to $1.00 a hundred. 


Order a Schick Baler on 


FREE 10-DAY TRIA 


one en 


If it isn’t all we claim you're not out 
Schick Balers are made in four sizes and will la 
tire, earning money for you every day besice 
ing fire risk. You need a Schick Baler right now 
today for Catalog A and full details. 


DAVENPORT MFG. CO.., Davenport, lows 


Salesmen and Jobbers Wanted 


sta 


Wri 
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HOUSE ORGANS 





, and printed 
littl 

It contains explanatory notes r« 
Multi 


users opinions, illustrates the Multicolor Press, and 


reaches us periodically. 








GOLD PENS --All Shapes and Styles 


Imprint Promot 


a : pa 
Worka —— a2 : = Repair 
Spe cialty ee — Service 


1 Cases perfectly 


All makes Gold. Fountain, Stviogranhic Pens Pen 
Ss n guaranteed. 


repaired and returned day received. Satisfact 


GEORGE P. GAYDOUL, 50-56 John St. New York 


in three different 





California, who was 





Celluloid Tipped Guides 


Offer your particular trade 
better Guide Cards—fewer of them. 


Celluloid Tipped Guides will outwear six or more 
sets of ordinary un-reinforced guides. Your 
customer dispenses with the annoyance of con- 
stantly replacing dog-eared sets. He will re- 
member the store that solved the vexing little 
problem of giving his card index file the well- 
kept appearance it should have. Write for 
samples. 

STANDARD INDEX CARD CO., 701 to 709 Arch St., Phila. 


greater number of 
several interesting article s, 


himself on “Protectograph 


Other articles ; 
sales manager; Miles Turpin, one of t 


sales department; 


Men Should Know, in 





the things men 





THE PERFECT PLUGLESS ROLL 


For adding machines of all makes. We have elimi- 
nated the wooden core with its faults 

The Piugiess Roll ig guaranteed to contain 250 
lineal feet The stock is white wove, hard, sized 
writing, 18 pound follo, free from lint or dust 

If you prefer the 2 5-16 In. rolls with wooden cores, 
we will furnish them at the same price as plug!ess 

Write for samples 


GEO. IRISH PAPER COMPANY, Manufacturers 
21 River Street, - Buffalo, N. Y. 
CANADIAN HOUSE—Monarch Paper Co., Ltd., 60 Victoria St., Toronto 








Save 


cut down cost 











Our Continuous Advertising 


in high-class mediums is creating 
a constant consumer demand for 


Moore Push-Pins 


Glass heads, needle points 


Moore Push-less Hangers 
iN The Hanger with the Twist 
\ Has inclined looltempered steel nail 
All our products are made in our own 
) factory with improved machinery and with 
& 





the utmost skill and care. 
‘ Have you placed one of our Lath Displays 
No. 24 on your counter? Itis doubling sales 
Write today for particulars 





MOORE PUSH-PIN CO. yy 


113 Berkley Street Philadelphia, Pa. 


\ typical sumn 








Che Multicolor News, published by 


on this ingenious and practical devic« 


print 


bill heads, statements, office and record 


anything 


] 


September, 19 I5 
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brown Howland 
on the Multicolor 


ise organs which 


color method. It 


gives some actual examples of work done in three colors 


proving conclu- 


one’s stationery 


forms, advertising 


that is “type 


colors if desired. 


29 contains as a frontispiece the picture 
Protectog1 


The number 
including 
Pioneers N¢ 

DeVilbiss, now of Washington, 


contributed by 


] ‘ 


and | 


ot pt 


campaign, 
likenesses 


the Di 
entitled 
Words of One Sy 
should know 
bring in tl 
fact or 


wher 


1 
KNOW 


to sav 
is the man wl 
a slip—who 


will mak« 


wl 


Other 


half 


t} 


The Protectograph Weekly Bulletin under date of July 


P. W. Rich of 


aph salesman tor 
the way, comes out in 
compa and contains a 


before us contains 


by (y W. Todd 


1.” This articl 


Walter a Todd, 
head liners in the 
W. Cuyler. Two 
e winning sales 
while two more 


uota winners In 


i 


taphone Moutl 
What All Our 
llable.” Here are 


He should know 
cash. He should 
1 form that. wiil 


Big Boss’ sits 


that a man at the top did not get 


cash and bring 
hat the man at 
ho 1s keen to 
knows the worth 
vants things right 


gs right.” The 


it salesmen should 


teresting articl 


nes complete 


branch man- 
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THOROUGHLY 


modern 4-drawer steel 
upright to retail at the 
extremely low price of $18.00 
letter size, $22.00 cap size, 
with freight and cartage added. 





Particular attention paid to de- 
sign and construction has enabled us 
to produce this high-grade cabinet 
at a price that will appeal to your 


customers. 


The drawers operate on an im- 
proved slide equipped with steel 
rollers that eliminates all friction. 


No rivets. Electric and gas 
welded. Cast bronze pulls. Baked 


enamel finish. 


The demand does not have to 
be created—it is here. You can 
double your sales in this item by 
stocking the “INVINCIBLE” No. 
> "hk 





Possibly our representative has 
taken your order for this phenom- 
enal business creator. If not, write 
the “‘INVINCIBLE”’ sales depart- 
ment—at once—for illustrated fold- 


ers and full particulars. 




















Invincible Metal Furniture Company 
MANITOWOC, WISCONSIN 
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r i liance, Ohio, assignor by mesne assignments to The Mc- 
Caskey Register Company (incorporated in 1914) Alli- 
ance, Ohio, a corporation of Ohio 


P A T E N T S 1,130,463. Operating Handle for Adding Machines. 


Glenn J. Barrett, Grand Rapids, Mich., assignor to Bar- 
”aragraphic Record of Recent Inven- rett Adding Machine Company, Philadelphia, Pa., a cor- 
" Pe o ' . ~* or: oO of ) < are. 
tions in the Office Appliance Field. poration of Delawa 
1,130,696. Pencil Holder Charles A. Anderson and 


Samuel Trepp, East Orange, N. J. 





















1,130,741 Lead Pencil. Charles R. Keeran, Blooming- 
ton, III. 
1,130,751 Manifolding Device for Typewriting Ma- 
chines Axel C. V. Malm, Leopold Rauh and Chelsea 
R. Aker, Dayton, Ohio, assignors to The Egry Register 
Company, Dayton, Ohio, a corporatior Ohio. 
1,130,776 [ypewriting Machine George Voelker, St. 
— — — Paul, Minn 
1,130,782. Mailing Folder. Samuel Willens, Chicago, 
Copies of any one of these patents can be obtained by |); 
sending 15 cents in mane we E. G. Siggers, patent lawyer, 1,130,804. Margin Adiusting Attachment for Typewrit- 
Suite 33, N. U. Building, Washington, D. C., and mention- ee ee a i i ot ; 
ing Office Appliances ae hie siecle 
1,130,823. Credit Accounting Appliance George Ja- 
1,130,294. Pencil-Sharpener Soren Jensen, Los An-_ cobs, Cleveland, Ohio. 
geles, Cal., assignor of one-half to Oscar Theodore Grover, 1,130,875. Typewriting Machine John H. Barr, New 
Los Angeles, Cal York, N. Y., assignor to Remington Typewriter Company, 
1,130,333. Flat Opening Binder August B. Plushkell, Ilion, N. Y., a corporation of New York 
Alhambra, Cal. 1,143,445. Hand-Stamp. Louis K. Scotford, Chicago, 
1,130,401. Ribbon Mechanism for Typewriting Ma-_ IIL, assignor to Hill Independent Mfg. Co., Philadelphia, 
chines. Edward B. Hess, New York, N. Y., assignor by Pa., a corporation of Illinois. 
mesne assignments to Royal Typewriter Company, Inc., 1,143,447. Computing Machine. Daniel W. Shiek, In 
New York, N. Y., a corporation of New York. dianapolis, Ind., assignor to Walter | Milliken, Barn 
1,130,421 Account Register. Emerson B. Moseley, Al- — stable, Mass 
1g A ao ff je f N “ ‘ 
a 


2 £5 
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No. 1,141,525—Stencil-writing attachment for typewriting ma- No. 1,151,016— Lead per patented A Charles 
chines; patented June 1, 1915, by Frank W. Buffum of Lou R. Keeran of Bloomington, Il 
isiana, Mo. No. 1,116,395—Roller-platen for typewritir machines; patente: 
No. 1,150,164—Typewriting machine patented August 17, 191 November 10, 1914, by Frank Dowd of C ind. © 
by Richard M. Becker of New York, N. ¥ issignor to Johr No, 1,141,533—Typewriter patented June Dalton I 
T. Underwood of Brooklyn, N. Y Faloon of Dubois. Pa 
No, 1,151,337—-Ribbon mechanism for typewriting machines; pat No. 1,122,909—Attachment for writing instruments whereby the 
ented August 24, 1915, by George B. Brand of Syracuse, N. Y.; pen holder can be mor eadily held writing position by 
assignor by mesne assignments to Remington Typewriter the user; patented Decembe 29. 1914, 1 Henr W. Graff oft 


Company of Ilion, N. Y. Chicago, Il 
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Sila THE BIRD-BILL PEN 


<li , > de ‘Right to the Point” 
— Always Practical— 


All Ways 










neni nd New in Principle 


So unique in de sign and so hi ance : t ry one a desire to owna 
BIRD-BILL. Every part Gu ARANTEED- ever R: art REPL ACEABLE. SELF FILLING 
ATA TOUCH. N fl gers. IT SATISFIES. 


DON’ T OVERLOOK THis. IN you R HOL IDAY PL ANS. I © BIRD-BILL will help you 


fountain pen busin 


Write for full information today 


; TOWER MFG. & NOVELTY COMPANY 
The Rn That Fills The Bill” 326-30 Broadway, New York 














Prince George Hotel 


GEORGE H. NEWTON, Manager Formerly of Fifth Avenue Hotel, New York 


FIFTH AVENUE 
and 28th STREET 


New York 


,E F TI MOST BEAUTIFULLY 
APPOINTED HOTELS IN NEW YORK 


800 Rooms 


Every bedroom equipped 
with bath and shower. All 
Modern Conveniences. 
i Cuisine Unexcelled. Prices 
Unequalled. In the Cen- 
i ter of Shopping and Thea- 
tre District. Elevated and 
| Subway One Block Distant. 








ROOM AND BATH, One Person . - - $2.00 and Up 
| ROOM AND BATH, Two Persons - - - - $3.00 and Up 
PARLOR, BEDROOM AND BATH =- - - - $5.00 and Up 























INK ERASING SIMPLIFIED 


The modern business man uses, 


instead of a dull-edged knife, the 

. , . ‘“ ” 
Relieves Retails BEEGEE, JR.— The Perfect Ink Eraser 
Eye Strain for 25 cents Which annihilates blots and ink-markings in less time than can be done 
by any other method. No chemicals used Beegee, Jr., is just a 
speedy sanitary eraser used |t > Unit ited States government in various 
state and city departments, ar nd by some of the largest financial and 
ommercial houses throughout country. In actual use in every 
business center of the globe Retails at 50 cents. 
, i A most successful seller for stationers and dealers. 
Sold by all first-class jobbers 
Send for terms 


CHICAGO EYE SHIELD COMPANY 
134 South Clinton St. CHICAGO Beegee Co., 1133 Broadway, New York, N. Y. 
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jmperial INDEX GUIDES AND CARDS 


























tour 7 a : ncheliataiaals ? 
= — ~ 
op, eae e ——— — } —______—___ 
- - ms - i “nar — = — ~ | 
Sy ey WERTICAL RGLE RULE 
WEEKLY GUIDES i! L am — Se 
—— >= Pan oe \ BLANK GUIDES a 8 } } i] 
EN iy | mil 
ia. ~<a we 'y ! a een 
LH a a ee \ ¥ [ earicas COURLE MUL L 
—~< X 1 & \eul a — —— . a a oe 
Rees ee ; 
| — ‘ : +, ‘=e T er — thd 
DAILY GUIDES | Blank Guide Cards. MadeinThree — | _ 3 ate ae ig 
| ; ewer { Colors and Four Styles of Tabs | x 
| = = —4 
rd = — — + = — 
L MADCLU ap ew a ee eee 
7 4 FeRoiiAoYV ~“— 
pS JANUARY | 
# 
—-— Faigoaa |.” We Carry a Complete Line of Cards of 
\ = oo _ Standard Ruling and Sizes 
pa ALASKA _ " 
- j ALABAMA 


. STA 
Printed Guide Cards of every Description 
and Sizes of Tab 





W A N T S 


NOTE—*“Want"’ Advertisements are received for this 
department at 4 cents a word. Minimum charge one 
dollar, payable in advance. Only legitimate advertise- 
ments received, and those relating to trade necessities. 














SALESMEN WANTED 





S ALESMEN wanted throughout the central and eastern states 
“ and part of the middle west to sell an established line of 
medium priced office desks to dealers, on a commission basis 
State lines carried and territory covered Address A-5, care 
Office Appliances, Chicago 





WANTED High-grade salesmen, large cities calling on manu 
facturers and jobbers to sell Env-O-Blanks on a commis 
sion basis Very attractive proposition to live wires. State 


lines handled and references American Loose Leaf Mfg. Co., 


121 N Green Street, Chicago 





THERE is an opening for a good combination repair man and 
salesman in a prosperous city within sixty miles of Chi- 
cago Good opportunity for capable, experienced person Ad 
dress B-10, care Office Appliances, Chicago 





WANTED Two good men to sell office stationery and equip 
ment in one of the largest office equipment stores in 
northern Indiana A good proposition for those who can qualify 
Address C-6, care Office Appliarces, Chicago 





wanted for second-hand and rebuilt typewriters, 
Commission proposition, business-getter onl 

opportunity to invest Rebuilt Type 

_~ €& 


GALESMEN 
“ local territory 


repairman preferred 
Writer Company, Washington 





stationery as side 
trade 


SALESMEN—To take steel Gie embossed 








“ line; worth investigating by men seeing high-class 
Harper Illustrating Syndicate, Columbus, Ohio 

SITUATIONS WANTED 
6 UCCESSFUL typewriter man with twelvs ears’ experience 
“ handling new and rebuilt machines and office equipment ir 
same location would like to hear from reliable house needin 
capable. dependable salesman or manage Address T-9, car 
Office Appliances, Chicago 


SUPPLY DEPARTMENT 


208 W. Monroe St., Chicago 


WRITE FOR CATALOG 


AGENCIES WANTED 





‘WITZERLAND—Capable agent with first-rate experience in 


’ typewriters and office appliances, desires representation of 
first-grade firms only for Switzerland, Germany and Austria 
Consignment preferred, or special agreement He: agpae wee in 


Zurich Write under F 1542 to Haasenstein & Vogler, St 


Gallen, Switzerland 





FOR SALE 





()% account of failing health the owner of an old-established 
commercial stationery and office equipment business splen 
west city of 70,000, the center of a large 


didly located in middle 
and prosperous territory, will sell at a sacrifice A growing and 
organization, small com- 


profitable business with a good selling 
petition and a big future Wiil require about $15,000 to handle 
this proposition Address D-11, care Office Appliances, Chicago 





\ddressograph frames almost new for three 
hundred metal trays for holding 
thousand trays twenty-five 
Company, Grand Rapids, 


FortTY thousand 
line address; also two 
Frames ten dollars per 
Grand Rapids Show Case 


frames. 
cents each 
Michigan 





typewriter busi- 
‘apable man can 
Address R-8, care 


Established whoiesale and retail 


FoR SALE 
throughout the world ( 


ness xnown 








inake money Will invoice $2.000 to $6,000 

Gftice Appliances, Chicago 

FP‘ MR SALE—One Edison dictating machine and one Edison 
Transcribing machin¢ Latest models complete Only used 

one month What will vou offer Addr L-5, care Office 

Appliances, Chicago 

Tevd Protectographs ‘Agents and dealers write for prices o 
used machines Mvyers fox 588. Rochester, N. Y 





AGENTS WANTED 





H OHASHI & COMPANY { Leonard Street, New York, lead 
ing manufacturers, wish to secure good representation e\ 
erywhere throughout the world for their Typewriter Ribbons 








Carbon Paper and Japanese Copying Books, et Best and 

standard in these lines 

w* ANTE \gents to sé Nor-Carbon pape! Going strong It 
ast =~ yet introduced in West Noyes-Randall Co., 49 


dl. Fn St., Providence, R. I 





MISCELLANEOUS 





\ TANTED We want three or four W terpress machines 
Must b cheap for cash \ddress M-10, care Office Ap 
pliances, Chicage 


E ngraved 
Wedding 
Invitations 
and Ant- 


nouncements, 

Social and Business 

Cards, Steel Die Business 

4 Social Stationery. High grade 
stock and work. Buy direct from makers, 

Samples and prices gladly furnished. State kind 

of samplesdesired. The American Embossing Co., Buffalo, N.Y. 


DD. 


“te eeececeveetr = 


de ed dad ad DD TT Aad hed eh aa ere 








The Adding Machine for All Figure Work 


Ju t as the 
the Comptom«e 
plication, divis 

It add 
operate d by 


or lever to 


typewrit 
ter da v1 


10n, subtraction. 


watch or operate. 


The span 
bridged in one motion 


The Ce 
equal facility 
figures chain dis 
arithmeti 
mechanical 


ymptometer 
handles 
ounts, 


precision. 


Work you can do Quicker, Easier, 
with the Comptometer 


Better 


BOOKKEEPING. 
Adding and balancing da 
n 
Ad ling S ar j v 
Adding deposit slips and checks. 
Adding sta 
Proving daily postings. 
Figuring, footing and proving 


Balancing ledger accounts 
Taking off trial balance. 
INVENTORY. 

Totalling quantities of st 


sheet 


k from 


Extending and adding inventory. 


QO 


s all your figure work 


with wonderful speed and accuracy, because it is 
9 


imply pressing the keys—no button, carriage 


between the initial movement and the result is 


a direct key-stroke. 


interest, estimates 
al calculation with the same wonderful spect 


multiplies, divides, substracts witl 
fractions as well as whole numbers 
every possible 

d and 


COosT. 
Figuring piece costs 
Figuring prorate or percentage of 


Extending invoice 
Figuring single and 


Proving extensions and footings act 


Deducting freight allowances. 








Open End Tension 











296 BROADWAY - 
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Factory: 


GH 


er handles all your correspondence, so 


addition, multi 


Adds 
Subtracts 


cost, per piece, job or depart- 


ment. By means of the 


dis- key. 
demonstration of the Comptom 
yunting in your office. 


counts 
of invoices in one operation 
without cancelling, by accumu- 
lation. 


1719 N. Paulina St. 


are used in every line of business and they 
cover the mailing needs of any and all of your 
customers. 


The Tension line includes open-end tension 
envelopes, double metal-clasp envelopes, single 
metal-clasp envelopes, metal-flap clasp envel- 
opes, document envelopes, photo-mailing en- 
velopes, filing envelopes, folders, mailing boxes, 
etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you've 
seen everywhere and the Metal-Clasp Envel- 
opes, one type of which is illustrated. 


’? 


is in itself 
Send for 


Our book, ‘‘Envelope Specialties, 
an education in mailing containers. 
the book. It’s yours for the asking. 


Write for descriptive literature « 


FELT & TARRANT MFG. COMPANY 


riguri rofits by salesman, de- 1 
Figuring yh t . 2 —_— Controlled-key 
partment or territory : rel f : 
~ ‘ ; t eatur r tr 
Figuring selling cost b alesman, mpton . ~ f 
nptomete ors arising fro 
department or territory) . At nantregeteRR + 15 oe 
imperfect Operation are made imp 
down, and thus prevented from r 
BILLING. instantly locked. The operator can: 





not p 
unfinished key-stroke, and unlocked the 
¥ You place yourself unde 


r intormatx« 






If a key is not put all the way 
ing its full amount, the machine is 

eed until he has completed the 
machine by touching the release 


no obligation to us in asking for a free 


th instruction on all forms of 


n about our free trial offer. 


Chicago, Illinois 
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Improved Double Metal Clasp 





Bush Terminal. Selling Agents in Principal Cities. 
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A New Model Typewriter ! 


Yes, the crowning typewriter triumph #s here/ 


It is just out —and it comes years before experts expected it. lif 
And Oliver has won again, as we scored when we gave the world its first visible writing 


this ideal machine. 


For makers have striven a life-time to attain 


BUY IT Now! 


CAUTION 


The new-day advances that come 
alone on this machine are all con- 
trolled by Oliver. Even our own 
previous models—famous in their 
day—never had the Optional Du- 
plex Shift. 


It puts the whole control of 84 
letters and characters in the little 
fingers of the right and left hands 
And it lets you write them all with 
only 28 keys, the least to operate 
of any standard typewriter made 


Thus writers of all other machines 
can immediately run the Oliver 
Number 9 with more speed and 
greater ease. 


17CENTS A DAY! 


Yet we have decided to sell it to everyone everywhere on our famous payment plan—I7 cents a day! 








50,000 Local Agents 
Wanted 


Write at once for “Opportunity Book" 
FREE that shows how you can win 
both profit and prestige —full time or 
spare hours — as the agent for this new 

liver No. 9. How you can secure 
exclusive control and sale in your home 
community. Learn how we give you a 
sample Oliver “9” on the same attract- 
ive basis as 15,000 who are now earn- 
ng enemas as Oliver agents. 

fo experience is necessary. So do 
not delay and let someone else get your 
territory. 

Write for “Opportunity Book” at 
once. 








Remember, 


WARNING 


This brilliant new Oliver comes 
at the old-time price. It costs no 
more than lesser makes—now out- 
of-date when compared with this 
discovery.; 

For while the Oliver’s splendid 
new features are costly—we have 
equalized the added expense to us 
by simplifying construction 

Resolve right now to see this 
great achievement before you spend 
a dollar for any typewriter. 

If you are now using some other 
make you will want to see how 
much more this one does. If you 
are using an Oliver, it naturally 
follows that you want the finest 
model. 


this brand new Oliver “9” is 
the greatest value ever given in a typewriter 


Now every user can 


easily afford to have the world’s crack visible writer with Selective Color Attachment, and with the famous PRINTYPE 


that writes like print, included FREE if desired. 


TODAY—Write for Full Details 


the Oliver. Just mail a postal ai once. 


The Oliver 
Typewriter 
Company 


No obligation whatever 
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and be among the first to know about this marvel of writing machines. 
See why typists, employers and individuals everywhere are flocking to 


93 Oliver 
Typewriter 
Building, 
Chicago 














